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FOUR ACRES OF FOUNDRY 
AND MANUFACTURING SPACE 
ON 23 ACRES OF LAND 
OVER 100 AUTOMATIC MACHINES 
HIGHLY SKILLED WORKERS 
READY TO SERVE YOU 
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WATTS REGULATOR COMPANY — LAWRENCE, MASS 
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You pay no more for unequalled SLOAN quality... 
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SLOAN VALVE COMPANY : 4300 WEST LAKE STREET: CHICAGO 24, ILLINOIS 


Sloan concealed flush valves 
can be installed either way! 


e On the job, when a Flush Valve can- 
not be installed according to plan, the 
alternate handle opening is used to 
avoid the obstruction. Result: a saving 
of time and inconvenience. 

e Yes, everybody benefits from Sloan’s 
double handle opening . . . architects, 
engineers, wholesalers, plumbers, even 


owners! Furnished as standard equip- 


ment on all Concealed Flush Valves, 


SLOAN FLUSH VALVES 
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it’s another example of the bonus of 
quality you expect from Sloan at no 
extra cost. 

¢ Today, as in the past, when it comes 
to finding new methods and materials 
for making Flush Valves better, you 
can depend on Sloan research. And 
since the Sloan quality resulting from 
this research costs you no more... 
why not make sure you get it. 
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HAMMOND 
HAMMONI 


Standardize on Hammond 
Valves—as do thousands 

of plumbing and heating 
contractors who enjoy 

a reputation for high quality 
installation and service work. 


Hammond Valves are carried 
in stock by all leading plumbing 
and heating wholesalers. 


For complete information on the 
Hammond line, write Hammond 
Valve Corporation, Hammond, 
Indiana. 





HAMMOND 2r77z-KO72z. BRONZE VALVES 
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SPEEDWAY, FLEXIBLE SUPPLIES... 


CONTRACTOR DESIGN 


FROM FIXTURE HOOKUP TO WATER LINE CONNECTION 
-SPEEDWAY FLEXIBLE SUPPLIES ARE DESIGNED 
TO CONTRACTOR NEEDS AND JOB REQUIREMENTS. 


FLEXIBLE RISERS 


LAVATORY CLOSET 


a 


¥." AND 2” O.D. COPPER 
TUBE . . . TRIPLE-PLATED 
POLISHED CHROME. 


LAV: 1 pc. construction, Ground Joint Seal. 
CLOSET: With Lead Gasket. 
SINK: Tapped '4” I.P. Female. 


ALL COPPER JOBS 
Y, 





SOLDERED JOINT 














COMPRESSION JOINT 





COMPLETE LINE OF COPPER 
SWEAT AND COPPER 
COMPRESSION VALVES 
AND FITTINGS. 


ASK FOR... AND GET 


SHUT-OFF VALVES 


STRAIGHT 


BRASS NIPPLES 


Boy (ho) || —cac ||| 


COMPLETE VALVE LINE OF 
OVER 250 DIFFERENT SIZE 


AND STYLE COMBINATIONS. 


FULL LINE OF COMPRES- 


SION AND FLARE FITTINGS. 


JOB KITS 


OVER 2000 PREPACKAGED 
JOB KITS COMPLETE FOR 
INSTALLATION. 


FULL IRON PIPE SIZE 
RED BRASS .. . FULL CUT 
PIPE THREADS. 


TRADEMARKED AND 
SIZEMARKED. POLISHED 
CHROME OR ROUGH 
UNPLATED. 


CODE 


MEETS ALL 
FEDERAL SPECIFICATIONS 


WW-P-541b 


C.S.A. APPROVED IN CANADA 


@ 1959 Bross-Croft Mig. Co. 


DETROIT 1 MICHIGAN 
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Why do plumbing and heating contractors 
specify Phelps Dodge Copper Tube and Pipe? 


In today’s market, product quality and dependable 
service must go hand in hand. That’s why so many 
plumbing and heating contractors install the famous 
Phelps Dodge ‘“‘Mine-to-Market”’ line. They know 3. A dependable source of highest grade copper 
that Phelps Dodge backs up recognized product from Phelps Dodge’s own open-pit mines. 

quality with these important advantages: 


2. All American-made line of products, assurance of 
the finest quality tube and pipe in the world. 


4. Complete stocks for all plumbing and heating 
1. Fully color-coded, conveniently packaged copper needs available through authorized Phelps Dodge 
tube for easier, faster identification and use. wholesalers . . . Quality tube sold the Quality way! 


MADE IN USA 
IC ARC 


‘uae PHELPS DODGE COPPER PRODUCTS 
tone CORPORATION 
New York, N.Y. ¢ Los Angeles, Calif. 
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Gems from Price Pfister’s 


CROWN JEWEL /i7¢ of 


DECK FAUCETS... 








BRASS MFG. CO. 





No Tears Lost As Bid-Shopping 
Bill's Demise Is Predicted .. . 


Measure ‘unacceptable’ to some industry groups 


Wasuincton, D. C.—The contro- 
versial “bid-shopping” bill, cur- 
rently before the Congress, is 
expected to go the way of its prede- 
cessors—down to defeat. 

The bill (H.R. 176) has been re- 
introduced by Thomas Lane (D— 
Mass.) in the same form in which 
it passed the House of Representa- 
tives in the 85th Congress (last 
year) as H.R. 7168. This bill got 


nowhere in the Senate. Lane, it 
was learned, makes a practice of 
reintroducing into new Congresses 
all bills passed by the previous 
House which failed to pass in the 
Senate. 

The present version has received 
no “strong support” during this 
session of Congress from the vari- 
ous associations that had supported 
similar measures in the past. These 





Carlon Unwraps New Plastic Pipe .. . 


ME 


SUPERIOR RESISTANCE: An attractive girl tries to draw attention to Carlon 
Product Corp.'s new flexible plastic pipe by revealing its distinctive black 
finish. The pipe is called “Hi-Mol” for its new resin, with molecular weight 
of one million, which provides a life expectancy of more than 50 years and, 
Carlon says, “superior resistance to chemicals and temperature change.” 
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supporters included the Mechan- 
ical Contractors Assn., the National 
Electrical Contractors Assn., the 
Associated General Contractors of 
America and the Council of Me- 
chanical Specialty Contracting In- 
dustries. The latter group did not 
actively support the current legis- 
lation, reportedly because of lack 
of funds. Last year, the council is 
reported to have spent in excess of 
$100,000 in an effort to have the bill 
made into law. 


= On the other side of the contro- 
versy, several industry groups have 
declared the bill “unacceptable 
because of a preamble that would 
encourage the single contract sys- 
tem in federal construction” and 
other language that would permit a 
seven-day interval between open- 
ing of the bids and letting of the 
contracts. The latter provision, the 
bill’s opponents claim, would be 
“an open invitation to bid-shop- 
ping” by general contractors. 


a The National Assn. of Plumbing 
Contractors has labeled “unreal- 
istic” another clause that would re- 
strict mechanical specialty work to 
within five feet of the building line. 
Opponents of the bill also said “it 
would tend to break down sound 
contracting standards established 
under state laws.” 

Among those opposed to the 
measure is the United Assn., which 
has sided with the NAPC. 


aJohn Hassett, director of public 
relations for the contractor group, 
in a letter to DE, recalled that a 
resolution passed at the recent 
NAPC convention urged positive 
action, on its part, to “negotiate and 
(Please turn to page 12) 
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Hint Biggest Independent Wholesaler 
May Begin Nationwide Distribution. .. 


Newport News, Va.—Is the No- 
land Co., the country’s largest in- 
dependent wholesaler (with 36 
branches in the South), planning 
to distribute nationwide? 

A hint that it might be was con- 
tained in an announcement of ex- 
tensive top management appoint- 
ments made by the Virginia-based 
company last month. 

The announcement said the ap- 
pointments were being made “to 


Gas-Fired Water Heater 
Sales Up in June 


New York Critry—Shipments of 
gas-fired automatic water heaters 
totaled 235,400 in June, a 1.9 per- 
cent increase over the number 
shipped the same month a year ago, 
according to a report from the Gas 
Appliance Manufacturers Assn. 

Total sales for the first half of 
1959 were 1,528,100, an increase of 
14.4 percent over the same period 
a year ago when 1,336,200 of the 
gas-fired units were sold. 


THE MODERNIZATION BOOM predicted for the 1960's 
influenced a new organization plan for the Noland Co., 
Its new officers are 
Rudolph Ourednik, vice president of personnel; William 


36-branch wholesaler. 
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take full advantage of the boom 
that is widely predicted for the 
1960’s.” It also carried this state- 
ment from Lloyd Noland Jr., youth- 
ful and vigorous board chairman: 

“The move provides a broader 
base for our management, more 
time for planning and greater de- 
velopment of opportunities for up- 
coming members of management. 

“The Noland Co. believes that 
the market for modernizing kitch- 
ens and bathrooms and other home 
improvements in the South is al- 
most unlimited. Decentralization of 
responsibility to younger people in 
management is expected to per- 
petuate the company as a major 
factor in its industry not only in 
the South, but throughout the 
country.” 


= DE asked a Noland Co. official 
about the statement “throughout 
the country”—and whether this 
meant Noland would distribute na- 
tionally. 

“T can’t say yes, and I won’t say 


(from left) chairman; 


CHARMING water out of a barrel cac- 
tus is a snap for Georgia Hammon of 
Phoenix, Ariz. as she taps a source of 
water long known to the Indians who 
inhabit the southwestern deserts. 


no,” the official said. He did ex- 
plain, however, that these moves 
will now permit Noland Co. “to 
capitalize on new opportunities.” 
Noland’s statement went on to 
(Please turn to page 13) 


Long, vice president of purchases; M. Gardner Smith, 
executive vice president of marketing; Lloyd Noland Jr., 
John Sommers, 
treasurer; and Allen Unger, vice president of finance. 


president; B. H. McGehee, 





News ... continued from page Il 


CAMPUS-BOUND: Headed for engineering colleges are these three winners in 
National-U.S. Radiator Corp.’s scholarship program. L. N. Hunter (left), vice 
president, makes the presentations to George Mostoller, William Reed and 
Mark Heilman, all of Johnstown, Pa., as Dwight Grove of National-U.S. looks on. 


Construction Contracts Up for June— 
First Half Is 12 Percent Over 1958 


New York C1ity—Construction 
contracts rose sharply in June over 
May on a seasonally adjusted basis, 
according to F. W. Dodge Corp., 
although they are still slightly be- 
low the all-time peak reached in 
June of 1958. 

Total dollar value of contracts in 
June this year was $3,659,017,000, 
down 4 percent from June, 1958. 


a According to Dr. George Cline 
Smith, Dodge vice president and 
economist, the decline on the year- 
to-year comparison was negligible 
in view of the fact that June of 1958 
“was the highest month ever re- 


Cooling Group to Hear 
How to Increase Profits 

WasurnctTon, D.C.—How to boost 
profits will be thoroughly covered 
at the Refrigeration & Air Condi- 
tioning Contractors Assn. conven- 
tion September 27-30 in Los An- 
geles’ Ambassador Hotel. 

Ten speakers will tell how profits 
can be increased through good 
management, trained personnel 
and cooperation between whole- 
salers, contractors and consulting 
engineers. The convention theme 
will be Prospecting for Profits. 
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corded, partly because of govern- 
ment stimulation of housing and 
highways as an anti-recession 
measure at that time. The current 
figure is almost as high, but with- 
out these special stimulants.” 

The largest gain was recorded for 
manufacturing buildings, up 89 per- 
cent from June of 1958. 

Other sharp gains were in apart- 
ment buildings, up 46 percent over 
a year ago; one and two-family 
houses, up 30 percent; and com- 
mercial buildings, up 24 percent. 

Cumulative figures for the first 


Bid-Shopping Bill 
Expected to Fail 


(Continued from page 10) 
adopt a federal construction con- 
tract procedures bill acceptable to 
all parties concerned.” 

In the meantime, Hassett said, 
the NAPC and UA are adopting a 
policy of watchful waiting. At a 
recent meeting of the NAPC Legis- 
lative Committee, “vigorous action 
to develop and support proper leg- 
islation to restrict bid-shopping 
and bid-peddling” was urged. 


s The committee also declared that, 
if a revised H.R. 176 or some ac- 
ceptable version of it is not sup- 
ported by all the construction in- 
dustry and enacted into law, the 
NAPC should propose an alternate 
bill that would provide for a com- 
plete separation of bidding and 
contracting federal work. 

As DE goes to press, the current 
legislative session has only 30 days 
before adjourning. Hassett told DE 
that no further hearings or other 
action on the bill is expected and 
that it would probably die. 


half of 1959, with percentage 
changes from the corresponding 
period of last year, are as follows: 
non-residential buildings, $5,717,- 
560,000, up 4 percent; residential, 
$8,884,451,000, up 37 percent; heavy 
engineering, $4,273,533,000, down 11 
percent; and total construction, 
$18,875,544,000, up 12 percent. 


Truck Billboards Boost Hydronics . . 


, re: 


er 
PEE 


eae. regal 


TRAVELING BILLBOARDS boosting the hydronics industry are rolling over 


highways in the East. 


Convinced that any promotion of hot water heating 


will help sell its own products, the American Tube Products Co. (West War- 
wick, R. |.) displays on its trucks, “Hot Water Heat—Best for Your Family.” 
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NEW, Chicagoland... 
STANDARD OIL 
c=) BURNER SERVICE 


| Available for just pennies-a-day to all who use 
| Standard Home Heating Oil with h starcleari 


(A, COMPLETE BURNER SERVICE =|} sawn, scan 


; Be ANNUAL CLEAN-UP | 
Year-‘round protection, including parts end labor. rene ty SERVICE 
You Get 


COMPLETE. ANNUAL AUTOMATIC 
CLEAN UP AND ADIUSTMENT 





You Get ,:" 
PROMPT EMERGENCY service “oa” tes 














REPLACED OR REPWRED AT We 
EXTRA COST FOR PARIS OF LABOR: 








( For the couvesence 


Of Cadtrtuts whe wart V, 
we offe: repew serewe 
Later s-a-day at reasonanie 
hourly retes 
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| Jou can count on heating comfort when you count on Standard Oil! 





LARGE-SPACE ADS announced Standard Oil Co.’s entry into the oil burner 
repair and maintenance business in the Chicago area. Actual work is handled 
by a local heating contractor, but all accounting is done by Standard Oil. 


Petroleum Industry Giant Offers Oil 
Burner Servicing for Its Customers 


Cuicaco—lIn a bid to increase its icing at an hourly labor rate of 


penetration of the home fuel oil 
market here, a giant in the petro- 
leum industry has launched sev- 
eral plans for annual maintenance 
and emergency repair service of 
oil burners. The bid was made 
recently by Standard Oil Co. (In- 
diana) to oil heating users in the 
Chicago metropolitan area. 


= The basic plan (A), one of three 
being offered, provides a package 
repair and maintenance service, 
including annual cleaning and ad- 
justment of burners, flues, combus- 
tion chamber, chimney base and 
breeching and a check-up on all 
controls and filters. It also pro- 
vides repair or replacement of a 
275-gallon oil storage tank and free 
replacement of belts and nozzles 
when needed. Plan A costs home- 
owners $38.95 a year. 


ePlan B, 
provides for an annual clean-up 
and check-up only. The third plan 
(C) provides for emergency serv- 
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costing $18.95 a year, 


$7.60 plus parts. 

C. E. Quinn, regional manager 
of Standard, told DE that all work 
is being done by a local heating 
and air conditioning contractor— 
Resco Air Conditioning & Heating 


Hint Noland Co. Might 
Distribute Nationwide 


(Continued from page 11) 
say: “The new structure does not 
represent a revolutionary change, 
however. Major emphasis continues 
to be upon management by func- 
tion, a principle which Noland 
adopted in its 1954 organization. 
The difference is that the functions, 
particularly the help to be fur- 
nished branch managers, has been 
broadened and spelled out in detail. 
Additional responsibilities 
been given branch managers, and 
they will continue to have great 
independence and flexibility in de- 
veloping their business with indi- 
vidual customers. 

“A three-man Noland 
ment committee, assisted by one of 
the largest management consultant 
firms in the world, devoted nearly 
a year to developing the new or- 
ganization structure,” 

The following is a summary of 
the new 
ments: 


have 


manage- 


he said. 


management appoint- 
Lloyd Noland Jr., who had 
(Please turn to page 14) 


Co. One of the features of the new 
plan is time-payments, which will 
allow customers to add the mainte- 
nance costs to their fuel bills. 

The plans were introduced to 
the Chicago market in a series of 
large ads in local newspapers. 


Circus Rider Gets Glad-Hand from Kohler . 


A TRICK RIDER, 12-year-old Nancy Elliott, is congratulated by Herbert Kohler, 
president of Kohler Co., after her act in the Cristiani Bros. circus staged recently 
at the annual outing for the company’s employees and families in Kohler, Wis. 





News ... continued from page 13 


EXECUTIVE’S EXPLANATION: Walter Browning (left), vice president of Dun- 
ham-Bush Inc. (West Hartford, Conn.) explains a technical point to Paul Fleck 
(center) and Len Kravitz, both of Fleck Bros. Co., Camden, N. J. wholesaler. 


Fleck recently staged a heat transfer products exhibit for 220 persons. 





Troubled with ‘Sick’ Chimneys? New 
Handbook from Walker Offers Cures 


Sr. JosepH, Mo.—A new hand- 
book on the cure of “sick” chim- 
neys is available from Walker 
Manufacturing & Sales Corp. 

It outlines the problems often 
encountered in venting combustion 
equipment when using existing 
chimneys and flues. 

The 14-page, cartoon-style 
handbook shows how many of 
these problems may be overcome 
by the use of a draft inducer. It 
points out that proper venting and 
draft are key factors in efficient 


how to 
CURE 

SICK 
CHIMNEYS 





HELP FOR THE AILING chimney is of- 
fered in a handbook from Walker. 
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combustion which leads to fuel 
savings for the homeowner. For 
the contractor, the handbook states 
that the Walker Shur-Flo draft in- 
ducer can solve most draft prob- 
lems with any fuel. It also tells 
how to size and select the units. 

The Shur-Flo inducer with its 
companion, a regulator combina- 
tion, is a mechanically powered de- 
vice that maintains correct draft in 
fuel burning equipment. 

The handbook is available from 
Walker Manufacturing & Sales 
Corp., 1717 Penn St., St. Joseph, Mo. 


Hint Noland Co. Might 
Distribute Nationwide 


(Continued from page 13) 
been president since 1951, was 
elected chairman of the board. He 
will have major responsibility for 
long range planning and growth. 

Others elected were John Som- 
mers, president and chief operating 
officer; M. Gardner Smith, execu- 
tive vice president of marketing; 
Rudolph Ourednik, vice president 
of personnel; William Long, vice 
president, of purchases; and Allen 
Unger, vice president of finance. B. 
H. McGehee was named treasurer, 
and John Clark Jr. was made gen- 
eral manager of the Noland Credit 
Co., a subsidiary. (For other news 
of top managerial appointments at 
Noland, see page 184.) 


w»The Noland Credit Co. was 
formed in 1958 as part of the 
parent company’s vigorous program 
to help its contractor-customers in- 
crease their business through time- 
payment selling of modernization 
(see DE for June, 1958, page 80— 
reprint of story is available). 


w= To give added push to the No- 
land Credit Co. operation, a con- 
test was started early this year that 
awarded trips to Europe, major ap- 
pliances and numerous smaller 
prizes to Noland salesmen and their 
contractor-customers for selling 
certain quotas of remodeling jobs 
on time-payments. 


Illinois Legislators Pass Separate 
Bidding Law for State Construction 


SPRINGFIELD, Itt.—Illinois has 
joined the growing list of states 
that require separate bidding of 
mechanical work in state govern- 
ment construction. 


aThe law, passed as an amend- 
ment to the state’s purchasing act 
of 1957, requires that separate spec- 
ifications be prepared for all 
plumbing and gas fitting work; all 
steam heating, hot water heating, 


ventilating and air conditioning 
work; and all electrical work done 
in state construction with a total 
cost of $25,000 or more. 

In other Illinois legislation, a bill 
that would have eliminated ap- 
prenticeship requirements was de- 
feated. Also defeated were several 
bills that would have imposed a 3 
percent tax on all construction, re- 
pair and remodeling work. 

(NEWS continued on page 16) 
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No quicker way to air condition many old or new homes! 


FRIGIDAIRE TRANS-WALL UNIT 


Slides in like a drawer— 
Cuts installation cost up to 50%! 


lad ’ . 
Model AIAZ-240 (24,000 Btu/ #4 Here’s how easily Trans-Wall 
Hr.) shown below. Also avail- ) Unit adds Dry-Cool 
able in 35,000 Btu/Hr. capacity 7) comfort to any style home 
(Model AIAZ-350) similar ex- it 
cept for slight dimensional i A Air-cooled, factory -assem- 
changes. : bled Trans-Wall Unit slides 
Mes into 
B Wall opening 14” x 24” 
( AIAZ-240; 17%” x 24” for 
model AIAZ-350). 


Collar encloses wiring and 
refrigerant tubing; extends 
through sealed wall open- 
ing and 





Condensing Unit rests on 
outside mounting brackets, 
furnished. 


Coil housing installed un- 

_ der (or above) vertical fur- 
nace, or at end of horizontal 
furnace. 











High-efficiency, ‘inverted V’ 
cooling coil cools and dries 
the air. Utilizes furnace 
blower, filter and ductwork. 





This complete Frigidaire packaged Dry-Cooling Unit simply slides 

through a pre-made wall opening, with the coil located in a special 

plenum over or under a vertical forced warm air furnace, or at the 

end of a horizontal furnace. You and your customers save more be- 

cause all internal pre-wiring is done, refrigerant lines charged, sealed 

and checked by the factory. No plumbing for water supply is neces- 

sary. No separate ductwork or dampers. No concrete base needed. Air-Cooled Condensing Units and 
Sales potential? If a homeowner now has a furnace located at an Big-Capacity “Dry-Cooling” Coils 

outside wall of his home or is installing a new furnace, he already Remote condensing unit specified? Solve 

has two-thirds of this air conditioning system—thanks to the amazing — of A humidity, a 

Frigidaire Trans-Wall Unit. You can get a new boost to builder Ais-Coed aeadeetaen te (21,000 to 

business, too, by installing the low-cost special coil plenum and sealed- 7,000 Btu/Hr. capacities). Team it up 

up wall-opening during home construction, then installing Trans-Wall with a 2-to-7%-ton cooling and dehu- 

Unit later at home buyer’s option. The builder gets extra selling power midifying coil. Vertical and horizontal 

and you get extra profit. Call your Frigidaire Representative now ee eee and below 

for more Trans-Wall data, or write Frigidaire Division, General Motors : : 


Corporation, Dayton 1, Ohio. Al FRIGIDAIRE 


reser Frigidaire reserves the right to change speci 


Frigidaire advanced Dry-Cooling—designed with you in mind..BR ———Usiicer' sig Preet: & siscontious model 


without notice. 


cools, cleans and dries the air! @ 
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News ... continued from page 14 


A FLASH FLOOD VICTIM, Sandra Huffman, watches A. O. Smith Permaglas 


a 


officials and union representatives make the first contributions to the Kanka- 


kee, Ill. flood relief fund, represented by Walter Volkmann. 


A flash flood 


left scores of Kankakee residents homeless late in May. From left are W. A. 
Halket, director of marketing; Val Pemberton, assistant to the vice president 
of Permaglas Division; James Trimbey; Donald Dupius and Howard Baron. 


Contractor Sales Training Plan Is 


‘Success —May Open in Other Areas 


Cuicaco—The sales training pro- 
gram developed by the Plumbing- 
Heating-Cooling Information Bu- 
reau “will shortly spread its effect 
all over the country in practical 
sales training designed specifically 
for the p-h contractor,” the bureau 
has announced. 

The pilot training program (DE, 
June, page 112) has operated more 
than 20 weeks in Dubuque, Ia. 
Contractor-students, wholesalers’ 
representatives and their wives will 
celebrate completion of the trial 
course at a dinner September 16. 


= “Although the program is still in 
the testing stage, the preliminary 
results have been most encourag- 
ing,” said the bureau’s sales train- 
ing council. “Therefore, the coun- 
cil is proceeding with plans for 
making the course available for 
broadest use.” 

The bureau said: “The program 
does not ask the contractor to re- 
vise completely his way of doing 
business, to invest large sums in 
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advertising and promotion or to 
impose new burdens on his in- 
stallers. Instead, the program was 
framed—and in practice, has 
achieved—a paralleling of the con- 
tractor’s needs, making it easy for 
him to put what he learns to work 
in his daily business routine.” 

The course consisted of three- 


Crane Co. Reduces 
Evans-Landa Rift Is 


Cuicaco—C rane Co. directors 
last month reduced the size of the 
board from 11 members to eight 
and increased the quarterly divi- 
dend by 50 percent, chairman 
Thomas Evans announced. 

The quarterly dividend was 
raised from 20 to 30 cents per com- 
mon share. Because of the recent 
reduction in shares, the increase 
required about $1,500 less than the 
previous payment, Evans said. 


hour sessions every two weeks. The 
two-week interval between ses- 
sions “allowed the contractor to 
evaluate, to some extent, the use- 
fulness of what he has learned as it 
applies to his own operation—and 
to report back on his estimate of 
its practicality at the next class.” 


a Future courses will be conducted 
by qualified local industry people, 
the bureau said. It expects to offer 
its first “train the trainer” ‘course 
soon to qualify local instructors. 
The Dubuque Assn. of Plumbing 
Contractors has endorsed PHCIB’s 
efforts with a $100 contribution. 
“The approach the PHCIB has 
used in its sales training course— 
as we've experienced it—is one we 
can put to work immediately to 
build business,” said Robert Steich- 
en, president of the association. 


= Several of the 20 contractors tak- 
ing the course reported sales, or 
examples of “selling up,” that they 
wouldn’t have had before they at- 
tended, the bureau said. 

They reported: (1) Upgrading of 
a $472 farm pump sale to a $1,400 
bathroom sale. (2) Selling one cus- 
tomer “up” on the extra benefits 
of a colored vanity lavatory and 
bathtub rather than the economy 
white models first considered. (3) 
Through a planned direct-mail 
campaign on water systems sent to 
a list of 30 persons, one contractor 
had seven of them visit his place of 
business and, among other sales, 
sold one family living in an old 
farm house a new water system 
and three new bathrooms. 


Board to Eight — 
‘Smoothed Over’ 


In addition to Evans, the board 
is now comprised of Robert Crane, 
Alfons Landa, E. A. Locke, Jr., 
Mark Lowell, Anthony von Wening 
and R. Arthur Williams. There is 
one vacancy. Robert Crane was 
recently fired by Evans as assistant 
to the vice president of Crane sales, 
and a rift, reported developing be- 
tween Evans and Landa, has been 
“smoothed over.” 

(NEWS continued on page 60) 
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The Anvil Brand Line includes a full range of coup- 
lings, nipples, bushings, and plugs—all available from 
stock. They are sold through leading distributors, 
whose engineering service to the trade is supported by 
Anvil Brand Representatives in principal cities 





EASY TO HANDLE AND SHELVE 


ANVIL Brand cartoning saves space, speeds 
handling and inventory. Color-coded labels 
indicate finish of fitting, show size, type, 
and quantity. Write for carton data sheet. 


‘hk > GZ 








ANVIL BRAND 


makes sales... 
keeps customers 


Every time a piping job goes 
in right and stays right, two 
things happen: The path to 
the next job becomes easier, 
and the piping owner stays a 
good customer. 

Clean, accurate Anvil Brand 
threads play a big part in suc- 
cessful piping jobs. They start 
clean, make up fast. Joints 
are tight, with full mechan- 
ical strength for the assembly. 
Anvil Brand Fittings cost no 
more, and they save the cus- 
tomer’s installation and main- 
tenance dollars. 

Anyone who sells or uses An- 
vil Brand Fittings learns that 
their accurate tapping helps 
make money. Why not write 
today for your copy of the 
Anvil Brand Catalog? 





ANVIL BRAND PITTSBURGH (0 COUPLING COMPANY 


forged seamless and ALLISON PARK, PA., U.S.A. 


wrought steel pipe fittings Inthe Greater Puts 





burgh Industrial District 


| + SUBSIDIARY: Anvil Products, Inc. Longview, Tex. + AFFILIATE: Canadian Coupling and Fittings, Lid. Simese, Ont 





ameter. Over half a century later, 


' ; Facts the American Engineering Stand- 

f in ards Committee set 12” as the 
When is pipe size nominal? _~ T. WM 
When is it 0.D.? ae, 


Generally, pipe up to 12” is speci-  ' L 

fied by nominal measurements 

and pipe exceeding 12” is desig- 

nated by O.D. Here is how this __ size above which pipe would be 
apparent paradox came about. designated by outside diameter. 
History records the fact that in At the same time, The Standards 
1862 Robert Briggs formulated Committee, using the American 


the first standards for threadsand Standard Table of Pipes and 
pipe in sizes up to 10” inside di- Sizes, established nominal size 
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designations as applying to pipe 
12” and under. 

Today the word nominal refers 
to a named dimension rather than 
an actual one. Thus, when you 
order 12” nominal pipe, you get an 
O.D. of 12.750”. But when you 
order 14” O.D. pipe your outside 
diameter is actually 14”. While 
tables of pipe and fittings ordi- 
narily use this system, there are a 
few exceptions. Certain tubular 
and casing products, regardless of 
size, are known by their actual 
O.D. and weight per foot. 

Complete specifications are 
given in the A.I.S.I. Manual on 
Steel Tubular Products. 











No Written Contract: What's 
the Best Evidence of Terms? 


When there’s no written con- 
tract, which carries more weight 
as evidence of subcontracting 
terms—a general contractor’s 
purchase order to his plumbing 
and heating subcontractor or the 
subcontractor’s periodic reports 
of work in progress? 


= This question was answered in 
a recent case before the courts. 
A general contractor first asked 
for bids on heating, plumbing 
and air conditioning in a new 
generating plant. In subsequent 
telephone negotiations with a 
plumbing subcontractor, the lat- 
ter agreed to do the job under 
discussion for $40,000. 

Upon completing the plumbing 
and heating portion of the work, 
the p-h contractor requested pay- 
ment, but the general contractor 
said the $40,000 included air 
conditioning, too. 


eIn the lawsuit that followed, 
the subcontractor claimed his 
telephone bid did not include air 
conditioning. He showed as evi- 
dence his progress reports, none 
of which mentioned air condi- 
tioning. He said the general con- 
tractor should have known from 
these reports that air condition- 
ing was not included in the 
agreement as understood by the 
sub. The general contractor 
countered with a purchase order 
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| IT’S THE LAW! 


Legal Decisions of Interest to Contractors 


sent to the sub after their tele- 
phone conversation. The order, 
in effect, confirmed their talk 
and mentioned plumbing, heat- 


ing and air conditioning. 

The court ruled the progress 
reports proved nothing, because 
plumbing, heating and air con- 
ditioning installations are not 
necessarily simultaneous. On the 
other hand, the purchase order 
indicated what the general con- 
tractor expected. His order 
should have been contested or 
clarified before the p-h contrac- 
tor started work, the court said. 


=» The court ruled that the sub- 
contractor had to include air 
conditioning in his original $40,- 
000 price. 

Citation: George Pridmore & 
Son v. Traylor Bros., 311 S. W. 
(2d) 396. END 











YOU BE THE JUDGE 


If you were a judge, how would you decide this case? 

A city imposed a revenue-producing tax that applied 
to certain plumbing installations. A contractor consid- 
ered the tax illegal but, upon completing a job, paid some 
$450 in taxes. Then he sued the city, demanding a refund 
for what he considered an illegal use of municipal power. 
Did he get it? 

* * * * 

Money collected by a government body for the pur- 
poses of regulation (a plumber’s license, for example) can 
be refunded if the court finds that the regulation is inval- 
id. But a tax—that is money collected for revenue pur- 
poses—can be recovered only through legislative action. 
Therefore, although the court agreed that the tax was 
illegal, it did nothing to enforce refund of the tax money. 
The contractor won a point—but lost $450. 

(Citation upon request from Domestic Engineering.) 
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EASTMAN 


SPEED-FLEX 


POLISHED CHROME-PLATED 


STOPS 


Precision Engineered in 
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Look to EASTMAN for stop styles and sizes to 
meet your most difficult job situation. Guar- 
anteed quality SPEED-FLEX SUPPLIES are 
accurately made, beautifully finished and 
immediately available through your wholesale 
distributor. None finer!! 











— WATTS otte:s 
- most complete selection of safety 
-devices and controls to meet 
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“SECTION 1005-4.1 
Al] direct-fired water 


heiters shall be pro- 


The two most 
popular sizes and 
styles are shown to 
the left, but Watts 
offers other types, 


sizes and capacities LOW WATER CUT-OFFS 


Waldamele)dameat-licm-lale 

female inlet connec- SECTION 1003-5.3 

i ting th Each steam boiler, when 
tne Ge Meeting am installed, shall be equipped 


vided with a pressure 


relief valve and a 


aAyie 
. 


temperature relief 


ale 


valve or, a combination 


_ 


pressure and tempera, 
ture relief valve or. a 


pressure relief valve 





and a high temperature latest ASA Z21.22- with a low water cut-off 
energy shutoff device.” 1958 standards. when the boiler is 


automatically 
fired.” 


Up to 50,000 BTU Up to 100,000 BTU 
capacity heaters Capacity heaters 








Sey =6ASME RELIEF VALVES 


“SECTION 1003-5.3 

Each hot water heating 

boiler, when installed, 

shall be equipped with 

r* a pressure relief valve 


having an ASME steam 
rated BTU capacity 
of not less than the 


gross output rating 
of the boiler.” 


500,000 to 3,815,000 
BTU discharge capacity 
at 30 Ibs. 
Sizes %” to 2” 








WATER PRESSURE 
REDUCING VALVE 


“SECTION 1005-4.7. Pressure relief valves and the 


FHA REQUIREMENTS 


pressure relief elements of combination pressure and 


temperature relief valves shall be set to open 
at not less than 25 pounds per 

square inch in excess of the maxi- 

mum street main pressure or, at 

not less than 25 pounds per square 

inch in excess of the pressure 

setting of a pressure regu- 








. . *. i “tt 2” 
lating valve if such a valve is | — = 


installed to regulate house 

water pressure. In no case 

shall the setting exceed tank 

working pressure.” 

Therefore, if the water 

supply pressure is within 

25 Ibs. of the pressure 

setting of the pressure relief valve, then a 

pressure reducing valve would be needed to cause 

a pressure differential greater than 

25 Ibs. between the house water pressure and the 
setting of the relief valve. 


Sweat Connections 


TEMPERING 


VALVES 
“SECTION 1005-4.2 
All tankless indirect 
. A ale-t-le(cre Mm @lelalalsionalelat) 
water heater instal- 
lations shall include 
a thermostatic 
mixing valve...” 


HIGH 
TEMPERATURE 
ENERGY 
SHUTOFF DEVICES 


“SECTION 1005-4.1 

All direct-fired water 
heaters shall be provided 
with a pressure relief 
valve and a temperature 
relief valve or, a combin- 
ation pressure and temp- 
erature relief valve or, a 
pressure relief valve 
and a high temperature 
energy shutoff device.” 


“SECTION 1005-4.10... Energy 
shutoff devices shall be set to shut 
off all gas, oil, or electricity to the 
water heater when the water 

in the tank reaches a tempera- 

ture of not more than 210°F.” 

In order to shut off ALL gas 

to a gas water heater, the 

gas shutoff valve must 

be of a type that is en- 

tirely separate from 

} F } the regular operating 
controls, thus per- 

forming the emer- 

gency function of 


if 

: hutti ff all 

8 wee g %% fuel to the 
r 





No. 135 


water heater. 
Our No. 500 is 
so designed. 


= Pat 


i ti 


A islc-t-le(clem @elalalsrenacelal 


ee 


We don’t sell insurance . . . we manufacture it! 


% 


mad about 
those 
AllianceWare 
Selling 
features! 


You can turn on your super-salesmanship when you talk to customers about AllianceWare porcelain-on-steel 
bathtubs. The exclusive slipproof tub floors are twice as safe, yet as comfortable and easy-to-clean as porce- 
lain enamel. There’s more surface service; acid, stains and dirt can’t penetrate. Patented wall-hung installa- 
tion holds tub firmly in place, eliminates wall separation. When discussing styles, sizes and colors, you can 
offer complete ranges to match every need and budget! (And, just between us—AllianceWare tubs can be 
installed by only one man. Steel instead of cast iron: stronger but lighter!) Send for your free copy of ‘“‘Luxury 
Bathrooms for Every Budget.” It’s good reading, good selling! 


AllianceWare bathroom fixtures were selected 
for the typical model home at the American 
National Exhibition in Moscow .. . and in 
America for the NAHB Research House, 


llianeé,\ are 


Box 809, Alliance, Ohio 
fast deliveries trom 3 stratecicalh sted plents an Amp) subs 
Alliance, Ohio « Kilgore, Texas * Colton, California: 
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Blue Bathtub for Red: 
The Road to Peace? 


The world’s biggest Red splash- 
ing in a bright blue bathtub is the 
latest picture on the international 
scene that we get from London. 

Russian Premier Nikita Khrus- 
chev was so fascinated by a blue 
colored tub at a trade fair in Leip- 
zig, East Germany, that the British 
manufacturer sent him a model—a 
bit of capitalistic luxury the Pre- 
mier accepted wholeheartedly. 


a Frankly, the gift may be a solu- 
tion to the cold war. Nobody ever 
got mad relaxing in a soothing blue 
bath. We only hope, though, that 
the Premier doesn’t misunderstand 
and think this is the subtle English 
way of saying—‘“Go soak, Nikita!” 


Do It Yesterday! 


With heat waves roasting the 
country, some people are just now 
beginning to see the sense of the 
industry’s “Beat the Heat Week” 
in mid-May. 

From May 17 to 24, the National 
Electrical Manufacturers Assn. 
held a promotion urging Americans 
to get ready to cool off later. At 
the time, it was refreshingly 
springlike in most regions. 


= But Joseph Ogden, chairman, had 
a logical explanation: “One of the 
major problems the air condition- 
ing industry has to face is the fact 
that people do not purchase our 
products until the torrid days ar- 
rive. We face, in reverse, the same 
difficulty fuel dealers have when 
the thermometer drops sharply in 
the fall. Everyone wants our prod- 


Domestic ENGINEERING, SEPTEMBER 1959 


ucts, attention and services all at 
the same time.” 

So the industry got some of the 
American public cooling-conscious 
in May, when better service and 
plenty of units were available. 


Which makes sense only now to 
the scoffer who's trying to get some 
quick air conditioning installations 
or service while temperatures are 
shooting in the low 100’s. 

(Please turn to page 24) 
































Versatile Valves 


A thermostatic mixing valve developed by Powers 
Regulator Co. 30 years ago has been put to more uses 
than a woman’s hairpin. 

Originally designed by the Skokie, Ill. manufacturer 
to prevent people in hotels and other institutions from 
scalding themselves in the shower, the valve has recently 
been adapted for: 

Heart operations to keep blood at constant tempera- 
tures; sprinkling orchids with water of precise warmth; 
watering bean sprouts for chop suey dishes; keeping ink 
warm in the engraving of money in the U. S. Mint. 


=» Charles Darwin would be interested to know that the 
evolution of the valve has just made the complete circle 
—it now temporizes the showers of delicate gorillas in 
Chicago’s Lincoln Park Zoo. 











WHAT’S HAPPENED TO THE 
BID SHOPPING BILL? 


New York Crry—For some time 
I have been following with great 
interest your commentary on the 
bid shopping bill. 

Lately, however, I’ve lost track 
of what’s happened to it and would 
appreciate your filling me in. 

H. L. LeicGHTon 


@ Details of the bill’s present status 
and the industry's position in regard 
to it are given on page 10. 


EXPERIENCED WHOLESALER 
WANTS TO BE MFR.’s REP 


BirMINGHAM, Micu.—It’s with a 
sad heart that I announce the end 
of my 36 years with Nelson Co., 
Detroit wholesaler of plumbing and 
heating products. I started with the 
company in 1923 when it was a 
“baby” and have watched (and, I 
hope, helped) it grow into a giant 
in its field. 

Because of a disagreement over 


operating policies, I tendered my 
resignation as vice president in 
charge of sales. Our parting was 
amiable, without rancor or bitter- 
ness on either side, and I bespeak, 
for Nelson Co., a continuance of the 
confidence you have had in them 
and in me during the past years. 


al hope now to be given the priv- 
ilege of representing some of the 
industry’s manufacturers as their 
agent in Michigan. 

Tt am very grateful for the help, 
advice and cooperation that I have 
received from my friends in the 
long years I have been in the in- 
dustry and I am grateful, too, for 
the many friends with which the 
industry has blessed me. 

Hers DuSENDORF 


e@ Anyone wishing to contact Mr. Du- 
sendorf about his serving as a manu- 
facturers representative in Michigan 
can reach him at 31745 Sheridan 
Drive, Birmingham, Mich. 


Looking for Ideas on Journeyman Selling? Toilet 
Seat Sales Campaign Is Seen as Good Beginning 


‘BLUSHING BETTY’ SELLS 
20 SEATS IN 2 WEEKS 

Fr. Wayne, Inp.—As you know, 
we have been giving your Blushing 
Betty sales kit a “test run” and can 
now report that our sales are going 
along nicely—a total of 20 toilet 
seats sold during the first two 
weeks of our promotion. 

We have sent out a mailing to 
prospects using the jumbo postcard 
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from the kit, and also ran the 
Blushing Betty ad in the building 
section of our local newspaper. 
This, of course, is in addition to 
personal contact by journeymen on 
the job. 

As might be expected, this per- 
sonal contact is bringing in the best 
results. There’s no substitute for 
having the journeyman carry a 

(Please turn to page 26) 








Between Ourselves 


(Continued from page 23) 


Amigo Mitnick! 

Carl T. Mitnick, president of the 
National Assn. of Home Builders 
and a Latin-America good-will 
ambassador, is back home in Mer- 
chantville, N. J., after a tour of 
Central America to study housing 
conditions. 


eThe trip was preliminary to 
sending NAHB housing teams 
south of the border to exchange 
housing know-how and construc- 
tion methods. The governments of 
Guatemala, Nicaragua, Costa Rica 
El Salvador and Mexico want to 
know how to provide more and 
better housing for lower and mid- 
dle-income families. 


s Mitnick won friends for the U. S. 
in Guatemala when he returned 
that government’s expense check; 
the money was used for a home for 
a laborer’s family. The amount 
didn’t quite cover construction 
costs so Mitnick dipped into his 
own pocket. Now the laborer, 
Senor Carlos Villavicenio, and his 
family live in a very Latin home 
with the unLatin name, “NAHB- 
Carl T. Mitnick Casa.” END 


MEET THE NEW MOLLY: She’s Ann 
David, who is replacing Nell Arrighi 
as American-Standard’s girl-Friday. 
Nell took up with a man in wedded 
bliss. Molly’s column, giving the dis- 
taff slant on plumbing and heating 
subjects, appears regularly in state 
contractor association trade papers. 
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WELL BALANCED 7? Wo need to stumble over the problem 


of selecting the right copper water tube for the job at hand! For a steady source of 
supply . . . uniform quality .. . exact specs . . . try our friendly, congenial service. 
Order Kensico—the proper copper water tube with a built-in sense of humor! 


We also make copper air conditioning and refrig- 
eration tubes copper tubing for instrumentation 
and controls, propane gas lines, heat exchangers, 
automotive and industrial applications 


CAMBRIDGE, MASS. * MIDDLEBURY, CONN. + BUFFALO, N. Y. 

* LINDENHURST, N. Y. © GOSHEN, N. Y. « ROSELLE, N. J. © 

PHILADELPHIA, PA. © FLOURTOWN, PA. « PITTSBURGH, PA. © } 

CLEVELAND, OHIO * DETROIT, MICH. « EVANSTON, ILL. « ST 

LOU'S. MO. © MILWAUKEE. WISC. « DURHAM, N.C. ¢ FT COMPANY INCORPORATED, MT. KISCO, & Y. 


LAUDERDALE, FLA. « ST. PETERSBURG, FLA 
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Letters 


rOnntinned fram paee Oa) 
HERE'S A COMPANY THAT WANTS 
WO MAY ON HS ORR! 

BY, Lovie We would greatly ap 
preeiate the following 
It's the Law, Showreuimn and Tdea 
File booklet; Qualified Contractor 
Kit: information on how to run a 
septic tank cleaning business, and 
Noland Credit Co. forms and in 
formation, We'd also like to receive 
copies of your March and August 
(1954) feature articles on “Shops 


on Wheels.” 


receiving 


E. F. Wevtiicn 
Modern Plumbing Co. 


® The Wealerlal Peauealed By MP. Wall 
Heh Wee BBN BBA HA ALA, TE le HiiBh® 
ihe Wiehy eePvleRe Available ta BE 
subscribers. The Qualified Cantraetar 
Kit heludee 14 pleeee- tue Ge Balnt 
Ofsale displays, radio seripte, aug 
getted Hewspaper ada, direet-mall 
letters, ete.—all designed fer use in 
the Industry's fight againaet plumbing 
and heating work being done by un 
qualified installers 


@ The Noland Credit Co. plan was 
set up to help contractors sell remod- 
eling by making financing help readily 
available, without red tape, to the 
contractor's customers. An article de- 
scribing this service appeared in the 
June, 1958 issue of DE. 


Looking for Ideas on Journeyman Selling? Toilet 
Seat Sales Campaign Is Seen as Good Beginning 


(Continued from page 24) 
shiny, new seat right into the house 
and let the housewife see and ex- 
amine it herself. 

Cieo Fox 

President 
Swifty Connett-Hildebrand 
Plumbing Co. 


SAYS SEAT PROMOTION WILL 
BENEFIT WHOLE INDUSTRY 


Campen, N. J.—As a member of 
the Toilet Seat Manufacturers 
Assn., we wish to thank you for 
your promotional effort which 
should be most beneficial to the 
entire toilet seat industry and con- 
tractors and wholesalers too. 

We note that copies of your at- 
tractive Blushing Betty sales kit 
are available for our sales repre- 
sentatives, so we would appreciate 
receiving 68 copies of it. 

We feel that our sales people 
wili be most anxious to participate 
in the campaign to encourage in- 
the-home selling by journeymen. 

Wa ter LoncG 
Vice President, Sales 
Standard Tank & Seat Co. 


WANTS TO TAKE PART IN 


profit in journeyman selling. Please 
send me one of your Blushing 
Betty toilet seat sales kits. 

JOSEPH MANFREDI 


@ Single copies of the Blushing Betty 
kit are available without charge to 
DE subscribers. The kit is designed to 
help contractors increase their sales 
of toilet seats and other products by 


jmuEnAeR while in We hame OA 


BIVRBIAG BF heAliia aarviem balla 


6 ihelueee Ih the BT tk 
ia HA th 
Hew te 88} UB & JRUBY felling 
Progra (9) 


Heme fallel seat aalae 


1? wAeR 
haw Manvel eheawihg tt) 
haw ie raniure ih the 
(9) haw te fal 
low Up for Bethea Brat Ih deddan 
sdles, (4) how te eoiipehedte journey 
men for thelr selling effarts 
fo shage journeyman tales 
ete Also theluded envelope 
stuffers, jumbo sve 
gested newspaper ad and a store dis 


play for mounting @ toilet seat 


(5) haw 
contests 
ore 


post cards, a 


@ How the kit was used to sell 20 
seats in two weeks (see letter from 
Cleo Fox) is told in the feature story 
beginning on page 92, this issue 


MANUFACTURERS: LOOKING 
FOR NEW MARKETS? 


Lonvon, ENGLAND—May we ask 
the courtesy of your columns to 
introduce ourselves to manufactur- 
ers and merchants having equip- 
ment for sale to British industry 
and commerce? The list of Amer- 
ican merchandise that may now be 
imported into Great Britain in- 
cludes many goods manufactured 
in the field covered by your pub- 
lication. 

We are a thriving merchant or- 
ganization serving the whole of 
British industry and commerce. 
Our merchandise ranges from sim- 


(Please turn to page 176) 


Twenty-one Redheads Taking a Shower . 





PLUMBING FIXTURES 
WATER HEATERS 
HOME APPLIANCES 
SALES & SERVICE 





4 ; ; | 
; , in 


THIS AMUSING MATCHBOOK COVER is being distributed by Thomas O’Meara 
Inc. in Santa Barbara, Calif. The 21 redheads are red-tipped matches that 
spark everyone’s funnybone and keep the firm foremost in mind when it 
comes to plumbing, heating and related-equipment services for the home. 


CAMPAIGN FOR MORE PROFIT 
Westerty, R. I—I want to take 
part in your campaign for more 
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THERMOSTATIC 
STEAM VALVE 


AIR VALVE 


@, 
VENTING VALVES . 
For every steam and hot water heating system—resi- 
dential, institutional, industrial—Hoffman Specialty 7 


Mfg. Corp. makes the correct Vent Valve for each spe- 


cific requirement. This wide range of Vent Valves is . off M, 
another example of the complete quality line of Hoff- | 
man Specialties. Whenever you need valves, pumps, 


traps, strainers, etc., think of Hoffman . . . write for 
further information. 


HOFFMAN SPECIALTY MFG. CORP. 1700 WEST BEI meat isaR RDI Ei cel ahs 7, INDIANA 


VALVES, TRAPS, VACUUM AND CONDENSATION PUMPS, Bagel celtem lenge 2. 364-m.ia eee: SYSTEMS, 
STOCKED AND SOLD BY LEADING WHOLESALERS (ol meta Gel heme. y bomen y-sike) EQUIPMENT. 





_Ghreamline: NROT COPPER 
SOLDER-TYPE FITTINGS 
ALWAYS FIT THE TUBE... 





ALWAYS FIT THE JOB! 





As the originator of the solder-type fitting . . . the Mueller 
Brass Co. has perfected the design and production tech- 
niques so necessary to produce consistently uniform and 
dimensionally accurate wrot copper fittings that fit right 
on every job. 


Made from high quality Streamline copper tube, Streamline 
wrot fittings heat faster, more evenly; make smoother, 
tighter vibration-proof connections. 


Streamline wrot copper fittings are the wise choice for all 
plumbing, heating, refrigeration and air conditioning systems 
because of their dependability, ease of installation and 
long, trouble-free life. 


It pays to use the best... Order Streamline wrot copper 
fittings from your wholesaler today. 


Write for your new S-359 Catalog today 
or get a copy at your wholesalers. 


MADE IN USA 
10 THE STANDARDS 
Of AMERICAN INDUSTRY 


“ean 


MUELLER BRASS CO. port HURON 4, MICHIGAN 
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introducing 
another 


BENERE 


plus! 


STYRON 


World’s strongest solid Dp lastic seat aise 


\ A SUPER IMPACT DOW PLASTIC! 





BENEAE CORPORATION 


COLUMBUS, MISSISSIPPI! 


Faw MULTI-STAGE 


Centrifugal pumps, available with 2, 3, or 4 stages, 
offer greater capacity per horsepower. Also give you 
cartridge-type rotary seal, priming valve and air pump- 
ing device. %-5 H.P. Motors. 2100-7200 G.P.H. @ 10 
ft., & 20 P.S1L 


The original horizontal jet 
pump, pioneered by F & W, 
and forerunner of the Vari- 
jet. Still the best buy for 
many conditions within its 
capacity. %, Ys, Yo HP. 
Motors. 450-750 G.P.H. 
@ 10 ft., & 20 P.S1. 


WHATEVER YOUR CUSTOMERS’ NEEDS 
YOU CAN MEET THEM EXACTLY WITH FeW! 


@eeeeoe%#ee#es?€es?e? @ 


There’s an F & W Water System to meet every well-depth 


and capacity need exactly. This means that you can satisfy 


all demands with F & W, and serve your customers better. 


Not only that, you have the advantages of F & W’s 92-year 


record of dependability, engineering leadership, and ex- 


clusive product advantages to help you sell. Take a look 


at F & W’s line-up for shallow-well service, and you'll see 


at a glance why it not only gives you most complete cover- 


age, but the sales leaders as well. Write for full details today! 


Faw VARIJET BULLET 


The world's leading shallow-well 

pump. Pumps 40-70% more 

water, yet reduces motor load and current 
consumption, thanks to exclusive design patent. 
Y%-% H.P. Motors, 720-1800 G.P.H. @ 10 ft. 
& 20 P.S1. : 


FzaW PUMPS GIVE COMPLETE 


FaW MULTI-PURPOSE 


Converts from shallow to 
deep-well by moving jet 
off pump down into well. 
No extra parts to buy. 
Ya, %, 1 H.P. Motors. 
Single-stage pressures 
to 60 Ibs. and 450-950 

' G.P.H. @ 10 ff. & 20 
P.S.1.; 2-stage to 100 Ibs, 
ond 540-810 G.P.H. @ 
10 ft. & 20 PSL. 


Faw 
IRRIGATION TYPE 


High capacity, high head 
pumps, available with 1 
or 2 stages, especially 
designed for irrigation, 
air-conditioning, and di- 
versified industrial uses. 
Ya-72 H.P., 1 & 3 Phase 
Motors. 17-166 G.P.M. 
@ 15 ft., & 20 PSA. 


FLINT & WALLING MANUFACTURING CO., INC. 
976 Oak Street, Kendallville, Indiana 


SHALLOW-WELL COVERAGE 


Faw ECONOMY 
MULTI-PURPOSE JET 


The economical, mulii-purpose 
fet equal in capacity to any 
comparable type, yet priced 
to meet volume competition. 
Y H.P. Motor. 350 G.P.H, 
@ 15 ft. & 20 PSI. 


F&aW PACKAGE PUMPS 


For easy-to-handle, easy-to- 
sell, easy-to-install business, 
5 F & W Shallow well Pumps 
are available packaged com- 
pletely assembled with tanks, 
Pumps and accessories. No 
extra parts to buy and stock. 
These include the VARUJET, 
the Bullet Jet, the Multi-Pur- 
pose, the Economy, and the 
Piston types. 


Shee en rane ee 


Faw GAS 
DRIVEN PUMP 


Where electricity 
isn't available, this 
2-stage centrifugal 
pump, powered with 
2 H.P. Gasoline En- 
gine does the job 
beautifully. 2100 
G.P.H. @ 10 ft. & 
20 P.S.L. 


Faw 
PISTON PUMPS 


Where a shallow- 
well piston-type 
pump is desired, this 
model is an economi- 
cal workhorse with 
either Ye, % or Vs 
H.P. Motor. 225-450 
G.P.H. 


F.W means Flowing Witt by Flint & Walling 
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Poe OR 


send for this valuable new guide! 


New Hudee Handbook—the only one of its kind— 
gives 50 reference tables showing which frame to 
order for each of the 1,062 sinks and lavatories in the 
industry, plus price list. 
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Wherever you find smart sinks installed, you'll invariably 
find Hudee Frames. The reason is simple: prominent fixture 
makers prefer Hudee Frames because installation is a 
quick, low-cost, attractive job. Hudee’s patented, inter- 
locking lug doubles as a fixture hanger—enables one man 
to install a built-in fixture. 


Self-sealing, water-tight Hudee Sink Frames have been 
leaders in the plumbing field for many years. Available both 
in aluminum and stainless steel to fit 1,062 models of sinks 
and lavatories. Also custom made to fit any special re- 
quirement. 


WALTER £E.SELCK and CO. 
225 West Hubbard Street, Chicago 10, Ill. 


Hudee Frames are covered by patents 2,440,741 and 2,704,370. 








His trade-mark is a visualization of 
the company's unusual name . . . 


A PLAY ON worps, if well done, 
can be one of the most effective 
devices used in advertising. It at- 
tracts attention in the first place— 
and it helps the message to be re- 
membered, particularly if there’s 
repeated exposure to it. 


a This attention-winning technique 
can be just as effective when used 
in something that permanently 
represents a plumbing and heating 
operation—its letterhead. 

It can take the form of a slogan 
referring to the company’s special 
products or services, such as “We 


LEN SANDIDGE, OWE 


LUMBING CO 


GP 
MUSTAN preaese ood Road 


Keep You in Hot Water.” It can 
incorporate the company name, as, 
for example, in “For Speedy Serv- 
ice Call Speedy’s Plumbing and 
Heating” or “Pray for Good Plumb- 
ing.” (The latter is the slogan 
used by Pray Bros. Inc. of Wichita, 
Kans.—DE, August, page 32.) 

Or it can take visual form, as in 
the case with the logo DE’s Let- 
terhead Design Clinic created for 
Allen Sandidge of Mustang Plumb- 
ing Co. in Dallas. 

The Mustang letterhead features 
a mustang, the familiar half-wild 
bronco in the spirited pose gener- 


MPANY 


Telephone 


FL 2-4252 





ally attributed to it. The figure is 
close to the Mustang name, which 
is outlined by a band of gray. 

The range of services offered by 
Mustang appears directly below 
the firm name. And below that is 
a reference to the “no down pay- 
ment, low easy terms” under which 
the company does business. 

To personalize his letterhead, 
Sandidge’s name is added in the 
upper left-hand corner. Full in- 
formation about the company’s ad- 
dress and phone is prominent. 

Sandidge wants his logo to carry 
a strong reference to his 24-hour 
emergency repair service—but not 
at the expense of his mustang 
trademark. So a button (not 
shown) with this information ap- 
pears in the lower left-hand corner 
of his letter paper. END 


A SPIRITED mustang appears 
in this firm’s new logo and 
will be the company trade- 
mark in all its advertising. 





ALLEN SANDIDGE 


Remodeling 


PLUMBING CO. 


Repiping 


N¢ 


Mlectric Sewer Service 
ENT 


DOWN PAY: 


5009 W. LOVERS LANE, DALLAS, TEXAS e¢ TELEPHONE FL 2-4252 
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Men who know pipe point to hay, 
WHEATLAND Sa 
7 aE 


for EASY THREADING 


~< if y 
a. 


‘ 


INSIST ON PIPE MADE IN U. S. A, 


Stes pipe that cuts and threads easily and 
evenly— Wheatland Steel Pipe—is singled out 
by more knowing men every day. They know 
that Wheatland Pipe saves them time, mini- 
mizes wear on tools and reduces labor fatigue. 
Every length is backed by Wheatland’s sincere 
desire for complete customer satisfaction. Next 
time, point to Wheatland! 


.. foie wilh The yearmarh / 


a 
~ 


i 


5 


= 
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For Black or Galvanized Pipe, contact your distributor or 


WHEATLAND TUBE CO. 


BANKERS SECURITIES BUILDING, PHILA. 7, PA. © MILLS: WHEATLAND, PA. + DELAIR, N. J. 
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OPULAR PASSWORDS FOR THE BEST 


IN HEATING AND 


1aatsn. «om aannalrs 


NEW MODINE 


S - eee a 
N a WALL-TO-WALL 
aN CONVECTORS 


4 


—— 


* KEEPS IT NEAT 
* KEEPS IT TIGHT 
* KEEPS IT CLEAN 


Here's the finest of convector comfort .- - with no 
installation headaches! Modine’s exclusive Perma-Trim 
improves appearance by minimizing problems 
caused by wall irregularities. There's no wall 
streaking . - - # paint bond between 
convector and wall when front panel is removec. 

you can install Perma-Trim wall-to-wall convectors 
directly beneath window sills. 


Bulletin 259-A has full facts. For your copy, 
and data on any other products on these pages, 
see your Modine representative, or write 
Modine Manufacturing Co., 1534 DeKoven Ave., 
Racine, Wisconsin. 
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MODINE 
... the world’s 
most complete 


AIR CONDITIONING... unit heating line 


AY LO) DB) Bae Die 


STEAM AND HOT WATER UNITS — Horizontal, 
Vertical and Power-Throw®™ types .. . in a 
wide range of sizes. Catalog 158. 


STANDARD CONVECTORS 30 CABINET UNITS 

types and 8,000 sizes Choice of positive heating ating 3! 

standard. and heavy-gauge enclo enclosure types 20 to 64 j STEAM AND HOT WATER BLOWER UNITS — 

sures. Catalog 257 Catalog 557 For large-volume air handling applications. 
Five types, eight models. From 600 to 33,000 
cfm. Bulletin 858. 


ag 
CHILLED-WATER AlIRditioners HEATING AND VENTILATING UNITS GAS-FIRED PROPELLER UNITS — Attractive, 


lightweight. Stoinless steel burners. Eight 
Cool with chilled woter, heat with Offered in five types, eight r 
; , : bd sizes — 25,000 to 310,000 Btu. Catalog 658. 


hot from central source, Four models from 6 


i 
sizes. Bulletin 757 33,000 cfm. Bulletin 858 


SELF-CONTAINED. AlRditioners 
Incorporate 2-pipe steam or hot 
water heating with a self-containse 
refrigeration circuit. Bulletin 8 -S¢ 


GAS-FIRED BLOWER UNITS — For heating 
and ventilating. Seven models from 50,000 
fo 310,000 Btu. Catalog 658. 


® 


MANUFACTURING COMPANY 


In Canada: Sarco Canada, Ltd., Toronto 8, Ontario 


DUCT FURNACES — Ideal for air conditioning 
systems or straight heating. Five models — 
88,000 to 213,000 Btu. Catalog 658. 


UR-1397 
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Here's how your ad headline can help turn 
the scanner into a shopper . . . 


HUNDREDS OF ITEMS compete 
for the newspaper reader’s inter- 
est. How can you be sure your 
advertisment wins that interest 
—and the readership that’s the 
first step toward creating sales? 

A basic requirement is the at- 
tention-winning headline. In 
news stories, the good headline 
attracts the eye of the scanner to 
the degree that he’s induced to 
read on. The ad headline should 


perform the same function. 


#Here are some suggestions for 
writing provocative heads: 

Put news into it. This type di- 
rectly imitates the news report. 
You can use it if you really have 
something new to say about your 
store, such as— 

“To Give You Better Service, 
Jones Plumbing Has Moved 
Motes 

“New Kitchen-Planning Serv- 
ice Announced by Jones Plumb- 
ing.” 

You can make your ad sound 
like news by the phraseology 
you use: 

“Here’s News! Jones Plumb- 
ing Is Starting Its Annual Air 


? 


Conditioning Sale! 


# You'll note that these head- 
lines are news, but they also tell 
what Jones can do for the cus- 
tomer. The good ad headline 


36 


must stress customer benefits— 
otherwise the prospect probably 
won't read on. 

The straight benefit headline 
is another good type: 

“We Can Save You Both Time 
and Money.” 

“Free! All You Have To Do Is 
Can>ce 

“You Can Afford a Modern 
Bathroom.” 

There’s nothing fancy about 
these heads, but they get right 
to the point. They appeal to the 
age-old consumer desires that 
motivate sales. 

Then there’s the selective 
headline. You can attract atten- 
tion by addressing your ads to 
specific buying groups, such as: 





“Attention Home Buyers!” 

“Listen, Young Married Cou- 
ples.” 

Two warnings: don’t be so 
specific you capture only a small 
audience; and be sure your copy 
has something pertinent for 
these people. 

And finally there’s the curi- 
osity headline. Here you tease 
your prospect into reading your 
sales message by creating a mys- 
tery or a gag: 

“We’re in Hot Water—Are 
You?” 

“What Are People Saying 
About Your Bathroom?” 


aIn all good ad headlines, there 
is an eye-catching element that 
draws the reader into your sales 
talk and your store. With a pow- 
erful head, you’ve made the 
scanner a shopper. END 











THE AD HEADLINE that’s news, offers benefits, is addressed to a 
specific group of buyers or attracts the attention of the curious 
will get people to read the ad, and perhaps move them to buy. 
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HOW SUNDSTRAND FUEL UNITS BACK UP YOUR 





CERTIFIED SERVICE 


Eta etal ea 
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Assure Customer Satisfaction With 


Sundstrand Certified Service 


Here's a case where the best costs no more—so 
why settle for substitutes that won't meet stand- 
ards set by you or your customer? Genuine 
Sundstrand parts are available at Sundstrand Certi- 
fied Service Stations carefully assigned across the 
nation and displaying this decal. 

Quality parts and expert service by factory 
trained specialists are yours whenever you bring 
your fuel unit to a Sundstrand Certified Service 


Station. Because these service stations are located 


wherever Sundstrand-equipped oil burners go 
across the nation, you are assured of quick, easy, 
economical service that contributes materially to 
customer satisfaction. Heating contractors, as 
well as oil burner manufacturers, have come to 
know that the combination of original quality and 
certified service, available only from Sundstrand, 
is the best insurance for continued heating comfort 
It’s no accident that year after year Sundstrand 


remains first in fuel units. 


/ PSUNDSTRAND HYDRAULICS 


IDUREEE Division oF 


SUNDSTRAND 


CORPORATION 


(formerly Sundstrand Hydraulic Division, Sundstrand Machine Tool Co.) 


2210 Harrison Ave., Rockford, Iil.—Eastern Sales Office; 68 Summit Ave., Summit, N. J. 
Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand Hydraulic AB 
Stockholm; in France by R. S. Stockvis, et Fils, S. A., 20-22 Rue Des Petits-Hoteis, Paris 
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unlimited} with YARDLEY PIPE 











FRESH AND SALT WATER 


YARDLEY recommends... 


YARDLEY FLEXIBLE PIPE* for (1) (3) (4) (6) (8) (9) 
Sizes: 44” through 3”; 75#-100# pressuratings; twin pipe for jet pumps. 


YARDLEY K PIPE* (RIGID) for (1) (2) (3) (4) () ©) (7) 


Sizes: 44” through 6”; 100#-150# pressuratings and Iron Pipe Sizes. 
YARDLEY C/D — CONDUIT AND DRAIN PIPE for 10 UL 12) (3 
Sizes: 2” through 6”, standard and perforated. 


YARDLEY FITTINGS* 


A complete line of molded fittings for all types of pipe 
produced to industry standards in Yardley’s own plant. 


——w o~v—~e—~r™, ss Write for details =P 

(4) | 
Golden Jet: YARDLEY PLASTICS CO. 
Engineered for use with jet pumps...and backed with 


: 142 PARSONS AVE., COLUMBUS 15, OHIO 
a written 5-year COST OF REPLACEMENT WARRANTY. 


a a 


LOLOL LOL 


ne tl tt tl tt ctl gl eae 
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RESEARCH GROUP 
TO LAUNCH NEW 
HEATING-COOLING 

STUDY 


RELIEF VALVES 
MUST COMPLY WITH 
NEW STANDARD, 
FHA SAYS 


EXPECT 
BID-SHOPPING BILL 
TO DIE 








( 


How the buildings of the not-too-distant future will be beated 
and cooled is one of the topics to be covered at the fall conference 
of the Building Research Institute, November 17-19. The con- 
ference will be held at the Shoreham Hotel, Washington, D. C. 

The program will investigate some of the latest methods of 
heating and cooling, including warm air and hydronic systems 
and solar heating experiments. Electric heating and cooling 
methods also will be covered, 








KK 


Last month the Federal Housing Administration issued what un- 
doubtedly will be the final word on relief valve requirements for FHA 





housing, and their effective date under the new minimum property 


standards. 

In a letter to the chairman of the relief valve division of the Gas 
Appliance Manufacturers Assn., the FHA said: "This is to advise you 
of our intent to require compliance with Paragraph 1005-4.5 of our 
Minimum Property Standards without further deferment." 

This means relief valves for FHA housing must comply with the 
new standard ASA Z21.22-1958, which became effective January 1, 
1959 (see DE's article in the May issue), 

As mentioned in last month's article (pags 








105), FHA had said at 
press time that "it is entirely possible that compliance with the new 
standard will be deferred uniil additional manufacturers have obtained 
approval," 

This deferment did not materialize, since FHA was informed by 





the American Gas Assn. Laboratories that "three manufacturers 
producing a majority of the valves sold in this category have approved 
valves to be listed in the supplement to the AGA directory, and valves 
of several other manufacturers are being tested under the new 
American Standard." 


AK 


The controversial "bid-shopping" bill, currently before Congress, 





is expected to go the way of its several predecessors--down to 
oblivion (see story on page 10). 
One of the features of the bill that aroused opposition in the plumb- 
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ing and heating industry was a clause that allegedly encouraged the 
single-contract system in federal construction. This would have been 
in direct conflict with many states that require separate bids on 
mechanical contracts for state government construction, 

The latest to join those states is Illinois, which passed such a 
law at the tail end of its 1959 legislative session. See page 14 for 
complete details. 











KK 


Non-farm housing starts for the first seven months of this year 
were considerably ahead of the same period a year ago, according 
to the Department of Commerce. Starts for the 1959 period were 

NEW HOME STARTS 843,700, compared to last year's 648,800. 
"WAY AHEAD" For July of this year, housing starts totaled 126,000, compared 
OF LAST YEAR to 112,800 for the same month a year ago. 

Economists continued to predict a housing slowdown as higher 
interest rates prevail. The expected slowdown, if it arrives at all, 
is expected to be slight. 








OK 


Noland Credit Co.'s six-month long "Partners in Profits" contest 
to encourage the time-payment selling of remodeling drew to a close 
August 31. The Newport News, Va. subsidiary of the giant Noland 
Co., nation's largest independent plumbing-heating wholesaler, has 
awarded more than $100,000 worth of merchandise and expense- 
paid luxury vacations to plumbing, heating and air conditioning con- 
tractors. 

Contractors who participated were awarded prize points based 
on the dollar volume of each time-payment contract handled by the 
firm. Top prize winners in the "PIP" contest will be announced in 
the October issue of DE. 











NOLAND CREDIT Co, 
CONTEST CLOSES 





KK 


Graduation ceremonies will be held September 16 for contractors 
P-H CONTRACTORS who have completed the Plumbing-Heating-Cooling Information 
TO GRADUATE Bureau's initial sales training course in Dubuque, Ia. (For an in- 
FROM SALES SCHOOL terim report on the course, see page 16.) 
G. Allen Briggs, second vice president of the National Assn. of 
Plumbing Contractors, will present the diplomas, 








KK 


A new package of sales tools for the promotion of hydronic heat- 
ing has been offered by the National Assn. of Plumbing Contractors 
NAPC OFFERS in cooperation with the Better Heating-Cooling Council. Available to 
SALES AIDS FOR contractors, wholesalers and manufacturers, the package is the kick- 
HYDRONIC HEATING off of NAPC's recently announced plans to expand into heating. 


The plans to expand followed the breakdown of NAPC merger talks 
with the Mechanical Contractors Assn. of America. 
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SEATS HINGED WITH 


STRUCTURAL 


NYLON 


designed by BEMIS to outwear 
BRASS 
STEEL 
POLYETHYLENE 


ONLY COMFY GIVES YOU THESE 
NYLON HINGE ADVANTAGES: 


@ Customer approval - everyone respects NY- ™ Won't corrode or rust. Can't discolor 
LON. You don't have to sell it, it sells itself. sparkling bright always. 

@ Completely sanitary - can't rot, mold, mildew M# Never peels, cracks, chips or crazes. Will 
or stain. Non-absorbent to odors and liquids. not tear or stretch. Keeps its shape. 

@ impervious to acids, alkalies and detergents. ™ Easy to clean - 


- stays 


just wipe with a damp cloth. 


Structural NYLON is used in gun stocks, machine gears, 
airplane parts and other installations where 
its resistance to wear is important. 


FEATURES 


@ Famous saddle seat design for comfort - the only competitively priced seat 
with thie tapestant tenhene GET THE DETAILS — WRITE TODAY 


Please send me, free of charge, your latest brochure on the 
@ Moisture-proof, non-absorbant finishes resist abrasion, fading, discolorinc 
Pp 2] 


Comfy toilet seat line with the 100 structural NYLON hinge 
provide smooth, permanent, glossy surface 


Molcor construction - combination of hardwood fibers and resins pressure 
molded to eliminate warping, cracking and splitting COMPANY: 


Bar-type seat bumpers assure proper fit for all standard bowls. Won't deteric NAME: 


rate or discolor - no tacks to rust ADDRESS: 


CITY & STATE: 
Py be sealed by 
Mail to BEMIS MANUFACTURING CO 


Dept. DE 100 Sheboygan Falls, Wisconsir 
BEMIS MANUFACTURING CO., SHEBOYGAN FALLS, WIS. 





PRE-PACKED 


Allin one carton—a s 


ter of minutes! 


Now 
you can 
install 
a better 
shower 
enclosure 
quicker, 


easier 
cheaper 
than 


ever 
before! 


ingle un it that lets you 


PreHung “Monterey 


Will Save you money...send 









































PreHung “Monterey” is ready for installation Just set in position and mount with eight 

... Saves hours of costly labor... replaces screws. And that's it! There's plenty of room 

cut-and-try. Unit is reversible so door can = for adjustment—¥,” on each side of frame (total 
1%") to handle openings out of plumb. 


be hung from left or right. 


[ 


Shower Enclosure 


FIAT METAL MANUFACTURING COMPANY 
Department DE-1 
9300 Belmont Avenue, Franklin Park, Illinois 


Send me facts about the new 
PreHung Monterey" Shower Enclosure 








coupon now! }™ 





Company 





Address. 
Los Angeles 63, California; Albany. Georgia; Orillia, Ontario, Canada 





City. 















































. . to cause trouble. A sPANGRID 
Steel Pipe snow-melting system under 
the paving where he landed turned 
him to water... fast! 


HEAT UP SOME PROSPECTS NOW while 
the weather is still good. Sell them on 
installing a steel pipe snow-melting 
system. Point out how they'll save 
future labor and material costs for 
snow removal . . . prevent accidents 

. keep walks, drives and loading 
docks open 365 days a year (366 in 
leap years). And, of course, you'll 


This snowflake never had a chance 


want to use that top-quality, easy-to- 
work-with, economical SPANGRID 
Steel Pipe for the installation. 


YOUR CUSTOMERS WILL GET THE DRIFT 
with a little eftort on your part. We'll 
help, too. That informative booklet, 
“Snow Melting Systems,” is available 
for you to pass out to your customers. 
Your regional SPANG Sales Office can 
obtain a supply for you. Order them 
... use them... and install those 
snow-melting jobs you land as a result 
with SPANGRID Steel Pipe. 


THE NATIONAL SUPPLY COMPANY 


TWO GATEWAY CENTER, PITTSBURGH, PA. 


FAANG 


STEEL PIPE 
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CONE DATES — 


CONTRACTOR ASSNS. . . . National 


Sept. 27-30—RACCA—Annual con- 
vention of the Refrigeration & Air 
Conditioning Contractors Assn.; Am- 
bassador Hotel, Los Angeles. 


Jan. 3-5 (1960)—NARDA—Annual 
convention of the National Appliance 
& Radio-TV Dealers Assn.; Conrad 
Hilton Hotel, Chicago. 


Feb. 1-6 (1960)—ASHRAE—Semi- 
annual meeting of the American So- 
ciety of Heating, Refrigerating & Air 
Conditioning Engineers; (hotel yet to 
be determined), Dallas. 


Apr. 4-7 (1960)—OHI—Annual con- 


CONTRACTOR ASSNS.. . 


Sept. 17-19—Maryland—Annual 
convention of the Associated Plumb- 
ing Contractors of Maryland; Carvel 
Hall, Annapolis. 


Jan. 25-28 (1960)—Illinois—Annual 
convention of the Illinois Assn. of 
Plumbing Contractors; Congress Ho- 
tel, Chicago. 


Feb. 11-13 (1960)—Minnesota—An- 
nual convention of the Minnesota 
Assn. of Plumbing Contractors; Nicol- 
let Hotel, Minneapolis. 


Feb. 12-13 (1960)—Kansas—Annual 
convention of the Kansas Plumbing & 
Heating Contractors Assn.; Broadview 
Hotel, Wichita. 


Mar. 16-17 (1960)—Maine—Annual 
convention of the Maine State Assn. 
of Plumbing Contractors; Hotel East- 
land, Portland. 
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vention of the Oil Heat Institute of 
America (held in conjunction with the 
National Oil Heat & Air Conditioning 
Exposition); Park-Sheraton Hotel, 
New York City. 


May 2-5 (1960)—MCAA—Annual 
convention of the Mechanical Con- 
tractors Assn. of America; Waldorf- 
Astoria Hotel, New York City. 


June 20-23 (1960)—NAPC—Annual 
convention of the National Assn. of 
Plumbing Contractors (held in con- 
junction with the annual Plumbing & 
Heating Exposition); Cleveland Public 
Auditorium, Cleveland. 


. State 


Apr. 21-23 (1960)—Virginia—An- 
nual convention of the Virginia Assn. 
of Plumbing & Heating Contractors; 
Chamberlin Hotel, Old Point Comfort. 


Apr. 21-23 (1960)—Washington— 
Annual convention of the Associated 
Plumbing & Heating Contractors of 
Washington; Elks Club, Port Angeles. 


Apr. 24-26 (1960)—Indiana—Annual 
convention of the Indiana Assn. of 
Plumbing Contractors; French Lick- 
Sheraton Hotel, French Lick. 


Apr. 26-28 (1960)—California—An- 
nual convention of the Associated 
Plumbing Contractors of California; 
Miramar Hotel, Santa Monica. 


Apr. 28-30 (1960) — Pennsylvania— 
Annual convention of the Pennsyl- 
vania Assn. of Plumbing Contractors; 
Sheraton Hotel, Philadelphia. 


Apr. 28-30 (1960)—Texas—Annual 
convention of the Associated Plumb- 
ing & Heating Contractors of Texas: 
Shamrock-Hilton Hotel, Houston. 

May 12-14 (1960)—Michigan—An- 
nual convention of the Michigan Assn 
of Plumbing Contractors; Statler-Hil- 
ton Hotel, Detroit. 


May 12-14 (1960)—Utah—Annual 
convention of the Utah Plumbing & 
Heating Contractors Assn.; Utah Ho- 
tel, Salt Lake City. 


WHOLESALER ASSNS. 


Sept. 30-Oct. 2—CSA—Annual con- 
vention of the Central Supply Assn.; 
Palmer House, Chicago. 


Oct. 25-28—AI—Annual convention 
of the American Institute 
Assns.; Chalfonte-Haddon 
lantic City, N. J. 


of Supply 
Hall, At- 


Nov. 1-2—ACRW—Annual meeting 
of the Air Conditioning & Refrig- 
eration Wholesalers; Shelburne Hotel, 
Atlantic City, N. J. 


Nov. 30-Dec. 3— NHACW — Fal] 
meeting of the National Heating & 
Air Conditioning Wholesalers; Chase 
Park Plaza Hotel, St. Louis. 


Jan. 18-19 (1960)—PHWNE—Annual 
convention of the Plumbing & Heating 
Wholesalers of New England; Statler- 
Hilton Hotel, Boston. 


Feb. 15-16 (1960)—WDA— Annual 
convention of the Wholesale Distribu- 
tors Assn.; Statler-Hilton Hotel, 
Dallas. 


Apr. 3-5 (1960)—MAWA—Annual 
convention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hall, Atlantic City, N. J. 


Apr. 10-12 (1960) 
convention of the Southern Whole- 
salers Assn.; Palm Beach Biltmore 
Hotel, Palm Beach, Fla 


SWA—Annual 


MANUFACTURER ASSNS. 


Sept. 15-17—HC—Annual Housing 
Conference, sponsored by the Better 
Heating-Cooling Council; National 
Housing Center, Washington, D. C. 


Sept. 23-24—PFMA—Annual meet- 
ing of the Plumbing Fixture Manu- 
facturers Assn.; Sheraton-Carlton Ho- 
tel, Washington, D. C. 


Oct. 5-7—AGA—Annual convention 
of the American Gas Assn.; Conrad 
Hilton Hotel, Chicago 

(Please turn to page 46) 





Convention Dates 





(Continued from page 45) 

Oct. 15-16—NADFPM—Fall meet- 
ing of the National Assn. of Domestic 
& Farm Pump Manufacturers; Sher- 
man Hotel, Chicago. 


Oct. 18-21—AMCA—Annual meet- 
ing of the Air Moving & Condition- 
ing Assn.; Ponte Vedra Club, Ponte 
Vedra Beach, Fla. 


Oct. 18-22—CIPH—Annual conven- 
tion of the Canadian Institute of 
Plumbing & Heating; The Seigniory 
Club, Montebello, Que. 


Oct. 25-26—TSMA—Annual meeting 
of the Toilet Seat Manufacturers 
Assn.; Chalfonte-Haddon Hall, At- 
lantic City, N. J. 


Oct. 25-27—FCI—Fall meeting of 
the Fluid Controls Institute; Seaview 
Country Club, Absecon, N. J. 


Oct. 25-27—NIWKC—Annual con- 
_ vention of the National Institute of 
Wood Kitchen Cabinets; The Home- 
stead Hotel, Hot Springs, Va. 


Oct. 25-29—NCPM—Fall meeting of 
the National Clay Pipe Manufacturers; 
The Homestead Hotel, Hot Springs, Va. 


Oct. 29-33—AHLMA—Fall confer- 
ence of the American Home Laundry 
Manufacturers Assn.; Commodore Ho- 
tel, New York City. 


Nov. 2-5—ARI—Annual exposition 
of the Air Conditioning & Refrigera- 
tion Institute; The Auditorium, At- 
lantic City, N. J. 


Nov. 5-8—SBI—Fall meeting of the 
Steel Boiler Institute; Greenbrier 


Hotel, White Sulphur Springs, W. Va. 


Nov. 8-12—NEMA—Annual meeting 


of the National Electrical Manufac- 
turers Assn.; Traymore Hotel, Atlan- 
tic City, N. J. 


Nov. 17-19—BRI—Fall conference of 
the Building Research Institute; 
Shoreham Hotel, Washington, D. C. 


Dec. 3-4—NWAHACA—Annual 
convention of the National Warm Air 
Heating & Air Conditioning Assn.; 
Chase-Park Plaza Hotel, St. Louis. 


Dec. 8-10—BHC—Annual meeting 
of the Better Heating-Cooling Coun- 
cil; (hotel yet to be determined), New 
York City. 


Dec. 12-15—NSPI—Annual conven- 
tion of the National Swimming Pool 
Institute; Coliseum, New York City. 


Mar. 30-Apr. 1 (1960)—GAMA—An- 
nual meeting of the Gas Appliance 
Manufacturers Assn.; Greenbrier Ho- 
tel, White Sulphur Springs, W. Va. 


Apr. 4-7 (1960)—OHI—National Oil 
Heat & Air Conditioning Exposition 
(held in conjunction with the annual 
convention of the Oil Heat Institute 
of America); Coliseum, New York 
City. 


Apr. 27-30 (1960)—WACIA—An- 
nual exhibition of the Western Air 
Conditioning Industries Assn.; Shrine 
Exhibition Hall, Los Angeles. 


May 1-4 (1960) — LPGA — Annual 
convention of the Liquefied Petroleum 
Gas Assn.; Conrad Hilton, Chicago. 


June 20-23 (1960)—PHE—Annual 
Plumbing & Heating Exposition (held 
in conjunction with the annual con- 
vention of the National Assn. of 
Plumbing Contractors); Cleveland 
Public Auditorium, Cleveland. END 
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dumping all that dirt in my living room!” 


Tait Takes a Firm Stand 


Seeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


FOR YOUR 


PROTECTION 
PROFIT 


IN TODAY’S 
JET PUMP MARKET 


Never was there a time when it has 
been so necessary to examine, part by 
part, the design and construction of 
JET PUMPS. Recently, in some brands 
of jets, essential features have been 
eliminated and short cuts have been 
made in basic construction. 

This dangerous practice already has 
reflected unfavorably upon the pump 
industry. It is beginning to create 
widespread ill will among pump pur- 
chasers. 

What is more, this practice can soon 
cause wholesalers to lose the loyalty 
of fine dealers. It can endanger the 
reputation of installers and increase 
call-backs and service to the place 
where all margin of profit will be 
wiped out. 

The Tait Manufacturing Company 
stands firmly against placing such in- 
ferior pumps on the market. 

In the Rapidayton Jetstar jet pumps 
shown on the next page, HIGH QUAL- 
ITY materials and conStruction have 
been maintained. And there has been 
no reduction of essential features. The 
Jetstar is a good pump. Yet it is COM- 
PETITIVELY PRICED. 

The rare combination of HIGH 
QUALITY and COMPETITIVE 
PRICE is the result of superior engi- 
neering, advanced manufacturing 
methods and modern automatic equip- 
ment, and big volume production. 

Before you buy a jet pump today, 
pull it apart and examine it piece by 
piece. Compare it with the Jetstar. 

Then buy from Tait—the leader in 
the industry—a firm that will not com- 
promise your reputation and profit. 

If you need a highly competitive jet 
pump—stock and sell the Rapidayton 
Jetstar—a product that will help you 
build a solid pump reputation, create 
customer goodwill, and protect your 
profits. 


The Tait Manufacturing Company 
Dayton 1, Ohio 
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Repidagion SETSTARS 


GIVE YOU BOTH 


QUALITY 


AND 





QUALITY —at Tait—is not the forgotten ingredient! 
At a time when sacrifice of quality and elimination 
of important construction features are almost universal 
in low-priced jet pumps, the complete Rapidayton 
JETSTAR line gives you both quality AND competitive 
prices. Here is MORE PUMP-— in shallow well, con- 
vertible, and vertical models. Now, with the JETSTAR, 
you can be sure of lasting customer satisfaction, a 
minimum of service calls, big volume, and substantial 
profit. Stock and sell the Rapidayton JETSTAR—a 
really fine quality pump at a low price, 


Shallow Weill Jetstar, the 


most competitive high profit jet 
pump. \; h.p. complete pump ss ret ail 


with built-in ejector, only 


Convertible Jetstar, No.1 


sa/es and profit maker for wells 
to 80 ft. /, h.p. complete i ret >i] 


pump and ejector, only 


Vertical Jetstar, big volume 


and profit jet for single-pipe 1 1 9 7] 5 
markets. '/, h.p. complete ‘ ret ail 


pup and 2" package, only 


Completely Deluxe 
TWIN CHAMPIONS* 


For maximum profit in jets, install the big, 
powerful Rapidayton Twin Champion—a two- 
stage convertible, fully packaged system. The 
foremost jet pump for really modern homes 
and farms. Gives exceptional performance 
either in shallow wells, or in deep wells to 
150 ft.—where outstanding capacity and extra 
pressure are desired. Pumps full capacity at 
40 Ibs. pressure. Converts without additiona! © 
pump parts. Surprisingly low priced. 


*TRADEMARK 





Compare this QUALITY construction 


1. Heavy-duty, standard NEMA 56-frame motor (not a “partial” 48-frame 
special job). 2. Open, separate motor mounting bracket (end bracket 
of motor not part of pump, requiring pump to be disassembled for motor 
service). 3. Bronze (not plastic!) impeller means longer life. 4. Stationary 
bronze wear ring (eye of impeller does not operate in cast iron, rubber 
or plastic). 5. Bronze nozzle and venturi (not plastic or rubber) hold precise 
dimensions over long periods of operation. 6. Quad-Volute self-priming 
design; diffuser integrated with cast iron pump body (no plastic used; 
no special extra parts to stock and require service) . . . Jetstar also has 
original patented features such as Quick-Connect flange (not “almost’ 
copies—in name and construction—of competing pumps). 


Kipidag Gon 
The: Tait Manufacturing Company, Dayton 1, Ohio 


Established 1908 as The Dayton Pump and Manufacturing Co 


©iss9 TAIT Mrs. co, 





MAKING QUITE A PICTURE HERSELF, model Lila Verslype 
puts the last photo on a panel showing the men who played 
important roles in the national sales meeting held recently 
by the Detroit Controls Division of American-Standard. 





oe 
Pictu re FROM DOWN UNDER: This unique, kerosene- 


operated refrigeration unit has been donated 
to the Recold Museum of air conditioning in 


Los Angeles by Bert Terry of Melbourne, 
Gi rag ra Dp Ss Australia. It was designed for use in remote 


areas where gas or electricity is not available. 


HOT NEWS is a term now 
limited to the wares he 
seils, as far as the operator 
of the world’s first air con- 
ditioned news stand is con- 
cerned. Located in Times 
Square, New York City, the 
stand is cooled by a Carrier 
Corp. portable air condi- 
tioner, installed last year. 
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How to get into the booming submersible pump market quickly 


and how to stay there with the GREATEST PROFIT 


Kijsidagion 


HAS ALL THE SUBS YOU NEED 


l « World's most competitive 4” models: the 2-wire 
3 STAR and 5 STAR—for upgrading jet pump sales 
and getting into the sub market quickly 


2. Complete 4” DOLPHIN® line of 2- and 3-wire 
models for widest selection and maximum 
volume and profit 


3. 6” DOLPHINS for the highly profitable commercial 
and industrial jobs 


In today’s pump market, you need both subs and jets. 
Only from Rapidayton can you get everything for 
proper balance AND greatest profit. The quickest way 
into the booming submersible market is to sell the 
Rapidayton 3 STAR and 5 STAR. For maximum vol- 
ume and profit, follow up with Rapidayton 4” and 6” 
DOLPHINS. THREE SERIES (not one or two) to 
choose from! All are competitively priced. See your 
Rapidayton wholesaler today. 

Rapidayton subs are equipped with Tait’s own “plus 
power” oil-filled motors, designed to meet the specific 
needs of the pump. Exclusive two-piece stator con- 
struction permits use of more copper and insulation. 
Exclusive stage design, incorporating nylon and stain- 
less steel, offers maximum abrasion resistance. Coax- 
ial diffuser system gives 56% more pressure per stage. 


Role 


The Tait Manufacturing Company, Dayton 1, Ohio 


Established 1908 as The Dayton Pump and Manufacturing Co 


@iose tat urc. co. * TRADEMARK 


Get fast start in 
sub market with 
3 STAR and 5 
STAR. ¥% hp. 3 
STAR reaches to 
90 ft. at full 40 
Ibs. Retails for 
$164.50 with 60 
ft. cable 




















For highly profit 
able big jobs (in- 
dustry, business, 
institutions, agri 
culture) sell the 
6” DOLPHINS. 5 
7¥%2, 10, 15 hp 
See your Rapiday- 
ton wholesaler 














UNITROL 110R UNITROL 200R 


smart ways 
to push-up ae 
your water Ris ] / } Cenk 
heater : a 
sales score! 


UNITROL 400R 


SPECIFY ROBERTSHAW UNITROLS WITH BUILT-IN PRESSURE REGULATORS 
TO ...iINCREASE GAS BURNER RATINGS IMPROVE IGNITION PERFORMANCE... 


IMPROVE YOUR WATER HEATER SALES APPEAL. 


New Robertshaw Unitrols, with built-in pressure regulators, give your water heaters the 
smooth, modern look . . . clean design, no sharp corners, no dust-catching crevices. For a 
higher sales score, enable salesmen to demonstrate the smart new Unitrol 200R with its slip- 
top cover and concealed knobs . . . or best yet, the Unitrol 400R with the slip-top cover and 
the flip-top lid . . . and the ultimate in appearance. Robertshaw Unitrols with built-in pressure 
regulators also simplify your assembly and inventory problems! » Push-up your water heater 
sales high — specify the smart, new Unitrol 110R... higher with the smarter Unitrol 200R 
... highest with the fabulous Unitrol 400R — all with built-in pressure regulators. 


FOR MORE 
INFORMATION, 
CONTACT: ad - 


GRAYSON CONTROLS DIVISION + LONG BEACH, CALIFORNIA 





Own the machine that does a good, fast job on the 
majority of your projects—hire the big rigs for the 
unusual! You’ll make more profit all the way around. 

Allis-Chalmers utility tractors offer you a com- 
pact unit with stamina and reliability. They’ll handle 
trenching fast and easy . . . and the new SHUTTLE 
clutch speeds backfilling. You do your digging when 
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the job is ready, and don’t tie up the whole street, 
either. 

In short . . . Allis-Chalmers utility equipment 
offers the features you need to handle earth-moving 
jobs at a profit. See your Allis-Chalmers dealer and 
get the facts on a demonstration. Allis-Chalmers, 


Utility Tractors and Equipment, Milwaukee 1, Wis. 


ALLIS-CHALMERS 


D-10 
D-12 
D-14 
D-17 


30- to 63-engine 
horsepower with matched 
companion equipment. 


SOLD BY ALLIS-CHALMERS DEALERS EVERYWHERE 





Zone Heating 





uyoROMATiC zea A GENERAL 
CLASS I TRANSFOR Hydromatic Zone 
Heating System 
provides greater comfort, saves fuel 
requires only one circulator, one relay 








saves fittings, piping, wiring, labor 
suits new or existing heating systems 


meets FHA requirements for zone- 
heating split level homes 


Manifold. Layout 


ww 6 a? 


—s 


Valves easily installed in supply lines . . . in any 

position . . . by simple sweat-type connections. 

Thermostat terminals conveniently marked for easy 

wiring. Entire system can be quickly, easily and wueer Layout 
inexpensively installed . . . each valve and thermostat 

combination making that zone independent of 

others in the system. 
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Comfort at Minimum Cost!! 


Hydromatic Zone Valves 


MAKE MULTIPLE ZONE HEATING 
... MORE ECONOMICAL ...EASIER TO SELL 
... EASIER TO INSTALL 


Atlast/ 


Multiple-zone hydronic heating systems priced to appeal to the major “home buyers” 
market. General Hydromatic Zone Valves eliminate need for expensive additional 
circulators, flow valves, burner relays, or involved piping. General valves operate 
quietly, efficiently and safely . . . save substantially by permitting use of smaller pipe 
sizes and low voltage wiring. 


GENERAL Supplies the Complete Package!! 


Zoned-heating has distinct sales appeal in today’s comfort-conscious market. 
Investigate the low cost of a complete General “Comfort” Package! 


Dependable, attractive 
thermostats maintain close 
control of zone temperature. 


a. 1 
pee hp pe over burner and ’ Converts 110 volt current to 24 
circulator. Well-marked, eT , volt current » — up to + 
: ——— relay transformer unit if con- 
trol of circulator with burner <p 
relay is desired. 


General Hydromatic Zone Valves bear the GF symbol of 
PRODUCT RELIABILITY ... feature QUALITY 
CONSTRUCTION throughout. For data on automatic multiple 
zone control second to none . . . request new bulletin on General 
zone heating systems. 


GENERAL Baumalal<.-metelas-i-lab 4 








EAST GREENWICH -+- RHODE ISLAND 
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NO WONDER 
MOST PEOPLE WANT 


CRANE 


Four-color, full-page ada like this make the Crane 
name THE name to Mrs. Housewife! 





All Crane ads appearing in leading consumer maga- 
zines do two things to make your selling job easier: 


1. They keep your products in the public eye. 
2. They keep YOU in the public eye. 


Each ad puts you in the picture with the consumer, 
telling her that you are the person to see for all her 
plumbing needs... that your professional assist- 

ance and guaranteed service can guide her plans! 


NO WONDER 
MOST PEOPLE WANT 


CRANE 





A case in 
Point & the 
Mont exciting be: Crown lava 
throom fixture in me. the Ange . 
Maa Any bedget the et Oly 18 inches 
Crown is of counter 


When people look at a Crane ad, they see beauty, arr 
functionality . . . the features that make serious f eet cccars tn chong ta ee ton 


from seven Crane colors nd white (sg) Blue 
c re a Sky 


buyers out of “just lookers.”” Yet, Crane ai Soria one sana ovine ng Merwin pte 
quality costs no more. No wonder most Co 
people want Crane! 


Loe 


hs 


THE PRE 
PLUMBIN 


YOU CAN SELL a “AUIS + tit snared, 
CRANE PROFITABLY : = 
IN EVERY PRICE RANGE 


FERRED 
S 


Me | Cow ape eS 
wh RE Se. Pw ge 


git 
+f 
f 


CRANE CO., 836 SOUTH MICHIGAN AVENUE, CHICAGO 5, ILL. « VALVES « FITTINGS « PIPE « PLUMBING « HEATING ® AIR CONDITIONING 
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le want Crane 


what they 
do 
No mo 
. re 

Crane's new Agent the fi 
annoying pale aa valve by handle 
your choice Waste. ¢ an end ° 
of sev clere? Yet 
ou heve 


cd 
THE Pree 


PLUMBIN ERREO 


5. nate S 


ATIN 
@- 
A 
> - in CONDITION 
ine 








Soe. Pod 4 we 
CEB OP 0 


No wonder most people want Crane 


spacious counter . - - the smartly angled 

control panel the Dial-ese faucets in 

gleaming Lucite. All this— and all that 

lavatory and a roomy wonderful storage, too! Check the price, 

cabinet are all in one styled as a unit and you'll find to your delight that Crane 

color-matched in your choice of seven quality costs no more. No wonder most 
ghades and white. Note, if you will, the people want Crane! 


pia & 
CRANE #:ses"" 
seo you Crone Prenbing Doster for help Stes ‘te PLUMBING 
costs 


outs, selections, His skills 
quality installation your Crene fistures ove Crane Co, 826 Soe achigas Avene. 





Cricoge 5, Binet 


VALVES * FITTINGS * PIPE PLUMBING * HEATING * AIR CONDITIONING 


ep UP ( 
STEP — YOUR SALES WITH — 





TH 
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Penn Diaphragm 


GAS VALVES 


with today’s top features! 


Here’s a line of compact, sturdy gas valves 
unsurpassed by any other brand. 


Just look at these most-wanted features... 
extra high capacity ... quiet, trouble-free 
operation... positive acting... specially- 
molded, highly-flexible diaphragm assures 
accurate valve action and long life in all 
gases...and, the line is approved by 
all major agencies! 


Don’t settle for a gas valve “almost as 
good”... specify and use Penn. And, 
remember, Penn heating controls deliver 
the kind of performance that creates better- 
satisfied customers. For convincing proof... 


Try Penn on your next job! 





Series 9000 combination diaphragm gas valve, 
automatic pilot and regulator. Convenient termi- 
nal block eliminates junction box, simplifies and 
reduces wiring cost. Available in 100% shut-off. 
Easily converted from L.P. to natural gas. Sizes, 

4a" small, 2" large and %4" with or without 
manual opening and electric reset. Series 9100 diaphragm gas valve opens immediately 
to full flow...no click, no hum. Available with manual 
opening and electric reset. Eight sizes from 42" to 3”. 


PEMM COMTROLS, VC. cases, ns 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 


REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMP 


DomeEstTIC ENGINEERING, SEPTEMBER 1959 





THE SPECIFICATIONS TELL THE STORY! 


HEATING SYSTEM OF FEATURE HOUSE IS EQUIPPED 
THROUGHOUT WITH B&G HOT WATER SPECIALTIES 
Specifications read as follows: 


CIRCULATING 
WATER PUMPS 
They shall be Booster 
Pumps as manufactured by 
Bell & Gossett, Inc., or ap- 
proved equal, in accord- 
ance with the following: 
Designation G.P.M. Head B&G No. H. 
No. 1 7.5 8f. 1%” 1 
No. 2 22.0 10 ft. 2” 1 
2 1 


P 
12 
6 
6 


” 


No. 3 365 sh. 


FLOW CONTROL VALVES 

They shall be Type S Flo-Control Valves 
as manufactured by Bell & Gossett, Inc., 
or approved equal. 


The Carl Murchison residence, Provincetown, Mass. 
Architects: The Architects Collaborative, Cambridge, Mass. Robert S. McMillan, Partner in charge. 
Engineers: Reardon and Turner, Boston, Mass. Contractors: Anderson and Spinny, Inc., Hyannis, Mass. 


PRESSURE BOILER 
REDUCING RELIEF VALVE 
VALVE Shall be Model 750, BOILER 
Furnish and ASME Code, Relief FITTING 
install onthe Valve as manufac- Provide Model 
cold water tured by Bell & Gos- ABF-2'2" Air- 
supply tothe sett, Inc.orapproved trol Boiler Fit- 
boiler, one equal. Valve dis- ting as manu- 
pressure re- charge connection factured by Bell 
ducing valve, No. 12, as shall be individually & Gossett or ap- 


manufactured by Bell & piped full size to 6” proved equal. 
Gossett or approved equal. above the floor. 





CONDENSER WATER PUMP 

The condenser water circulating 

pump shall be integral, flange The Carl Murchison home, Provincetown, Mass., features an array of the most 
mounted, vertical type, all bronze = modern comforts and conveniences...among them a forced hot water system com- 
a ae a. pletely equipped with B&G Hydro-Flo hot water heating specialties. In a home in 
sufficient capacity to deliver 57 which nothing but the finest equipment received consideration, the selection of 
gpm against a total head of 70 B&G equipment speaks for itself. 

Sag pt ny ec Ba On all the equipment specified, the B&G emblem is a warranty of quality and 
cycles and shall be provided with | Outstanding performance. The pumps, for example, are noted not only for long- 
a magnetic starter having ther- lived dependability but for quiet operation. In addition, the owner has the pro- 
mal overload protection. Bell & tection of a single manufacturer's guarantee on all the specialties in the system. 


Gossett Series 1522 Pumps, 
“i ® { 7 


bronze fitted, S.S. shaft 2”. 
& 
Send for catalog of B&G Hydro-Flo G 
Products and full color booklet \o] ’ Bett & GOSSETT 
on the B&G Hydro-Flo System wal ¢ @ @PA HY 
Dept. FW- 1, Morton Grove, Ill. 


Canadian Licensee: S.A. Armstrong, Lid., 1400 O'Connor Drive, Toronto 16, Ontario 
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The f-M System Representative. The 
average F-M representative is 39 
years old. He has been with the com- 
pany 10% years. He has served 
dealers for 8 yeors and sees each 
of them frequently. He knows water 
systems! 


HOME WATER SYSTEMS « PUMPS « SCALES «GENERATORS « ELECTRIC MOTORS «COMPRESSORS « DIESEL, DUAL FUEL AND GAS ENGINES « LOCOMOTIVES « MAGNETOS 
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“I know my dealers!” 


Fairbanks-Morse Dealers really have the man- 
ufacturer behind them. There is an F-M Home 
Water System specialist who calls on them 
regularly. He brings to their aid the vast engi- 
neering, manufacturing, service and dealer- 
training resources of the largest company in 
the home water system business. Dealer 
problems are thus handled directly with 
Fairbanks-Morse with no intervening 

or time taking steps between. 


Thus Fairbanks-Morse Dealers get 


more in product service and training. In addi- 
tion, Fairbanks-Morse advertises its dealers 
by name and address in their local areas. 


As a water system dealer, why don’t you add 
up the benefits of being an F-M Dealer. Com- 
pare and decide. A letter from you will bring 
the Fairbanks-Morse representative in 
your area to explain the many advan- 
tages of being an F-M Dealer. Write 
Fairbanks, Morse & Co., 600 South 
Michigan Avenue, Chicago 5, Illinois. 


&) FAIRBANKS- MORSE 


a@ name worth remembering when you want the BEST 
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SAVE water, fuel, money 
with DOLE FLOW CONTROL VALVES 


Dole Flow Control Valves provide an in- 


Dole Flow Controls prevent waste and 
expensive but carefully engineered answer to 


overloading of septic systems, save a tremen- 


the problems of maintaining adequate and 
constant water flow during periods of peak 
demand. They effectively control the flow of 
water from 15 to 125 psi. No matter how high 
the line pressure may build up or what its 
variations, the specified gallons per minute at 
different outlets remain the same. On multiple 
shower installations, for instance, flow is 
exactly the same all along the line regardless 
of the number of showers in use. 


dous volume of water, and cost of heating 
water. They’re easily installed . . . trouble- 
free . . . require no maintenance. Think of 
DOLE FLOW CONTROLS and the savings 
from completely balanced water distribution 
in terms of your operation . . . for use on 
showers, wash basins, sinks, drinking foun- 
tains, lavatories, flush tanks, urinals, 
sprinklers, water softeners or other hydraulic 
applications. 


WANT MORE DETAILS on how you can save water, fuel, 
money with Dole Flow Controls? Just clip this coupon .. . 
attach to your letterhead . . . sign your name . . . and mail to 


THE DOLE VALVE COMPANY 


6201 Oakton Street © Morton Grove, Illinois 


Domestic ENGINEERING, SEPTEMBER 1959 59 





News ... continued from page 16 


NEW JOINT INDUSTRY Program Committee officers are (from left, seated) T. C. 
Alexander, Refrigeration & Air Conditioning Contractors Assn., vice chairman; 
William Scott, Mechanical Contractors Assn. of America, chairman; and Martin 


Ward, United Assn., treasurer. 


Standing are co-secretaries William O'Neill, 


UA; Louis Thurber Jr., MCAA; and J. O. Hendrickson, NAPC. The group met 
recently in Washington, D. C. to discuss future plans affecting the industry. 


Other Finishes Gain, but All-White 


Kitchens Still Big Factor in Market 


Los ANGELES—The popularity of 
copper, stainless steel and natural 
wood-fronted appliances “is de- 
cidedly on the increase,” but white 
panels remain the favorite, accord- 
ing to a survey by Waste King 
Corp. This scotches claims that the 
all-white kitchen is dead, Waste 
King asserts. 

The firm, a leading manufacturer 
of household appliances, said 42 
percent of dishwasher panels or- 
dered by its customers during re- 
cent months were white. 

Panels available in three shades 
of copper were second with 20 
percent. Stainless steel followed 
with 13 percent and natural wood 
was next with 10 percent. 


a Mrs. Sylvia White, 


consumer 


director of 
relations, said “most 
white dishwashers went into re- 
modeled kitchens or ones where a 
refrigerator or free-standing range 
of the same color already occupied 
a position of prominence.” 
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She said “stainless steel and cop- 
per dishwasher fronts were chosen 
most often to match built-in ovens 
and ranges or to accent and high- 
light wood cabinetry.” 





Sees Bright Future for 
Stainless Steel Sinks 


PittsspurGH—A shiny future for 
stainless steel sinks in the new 
home and replacement markets is 
forecast in a survey of fabricators 
by Allegheny Ludlum Steel Corp. 

Stainless steel sinks will be in- 
stalled in seven out of 10 new 
homes and will comprise 90 percent 
of the replacement market by 1970, 

(Please turn to page 70) 


LIGHT AND BRIGHT: New stainless 
steel sinks are light enough for a girl 
to carry and their future is as bright 
as their finish, a recent survey shows. 


Husbands to Have Say 
at Housing Conference 


Wasuincton, D. C.—Do husbands 
and wives agree on heating needs? 

Answers to this question are 
among those to be presented at the 
Family Conference on Housing to 
be held here September 15-17. The 
three previous conferences were 
“off limits” to husbands and at- 
tended by housewives only. But 
this time, husbands and teenagers 
have been invited also. 


aThe Better Heating-Cooling 
Council again is sponsoring the ses- 
sion on heating. The council is one 
of the originators of the now fa- 
mous annual conference. 

The council said it learned last 
year “that housewives seem to be 
moving in on one more job in the 
home previously considered to be 
the husband’s responsibility-—se- 
lection of the heating system.” 


= Last year’s conference found that 
the majority of the 80 housewife 
delegates favored hot water heating 
although the majority had cther 
types of systems. 

Steady and even heat ranked 
first among the factors in home 
heating which concerned the dele- 
gates most. Other factors of major 
concern to the housewives were 
clean, quiet, draft-free operation 
and heat distribution units that 
would not interfere with placement 
of furniture, drapes and rugs. 
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the quality tells...the quality sells 




















The burner 
that built 
an industry 


The Conversion Burner that 


Built an Industry! 


New Janitrol JD DeLuxe 

Streamlined, beautifully 
styled, totally enclosed. 
Features all the time-tested 
Janitrol features, plus ex- 
clusive new advancements 
to put you on top in sales 
and profits! LISTED BY 


A.G.A. 
’ 


Input ratings from 
75,000 to 325,000 
Btu/hr. For natural, 
mixed, manufactured 
or LP-gas-air mix- 
tures. 


How will you score for sales and profits in the months and 
years ahead? 

As a Janitrol dealer you can expect to move ahead . . . to 
get an ever bigger share of the millions of dollars spent every 
year for gas heating. 

Plenty of these profit dollars are waiting for you in the 
new, complete line of Janitrol gas conversion burners. Fact 
is, ever since Janitrol originated the first gas conversion 
burner in 1926, Janitrol dealers have had the most advanced 
designs to sell, the biggest sales and profit opportunities. 

Highlighted for you here are just a few of the exclusive 
Janitrol advancements and conversion burner models that 
can help you sell and grow. Look them over—then ask your 
Janitrol representative for all the facts, or mail the coupon! 


Address Your Collect Wire to 


HARRY C. GURNEY, General Sales Manager 
Janitrol Division, Surface Combustion Corp. 
Columbus 16, Ohio (In Canada: Wire Moffat’s Ltd., Toronto 15) 


JUST SAY—*'Rush me full details on Janitrol Select Dealer Program" 


pec ve... 


New TURBO-FLAME 
DIFFUSER. ..tops for 
etficiency and economy! 


No other baffle, diffuser or similar 
device ever invented can match the 
TURBO-FLAME DIFFUSER! This 
exclusive Janitrol engineering develop- 
ment adds turbulence to the gas-air 
mixture for fast, more complete com- 
bustion. It spreads the flame over a 
larger area of the heat exchanger 
boosts heating speed, efficiency and 
economy. The unique, conical diffuser 
of special alloy steel is resistant to 
heat and corrosion for long-life and 
trouble-free operation. 


New Janitrol Automatic Pilot 
with micro adjustment is an 
extra safety feature . . . assures 
positive shutoff in event of gas 
or electric supply failure. 
Ultra-Sensitive Thermostat 
holds room temperature con- 
stant ... makes uniform com- 
fort a part of your customer’s 
daily living, no matter how 
cold the weather. 


Janitrol Model 
JF-Standard 

Meets your need for 
a top quality burner 
at a competitive 
price. Features all of 
Janitrol’s basic de- 
sign exclusives. 
Solenoid valve (soft 
seat-quiet) and con- 
trols or self-generating controls. Totally 
enclosed in handsome casing. 


we 


Janitrol 

JH Gun Type 

Most popular burner 
of them all for re- 
placement of oil- 
fired, pressure-type 
burners. Easy, labor 
saving installation. 
Features adjustable 
blast tube, pilot 
lighter, thermostat and complete safety 
controls. Input: 160,000 Btu/hr. 


New Tapered Venturi accel- 
erates mixture of gas and 
primary air for a new standard 
of heating efficiency. 
Exclusive “‘Electro-F yre’’ Light- 
ing works on automotive spark 
principle to ignite burner at 
start of season. No matches, 
no stooping, no service call 
required. 


Janitrol Model 
SC-05 High Capacity 
This unusually com- 
pact inshot-type 
burner will clinch 
plenty of sales for 
you on larger instal- 
lations. Input capac- 
ities up to 750,000 
Btu/hr. Furnished 
with either conventional or electronic 
safeguard controls. 


%. 


Ne *) “a, ° 
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Webster Natural and 
Forced Draft Burners 
For fast, efficient 
conversion of high 
capacity boilers. 
Available in gas or 
“dual-fuel” types— 
custom engineered 
for any installations. 
Capacities up to 
50,000,000 Btu/hr. input, enabling you 
to cash in on the big industrial and 
commercial jobs. 


S006, 
Aer! 
SOO D9) 


You'll fo better by Fat 2S 2. 


ast 


WIRE COLLECT NOW for pr 


@eue SELECT DEALER 


‘ 





If you design, specify, install 
or service heating equipment 


you will find these technical 


brochures on the control of draft 


an important aid. 


May we send you copies? 


FIELD CONTROL DIVISION 
H. D. Conkey & Company — Mendota, Illinois 


AFFILIATES 
Conco Building Products, Inc. — Brick, Tile, Stone 
Handbook and Conco Materials Handling Division — Cranes, 


Installation Guide ¥ field Speen Tel Dison — Somes Ceestng Besant 


Specification Guide t 
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_ Location... The Mighty Middle is the Mass Market. The vast majority 
of the population of the U.S. lives within 280 Major Trading Areas. /t 
ae these Major Trading Areas where the new building and remodeling is 
be ng done. The Mighty Middle is your Profit Market..Your greatest 
: volume of sales is made to this tremendous Mass Market. Your greatest 
opportunity for profit lies in selling The Mighty Middle. 


*Source: 1968 Sales Management Marketing Directory of Metropolitan County Areas. 
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Copyright by RAND McNALLY & COMPANY, R.L 
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MIGHTY MIDDLE 


Gerber builds plumbing fixtures ONLY for The Mighty Middle 


With basic models of plumbing fixtures, Because Gerber concentrates on volume 
you can cover 89% of the market — The production of basic models for the mass 
Mighty Middle. Gerber builds these basic market, you get more value with Gerber 
models — and only these models. Plumbing Fixtures. You get features usually 
found only in higher priced fixtures . . . yet 


Each Gerber Plumbing Fixture is sensibly cont you nothing exten. 


designed, quality built, and volume produced 
for the mass market — The Mighty Middle. You get highest quality at moderate price. 
There are no specialty items in the Gerber You can be more competitive — close more 
line that move slowly and add design, pro- sales — make more money — with Gerber 
duction, sales and overhead costs which Plumbing Fixtures, designed and built only 
must be carried by the rest of the line. for The Mighty Middle! 


Unit Closet Combinations, designed and built for Lavatories, designed and built for The Mighty 
The Mighty Middle. No. 900 Washdown Closet and Middle. No. 310 Ledge-T ype (19 x 17 in.) and No 
No. 1200 Reverse-Trap Closet shown above. Top 340 Exposed Front Counter Top (20 x 18 in.) shown 
quality vitreous china in white or 6 colors — Petal above. Both have concealed overflow, integral self 
Pink, Wedgewood Blue, Forest Green, Driftwood draining soap dishes, anti-splash rim. Screw holes 
Tan, Daffodil Yellow, Cloud Gray. Closet bowls for positive lock to wall. Gerber lavatories are 
have extended horn for tight seal and quick instal- highest quality vitreous china, in white or 6 colors 
lation. Tanks have lifetime nylon seat ballcocks, — Petal Pink, Wedgewood Blue, Forest Green, 
are easily attached to bowls with two bolts. All Driftwood Tan, Daffodil Yellow, Cloud Gray. 
Gerber closets double-flush tested at factory. Modern, attractive styling. 


* 


Plumbing Fixtures — 


Gerber Plumbing Fixtures Corp. 232 WN. Clark St. * Chicago 1, lilinois 


5 Modern Factories: Kokomo, Ind., Woodbridge, N.J., Delphi, Ind,, Gadsden, Ala., West Delphi, Ind. @ Export Division: Gerber International Corp., 500 Green St., Woodbridge, LL 





See this VARIETY of Connections! 
They Save You Time and Money! 


No. 7 
Auto-Vent with 
Va" Female ont? ith 
2S A ti _— we 
I Connection V4" Male 
1.P.T. Connection 


No. 67 and No. 68 
AUTO-VENTS 


If your space is limited, Number 
67 will do the job for you. Little 
but mighty, its overall size is just 
3%6" x 14%” with %” LP. male 
connection. Up to 30 lbs. pressure. 
Like all MAID-O’-MIST Auto- 
Vents, it is simple in design, yet 
wonderfully effective in opera- 
tion. 

No. 68 Auto-Vent is the same as 
No. 67 except with 4%” male LP.T. 
connection. 


You can rely on these self-closing float- 
operated valve auto-vents to do a good job... 
and for little money, too. For vertical mount- 
ing only: on pipe lines, coils, chillers, con- 
vectors, radiant panels, etc. For pressures up 
to 75 Ibs. 


No. 74 No. 78 
Auto-Vent with Auto-Vent with 
V4" Female Ye" Male 

1.P.T. Connection 1.P.T. Connection 


NO. 72 AUTO-VENT 


A fast-venting valve of the ex- 
pansion type for convectors, base- 
board and free standing radiation. 
For vertical or horizontal mount- 
ing. Size 1%” x %” with 4%” LP. 
male connection. Dise dries quick- 
ly because of immediate drain- 
age. 


WRITE for FREE Auto-Vent CHECK CHART for your wall 


Get full information from your jobber today! 


AUTOMATIC HUMIDIFIERS 





eee WATERLINE CONTROLS 


AUTO VENTS .« » « HEATING AND AIR CONDITIONING SPECIALTIES 


3217 NORTH PULASKI ROAD 


> CHICAGO 41, ILLINOIS 
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FLOAT TYPE 


"0.27 auto-vent—[* ] [> 


fy 
. j 
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NO. 27 AUTO-VENT 


Smaller sized vent—for hori- 
zontal mounting. Construction 
and internal working parts are 
the same as the No. 7 series 
Auto-Vents but designed for 
horizontal mounting only with 
14” LLP. female side connection. 
For use on convectors, fan coil 
units and radiant heating coils, 
etc. For pressure up to 50 lbs. 
Size 3” x 2%”. 


FLOAT TYPE 


<—wno. 37 
AUTO-VENT 


NO 37 
AUTO-VENT 


Same size and 

general con- 

struction as the 

No. 27 Auto- 
Vent but designed for horizon- 
tal mounting with %” IP. ver- 
tical male bottom connection. 
For combination heating and 
cooling convectors, base board 
radiation, fan coil units, radi- 
ant panels, etc., where space 
is limited. For pressures up 
to 50 lbs. Size 3” x 2%”. 














No. 14 No. 15 No. 16 
Install in copper Install in cast Install in cast 
or bronze tee to iron tee to brass tee to 
complete a complete a complete an angle 
balancing valve balancing valve balancing valve 


for (hydronic) hot water heating . . . chilled water cooling 
- +. OF any system where liquid is circulated... 


With MAID-O’-MIST balancing valve adapter units, you can avoid 
carrying heavy stocks of balancing fittings. That’s because the 
MAID-O’-MIST units can be installed without advance planning, 
They’re simple as A-B-C to install, and they cost a mere trifle. They 
are sweat-fitted into copper, bronze or brass tees, and threaded inte 
cast iron tees. And what a remarkable 
job they do in letting water flow 
freely thru the tee! Since the pipe 
diameter isn’t reduced, there’s no 
water restriction except for the bal- 
ancing required. Contractors and 
Engineers agree: MAID-O’-MIST 
Adapter Units, teamed with MAID- 
O’-MIST’S famed Auto-Vents make 
a hard-to-beat team for efficient 
water circulation. 
No. 14... Phantom view of 
one-inch Adapter Unit in a 
tee ready for balancing. 


Get full information from your 
jobber or write for catalog today! 


\ ' 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILL. 





Now—a new appearance concept for 
low-budget commercial installations 


ne P ywer- Plan 


with Johns-Manville FIBROCEL Insulation! 


Now you can bring the traditionally fine 
appearance and performance excellence of your 
power plant work to general commercial and 
industrial installations... with Johns-Manville 
Fibrocel® Insulation! ° 


Why these power plant advantages? Simply 
because Fibrocel is molded! The only com- 
mercial insulation made (by a precision metal 
mold) to near-perfect roundness, with un- 
matched uniformity of size and line. 


This means an immediate end to costly 
finishing, heavy jacketing, needless pointing 
up of cracks and apertures. Instead, Fibrocel 
gives you a tighter, better looking installation 
just as it is applied. Pipelines are gun-barrel 


JOH ss 
PR ) 


DUCTS 


SCHOOLS 
COLLEGES 
+++ Specify Fibrocel 
for the ‘POWER 
PLANT” look in 
installations like 
these (85F to 300F) 


straight, firm end to end. The look of a 
power plant! 

Fibrocel’s dimensional uniformity ‘again 
pays off in fuel savings—pipe is always “dead 
center,” with lengths butted tight to provide 
maximum insulating effectiveness. 

Let us send you the informative new bro- 
chure, IN-155A. It gives you full details on 
Fibrocel’s thermal performance. Illustrations 
show why Fibrocel installs easier . . . takes 
abuse, too. Keeps its fine appearance and 
performance excellence for the life of the 
installation. Write for it today! 

Address Johns-Manville, Box 14, New York 
16, N.Y. In Canada: Port Credit, Ontario. 


JOHNS-MANVILLE 


HOTELS 
APARTMENTS 


STORES 
WAREHOUSES . 


f’ Look 


PLANTS 


OFFICE BUILDINGS 
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HOSPITALS 
INSTITUTIONS 
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continued from page 60 


NUMBER ONE DISTRIBUTOR: First place honors went to Gray Supply Co., 
Springfield, Mass., as the leading distributor for Waste King Corp. for 1958. 
Jack Plano (left), of Waste King, makes the presentation to Stanley Gray, 
president of Gray Supply, while Armon Le Mere and Frank Isabelle look on. 


Service-Minded Chicago P-H Group 
Offers Free Plumbing Inspections 


Cuicaco—Prospective home buy- 
ers in the Windy City area will 
have an edge in judging the sound- 
ness of plumbing systems in houses 
as a result of a free service being 
offered by the local plumbing con- 
tractors association. 


= William Readey, secretary of the 
Plumbing Contractors Assn. of 
Chicago, told DE that the free sur- 
vey is part of the group’s public 
service program. 

“Many times people have pur- 
chased a building to find to their 
dismay that the plumbing system 
was faulty. That can be eliminated 
before purchasing by the inspection 
of the premises by a licensed 
plumbing contractor,” he said. 


= Most of the calls come from home 
buyers who have seen the associa- 
tion’s billboards around town. The 
billboards do not mention the free 
service, but only advise prospec- 
tive buyers to make sure the 
plumbing is sound by consulting a 
qualified contractor. 

Names of prospective home buy- 


79 


ers are then either turned over to 
the nearest association member or 
handled by the association itself, 
Readey told DE. 

(NEWS continued on page 80) 


Sees Bright Future for 
Stainless Steel Sinks 


(Continued from page 60) 

according to the national survey. 

Allegheny surveyed all domestic 
stainless steel sink fabricators listed 
by the American Iron & Steel Insti- 
tute. The firm said 84 percent of 
the fabricators reporting said their 
business was “going up;” 8 per- 
cent said it was “steady;” and 8 
percent said it was “going down.” 

“While stainless steel has been 
used primarily in the higher priced 
homes, different and quicker meth- 
ods of manufacture are making this 
item available to practically every 
new homeowner,” Allegheny said. 


a Stainless steel accounted for 13 
percent of the total sink market 
last year, the U.S. census bureau 
reported in its first breakdown of 
stainless steel sink production. The 
survey indicates that by 1964 about 
40 to 50 percent of the sink market 
may be stainless steel. 

“In the past,” Allegheny said, 
“most sinks were made by welding 
sections together and then grinding 
them to proper contours. Today 
sinks are made by drawing, and 
much time and labor is saved, thus 
savings in production are realized. 
Also, the new stainless steel sinks 
are easier to install.” 


Blaw-Knox Power Piping Heads for the Orient 


FORMOSA-BOUND: Last-minute inspection is given a shipment of power piping 
headed for Formosa by Blaw-Knox Co. president W. Cordes Snyder Jr. (left) 
and William Parfitt, vice president in charge of the Power Piping Division. The 


Pittsburgh firm 


is a leading supplier of piping for generating 


stations. 
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SERIES “LG’’ 
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a COMPACT vesicn In GaAs HEATING 


Thirty-six years of engineering knowledge and 
manufacturing experience stand behind the 
GENERAL AUTOMATIC “LG” Series . . . 
assurance of the finest quality construction 
and performance. Advanced technological 
design produces maximum efficiency, excep- 
tional compactness and economical operation, 
while modern production methods make its 
initial cost low. Finally, the entire appliance is 
superbly finished in satin-smooth gold and 
charcoal enamel, a proud addition to utility- 
or club-room. Truly, the combination of all 


these features makes the “‘LG”’ Series 


America’s greatest gas boiler! 


SEVEN SIZES From 84,000 TO 210,000 Btuh 





BUILT-IN DRAFT DIVERTER permits 


safe installation in confined areas 











STAINLESS STEEL ECONOMIZERS 
create scrubbing action by flue gases, result 
in unusually high transfer of heat to water 











MULTIPLE FLUE PASSAGES avoid flame 
impingement on lower crown 
sheet, greatly prolong boiler life 


PORCELAIN ENAMELED BURNERS 
4 assure thorough, efficient combustion . . . 
easily removed for service, will not rust. 
j 
AL - 


ALL SIZES 
ONLY 

2 FT. 7 IN. 

OVERALL 




















20 YEAR 
Warranty OPTIONAL DOMESTIC COIL— available 


with boiler, or may be added later 











The GENERAL AUTOMATIC Series ‘* LG" Gas Boiler is constructed to rigid A.S.M.E. requirements and bears the A.S.M.E. 
label. It is fully approved by American Gas Association and Canadian Gas Association for use with Natural, Manufactured, 
Mixed and LP Gases without reduction in input rating. Complies with all local utility requirements, and is approved for 
installation on combustible flooring. Units are factory assembled and shipped complete with jacket, burners, controls and 
accessories mounted in place for instant connection to piping. 

sees STHRCLC AIR tane BALTIMORE _ weneevereneaue 


Write today for exclusive distributorship { 





BIDDING POWER’ 








. 


MASSEY-FERGUSON'S 
DAVIS BACKHOE 


pays off where others balk! 


Increase your power to bid on the more profitable 
backhoe jobs — ones that an ordinary backhoe can’t 
handle. You can do it with the powerful Massey- 
Ferguson Davis 220. 

This rugged unit has 14,000 pounds breakout power. 
Tears through hard or frozen ground and blacktop. Its 
high operating pressure (2150 psi), extra large bucket 
cylinder, 200° continuous operating arc, easy-to-operate 
controls, and direct-to-the trench vision let you work 
faster and more accurately than with any other backhoe. 


Of course its unique ability to dig flush alongside ; 
walls or fences will definitely put you “in” where others Gets Ready to Dig Flush 
can‘t compete. And, it can work in cramped quarters — an Th 5 Minut 
at right angles to the tractor. eee -_ suas 


' Exclusive Hydra-Slid itioning lets 
It uses the same hydraulic system as the famous ath che nt cacas demeeaneene 


Massey-Ferguson Davis Loader. Both are designed as side in a matter of minutes. Notice the 
integrated attachments to Massey-Ferguson’s Work Bull operator always stays in line with the 
202 and 204 Industrial Tractors — by far, the most trench for unparalleled vision. 

popular tractor-loader-backhoe rig today! 


Why Wait? Set a Date — Weil Demonstrate! 


MASSEY-FERGUSON INDUSTRIAL DIVISION 
Block 1000 South West Street + Wichita 13N, Kansas 
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NO. 260 — 262 

On No. 260 Super Screwdriver the 

operator controls the tightness with which 

a screw is set by the amount of pressure he 

applies. The 4” Hex Drive takes shanks for clutch 
head screwdriver bits, Reed and Prince, Standard 
screws, Phillips, and socket head (Allen Type). 

On the No. 262 Super Screwdriver tightness is 
pre-determined by adjusting the clutch. Both models 
equipped with reversing switch. 


SIOUX ELECTRIC SCREWDRIVERS 


NO. 242 

It fits the hand, and operates in 
restricted space like no other 

electric screwdriver. It quickly 

drives or removes all types of screws. 
No. 242 has a positive clutch; the 
operator controls the tightness by the 
amount of pressure applied. No. 246 

has an adjustable clutch, so that it can be 
preset for any uniform degree of 


tightness desired. 








SIOUX HIGH-SPEED STEEL 
TEETH HOLE SAWS 


will cut holes from 5%” to 6” in diameter, in any 
free machining material to a depth of 144”. 
Alloy or stainless steel may be cut at slow 
speed. High-Speed teeth welded to chrome- 
vanadium body give maximum life and cutting 
ability. 





1” H.D. DRILL 
No. 1579 


POWER* SPECIFICATIONS SIOUX ELECTRIC DRILLS 
my Bris gd When it’s @ SIOUX you know what it will do 
No. 1560, 1575 AK Oz. Ft. Oz. Ft. 


No Load | H.P. and R.P.M.| Torque at} H.P.andR.P.M. | Torque 
at Load Speed [Load Speed | at Peak Load Speed | Peak Load 


Speed 
Yq" H.D. DRILL 2250 5/64 1525 7/64 1050 
No. 1550 1600 7/64 1140 5/32 790 
1650 3/32 1060 620 
1650 3/32 1060 620 
400 3/16 275 215 
525 | 27/64 370 230 








13/32 860 500] 96. complete 
o oy 5/16 1060 ' 680 specifications 


13/32 670] 49. 540 
a ae aT 
%" & 5/16" 9/16 260] 175. 155 NEW 
SIOUX 
CATALOG 


H.D. DRILL 3/4 205 0 |) 125 
No. 1517, 1519 49/64 200 0 |I- 115 
13/64 960 , 720 
13/64 575 E 430 
13/64 375 ‘ 280 
13/64 575 : 430 
13/64 375 A 280 
13/64 960 i 720 


Ya" SLOW SPEED 
DRILL No, 1548 
































= when it’s a Sioux 
ay Jou know Wfuaiwul dol 


The Horsepower and torque for each Sioux drill is rated, stated, and certified. 
It isn’t necessary to buy just a drill. When it’s a Sioux you know what it will 
do. See the power specifications for Sioux Electric Drills in this advertisement. 


wo Stor Powered) Ya" and %e” DRILLS! 


Here is super power to provide all the torque 
necessary for any operation where this type of drill 
would normally be used. (See specifications) And there’s 
a speed for every need. It’s an entirely new design in 
which the brushes have been located at the fan position Ys" No. 1472, %" No. 1477, 
at front of the drill. The advantages include cooler 1473,1474 1478, 1479 
running, and easier inspection and replacement of motor 
brushes without partial or complete disassembly of the 
tool. Ball and roller bearing construction, with finest 
precision gears and mechanical design have achieved a 
new high in output efficiency. 


All time sales champ 
The SIOUX No. 1495 Ys” ALL ANGLE DRILL 


Year after year this is a top seller in the SIOUX line. It’s popular 
with almost everyone—auto mechanic, sheet metal worker, 
electrician, shipbuilder, woodworker, assembly line, factory 
maintenance man. It fits the hand and operates in restricted 
space like no other tool. It's a most convenient handful of 
rugged power. 


Leading distributors 


everywhere display or a " GP We" WD. Daal 
and sell Certified |: ads, | . 


SIOUX power drills. t SE 4 DRILL Nady} 
AUTHORIZED SERVICE | 49 = ¢ ™ £4“ 0. 1525 

3 is. ARIN 
AND DISTRIBUTORS | °° ; / BALL BEARING 








IN PRINCIPAL CITIES Ve" H.D. DRILL 


No. 1480 SEMI 
BALL BEARING 


Ya" LT. 
DUTY DRILL 
No. 1498 


Va" DRILL 
No. 1485 


ALBERTSON & CO., INC. 
SIOUX CITY, IOWA, U. S, A. 
AIR IMPACT WRENCHES » AIR SCREWDRIVERS + “PELICAN” NUT ACCUMULATORS « Ye" DRILL 





ELECTRIC IMPACT WRENCHES « DRILLS « GRINDERS « SANDERS + POLISHERS * VALVE No. 1475 
FACE GRINDING MACHINES «. SCREWDRIVERS * PORTABLE SAWS ¢ FLEXIBLE SHAFTS — 
e ABRASIVE DISCS 








Speaking of FLEXIBILITY... 


UNIVAC computer confirms 


STEAM & HOT WATER 


| =e Lada 


Ml 


. 


1,084 ways to employ Nesbitt 
Propeller Fan Heaters 


Eight basic sizes, 24 
models; universal heating 
elements for steam or hot 
water; capacities, 15,200 to 
335,000 Btu/hr; sound code 
rated— Publication 401. 





6,510 ways to employ Nesbitt 
Cabinet Unit Heaters 


Series A: versatile high- 
capacity units; seven basic 
sizes (265 to 1860 cfm) for 
steam (71 to 545 sq. ft. edr) 
or hot water (9.1 to 120 
mbh); recessed, semi- 
recessed, or non-recessed 


models; floor, wall, ceiling . 


and inverted mountings— 
Publication 403. 


( an you think of a need that calls for a 
unit heater — steam, hot water, gas, or 
electric — which can not be met by one 
of these Nesbitt units? If you do, let us 
know; we may add to our line. Meanwhile, 
with more than 40 years of proved excel- 
lence in this line, why not make Nesbitt 
your name to go buy? 


200 ways to employ Nesbitt 
Propeller Fan Heaters 


Lightweight and more 
compact, the new Series K 
gas-fired unit heater is 
versatile and attractive. 
25,000 to 250,000 Btu/hr in- 
put. Sound code rated— 
Publication 400. 





5,170 ways to employ Nesbitt 
Little Giant Heaters 


Draw-through propeller 
fan units with universal 
heating elements for steam 
or hot water; 14 sizes, 34 
models; 16,000 to 610,000 
Btu/hr; wide choice of verti- 
cal or horizontal discharge 
outlets; sound code rated— 
Publication 402. 


240 ways to employ Nesbitt 
Blower Fan Heaters 


For extreme quietness, 
free delivery or use with 
ducts. Eight basic sizes, 
50,000 to 250,000 Btu/hr in- 
put; universally approved 
for all types of gas; standard 
horizontal or (optional) 
double deflection louvers 
— Publication 400-2. 





22,800 ways to employ Nesbitt 
Giant Unit Heaters 


For large capacity heating 
and/or ventilating, free or 
static delivery; 12 basic sizes 
each with choice of 10 heat- 
ing elements; steam or hot 
water; 83,000 to 1,735,000 
Btu/hr; one to three fans; 
four mountings— Publication 
404. 


30 ways to employ Nesbitt 
Gas-fired Duct Furnaces 


Efficient, automatic gas 
heating for use with air- 
conditioning units or with 
custom ductwork in heating 
and processing. Six basic 
sizes, 80,000 to 250,000 
Btu/hr input; aluminized 
steel or stainless steel heat 
exchanger— Publication 
400-3. 
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that there are 


complete /ine of 


UNIT HEATERS 


WF antastic? Not at all! Considering all the basic sizes, installation arrangements, types and 
capacities of heating elements, fan speeds, and discharge outlets, there are actually 38,852 cata- 
logued situations in which at least one of the broad line of Nesbitt Unit Heaters will meet the 
demands with complete satisfaction. What more could you ask? 


Made by John J. Nesbitt, Inc., Philadelphia 36, Pa.—Basic Ingredient: Excellence 


ELECTRIC UNITS 


28 ways to employ Nesbitt 





ps = on 
> “ 


id Thermovent heating and 


te UE. 


2,790 ways to employ Nesbitt 


Propeller Fan Heaters 


Fast and efficient heat, 
automatic or manual control; 
in four basic sizes, 14 models; 
capacities from 5,118 to 
122,832 Btu; replaceable 
black-heat elements; totally 
enclosed motors; quiet Q- 
type fans— Publication E401. 
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Electric Cabinet Heaters 


Three basic sizes, 10 
models; 3.3 to 30 kw, 11.4 
to 102.4 mbh; recessed, semi- 
and non-recessed models; 
floor, ceiling, wall, or inverted 
mounting; manual or auto- 
matic control; two or more 
fans; sound code rated— 
Publication E403. 





HONEYWELL HELPS SELL BETTER 


Powertul national advertising promotes 


comfort-zone heating to help you sell finer 


quality installations at a higher profit per sale! 








Larger, better quality new homes 


Large picture windows 1 
eat gi r loss. 
reater heat gain 0 ie 
a ermostat can't control vod 
room and the rest of the hous 
too. 





Spread-out floor plans —_ 
different exposures cause te A 
perature difference that oO 
thermostat cant solve. 


Finished basements OF family 
“Gal rooms are more fun ypc 
» tailored to - 
sratures are tailored 0 occu 
eancy and activity require 
ments. 


a 





Never before such an opportunity to 
upgrade your sales, increase your profits 
and sidestep profit-cutting competition! 


There’s more to this selling idea than your immediate 
extra profit! Of equal importance is the good will you'll 
gain. When you recommend and sell a thoroughly effi- 
cient, quality heating system, you make friends, who will 
recommend you. (Especially when 2-zone heating cuts 
operating costs as well.) You may want to recommend 


’ 


ATING! 
QUALITY FEATURES CALL FOR 2-ZONE HE 


i é tin 
have design features which create — 
y solves problem area heating, but ¢ 


Rooms over garages ~- 
need more heating than nor 
living areas. 


Split level homes are a —_ 
for one thermostat to con = 
because of connection betwe 
levels. 





i as may re- 
Living-sleeping are as 
quire different temperatures. 


more than 2 zones or possibly 2 small boilers, one for 
each zone. 

Everything’s in your favor for plus profits! We’re pro- 
moting 2-zoné heating through a gigantic national con- 
sumer and builder advertising program. It’s your move! 
Here’s your opportunity to attract and sell your builders 
and homeowners with a dramatic sales feature. Here’s 
your chance to side-step the competitive price squeeze 
by selling highly profitable quality installations. Tie-in 
—you'll never have a better opportunity for plus profits! 
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AEATING FOR QUALITY HOMES! 


HERE'S HOW IT WORKS! 





oaoe- 
a da _- 


s how one boiler supplies 
ach with its own thermo- 
des even 


The diagram show 

2 e system, ¢€ : 
a 2-zone Sy: ; 
and distribution system, Prov! 


stat 
he home. 


heating throughout t 





Write today! You get a complete merchandising kit when you tie in! 


——, 








Se eeeeeeesseseseesesooes MAIL THIS COUPON Now! | 








Call your wholesaler, 
MINNEAPOLIS-HONEYWELL 
Department DE-9-1 13 

Minneapolis 8, Minnesota 


Honeywell 
Fiat ue Coutiol 


I’m sold on your 2-zone heating promotion! Please send 
free kits to help me promote the idea. 


Name of business 








Your name 











Address 





SSeS eeeeeeeseeeeeeeeSSeeeeseseseseseeeses 


City. Zone _State 
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News . . . continued from page 70 


THIS TRAILER DISPLAY of American-Standard fix- 
tures is being shown in the Newark, N. J. area 
to promote bathroom remodeling. “Billboards” on 


We 
V £5 iy 
VG 


BATHROOM BEAUTY 


the sides of the trailer lure prospective customers 
inside to see a display of an up-to-date bathroom. 


American-Standard Wholesalers Take 
Their Showroom to the Customer's Door 


New York C1itry—American- 
Standard is going in for mobile dis- 
plays of plumbing fixtures in a big 
way, using house trailers in two of 
its 11 sales districts. 

The firm’s newest method of in- 
troducing its products to potential 
customers was described in a 1,000- 
word article in the June 26 issue of 
Printers’ Ink magazine. 


s“Two years ago,’ Printers’ Ink 
said, “an extroverted young sales- 
man named Dennis Healy faced the 
problem of introducing a new bath- 
tub to customers in his territory. 
Since he couldn’t get his prospects 
to come and see the tub, Healy 
loaded it on a small rented trailer 
hooked to his car and took it to 
them. His direct approach to the 
problem did not go unnoticed in the 
plumbing and heating division of 
American-Standard Corp.” 


a Robert Williams, American- 
Standard’s marketing manager, 
pointed out in the article that two 
district managers are now using a 
refinement of Healy’s idea with 
“great success” in the Los Angeles 
and Newark, N. J. areas. 
Williams told Printers’ Ink: “Be- 


cause Los Angeles is one of the 
fastest growing areas in the country 
with a high rate of new home con- 
struction, manager H. M. Anderson 
is going after ‘specifiers’-—contrac- 
tors, engineers, architects and 
builders who decide what goes into 
a new home or apartment house. 
In the Newark district, manager 
John Huey feels that home modern- 
ization offers the best potential.” 

American-Standard does not use 


Am ERIC in-Standard 


EAHIBIT 


the trailers to sell directly to the 
builder or homeowner, Williams 
emphasized. Sales are made through 
one of the firm’s 1,000 wholesalers 
by a plumbing contractor. 
Referring to his use of the trailer 
in southern California and Arizona, 
Anderson said: “We could never 
have shown these products to such 
busy executives in any other way— 
and it has far more impact than a 
catalog page or sales brochure.” 
In Newark, Huey spent about 
$3,000 modifying his trailer, install- 
ing fixtures and displays and paint- 
ing a sign on the outside. He rents 
(Please turn to page 182) 


Swimming Pool Business Expected to 
Splash Big in '60—Survey Reveals 


New York City—The estimate of 
swimming pools to be installed this 
year is up to 70,000. The National 
Swimming Pool Institute boosted its 
estimate nearly 13 percent above its 
previous estimate of a record 62,000 
installations following a survey. 


= Most installations will be in the 
residential class, followed by pri- 
vate swimming clubs, motels and 
apartments. There will be 250,000 
private and public swimming pools 


in the U.S. at the end of the year as 
compared with less than 11,000 a 
decade ago, NSPI said. 

Homeowner interest in owning 
pools has prompted the NSPI to 
open its winter exposition to the 
public. It will be held Dec. 12-15 
in the New York City Coliseum. 
The theme will be “Pools for Better 
Living,” and will feature a full- 
size exhibition pool with daily 
water shows, swimming, skin diving 
and scuba demonstrations. 
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| BLACK” ‘aan PE 
One source fora | sine NS 


Exclusively yours 
when you use 


complete fitting line “ = Base 


long-lasting, 
moisture-proof 


KNOWN FOR QUALITY THE WORLD OVER 


Tip DIELECTRIC ee (gp Poly rius siue 


Dissimilar metals such as copper and _ INSERT FITTINGS 
iron, or other metals are safely con- 


nected without electrolysis or galvanic — 
action when you use U-Brand Dielec- 
tric Fittings. 


LOOK AT THESE FEATURES: ‘ CT Pe ee 
Tough kt egren : 

nanny Ee, eee 

Copper older fittings aes c 

pres templets 7 =--- Built to Outlast the Life of the Pipe! 


4 The modern fitting for flexible plastic pipe 
os savings NOW : applications. Priced with th 

with trouble-free perform with the best 
service 


e lowest, they 
They’re durable, cor 
rosion-resistant, lightweight and unmatched 
AVAILABLE IN POPULAR SIZES | for serviceability. KIN 
Ells, Tees, Couplings, Adapters fn§e) 


6" to 2” 


FOR ALi YOUR NEEDS 


Sold through wholesalers only 
SHIPPING DEPOTS FOR FAST SERVICE SPECIFY +4 


Ashland . Atlanta . Chicago 
Denver « Portland ° Los Angeles 


Galvanized and Black U-Cote Malleable 

Fittings 4 thru 6”; Unions; Plugs and 

Bushings; Cast Iron Drainage and 

; Screwed Fittings; Steel and Brass Nipples; 

x Reducing Nipples; Brass and Steel Venturi 

The Union Malleable Adapters; Brass and Steel Well Seal 

Elbows; Poly-Plus Blue and Nylon Plastic 

Pp Manufacturing Company Insert Fittings —Elle, Tees, Coustings 

Ashland, Ohi Vernon, Calif. and Adapters; Dielectric Unions; Taper- 
shlan Te) ernon, Cali lok Sanitary Well Seals. 




















5 First step to removing im 











6 Cast bronze, precision ma 
chined impellers and diffus 
ers are individually removed 
Not pressed together 


pellers is to take off one nut 
with an end wrench 





oumPs WATER SYSTEM, 


THE DURO CO - DAYTON, OHIO 


a 
“TER softeners: FILTE 











miaihie@sas steel Biesaute 


eyi@we ae feliaveH frei 


BHI bak ale Aeveliie elpee 


With ALBA Wheel 





Stainless steel splined pump 8 
shaft lifts off motor cou- 
pling. No loose pieces, no 
separate small parts or im 
peller attachments 





esta heavy 
. Nea The 


iM avee BIy 


Inspect for wear. No need 
to return entire unit if parts 
need replacement. To reas 
semble, reverse procedure 











Best-selling replacement unit ... now winning acclaim in NEW CONSTRUCTION 
MARKET for its high efficiency, fast steaming, low installation and maintenance 
costs... SALES RESPONSE PROVES IT! 








LOOK AT THESE UNIQUE PRODUCT ADVANTAGES! 


LOWER WATERLINE 

Over-all height of the Spencer 
“LW” is 25°; less than conven- 
tional firebox boilers . . . elimi- 
nates pit usually required in new 
buildings for conventional com- 
mercial boilers . . . eliminates 
high excavation costs. 


BUILT IN TWO SECTIONS 
Divided design allows entry in 
existing buildings through nar- 
row basement openings. Two 
watertight sections are moved in 
separately . . . no welding for 
installation. 


r lus Spencer ‘“‘LW”’ features a full 5” waterleg for fast-steaming, heat-saving, 
efficient operation. The “‘LW”’ is available in a complete range of sizes: from 
2,200 to 42,500 sq. ft. steam SBI ratings. 


BOILER BUSINESS WITH SPENCER 


SPENCER “A” NEW SPENCER “'C’’ 


" Complete range of Oil-fired package unit 2 a 
sizes from 3,500 to complete with burn- s Pp E fs Cc e Pp 
" 50,000 square feet er, controls and 


ne _ —_ refractory base. HEATER 
- - Ideal installation Reduces installation 
for every buildin . j ic? mine *decemante 

‘ pies tds costs gives out- ‘Ams yw 
for every fuei. standing perform- Port Avco PENNS 
ance. 


® 





For complete details on the boilers shou nm, or on any of the residenttia 


Spencer Sales, Avco Corporation 
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As the editors see it: 


Your Journeymen: Can You 
Interest Them in Selling? 


Bill Zacker did and watched his business grow seven- 
fold in five months. Here's how he trains, equips 
and motivates his mechanics for selling on the job 


“You HAVE ONE OF THE BEST— 
perhaps the best—entrees to the 
American home known to any 
businessman. Specialty salesmen 
would give their eye teeth to be 
invited into the home as you are 
on a service call. 

“But—are you doing anything 
about it?” 


This provocative question was 


YOUTHFUL PARTNERS in the Norwalk 
Plumbing and Heating Co., Norwalk, 
Calif., are Bill Zacker (right) and 
Frank Skala. Zacker also has his own 
plumbing shop in nearby Downey. 
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asked recently by a prominent 
industry representative speaking 
to an audience of midwestern 
plumbing contractors. Any p-h 
contractor can profitably ask 
himself the same question. 

Are you taking advantage of 
this invitation into the home to 
increase your volume of busi- 
ness? Do you use this entree to 
solidify your company image in 
the mind of the customer so that 
he or she will think of you when 
further purchases are contem- 
plated? 

The key to achieving these 
things lies, of course, in having 
your journeymen represent you 
—at the very least as good-will 
ambassadors and, at best, as top- 
notch salesman-mechanics. 


» But, you may say, journeyman 
selling is too tricky. Many jour- 
neymen don’t like to sell and 
won't. They just aren’t salesmen 
at heart. The relatively small 
volume that some journeymen 
could sell is not worth the time 
it keeps them away from other 
essential work. 

All of these things are true. 


But the growing number of suc- 
cessful case histories of journey- 
man selling is dramatic proof 
that the potential rewards in us- 
ing this entree to the home can 
be great. 


s Let’s consider the case of Bill 
Zacker. Zacker is the owner of 
the Downey Plumbing and Heat- 
ing Co., and is a co-owner with 
Frank Skala of Norwalk Plumb- 
ing and Heating Co., both locat- 
ed in towns of those names near 
southeast Los Angeles. 

At the age of 27, when most 
people have given very little 
thought to even going into busi- 
ness for themselves, Zacker has 
two stores, an annual volume of 
$150,000 in remodeling and re- 
pair work, and bright prospects 
of further dramatic growth. 

In his first year in business 
(1954), at the age of 22, Zacker’s 
gross volume was $20,000. Pre- 
viously he had served as a jour- 
neyman for his brother-in-law 
and learned the business. 

Many things have contributed 
to his excellent progress since 

(Please turn to page 87) 





continued... 


sik aT I TRE ies 


- 


aff ka yo ate ee ee 


A SALES BOOK JOINS THE TOOL KIT AS STANDARD EQUIPMENT FO 


R BILL ZACKER’S JOURNEYMEN. 


WHEN THE HOUSEWIFE expresses an interest in a food waste 
disposer during the conversation, the journeyman will turn 
to his sales book and bring out literature that helps answer 
her questions about performance, price and payment terms. 


RE-ENACTING the role of journeyman on a service call, Bill 
Zacker is greeted by a housewife. When his job is done, the 
journeyman will offer to make a free survey of her plumbing, 
heating and kitchen facilities to see if other work is needed. 
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Bill Zacker adds up these results 
from journeyman selling 


GROWTH: Eighty percent of Zacker’s 
volume comes from equipment sales 
to people whose first contact with 
the firm is through 


service calls. 





GROWTH: The firm has grown in less 
than five years from a one-man oper- 
ation to a thriving business employ- 
ing nine journeymen. 





GROWTH: Annual volume in repair 
and remodeling has grown from 
$20,000 in 1954 to $150,000 in 1959. 





GROWTH: Food waste disposer sales 
have increased from three to an aver- 
age of 40 per month—dishwashers 
from one to at least six per month. 





REPEAT BUSINESS: The improved at- 
titude and better appearance of 
journeymen who have become inter- 
ested in selling means better public 
relations and repeat business. 





PROFIT: The average income of all 
journeymen in selling commissions is 
$100.00 per man per month. 


(Continued from page 85) 


that time, but Zacker rates jour- 
neyman selling near the top in 
importance. Today, some 80 per- 
cent of his volume comes from 
sales originated by service calls. 
How did it all come about? 
= Zacker says: “I’ve always felt 
that a journeyman entering a 
home on a service call has a 
built-in opportunity to make his 
visit a sales call as well.” 
When he started his own busi- 
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ness, he decided to put his the- 
ories to work. He readily ad- 
mits, however, that not everyone 
subscribes to his philosophy and 
says he encountered plenty of 
resistance when he first began 
asking journeymen to double as 
salesmen. 

“‘T’m not a salesman. I’m just 
a mechanic,’ was a typical jour- 
neyman rejoinder,” Zacker says. 

How did he go about over- 
coming this resistance? 

As a first step, he did the ob- 


vious thing—went out on some 
calls with mechanics and proved 
selling could be done. 

“T concentrated on a couple of 
men who were at least sales- 
minded, if not salesmen,” he 
says. “When they realized that a 
sale could be made just by talk- 
ing up an existing need or a par- 
ticular product, they agreed to 
give it a try.” 

While no one set the world on 
fire, Zacker says they did get the 

(Please turn to page 88) 
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The world's » 
Orld’s mest WOnderTul dishwathe 


(Continued from page 87) 
ball rolling and others became 
interested. 

From that point on, Zacker 
hired only men who were will- 
ing to sell, and he selected them 
carefully as to their sales ability. 

The result, after a five-year 
period, is a crew of nine journey- 
men, all of whom are active in 
selling and average about $100 
per month in commissions for 
each man. The usual commission 
is 10 percent, Zacker says. 


= How does he explain this rath- 
er remarkable average per man? 

“For one thing, we don’t limit 
them product-wise. They sell 
everything in the way of fixtures 
and appliances, water heaters, 
shower heads, toilet seats, fau- 
cets, etc. 

“We encourage each man to 
concentrate on the products with 
which he is most familiar and 


Your 
Can Yo 


eymen: 
est Them 
g? 


in S 


TO HELP JOURNEYMEN learn the fine points of products 
they are trying to sell, Zacker makes good use of store 
displays such as this one from Waste King Corp. on auto- 


matic dishwashers. 


likes to handle,” Zacker says. 
This is important, he feels, since 
men “forced” to push certain 
items would be inclined to resist. 

Zacker lists these factors as im- 
portant to his journeyman sell- 
ing program. They help get im- 
mediate, on-t he-s pot business 
and create the good will that will 
lead to future sales: 


#e(1) Journeymen use sales 
kits: Each man carries not only 
his tool kit but a sales book as 
well. It contains well-illustrated 
product literature, catalogs, spe- 
cifications and price lists. This 
means the journeyman has a 
great deal of necessary informa- 
tion right at his fingertips if the 
homemaker shows any interest 
in a product. 

(2) They offer free inspec- 
tions: When the journeyman has 
completed the job for which he 
was called, he offers to inspect 


This is located in the Downey store. 


the home’s plumbing and heat- 
ing at no charge. Since the cus- 
tomer knows he (or she) already 
is being charged a specific 
amount for the service call, he 
feels that he’s getting more than 
his money’s worth, and he ap- 
preciates the extra courtesy. 
Zacker’s company goes down in 
the customer’s book as a firm as 
interested in giving people their 
money’s worth as it is in making 
money. 

(3) They tell where to call in 
an emergency: The tour of in- 
spection of the homeowner’s 
property gives the journeyman 
an opportunity to put Downey or 
Norwalk stickers on water heat- 
ers, washing machines, etc. with 
the reminder that should any- 
thing go wrong, these firms will 
handle the emergency quickly. 

(4) They get information on 
existing p-h needs: The survey 

(Please turn to page 90) 
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TRAVELING STORES: To help journeymen make on-the- 
job sales and permit quick installation on a no-waiting 
basis, Zacker’s trucks carry a wide variety of products 
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such as shower heads, faucets, toilet seats and even food 
waste disposers. Here Zacker points out some of the 
truck storage bins that double as small parts displays. 


WHY TWO LOCATIONS? Zacker says that his two stores, located five 
miles apart in Downey and Norwalk, Calif., enable his men to save 
time by operating out of either. 
inclined to call 


two locations tend to broaden the base of 


He also points out that people are 
the contractor nearest their home for service—thus 


potential customers 





Can Yo 


Your ymen: 


st Them 


in S g? 


DOUBLING AS AD DESIGNER, Zacker works out detuils cf a 
quarter-page display ad on food waste disposers for the yellow 
pages of the phone book. It is reproduced in finished form below 
at left. The one at right is designed to play up his p-h services. 


GARBAGE DISPOSALS | 
SALES & REPAIRS 


ON ALL MAKES 


TOpaz 2-3255 
Sales — Service 


TOpaz 
1-1234 


Terms if Desired on Repairs & Purchases 
COMPLETE PLUMBING SERVICE 


DOWNEY 


PLUMBING & HEATING CO. 


DOWNEY 
PLUMBING & HEATING CO. 


REPAIRS 
OF ALL TYPES 


7~** 


SEWERS & DRAINS 
Cleaned Electrically 


Water Heaters 
Furnaces 


Disposals 
(ttl Thermostats 
ON nie Water Softeners 
100% Financing 


24-Hour Emergency Service 
TOpaz 2-3255 


ca TOpaz 1-1234 














Pee eae ee Se eee Oe ee LeU rhe 
a ee 


11829 S. DOWNEY AVE. - 


(Continued from page 88) 
naturally also gives the journey- 
man the opportunity to see what 
plumbing or heating products 
are lacking or in need of replace- 
ment or repair. 

(5) They make quick instal- 
lation available: Each service 
truck carries products such as 
food waste disposers, faucets, 
shower heads, toilet seats, etc. so 
that the journeyman can make 
an immediate installation in case 
of a sale. 

Disposers are the largest item 

carried on the trucks. For larger 


DOWNEY. 





dishwashers or 
water heaters, the journeyman 
calls the shop, and another truck 
rushes out the required fixture 
or appliance. 

This no-wait policy pleases the 
customer, completes the deal 
while it is still hot, and naturally 
reduces installation costs. 

(6) Each man closes his own 
deal: The journeymen carry the 
contracts for a cash or time- 
payment sale, plus a data book 
that gives them the necessary 
information to write a contract. 


items, such as 


This means financing is avail- 


11829 $. DOWNEY AVE. 
DOWNEY 


- 





able on the spot and can be 
written up in a matter of min- 
utes through an arrangement 
with Zacker’s bank. 

(7) They sell from top of the 
line: The journeymen are trained 
to sell down from the top of the 
line. Frequently, a journeyman 
will advise a customer to hold off 
buying until he (or she) can af- 
ford the model that will do the 
best job for him. This tells the 
homeowner the company is more 
concerned with rendering satis- 
faction than in making a quick 
sale. It pays off in building re- 
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peat customers and in producing 
a big volume of referral business. 

How does Zacker train his 
journeyman-salesman in the first 
place? His initial training starts 
right on the job. Each man 
spends his first month going out 
with an experienced man on 
service calls, where he learns the 
techniques used. 


s About every two weeks, the 
men meet after work for a bull 
session at which sales experi- 
ences and problems are dis- 
cussed on an informal basis. 
Zacker’s journeymen also at- 
tend sales and service meetings 
held by manufacturers and utili- 
ties—such as those held peri- 
odically by Waste King Corp., 
a major manufacturer of food 
waste disposers and dishwashers 
and one of the firms that en- 
courages journeyman selling 
“These meetings are conducted 
by men who know products and 
retail selling,’ Zacker says. 
“They are invaluable to us.” 


sZacker is emphatic in stating 
that journeyman selling is effec- 
tive and profitable: 

“The proof of the pudding as 
far as we are concerned is the 
fact that 80 percent of our vol- 
ume today is accounted for by 
sales resulting from what orig- 
inally were service calls. 

“In addition to these tangible 
monetary benefits,” Zacker says, 
“we can point to the fact that the 
men feel more responsibility for 
their jobs and, as a result, be- 
come better all-around employ- 
ees for the firm.” END 
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Some views on selling by 
Zacker's top journeyman 


How DOES A JOURNEYMAN FEEL about taking on 
the role of salesman in addition to his responsi- 
bilities as a mechanic? To find out one reaction, 
DE interviewed Zacker’s top journeyman-produ- 
cer (above). This journeyman, Norm Dion, has 
earned up to $65.00 in commissions in a single 
week. He had this to say about selling: 


# “I like to talk, and I usually talk with the cus- 
tomer when I’m on a service call. Often these 
conversations result in the lady of the house buy- 
ing a dishwasher or disposer she has wanted, but 
put off buying because she had questions about 
price or performance. 

“Sometimes a neighbor will stop by when I’m 
in a home and it’s surprising how many times I 
end up making a sale to them. 

“T guess I just like to sell people something they 
really need or a convenience that will make them 
happy. I find it’s a lot easier to sell an appliance 
that I have in my own home. The fact that I 
bought a specific brand for myself seems to make 
the customer prefer the same thing. 

“T never sell people something they can’t afford. 
I'd get my commission even if they couldn't keep 
up the payments, but a dissatisfied or unhappy 
customer isn’t good for me or for the company. 


a “My advice to other journeymen is to try sell- 
ing. Start out with something small, like a toilet 
seat or a shower head. A few small sales will give 
him confidence and the know-how to try big-ticket 
appliances—even a remodeling job.” END 





How Bluehing Betty Helps 


5 Sptanidar® 
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SALES ARE GOING NICELY, says Cleo Fox, president JOURNEYMAN SELLING is the key factor in the Blush- 


of Swifty Connett-Hildebrand, as he reports the ing Betty seat promotion. At right Fox is holding an 


initial results of a test-run on DE’s Blushing Betty early-morning briefing session with his men as he 
Toilet Seat Kit in Fort Wayne, Ind. Twenty seats were explains details of the program and demonstrates the 
sold during the first two weeks of the promotion. use of various kit materials for on-job selling. 
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Journeyman Selling in Indiana... 


The “star’ of DE’s new toilet seat sales kit makes her debut 
in Fort Wayne. The result: 20 seats sold in first two weeks 


BLUSHING Betty last month 
donned her coveralls and went to 
work selling toilet seats for an 
Indiana contractor. 

And her initial effort met with 
considerable success — 20 seats 
sold in the first two weeks—ac- 
cording to Cleo Fox, president of 
Swifty Connett-Hildebrand Inc., 
Fort Wayne contractor (see let- 
ter on facing page). 

Betty is the comely cartoon 
character featured in DE’s new 
sales kit, which is designed to 
spark more seat sales—and serve 
as the key to big-ticket remodel- 
ing—for p-h contractors. It was 
designed by DE editors in co- 
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operation with the Toilet Seat 
Manufacturers Assn. 

At DE’s request, Fox, together 
with Reuben Hahnert, vice pres- 
ident of the firm, agreed to give 
the Blushing Betty kit a test run 
in the northern Indiana city. 

Following Fox and Hahnert’s 
decision to go ahead with the 
project, two DE editors, armed 
with a kit and supply of kit ma- 
terials, journeyed to Fort Wayne 
to record the opening stages of 
the campaign in pictures. 

The results, shown in these 
pages, can help contractors in 
other areas get started with their 
own program. Incidentally, doz- 


ens of contractors around the 
country already have requested 
kits and put them to work. 

As the first step in their own 
program, Fox and Hahnert went 
over the materials in the kit to 
determine just what they had to 
work with. 

In reading the kit manual care- 
fully, they found that it answers 
all of the big questions: 

(1) The scope of the market. 

(2) The why’s of journeyman 
selling. 

(3) How to set up a journey- 
man selling program. 


(4) How to 


(Please turn to page 94) 


the 


compensate 


sales kit 
in action 





gasnie 
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- 


(5 


Blushing Betty 


Sparks 


Journeyman Selling 


STRATEGY SESSION: Cleo Fox (left) and Reuben Hahnert, 
vice president, learn how they can cash in on toilet seat 
sales as they study the how-to-do-it manual from the kit. 


(Continued from page 93) 
journeyman for his sales. 

(5) What selling techniques 
to use, and how to follow up. 

(6) How to upgrade the sale of 
a seat to bigger products, as well 
as complete remodeling jobs. 

In addition to the “how to” 
manual, they found that the basic 
materials in the kit include jum- 
bo post cards for direct mail or 
giveaway use, a poster on which 


PUTTING THE KIT TO WORK: 
Blushing Betty poster from the kit. 


94 


Fox shows Hahnert the 
Measuring 21% by 
27 inches, it was mounted on a piece of %4-inch masonite 
board and an actual toilet seat was attached for display. 


an actual seat can be attached for 
display purposes, a suggested 
newspaper ad, and a consumer 
piece for use by journeymen on 
the job or for direct mail. 

All the materials are keyed to 
the theme that the housewife 
needn’t be a “Blushing Betty” 
about her bathroom. 

Fox and Hahnert put all the 
elements to work. 

The secretary was immediately 


continued 


/ 


- 


started on a direct mailing of the 
jumbo post card to several hun- 
dred prospects. The names were 
taken from the firm’s file of old 
customers. 

A representative of the Fort 
Wayne Journal-Gazette was 
called in, and arrangements 
made to run the Blushing Betty 
ad in the building section of the 
Sunday edition. 

Fox then set up an 8:00 a.m. 


BLUSHING BETTY ON DISPLAY: With the seat mounted, 
the poster was placed in a corner of the showroom 
window where it could be seen by people walking past. 
Checking the display are Fox, Hahnert and a DE editor. 
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meeting of his journeymen and 
mechanics, where they were 
briefed on the program and told 


aR Youa 
what they should do. ) e 
“It’s easy,” Fox said. “All you U 
have to do is hand this folder to ] 





the housewife when you go in 


and ask her to read it. It does the 
talking for you. You don’t have / 
to make a big sales pitch. 

“When you’re through, just ask : g 


her if she’s read the folder and : about your bathroom ? 


is interested in having a new toi- 
let seat. You can quickly add that .< Poor Betty! 4 ie 
you’ve got one in the truck and ‘ A er by her bathroom! °MPaNY and she’ 
it can be installed in a few min- 
utes. That’s all there is to it, and 
you'll be surprised how many 
sales you'll make,” Fox said. 

Thus, the program was 
launched, and two weeks later 
Fox told DE the initial results in 
the letter reproduced at the be- 
ginning of this article. 

He points out, realistically that 
it isn’t easy to get men interested 

(Please turn to page 96) 
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PRETTY SECRETARY begins addressing jumbo postcards BLUSHING BETTY AD from the kit was run in the building 
from the kit as part of the Blushing Betty promotion. section of the Sunday edition of a Fort Wayne paper. 
Several hundred cards were mailed to a list of prospects Below the ad, Fox and Hahnert are shown as they 
selected from the company’s satisfied-customer files. worked out details for the 5’ by 8-inch advertisement 
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PLUMBING sr xiitny 


© 


OUT ON THE JOB, journeymen now carry a supply of toilet seats right 
in the truck. ‘If a housewife expresses interest in a new seat, the 
journeyman can quickly bring one in and show her how it will look. 


“JUST TAKE A MINUTE to read this while I’m working,” the journeyman 
says as he hands the housewife a Blushing Betty folder. On the way 
out, he merely asks if she’s interested and says he can install a new 
seat in a matter of minutes. No time is spent on a long sales talk. 


IF THE HOUSEWIFE SAYS YES, the seat is installed 
right away, and the journeyman has chalked up 
another sale and earned himself a commission. 


(Continued from page 95) 
in really pushing an item that 
pays a small commission. 

“On the other hand,” he says, 
“the Blushing Betty kit has two 
big advantages: It makes it easy 
for the journeyman to get started, 
and it makes it easy for the cus- 
tomer to buy. There’s no pressure 
on either side.” 


# As pointed out in Fox’s letter, 
the best results in the campaign 
to date are coming from journey- 
man selling. His men are com- 
pensated on the basis of 5 per- 
cent “for every sale made or caus- 
ing a sale to be made.” 

The bookkeeper makes a rec- 
ord of such sales, and payments 
are made twice a year—at Christ- 
mas and June. 

“Tt’s something to look forward 
to—like getting a bonus,” Fox 
says. 

Both Fox and Hahnert are firm 
believers in journeyman selling. 

“Tt makes a man feel he is more 
a part of the business,” Fox says. 
“His feeling of responsibility in- 
creases and he becomes a more 
stable employee.” 

Both agree, however, that all 
journeymen don’t make good 
salemen. 

“And some of them just don’t 
want to sell,” Hahnert adds. “But 
enough do, and will, to make 
such a program worthwhile.” 


s At the present time, the firm is 
working out a program that will 
encourage the men to go after the 
sale of bigger items. 

“That’s one of the things we 
like about the Blushing Betty 
kit,” Fox says. “It’s not only 
another good sales tool, but it’s 


the type of thing that leads to the 


sale of other plumbing and heat- 
ing items around the house. 
“You can be sure we'll con- 
tinue to use Blushing Betty in 
our program,” Fox emphasizes. 
Fox and Hahnert took over 





COUNT ME IN 


To Domestic Enginering: 


management of the present firm 
about a year ago, following the 
merger of two 40-year old com- 
panies. 

Their annual volume is around 
$200,000—all in remodeling. Cen- 
tral air conditioning, which Fox 
feels is just beginning to take 
hold in the midwest, is becoming 
an important part of their busi- 
ness, he says. 

Contractors who wish to ob- 
tain a copy of the Blushing Betty 
kit may do so by sending in the 
coupon at right. END 


Please send me one of your “Blushing Betty” toilet seat sales 
kits, free of charge. We want to be a part of your campaign 
for bigger volume, more profit in toilet seat sales. 





Address 





City State 








(Please clip out and mail to Domestic Engineering, 1801 Prairie Ave., Chicago 16, Ill 





Intensive Campaign Tells the Story of Gas Air eS ae eee 


sell the public on the benefits of 

as : Beal cooling as well as heating with gas 

Conditioning in Nation's 2nd Largest Market Se aaa ie 
Peoples Gas Light and Coke Co. 

Starting with full-page ads in the 

local newspapers, the campaign al- 


so will include billboard, television 
and direct-mail advertising keyed 


to the theme “Now You Can Heat 


HEAT AND COOL and Cool with Gas!” 


a The newspaper ads urge resi- 
dential and other building owners 
WITH GAS | planning heating conversion to con- 
® sider a combination gas heating- 
cooling unit. 
_.. Row available-a compact year-around For complete details on gas air 
air conditioning unit that does both jobs with Gas! conditioning, the ads advise pros- 
aed nares pects to call their heating contrac- 
tor or the utility’s air conditioning 
headquarters. 

The ads begin: “Imagine having 
air-conditioned comfort in every 
room in your home—the year 
’round—from a single gas heating 

ee ate and cooling unit. You can—now 

with the miraculous gas year- 
around air conditioner. This mod- 
ern gas combination unit will keep 
you refreshingly cool in summer 
and comfortably warm in winter. 


s “Thousands will be able to heat 
and cool their homes for little more 
than it costs them just to heat with 

FIRST SHOT IN A NEW CAMPAIGN urging year-round air conditioning with gas ther automatic fuels.” Features of 
is appearing in a series of full-page advertisements in Chicago newspapers. the gas units are then listed. Enp 
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TELLS ALL: This eight-page consumer brochure payment terms available from qualified con- 
was designed by Heinz Rohde (above, left) to tractors. Rohde is head of Roberts Supply Co.'s 
“tell all” about the expert service and easy advertising and promotion department. Front 


With the help of a new A NEW DIMENSION has been 


added to the traditional concept 


wholesaler service i a of wholesaler service to plumb- 
ing and heating contractors. And 
it’s helping many of these con- 
tractors to get into promotion’s 


TH ESE CONTRACTORS “big league” for the first time. 


In helping its contractor-cus- 

ARE CRASHING tomers develop professional ad- 
vertising programs, the Roberts 

Supply Co. of Omaha, Neb. has 


PROMOTION’S BIG made available the services of 


its fulltime promotional staff to 


LEAGU i plan and process high-quality, in- 
dividual campaigns on a cost 


basis. 
Bob Swartz, president of Rob- 
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ENJOY TOMORROW S$ PLUMBING 2 





Youe cry BUDGET PLAN epplicenon 
is wesy Fill aut. Me chore ot atl. Jue o 


few queshens fe onewer. 


DEALER invites yeu to de 
jumibing and Meeting problems 





After you personally fll @ the seeeseary 
deraiis you mori the completed epplicehen tw 
ROBERTS where oll the internation is kept 
atrctly confidential. Al! ntermeneh romans 
betwnen YOU and ROBERTS 


wd Kitchen Modemisenien. 
models and types of ferures 


A prompt and courteous reply will be on peur 
bends within © few devs. When this credit 




















THESE SERVICES ARE AVAIL 2006 AT MO ALL. COPONT FORMATION 16 STRICTLY 
OOsT TO YOu, TOEN TI AL 7 


netionally kno 
brands for «: 
confidence 


et the most our of 
a 
your mordernizatio: 


doller 


cover of the fold-out piece tells prospective remodeling 


provided for the dealer’s imprint. Four pages of the 
customers that they can afford “better, healthful, mod- 


giveaway brochure go into detail on the services avail- 


ern living now—the P & H Budget Plan way.” 


erts Supply, 
firm became “special 
ants” for each contractor-cus- 
tomer’s advertising needs: 
“Many people tell contractors 
—‘Advertise! Promote your 
products more!’ But talk is all 
that many offer—no real help. 
“Plumbing and heating con- 
tractors, we decided, were per- 
fectly aware of the value of good 
advertising. Their varied re- 
sponsibilities and special prob- 
lems, however, often prevented 
them from getting up the big- 
scale programs they visualized. 
“That’s why we opened our 


explains how his 
consult- 
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Space is 


company advertising department 
to our contractors—to carry ad- 
vice one step further and give 
material help.” 

Heinz Rohde, an artist and 
graphic arts specialist, heads the 
department. His full-time assist- 
ant is Mrs. Pat Thulin. 


s Contractor-customers are en- 
couraged to sit down with Rohde 
and “talk out” a long-range ad- 
vertising program. The contrac- 
tor provides information about 
his current business, customers, 
prospects and goals. 

R-hde then takes over the de- 


able from contractors and list “easy monthly payments.” 


sign and composition of the ad- 
vertising, printing, mailing of di- 
rect pieces, signs for shops, store 
or trucks, and the formulating of 
special promotional programs 
and materials. Most of the print- 
ing, art and mailing is done with 
special equipment used by 
Roberts’ own advertising depart- 
ment, thus keeping production 
costs to a minimum. 

The contractor promotions 
(see examples on these and the 
following pages) generally fall 
into two categories: 

1. Heavy-impact promotions 


(Please turn to page 100) 








BOB SWARTZ, president of Roberts 
Supply, says: “Most contractors, with 
just a boss at the top and anywhere 
from one to 20 journeymen employed, 
have nobody to assign promotion 
work to. So it is a vital need that the 
complete wholesaler can supply.” 


100 


heating ond coating 


‘on BEAUTY AND QUALITY ! 


KNOWN BRANDS 


© Modern water systens. 
THESE COST LESS THAN YOU THINK 
HIGHEST QUALITY PRODUCTS 


de not hesirare te coll your PAH 
DEALER oF wire direct ROBERTS. 
Your inquires will be promprly 
answered. Hq 


(Continued from page 99) 
in which several 
share the basic costs. 


contractors 


2. Individual contractor cam- 
paigns suited to each individual’s 
needs but following the basic 
patterns of existing manufactur- 
er-contractor co-op promotions. 

The individual campaigns, for 
example, are typified by sales 
letters drawn up and printed in 
the Roberts’ advertising depart- 
ment on the contractor’s own let- 
terhead. The service also in- 
cludes newspaper ad layouts 
which use manufacturers’ mats 
but with copy aimed at the local 
buyers as known by the contrac- 
tor. Manufacturers’ mailing piec- 


BY MATIONALLY KNOWN MANUFAC 


URERS 


NOW can buy on the(Eiebudaet plan. 


es are imprinted with the con- 
tractor’s name, not just stamped. 

Many contractors also avail 
themselves of special materials 
to promote the Roberts P & H 
Budget Plan, a comprehensive 
credit program for stimulating 
retail Signs, truck and 
window decals and other adver- 
tising aids promote the buy-now, 
pay-later idea. 

The budget plan is without re- 
course to the dealer. This means 
that he is not responsible for 
non-payment by customers. As 
soon as the job is completed, he 
receives payment in full. 


In the of the 


(Please turn to page 102) 


sales. 


other phase 
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MEWILLIAMS rrumane co.(~. ep 














DEALER AIDS include help with store 
displays and truck signs, as well as 
with advertising and promotion. This 
sign on the McWilliams store front in 
Omaha was designed by Roberts. It 
urges viewers to “modernize now.” 








HAVE YOU A BANDIT 
“IN YOUR BASEMENT? 


Dear Neighbor 


This would hardly be a pleasant situation to 
think about. Yet it could be true today. 


As it happens only too often, The heating 

plant is taken pretty much for granted, year 

after year, Just enough care is given to SALES LETTERS, both personalized and 
keep it going and no one minds too much as in stock formats, are available to 
long as the house is kept reasonably warm. dealers as part of the Roberts promo- 


Everyone is happy that the old wood pile is tional-aid program. This is one of 
a thing of the past. Except for Dad, who 


may remark about the rising fuel bills, but many designed to help contractors 
probably chalks it up to higher living costs, build business during “slow seasons.” 
Actually, prices of fuel have risen much 
less than other commodites we use for 
family living every day. 


What Dad may have overlooked about the heating plant is that it's wasting his 
money - giving the family much less heat than he's actually paying for in fuel 
bills. The truth of the matter is best explained like the family car. Periodically 
"Betsy" is taken down to the garage and given what is called a tune up, or Dad has 
his head under the hood looking for the different signs that his trained ears have 
told him were amiss and needed attention, 





That family heating system needs the same type of a tune up ~- for unlike a car, 
it's running 24 hours a day trying to give you the best it can It may not have 
spark plugs, carburator, distributor cap and the like. However, it does have 
numerous controls, an ignition system, filters and humidifiers that need attention, 
Aay one of these may be the bandit in your basement. 


If you're putting up with an old-fashioned heating unit, now we can tell you 
sincerely that you just don't know what you're missing in comiort, convenience 
and actual saving of money. If you are thinking of remodeling, we have 

an interesting program that you will find useful. The Roberts P&H Budget Plan 


Contractors, with 
the help of Roberts 











Suppl © into th 
Just one more point-protect your property value - increase tne saleability of your pp y, 9g e 
house - install a heating unit that lives up to this modern age. Remember, 


‘ ' . 
for service or remodeling call or come in soon and let's talk about it. newspaper business 


aooness DEALER'S NAME  rnon 
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Promotion's big league ... . . (continued) 


(Continued from page 100) 
Roberts-contractor promotions, 
the emphasis is on impact and 
cooperation between several con- 
tractors using one program. 

An outstanding example is a 
tabloid newspaper (see below) 
running eight pages which is a 
combination catalog of products 
and editorial on the benefits of 


lk 


plumbing-heating modernization. 

The banner headline on the 
front page names the sponsoring 
contractor—for instance, “Pow- 
ell Heating and Plumbing Co. 
Brings Home Modernization to 
Pierre, S. D.” Brief news stor- 
ies elaborate on the theme. The 
back page is devoted to Roberts’ 
time-payment plan, discusses job 


planning and carries a gift cou- 
pon that attracts prospects into 
the contractor’s store. 

Rohde has had 175,000 papers 
printed and.mailed to prospect 
lists of 37 contractor-dealers in 
South Dakota, Nebraska, and 
western Iowa. At the time of 
these mailings, each contractor 
supplements the tabloid’s effec- 


Shoppers’ Guide ... 


e owel yioneRNIZATION 
ONE OF THE MORE SPECTACULAR facets of the Roberts pro- 
motion service is this eight-page tabloid-size ‘‘newspaper.”’ 
The banner headline on the front page (left) names the 
sponsoring contractor. Six pages present a catalog of prod- 
ucts and editorials on the benefits of modernization. 


The last page is devoted to Roberts’ time-payment plan, 
the importance of proper planning of the job and a gift 
coupon to draw prospects into the contractor-customer’s 
store. Some 175,000 of the tabloids have already been 

wig _ mailed to prospect lisis of 37 contractors in South Dakota, 
sans Nebraska and western lowa. 


Hep 


oy Geass 


FoR THE 
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tiveness by taking large ads in 
the local papers heralding the 
dramatic promotion. 

The contractors purchase the 
newspaper space but Roberts 
provides copy. Roberts bears the 
cost of producing the tabloid, ex- 
cept for the actual printing and 
paper costs for the number of 
copies each contractor orders for 
his own promotion. 


Roberts Has Its Own Ad 
Production Equipment 


To operate on such a large 
scale Rohde often must call in 
extra help. Yet his department 
is highly mechanized, including: 

Davidson offset press ($3,250) 

Drill for catalog sheets ($125) 

Mimeograph machine ($1,250) 

Offset platemaker ($350) 

Varityper ($1,200) 

Addressing machine ($300— 
obtained second hand) 

Paper stocks, artists’ supplies 
and miscellaneous. 

For big jobs, such as collating 
catalogs, the company has de- 
signed a rotating table, motor- 
driven, at which several girls 
can sit and work in a team. 


Does the Service Pay Off? 
Here's What Swartz Says 


All this adds up to a big in- 
vestment in advertising—Rob- 
erts’ advertising and its contrac- 
tor-customers’. Is it worth it? 

“That’s not the sole point,” an- 
swers Swartz, “although we are 
sure it is worth it. We all need 
advertising, good advertising. 
And all contractors need what 
help we can provide; therefore 
we must provide it.” 

Obviously, Roberts’ customers 
are thriving on such service and 
showing their appreciation for it 
—the wholesale firm is only 10 
years old, but has just completed 
a new 100,000 sq ft building with 
35,000 sq ft of parking area. END 
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Story of a medicine cabinet 
handle that cost $750.00... 


From little knobs, big jobs may grow 


NEVER UNDERESTIMATE the power of a woman. This say- 
ing, from one of the leading ladies’ magazines, was borne 
out dramatically last month by the experience of a Chi- 
cago newspaperman. 

The story was reported by Sydney J. Harris, a writer 
for the Chicago Daily News whose syndicated column, 
Strictly Personal, also appears in newspapers throughout 
the country. His column told how the need for a medicine 
cabinet handle grew into a $750.00 bathroom remodeling 
job. The story, with a moral for p-h contractors who are 
interested in related selling, follows: 


=» “I was amused by your paragraph the other day,” said 
one of my colleagues, “about the new homeowner step- 
ping into a hardware store for a socket and walking out 
with three large packages.” 

“It was an autobiographical item,” I told him, furtively 
wiping away a large tear from the corner of my eye. 

“T suspected as much,” he smiled foxily, “and don’t 
think it’s going to get any better after you’ve lived in 
your new house a few years.” 

“You mean this goes on all the time?” I asked. “I’ve 
been looking upon these initial expenses as nonrecurrent.” 

“You funny man,” he gazed at me with pity, and sat 
down on the corner of my desk. “Let me tell you about 
a knob that cost me $750 last year.”’ 


= I lighted a cigaret, put away my checkbook, stacked the 
bills neatly to one side, and prepared to listen. 
“One morning,” he recounted, “I walked into our bath- 
(Please turn to page 141) 





JOB PROBLEMS...and how to solve them 


Dual-boiler installation suffers alternately from 
low water levels and flooding. What's wrong? 


To the Editor: 

We have a two-boiler instealla- 
tion used for low-pressure steam 
heating and are having trouble in 
maintaining water level in the 
two boilers. First one and then the 
other cuts out from the low water 
control. 

We concluded that when one 
boiler steamed faster than the 
other, it forced some of its own 
water out through the return and 
into the other boiler. 


s To prevent this, we installed 
check valves on each return con- 
nection as shown in our sketch 
(Fig. 1). This didn’t help the situ- 
ation; in fact both boilers then 
tended to quit from low water. If 
we add water in this condition, 
one or the other unit ends up by 
flooding. Apparently, a great deal 
of water is leaving the boilers 
with the steam. 

The boilers are fired by stokers, 
and the usual steam pressure is 
from 2 te 4 psig. Each boiler is 
rated for 1,000 sq/ft edr. Can you 
suggest a solution? 


Pennsylvania ; ih 
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To the Reader: 

A boiler usually loses its water 
by way of the return connections 
or through the steam outlets. How- 
ever, the return combination of 
check valves and the Hartford 
Loop connection shown in your 
sketch is a pretty sure arrangement 
to prevent such losses. 

In looking at your steam piping 
we note there’s no common steam 
header, which should be larger 
than the outlet of either boiler. The 
lack of this header promotes ex- 
cessive velocity and turbulence in 
the piping. This means that drops 
of water from both boilers, and 
particularly from the one that is 
doing more steaming, will be car- 
ried away with the steam. 





Therefore, a common header is 
needed and it should be dripped 
right back into the returns so that 
any water that does go with the 
steam has a chance to change its 
mind before entering the distribu- 
tion system. 

It might be pointed out that bal- 
ancing the pressure and steam out- 
put of two boilers exactly is just 
about impossible, and not necessary 
for efficient operation. Non-uni- 
formity of the fuel or draft, a spot 
of clinkering in one boiler and not 
in the other, a dab of oil or grease, 
and the individual characteristics 
of two boilers of apparently the 
same design inevitably sets up a 
see-saw relationship between them. 

To illustrate, suppose a couple of 
lbs of extra-clean coal in one unit 
suddenly releases a few more than 
average Btu, jumping the steam | 
pressure by % lb. This extra pres- 
sure is instantly transmitted to the 
releasing surface in the other boiler 


Here's some help for a system that won't deliver 
sufficient domestic hot water . . . 


To the Editor: 

One of our customers is having 
trouble getting adequate domestic 
hot water from a system in a one- 


family dwelling. The circuit con- 

sists of a 30-gal. horizontal storage 

tank and a set of heating coils in the 
(Please turn to page 106) 
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suppressing the release of steam in 
that unit momentarily. 

What boiler No. 2 does in these 
circumstances depends on the kind 
of controls it has. A sudden in- 
crease in pressure might have the 
effect of slowing down the stoker, 
thereby aggravating the disparity 
of steam production between the 
two units. No. 1 might react with 
a slowed stoker also, but the two 
stokers correcting the unbalance 
simultaneously is unlikely. 

Naturally, the ups and downs of 
pressure affect the returns, since 
these come back by gravity. With 
the stokers operating, we can ex- __ 
pect both slow-downs and gushes. 


aay 
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' CHECK VALVE ——————+ 
s All this brings us to the desir- ~ 


1%" 
ability of installing a non-return \}" WET RETURN 
boiler valve, or a lift check, on the 
steam outlet of each boiler. This 
won't stop a difference of pressure Fig. 1 shows a reader's sketch of a two-boiler, stoker-fired low-pressure steam 


from developi>g in the boilers, but heating installation where there is a problem in maintaining water level 
in the two boilers. Fig. 2 (below) illustrates a solution to the problem. 














it will stop them from feeding 
steam into each other and will take 
the controls off the see-saw. 

Fig. 2 shows a suggested method 
for hooking up a common steam 
header and the boiler non-return 
stop valves that should solve the 
problem. END 





4" STOP-CHECK 
Will alkali in water v wropcnack 
harm copper tube? 








To the Editor: 

The water in our area contains 
a considerable amount of alkali 
and soda deposits. Can you tell us 
whether this would have a harm- 














ful effect on copper service lines? 
North Dakota R.W. 









































To the Reader: 

Arthur Heim, research engineer 
for the Copper and Brass Research 
Assn., says “there is no evidence 
to suggest that the alkali and soda 
content of potable water will in 
any way be harmful to copper pipe 














Fig. 2: The two-boiler installation shown in Fig. 1 can be corrected by in- 
stalling a common steam header and non-return boiler valves on the steam 
outlets of each boiler, as shown in this hookup. The common header should 
or tube.” END be larger than the outlet of either boiler and dripped back into the returns. 
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Job Problems. ... . (continued) 


(Continued from page 104) 
boiler. This arrangement, with the 
make-up water entering the storage 
tank, is shown by the black lines on 
our sketch (Fig. 3). 

Now we are considering doing 
away with the existing piping, and 
replacing it with the connections 
shown in color on the sketch. 

With this new layout, we figure 
that water drawn from the storage 
tank is replaced by water that is 
heated in the boiler coils instead 
of from the present make-up pipe 
that opens into the tank. 

Can you tell us why the present 
arrangement won't work and 
whether our. proposed changes will 
correct the difficulty? 

Pennsylvania C.G. 
To the Reader: 

In our opinion, there are at least 
three potential sources of trouble 
in your original layout and the 
proposed change—which may help 
some, but probably not enough. 


ws First, the distance between the 
bottom of the horizontal storage 
tank and the top of the boiler (or 
wherever the domestic hot water 
comes out) should be as great as 
possible but not less than 5 ft to 
obtain gravity circulation. 

The reason is that natural cir- 
culation depends on the difference 
in weight between the hot water 
entering the storage tank and the 
cold water running out the bottom 
on its way to the coil, multiplied 
by the difference of levels in feet. 


s Experience shows that with al- 
most any of the hot water tempera- 
tures commonly used, the pipe 
friction in the gravity circuit will 
nullify the effects of the weight 
difference unless the head meas- 
ures 5 ft or more. 

This, then, is an important point 
to check in your arrangement. 

Secondly, your sketch indicates 
that the hot water from the coil 
ties into the pipe to the fixtures well 
above the storage tank outlet. 

When a faucet is opened, two 
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different forces fight to fill the fix- 
ture supply line with water. One 
of these is the hot water from the 
coil, and the other is the cold water 
from the tank make-up connection. 
Since the fixtures don’t get enough 
hot water, we know which force is 
winning. 

A possible reason for the colder 
water rushing in so promptly 
could be a size restriction on the 
hot water outlet on the tank. This 
outlet should have an area equal 
to the area of the hot water pipe 
from the coil, plus the area of the 
pipe which is carrying hot water 
to the fixtures. 


a Anything less will seriously im- 
pede the gravity circulation and 
slow down the build-up of hot wa- 
ter storage in the tank. 

A third possibility is that the 
piping in the gravity circulation 
circuit could be too small, which 
means that the friction loss would 
be so great that hot water in any 
volume could not overcome the re- 
sistance and get into the tank. 

The obvious way to overcome 
this situation is to increase the pipe 
size. The question is how much. 

The first step is to find out how 


much force we have available for 
making the water flow by gravity. 
This is determined by the follow- 
ing formula: 
W: — W: X 12,000 
144 X 0.434 





= Milinches per ft 
of head 

In the formula, W: equals the 
weight per cut ft of the colder wa- 
ter in lbs, and W: equals the 
weight per cu ft of the hot water. 
The figure 12,000 is the number of 
milinches in a foot of water at the 
basic temperature of 40F (it weighs 
62.4 lbs per cu ft at this tempera- 
ture). 

The figure 0.434 is the lbs per sq 
in. exerted by a column of 40F 
water 1 ft high, and 144, of course, 
is the number of sq ins. in a sq ft. 


s As a demonstration of the for- 
mula in action, suppose we are 
making domestic hot water at 150F. 
Suppose that the gravity circula- 
tion out of the bottom of the tank 
averages 100F. 

In the winter, we sometimes have 
water at 40F, and as the tank grad- 
ually heats up, the bottom outlet 
might show 140F or even 150F. So 
we settle on an average of 100F. 

At 150F, a cu ft of water weighs 
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Fig. 3 shows a reader’s sketch of an existing system (shown in black lines) 
that gives an inadequate supply of domestic. hot water. Shown in color are 
changes he proposes to make in the system. He wants to know why the 
original system won’t work and if the changes will correct the difficulty. 
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Fig. 4 shows recommended changes in the system shown in Fig. 3 that will 
help improve its operation. These include making sure the bottom of the stor- 
age tank is not less than 5 ft above the point where the domestic hot water 
comes out of the boiler, and lowering the hot water connection from the coil 
so it is closer to the storage tank outlet. Additional suggestions are in article. 


61.2 lbs; 100F, 62 lbs. Putting these 
figures into the formula, we get: 


62.0 — 61.2 X 12,000 
144 X 0.434 





= 154 milinches 
of head 


Therefore, if there is 5 ft be- 
tween the tank and the boiler coil, 
we have a total circulating force of 
5 X 154, or 770 milinches. 

This 770 milinches must over- 
come the frictional resistance of all 
the connected piping, fitting and 
valves. 

Meanwhile, if we compare the 
desired hot water flow, which in 
this case is 3 gpm, with a table of 
pipe resistance, we find that the 
head loss per 100 ft of piping is 
1.26 ft for 1-in. piping. This is the 
same as 1.26 12,000, or 15,120 
milinches. 

Since we have only 770 milinches 
motive force as determined by the 
formula, we can expect 3 gpm to 
flow through only about 5 ft of pipe 
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altogether. Also, this 5 ft must 
include the fitting losses, usually 
figured at 50 percent of the total 
pipe length. This means that our 
5 ft is reduced to about 3.33 ft. 

Obviously, 3 gpm won’t circulate 
through a loop of 1-in. piping with 
a head of only 5 ft. 

Thus, with the resistance being 
greater than 770 milinches, it must 
be reduced by using larger piping, 
raising the heater, or both. 

If these expedients don’t do the 
job, then a circulator should be in- 
stalled between the storage tank 
and the coil. 

To summarize, then, the trouble 
may come from (1) too low a rela- 
tive setting of the tank, (2) an 





Fig. 5 shows an alternate connection 
that can be used in the absence of 
a pipe opening in the storage tank 
(refer to Figs. 3 and 4). The area of 
the tank outlet C and the nipple and 
run of the tee must equal the sum 
of areas of pipes A and B. Otherwise 
circulation will be seriously impeded 
and prevent build-up of hot water in 
the storage tank. 


overly high connection on the fix- 
ture supply line and a restriction on 
the tank hot water outlet and (3) 
from circulating piping that may 
be too small for the available mo- 
tive power. 

In Fig. 4, we have drawn up a 
new arrangement that should elim- 
inate these troubles. The dip pipe 
should reach down to within 2 or 
3 ins. of the bottom of the tank so 
the cold water fans out over the 
bottom and doesn’t immediately go 
short-cut to the 
fixture supply outlet. 


scooting over a 


We also recommend that a relief 
valve be mounted on the tank since 
your sketch did not indicate wheth- 
er one was installed. END 


Coming for Oil Burners: A 
New Combustion Process 





By W. A. Sullivan 
and L. H. Ventres 


Shell Oil Company 





IN THE EARLY DAYs of oil burn- 
ing, the cost of the average oil 
burner installation for home heat- 
ing ran well over $1000, and only 
the relatively wealthy homeown- 
er could afford the luxury of oil 
heat. It followed that most of the 
burners sold during this period 
were installed in large homes 
and, therefore, were designed to 
operate at firing rates in excess 
of 2 gph to maintain comfortable 


Coming For Oil Burners: A 


New Combustion Process 


indoor temperatures in the home. 

The situation is vastly different 
today. Fully automatic heat is 
taken for granted by the average 
American homeowner, and mil- 
lions of homes, both large and 
small, are now heated by oil. This 
extension of the benefits of oil 
heat to more and more homes, 
together with improved methods 
of home construction and the use 
of better insulating materials, has 


How research helps oil keep pace with the 
competitive challenge of gas and electricity 


resulted in more economical fuel 
utilization and a gradual reduc- 
tion in the size of the burner re- 
quired to heat the average home. 
In 1958, for example, 71 percent 
of all the burners installed in the 
U.S. required firing rates of less 


Presented at the Technical Divi- 
sion symposium at the Oil Heat 
Institute convention in Seattle. 
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PROMISING RESULTS in the search for fuel economy in oil 
burners have been obtained by a process involving air 
atomization and vaporization of the oil in a fuel-rich 


108 


atmosphere with controlled quantities of secondary air 
being admitted at fixed points along the combustion 
path. A description of the burner is given in the article. 
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than 1.35 gph, and 38 percent are 
firing at less than 1.00 gph. 
Actually, firing rates of 0.5 to 1.00 
gph are known to be quite ade- 
quate to heat a large majority of 
the homes being built today. 
Moreover, there is an important 
and increasing demand for oil- 
fired automatic water heaters, 
which seldom require firing rates 
in excess of 0.3 gph. 


s With knowledge of the limita- 
tions cf conventional burner de- 
signs to fully meet present and 
future home heating require- 
ments at low burning rates, and 
they are few, and in considera- 
tion of the increasingly strong 
competition that oil heat is meet- 
ing in this field from gas and 
electricity, an investigation was 
undertaken in Shell Oil Co.’s oil 
burner laboratory at Sewaren, 
N. J. to explore the possibilities 
of improving oil burner designs 
to meet these needs. A number of 
unconventional methods of burn- 
ing oil at low rates have been in- 
vestigated to a limited extent. 


» The most promising results to 
date have been obtained by a 
process involving air atomiza- 
tion and vaporization of the oil in 
a fuel-rich atmosphere with con- 
trolled quantities of secondary 
air being admitted at fixed points 
along the combustion path. A 
number of laboratory models 
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which operate on this principle 
have been constructed. The pur- 
pose of this paper is to describe 
the combustion process involved 
and to discuss briefly the per- 
formance characteristics of a re- 
search burner in which it was 
employed. 

It should be pointed out at the 
very outset that the burner used 
in these experiments was de- 
signed specifically to demonstrate 
the type of combustion that could 
be obtained by this method. 
Therefore, it must be regarded as 
a research tool rather than a fin- 
ished product. 


Description of Burner 


The novel feature of the burn- 
er is the design of the combustion 
unit shown schematically on page 
108. The oil and air handling as- 
sembly (not shown) leading up 
to the combustor was made up of 
standard burner parts with sim- 
ple modifications that could be 
made in the laboratory. These 
parts consisted of a low pressure 
air/oil pump unit fitted with a 
cam plate specially modified to 
deliver from 0.1 to 0.5 gph; a 


A PHOTO of the dis- 
assembled combustor 
shows the 8’ by 10- 
in. stainless steel cyl- 
inder which is en- 
closed in an outer 
shell or manifold to 
which the small blow- 
er is attached. 


blower with a sirocco-type fan; 


and a standard ignition trans- 
former and electrode assembly. 

The combustor consists of a 
stainless steel cylinder, 8% ins. 
inside diameter by 10 ins. long, 
enclosed in an outer shell or 
manifold to which the blower is 
attached. The atomized oil and 
primary air are admitted to the 
inner chamber through a small 
circular opening in the end of 
the cylinder, and by pressurizing 
the annular space between the 
inner and outer walls, by means 
of the fan, secondary air is fed 
into the inner cylinder through a 

(Please turn to page 110) 


WITH THE FLAME established and the 
air flow cut back to normal, the flame 
is silent and almost invisible, except 
for jets of light blue which pierce the 
main body of the flame at points op- 
posite the secondary air inlet ports. 


~ 
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(Continued from page 109) 
series of smaller ports arranged 
in a circular pattern in both ends 
of the cylinder. Secondary air is 
also admitted through a row of 
holes around the exit opening or 
throat of the combustor 


s Vaporization of the fuel is ac 
complished by passing the atom 
ized fuel through a harizantal 
tube which is apen at hath ends 
and placed in line with the pri 
The 


ail is vaporized hy the heat pe 


mary aly and fuel inlet part 


Neeted Tram the walls af la tube 
and Ay eantael WIth the peeipen 
labia abheany af Wat daaee edyeed 
hy The daplhatoe effeet af he Faatey 
fel athena Fran ae 
Thiia, Vaporigation ot 
the fuel te 
pleted before it Comes ih contact 


Wiel abl 
oll Woeele 
weaeifieation of eon 
with any inside surfaces of the 


vombustor, Th this manner, eat 
bonivation of these surfaces by 
contact with the liquid fuel dus 
ing the vaporization process is 


avoided 


# Secondary air, needed for con- 
trolled progressive oxidation of 
the partially-burned, vaporized 
fuel, is added stepwise through 
the secondary air ports at various 
points along its path of travel 
within the combustion chamber. 
By means of an adjustable open- 
ing in the end of the outer com- 
bustor shell, the manifold pres- 
sure produced by the fan and, 
therefore, the volume of air ad- 
mitted for combustion can be 
varied independently of the fan 
shutter adjustment. The disas- 
sembled combuster is shown at 
the top of page 109. 

Practical performance aspects, 
such as flame stability, combus- 
tion efficiency, flame cleanliness, 
flame noise, and starting charac- 
teristics, were of primary con- 
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cern in our investigation. 

On starting the burner, igni- 
tion of the fuel was readily 
achieved by means of conven- 
tional high-voltage ignition elec- 
trodes. The spark had to be kept 
on long enough to permit the 
vaporizing cylinder and combus 
tor liner to heat up to a tempera 
ture at which a stable flame was 
established. With the cambustar 
(lesc | ihed abay e 
ta take about 0 
whieh the 
hut aff withawt 
alability 


this was found 
attey 
eaule he 
affecting the 


secands 


THE ane 


Thayne 
eburind He WareHB Beriad, i 
Wie THLE HePRaaaPpy fi ieee 
iitahe allahily ty 


flavie eatihetion 


ihe all ave 
One the fanie 
We Batablished and the aly flow 
eut back te HoPnal, the Mane was 
completely silent and almost in 
light 
blue which piereed the main 


visible, except for jets of 
body of flame at points opposite 
the secondary air inlet ports, as 
shown in the photo at bottom of 
page 109 

flame was 


The character of the 
unaffected by 
variations in stack draft 


wide 


e The combustion efficiency was 
found to be exceptionally high. 
Orsat analyses of the combustion 
gases, sampled at a point just 
above the exit opening, consist- 
ently gave CO, readings of 12 
to 14 percent with zero smoke 
charts. These results were ob- 
tained on a wide variety of fuels, 
ranging in burning quality from 
a straight kerosene, through a 
typical commercial No. 2 fuel oil 
blend, to a highly aromatic, 100 
percent catalytically cracked 
gas-oil blending stock. 

After operating the burner in- 
termittently, approximately eight 
hours a day, over a period of 
about a year, examination re- 


vealed that the inside surfaces of 
the combustor liner, as well as 
the vaporizing tube, were entire- 
ly free of carbon deposits and 
there were no signs of heat dis- 
tortion or deterioration of the 
metal parts of the combustor 


e The firing capacity of a burner 
built along the above lines would 
depend largely an the size af the 
cambustian space pravided, In 
the ease af the burner deserihed 
ahbave, hay Whe aeam hustian 
valume af 0.48 ev ft 
hat 


i} was fauna 
SATISTARTOPRY PePTAPyaAnee 
eaulad he ablained al Api patbes 
whee fran Of ta O40 Bale af 
29 ah) | a) Ihe wi 


OT per eH FP eo Beatie ehan 


WH per Hae, at 


her voluiie We Rave fe Paani 
th Belleve that lamer oF aiialler 
thoee with 


we have experimented would not 


burhere than whieh 


perform equally as well 

@lnasinuch as the Shell Oil Co 
is not engaged in the manufacture 
or sale of heating equipment, we 
have no plans to extend this proj- 
ect beyond its present stage of 
development. However, we have 
traditionally worked closely with 
oil burner manufacturers in solv- 
ing their combustion problems, 
and we are hopeful that the 
spade work which we have done 
in this instance may encourage 
them to pick up the ball at this 
point. Matters relating to ma- 
terials development, design sim- 
plification, application of controls, 
production costs, etc. were con- 
sidered outside the scope of our 
investigation. But these factors 
need to be evaluated before the 
commercial feasibility of a burn- 
er utilizing principles discussed 
in this paper can be properly as- 
sessed. We feel the equipment 
makers are best qualified to do 


this part of the job. END 
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THE EFFECTIVE billboard ad is 
provocative enough to attract 
attention, brief enough. to be 
absorbed at a glance and in 
teresting enough to be remem 
bered by your prospects 


> you to call 


 WOKINGco 
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PLUMBING ——— HEATING 








Will a Billboard Campaign Pay Off? 


West Virginia contractor tells how he avoids the 


pitfalls in outdoor advertising. His payoff: A top 


prize in a national contest—and more business 


Tue CALL of the cutdoors has 
beckoned to many plumbing and 
heating contractors when they’ve 
weighed the merits of various 
advertising media. 

Some questions, though, have 
been raised about outdoor adver- 
tising. Isn’t it a tricky medium? 
Doesn’t it cost a lot? 

Not if you follow some basic 
principles, says David King, who 
operates W. O. King Co. in 
Clarksburg, W. Va. King can 
speak from experience. Last year 
one of his billboards won second 
prize in a national competition 
for the best local retail use of 
outdoor advertising. More im- 
portant, it won customers, too. 
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King can’t guarantee that what 
he has learned in billboard ad- 
vertising will win anybody else 
prizes. But customers?—well, he 
thinks it can, and the best way 
to illustrate the basics he uses is 
by studying the prize-winning 
billboard itself. 

Displayed on main traffic ar- 
teries leading through the central 
West Virginia trade center, the 
sign used only two elements—a 
cartoon of a woman turning on 
an upside-down faucet and the 
complaint, “George, I told you to 
call W. O. King Plumbing and 
Heating Co.” 

“We purposely kept the bill- 
board simple,” says King, “be- 


cause it had to sell at a glance 
It had to be noticed and remem- 
bered by moving traffic that did 
not have the time or inclination 
to digest or ponder over some- 
thing more complicated. 

“We decided that the exagger- 
ated cartoon was just the thing 
to attract attention, get a laugh 
—and be remembered.” 


aTo keep the message brief, 
King didn’t use a phone number 
or address on the poster. “We 
were convinced the billboard was 
strong enough to cause people to 
remember the King name and 
look us up when they wanted 


(Please turn to page 134) 





Malcolm Hope 
U. S. Dept. of Health 


“We have strong evidence of the re- 
lationship between communicable di- 
seases and inadequate sanitation.” 


ASSE meetings hears... 


Plumbing-Public Health Relationship 
Now Certain, U.S. Official Says... 


WHAT PROOF IS THERE of a di- 
rect relatioriship between plumb- 
ing and public health? 

Members of the American So- 
ciety of Sanitary Engineering 
heard the question answered at 
their 53rd annual meeting in 
Washington, D. C. recently by 
Malcolm Hope, an official of the 
U.S. Public Health Service. 


NEW OFFICERS of the 
American Society of 
Sanitary Engineering 
being congratulated by 
Wilbur White, (left), im- 
mediate past president, 
are Mike Mercury, re- 
elected treasurer; San- 
ford Schwartz, executive 
secretary; and Arthur 
Whitney, president. 
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Hope cited a recent study 
made by the Public Health Serv- 
ice which, he says, “proves in 
categorical terms the existence of 
a direct relationship between 
good plumbing and good public 
health.” 

Although the question would 
seem to have an obvious answer, 
particularly to sanitary engineers 





and the plumbing industry, Hope 
pointed out that over the years 
it has been difficult to prove even 
to some of his medical associ- 
ates that there is “an honest-to- 
goodness public health connec- 
tion between adequate plumbing 
and the health of the individual, 
the family and the community.” 

The study cited by Hope cov- 
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ered an intensive survey of 11 
eastern Kentucky communities 
over a three-year period show- 
ing the incidence of certain en- 
teric or intestinal diseases in 
4,000 individuals. 

While the study itself is high- 
ly technical, Hope said the re- 
sults could be summarized by the 
following example: 

Take 100 people who live in 
homes with backyard sanitary 
facilities and no running water 
who, under these circumstances, 
contract a diarrheal disease. 

If a hand pump and well is put 
in the front yard of these homes, 
only 70 of these people would 
get sick. If an electric pump is 
added and water piped to a kitch- 
en sink, only 53 of the 100 would 
become ill; adding a water closet 
brings the incidence down to 32, 
and a bathtub or shower and lav- 
atory lowers it still further to 16. 

No final figures were available 
for the addition of hot water, 
Hope said, but the incidence of 
disease would be somewhat low- 
er than the figure of 16. 

While this example is an over- 
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addition of 
e incidence 


= 


eople with an en 


simplification of the precise tech- 
nical monograph developed by 
the study, Hope said that such a 
simplified story is needed to 
reach the public, and that the 
Public Health Service is work- 
ing on such a project now. 

“It is through the assistance 
and cooperation of groups such 
as the ASSE and the plumbing 
industry as a whole that we are 
going to be able to get this story 
over to the public . . . and by so 
doing improve the public health,” 
Hope declared. 


How Can the Public Be 
Sure of Good Plumbing? 


How the public can be sure it’s 
getting good plumbing was the 
subject of another talk. The 
speaker cited the danger in hav- 
ing unqualified mechanics han- 
dle plumbing and heating instal- 


nitary facilities 
‘enteric diseases 


aric disease 


lations and offered suggestions 
for educating people on the im- 
portance of calling a qualified 
contractor for all such jobs. 

His comments are presented in 
a separate report accompanying 
this article (page 116). 


# Another highlight of the meet- 
ing was the always-popular re- 
fresher course, which this year 
featured 26 papers covering a 
wide variety of technical sub- 
jects ranging from a paper on 
juvenile plumbing, presented by 
J. R. Schmitt of Universal-Run- 
dle Corp., to a discussion of new 
FHA requirements for relief 
valves by Wendell Dillon of 
Watts Regulator Co. 

The two-day course was ar- 
ranged and conducted by Ed- 
ward Zimmer, first vice president 

(Please turn to page 116) 


Your job: Curb the 


unqualified installers (page 116) 
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a 


TRADITIONAL 


Franklin 


DESIGN FOR 
DEPENDABILITY 


WATER LUBRICATION 


Eliminates need 

for oil. No possible 
damage from loss or 
dilution of lubricant. 


LIFETIME PROTECTION 


Windings embedded in 
polyester resin and 
sealed in all-welded 
stainless steel case. 


ADJUSTABLE THRUST 


Enables accurate adjust- 
ment of impeller-bowl 
clearances. Thrust 
assembly provides 
ample safety factor 

in excess of normal 
pump “shut-off” 


requirements. 


All single and 
tandem motors fit 
easily in 6” or 


larger casings. 

















for 6 -inch and larger wells 
FROM STOCK! 


First in recognized product dependability, and as 
leading supplier to the industry, Franklin maintains 


strategically located warehouse stocks to assure prompt 
delivery of 6-inch submersible motors. These, with 4- 
inch Franklin Motors comprise the most complete line 
available to submersible pump manvfacturers. 


FOR INDUSTRIAL, IRRIGATION AND COMMUNITY 
WELL WATER SYSTEMS 


SINGLE 6” MOTOR RATINGS THROUGH 


25 H.P. 


5 H.P, - 7% HOP. - 10 H.P, * 15 H.P, 4 20 H.P. ° 25 H.P. 


TODAY'S BEST SUBMERSIBLE PUMPS ARE 


Franklineered 


FOR PERFORMANCE AND LONGEVITY 


Franklin Electric Ceo., Inc. 
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DR HIGHER RATINGS 


Franklin's exclusive modular design permits precision “stacking” of 
selected 6” units to provide tandem motors in a broad rating range. 





Franklin 


AUTHORIZED STATIONS 
Precise application of power to pump requirements is now RENDER UNEXCELLED 
possible with more ratings in higher ranges to 40 H.P. with SUBMERSIBLE MOTOR 
resultant benefit to system efficiency proved in years of REPAIR-EXCHANGE 
field testing. SERVICE FOR BETTER 
BUSINESS EVERYWHERE 


TANDEM MOTORS 


ANOTHER FRANKLIN ‘‘FIRST’’ This sign identifies 


a reliable service 
Since 1950 Franklin Electric Co., Inc. has provided needed 


research and development for the advancement of all- 
industry interests in submersible system improvements. 
Design “firsts” as engineered by Franklin have benefited 
all who sell, install and use submersibles. Franklin’s in- 
herent construction advantages incorporated in 6-inch 
tandem units provide added dependability for pumps of 
higher power requirements. 


AUTHORIZED SERVICE STATION 
TANDEM 6” MOTOR RATINGS THROUGH aaa 


SUBMERSIBLE MOTORS 


40 H.P. 


WRITE FOR... 
25 H.P. - 27% H.P. - 30 H.P. - 35 H.P. - 40 H.P. 


WHEREVER DEPENDABILITY IS THE 
FIRST CONSIDERATION SPECIFY 


BLUFFTON, INDIANA Home of Dependable Electric Motors 
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Plumbing-Public Health Relationship Now Certain . . . . . (continued) 


(Continued from page 113) 
of the society and chairman of 
the sanitation and mechanical 
plumbing inspectors committee. 
Technical papers from the re- 
fresher course sessions will be 
presented in forthcoming issues. 


wIn his annual report, retiring 
president Wilbur White an- 
nounced the appointment of San- 
ford Schwartz as executive sec- 
retary of the society with head- 
quarters at 228 Standard Build- 
ing, Cleveland 13. 

Schwartz, who presently is 
chairman of the publicity, publi- 
cation and newsletter committee, 
will direct the central office, 
White said, and all society cor- 
respondence and activities will 


Your Job: Curb the Unqualified 


be funneled through the new 
headquarters. 

Guest speakers at the meeting 
included Peter Schoemann, gen- 
eral president of the United 
Assn.; Irvin Rechkemmer, presi- 
dent of the National Assn. of 
Plumbing Contractors; Arthur 
Flemming, secretary of the U.S. 
Department of Health, Educa- 
tion and Welfare; Beverly Ma- 
son, assistant director for techni- 
cal standards of the Federal 
Housing Administration; and 
Mark Hollis, assistant surgeon 
general, U.S. Public Health 
Service. 

In other convention business, 
members elected the following 
new officers for the coming year: 


Arthur Whitney, St. Louis, 


Installers, Dedrick Says... 


Here's how to prove the importance of 
quality plumbing and heating to health 


president; Edward Zimmer, Chi- 
cago, first vice president; Frank 
Warren, Fort Lauderdale, Fila., 
second vice president; James 
Church, Brooklyn, third vice 
president; James Shelton, Little 
Rock, Ark., fourth vice presi- 
dent; Norbert Melnick, Arling- 
ton, Va., fifth vice president; 
James Christie, San Francisco, 
sixth vice president; William 
Springmeyer, Cincinnati, sev- 
enth vice president; Lyle Read- 
ing, Detroit, eighth vice presi- 
dent; and John Risdon, Indian- 
apolis, ninth vice president. 
Mike Mercury of Chicago was 
re-elected treasurer, and Vernon 
Baker, London, Ont., was elected 
to the board of directors for a 


five-year term. END 


Dewey Dedrick Jr. 


How To curs the unqualified mechanics 
who install plumbing and heating has for a 
long time been included among our indus- 
try’s responsibilities in assuring public 
health and safety. 

As pointed out in DE’s Qualified Con- 
tractor series, the problem is a continuing 
one that calls for unrelenting efforts to edu- 
cate the public to the need for having plumb- 
ing and heating work done only by persons 
qualified by training and experience. 

At its recent annual meeting, the Amer- 


ican Society of Sanitary Engineering pre- 
sented a research report that discussed the 
subject at some length and outlined a num- 
ber of recommendations and suggestions for 
its members to follow in their battle against 
the jackleggs. 

The report was given by Dewey Dedrick 
Jr., chairman of the society’s disease re- 
search committee and business manager of 
the Plumbing Industry Program of Miami, 
Fla. PIP is an association of contrac- 

(Please turn to page 215) 
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TEAR OUT AND SAVE THIS CATALOG SHEET FEATURING THE NEW CARLRIM DB SERIES—CAT. NO. 860 














The New Disposer Bowl 


eh detb a -1-1-1-1-1s Mmel et at:) a 


Specially designed for more efficient 


sink service with any garbage disposer! 


The modern home builder today considers the instal- easier? That is exactly what we have done, as you 
lation of a garbage disposer almost as essential as can readily see in the illustration shown above. The 
the sink installation itself. (In fact, many city ordi- new Caririm Disposer Bowl with recessed outlet is 
nances now require disposer installations in new now available in both the popular double compart- 
kitchens.) So why not design a sink that teams up ment ledge-type model or the Vegi-Prep Model, with 
with any electric waste disposer to make sink chores Disposer Bowl optional at right or left. 


9-H-6Z ON Fld CV IV 


*For installation without sink frame. 


ANOTHER NEW SINK DESIGN ro +N — 18 c=), 


BY THE CARROLLTON MFG. CO., STA | ~wek Ss 3S Te = t. 









designed especially tor installation 






CARLRIM SINKS 


ALisMmt-lacl-(>|-meeit-Jelel-t-1e-) 


Popular Double Compartment 
Sink with Disposer Bowl 


Notice how the drain outlets have been moved 
to the rear, to permit more space for food prep- 
aration in the sink bowl itself. See how the area 
around the disposer outlet has been recessed 
to receive waste. See exact specifications on 
blueprint below. 


No. 832 LDB 
(Disposer bow! at left) 


No. 832 RDB 
(Disposer bow! at right) 


Made only of the finest 20 gauge type 302 
(18-8) nickel bearing stainless steel. 


Available with Disposer Bowl at Right or Left 
A special feature not illustrated is the heavy rubberized under- 
coating on each bowl that reduces vibration and clatter when the 
disposer is in operation. Four faucet drillings standard, but other 
drillings may be specified. 


CARLRIM SINKS 


New Vegi-Prep Model 










no separate rims that can - 
gather dirt or grease 


The shallow bowl acts as a prep- 
aration unit for preparing fruits, 
vegetables, meats. (The garbage 
disposer is always connected to 
the shallow bowl.) 


oy ee oe 


No. DS 832LDB 
(Disposer bow! at left) 
No. DS 832RDB 
(Disposer bow! at right) 


Made only of the finest 20 gauge type 302 
(18-8) nickel bearing stainless steel. 


Available with Disposer Bowl at Right or Left 
The sink that takes the back-ache out of sink chores. Drain outlets 
and disposer have been moved to the rear to permit plenty of 
comfortable knee space when you are seated. Four faucet drillings 
standard, but drillings to specifications are optional. See blueprint 
at left for exact dimensions. 


over 


WORLD’S LARGEST 
——— ie a 2 2 MANUFACTURERS OF 


_—— a a | —< => STAINLESS STEEL SINKS 
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ACRES AND ACRES OF SUPERSPUN FITTINGS AND SOIL PIPE 


This outstanding inventory, constantly renewed, 
is your best gssurance of service. 


in ability to SHIP PROMPTLY 


with completely automated production of 
MACHINE CAST FITTINGS 


with CENTRIFUGALLY CAST SOIL PIPE 
in all popular sizes 


to use distinctive HUB MARKING 
The Mark of 


Quality and 
Permanence 
in BRAND NAME advertising and promotion 


UPERSPUN’ 


CAST IRON SOIL PIPE AND FITTINGS 


MANUFACTURED BY COMBUSTION ENGINEERING, INC., 
SOIL PIPE DIVISION © CHATTANOOGA, TENNESSEE 
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Your Opportunity for 


GREATER SALES 
T H R U S H HEAT-RESISTANT 


PROTECTED 

FROM WATER 
Water Pressure ‘ comreen 
a 
Regulating Valve 


BUILT-IN 
STRAINER 


SEAT REMOVABLE 
FOR CLEANING 
OR REPLACEMENT 


Protects Fixtures 


Reduces Water Hammer Ni 


Provides Correct Pressure 


t. wey 
Large Dishwasher Installations ee: 


need a Thrush Water Pressure G 
e 

: 
< 


Regulating Valve 


OPERATE WITH INCOMING PRESSURE UP TO 
250 POUNDS AND UP TO 100 POUNDS RE- 
DUCED PRESSURE. 





THRUSH WATER PRESSURE REGULATING VALVES 


SIZE CONNS. | MADE OF | WEIGHT COMPLETELY REDESIGNED 


YQ” Brass 3% Ibs 
%” Iron 4% |bs. . : 
4" are oy As MUNICIPAL water lines are extended to new housing 


id Brass 5¥. Ibs. developments and main pressures are raised, the Thrush Water 

Pressure Regulator becomes a “‘must’’ to protect fixtures from 
pores damage and to eliminate objectionable “hammer.” Recommend 
and install them now for greater profit. 





























To oTner 


ayeees ig Improve large dishwasher machine operation by control- 
ling rinse spray pressure. High or fluctuating inlet pressures 
are automatically controlled to give constant delivery pressure. 
See your wholesaler today or write Department A-9 for litera- 
ture and prices. 











OVERFLOW 








QUALITY HYDRONIC SPECIALTIES 


na. FHIRUSH « company 


PERU « INDIANA 
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For your house sewer jobs... 
Save on your biggest expense—Time! 


Transite’s long lengths and simplified assembly 
save time to keep your total installed cost low 


Time is your biggest expense in any house 
sewer pipe installation. That’s why total 
installed cost is the only cost that counts. 
And that’s why Transite® Pipe is making 
more friends among builders and plumb- 
ing contractors every day. 

Last year, in fact, the number of new 
plumbing contractors who joined the 
ranks of confirmed Transite users brought 
the total to well over 10,000. What better 
proof that Transite Pipe saves money. 
Not only in material cost—but where it 
counts most, in installation time ! 
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With all its money-saving speed, Tran- 
site protects your reputation for quality 
work. No material gives you better com- 
bination of root protection . . . corrosion 
resistance, strength and durability. 

New 8-page Transite brochure, TR-82A, 
gives valuable installation tips, complete 
information on fittings and adaptors. Send 
for it today. Address Johns-Manville, 
Box 14, New York 16, New York. In 
Canada, Port Credit, Ontario. 


Jouns-Manvitte Jj] 








Ancther money 
saver—Transite 
Plumbing Vent 
Here’s the ideal 
low-cost compan- 
ion product to 
Transite house 
sewer pipe 
Transite Plumb- 
ing Vent. Costs 
you less to buy 
. and even less 
to install. You complete most any instal- 
lation with a single length. There’s no 
material waste no cutting no fitting 
Write for information 
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WHO'S WHO IN UNITARY AIR-CONDITIONING* 


Manufacturers...models... 





certified ratings. 





New listing now available. 





This newest edition of the ARI Directory of 
Certified Unitary Air-Conditioners lists all par- 
ticipating manufacturers, their models, and 
certified ratings. It also explains this ARI pro- 
gram, which is specifically designed to help you. 
It provides standard rating capacity and dispels 
confusion for prospective customers. 


The manufacturers (and their models) listed 


” 


here are “blue bloods” of the industry. How- 
ever, nothing is accepted merely on face value. 
Each model of certified unitary equipment 
must be of proven merit. Briefly, here’s how 


the ARI Certification program works: 


ONE: A test unit is selected at random from 
a distributor’s stock. Comprehensive and 
closely-controlled tests are run on this unit for 
a total actual testing time of 22 hours. These 
tests determine whether the unit meets its ad- 
vertised capacity—and other claims. 


two: If, at any time during the testing, a 
unit breaks down or does not measure up to 
specifications, the manufacturer is immediately 
notified. He then has just 30 days, after final 
conclusions are reached, in which to revise his 
production procedures, or his rating, or other- 
wise bring his equipment up to specifications. 
If this is not done, the unit must be dropped 
from production immediately and it is rejected 
for inclusion in the ARI Seal of Certification 
program. 


This Directory, together with 

the tests, is the backbone of 

the ARI certification 

program. The Directory not 

only gives you the names of 
participants, but lists each model 
and its certified rating. For free 
copies of the Directory for your- 
self or your customers, just write 
to: Chief Engineer, Department X, 
Air-Conditioning and Refrigeration 
Institute, 1346 Connecticut Ave., NW, 
Washington 6, D. C. 


**Unitary” air-conditioners: all packaged air-con- 
ditioners, whether single units or combined units 
designed to be used together (called “split” sys- 
tems), up to 135,000 btuh in capacity, but not 
including room air-conditioners or heat pumps 
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EASY TO HANDLE. Mechanic easily connects a length of 6-inch copper tube. More than 16,000 pounds of Anaconda 
Copper Tube, Type M, in sizes up to 8 inches, was used for the sanitary drainage systems. Architect and Engineer 
California State Division of Architecture. Mechanical Engineer: Division of Architecture. General Contractor: 
Robert E. McKee, Inc., Los Angeles. Plumbing Contractor: E. O. Nay, Inc., Pasadena. 


COMPACT COPPER SANITARY DRAINAGE SYSTEM GIVES 


NEW CALIFORNIA HOSPITAL MORE USABLE SPACE 


r 


CLOSE WORK LIKE THIS is possible only with copper tube. 
Water and drainage lines hug the ceiling, giving ample 
basement headroom. Even in tight quarters, connections are 
easy to make. Sizes in this photo range from %” water lines 
to 4” for drain and vent lines, 
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Copper tube sanitary drainage lines in the hospital building 
and administration wing of the new Fairview State Hospital 
at Costa Mesa, California, eliminated wasted space in furred 
areas and allowed ample headroom in the basement. Equally 
important to the project owners, however, was the fact that 
copper tube drainage systems are easier to install, are long 
lasting, require less maintenance than other materials. 

Copper tube was used also for the hot and cold water lines 
and for the radiant heating system. 





TREND TO COPPER “The factors important to us as mechanical 
contractors are the work-saving features of copper tube. It has 
proved to be easier to handle, more adaptable to space problems, 
less trouble to test, and as a consequence, faster to install than 
other methods considered standard.” B. J. Sabin, Manager, E. O. 
Nay, Inc., plumbing contractor on Fairview State Hospital. 











Specify Anaconda Copper Tubes and Fittings — Types K and 
L, for water supply and heating lines; Type M and the new 
lighter weight Type DWV for sanitary drainage systems. 
Anaconda wrought and cast solder-joint fittings for pressure 
and drainage applications. Write for Publication C-33. Ad- 
dress: The American Brass Company, Waterbury 20, Conn. 
In Canada: Anaconda American Brass Ltd., New Toronto. 
Ontario. 


bo 


» © COPPER TUBE 
NACONDA’ ete: 
PRODUCTS OF THE AMERICAN BRASS COMPANY 

Available through plumbing wholesalers 





25” Vacuum to 150 Ibs. Pressure... 
You'll Find it in DUNHAM-BUSH 
Steam Heating Specialties 


INVERTED BUCKET TRAP 
CONSTRUCTION 


RADIATOR VALVE 
CONSTRUCTION 





RADIATOR TRAP 
CONSTRUCTION 


It’s a hefty jump from 25” vacuum to 150 Ibs. pressure. But it gives you an idea of 
the complete scope of quality Dunham-Bush Steam Heating Specialties. 


Name a steam heating specialty and Dunham-Bush has it! 


You know steam heating specialties, but do you know the advantages of dealing 
with “one source—one responsibility”. .. Dunham-Bush? 


If not, it'll pay you to write for free brochure #1501 and/or the name of your 
nearest Dunham-Bush sales engineer. 


PART OF THE DUNHAM-BUSH LINE. . . 

F & T TRAP RADIATOR TRAP THERMOSTATIC TRAP BUCKET TRAP STRAINERS AIR ELIMINATOR AND AIR CHECK GAUGES 
Sa Sa. 
, ee 


— 


v= 

















Dunham-Bush, Inc. 


WEST HARTFORD 10 e CONNECTICUT e U. S. A. AIR CONDITIONING + REFRIGERATION + HEATING + HEAT TRANSFER 


WEST HARTFORD. CONNECTICUT + MICHIGAN CITY, INDIANA 
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GIVE THEM FEATURES THEY LL TREASU 


but don't ‘Gold-Plate” the drain! 
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Specify Republic Steel Pipe for maximum 


economy in waste line service 


Building materials that offer maximum economy—such 
as steel pipe for waste line service—can help you sell 
homes faster. Money saved in building materials can 
pay for one or more quality built-ins...a distinctive 
use of glass, metal, or wood...or other features that 
will be seen and treasured. 

Republic Steel Pipe is available for prompt 
delivery. Your inventory problems are reduced because 
one grade meets all requirements, The material 
offers absolute uniformity and easy workability. 
Reputable plumbing contractors have been installing 


Republic Steel Pipe faster and at lower cost for years. 


Republic Steel Pipe is good for the life of a building 
—commercial as well as residential. Simply no need to 
“gold-plate” the drain. Republic Steel Pipe’s tight 
galvanized coating stays tight, provides years of depend- 
able corrosion protection. 


The economies of Republic Steel Pipe in waste line 
service are tremendous. Get the complete story. Contact 
your Republic distributor or write Republic Steel 
Corporation, Dept. DE-8103, 1441 Republic Building, 
Cleveland 1, Ohio. 


INSIST ON PIPE MADE IN U.S.A. 


REPUBLIC STEEL ER) 


Welttd Ware Range of, Steudard, Sols andl Stel Pool 


Domestic ENGINEERING, SEPTEMBER 1959 





Millbrook K-5264-A 





Maximum convenience, 


ease of maintenance 


Straight front styling gives these vitreous china Kohler 
drinking fountains a neat, symmetrical appearance that 
matches the character of today’s architecture. They offer 
specific advantages in use and maintenance. 








Bubblers, with openings well above the fountain rims, 
provide sanitary drinking mounds of convenient height 
and angle, and are non-squirting. Metal guards protect Semi-recessed Glenbrook-Glenguard K-5292-A 
against mouth contact. Self-closing valves are adjustable Matched 
for continuous flow. Automatic regulators maintain vol- Drinking Fountain 
ume uniformity under varying pressures. Brass conden- and Cuspidor 
Combinations 
sation plates eliminate dripping. for gymnasiums, 
Kohler drinking fountains conform to health regula- public corridors 
tions of all states. Smooth, unobstructed surfaces and 
handy access panels simplify cleaning and maintenance. 
Chrome-plated, all-brass fittings minimize wear and cor- 
rosion. Available in white and Kohler colors. 


KOHLER CO. Established 1873 KOHLER, WIS. 


KOHLER or KOHLER [mea 


Enameled Iron and Vitreous China Plumbing Fixtures—Brass Fittings —Electric Plants— 
fs Air-cooled Engines—Precision Controls 
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KI T 
stainless steel — series 400 
"T” type Sink Frame 


THE HOTTEST NAME IN 
THE SINK FRAME FIELD 


The new Kintrim 400 is the talk of the 
industry. First in quality...designed for 
faster—better installation... priced to sell. 


} sd Built in corner supports! Just push in the 
tabs. Fits steel or cast iron bowls. 


2 Simple—Fast Installation in the shop—on 
the job—Kintrim saves time! 


Get on the Kintrim bandwagon. Contact J 
your wholesale distributor or write: 1. Wide flange 


*Pats. No. 2,440,741 and No. 2,502,553 assures watertight 
seal 


Guarantees a firm 


secure fastening 


Special anchor 


KINKEAD UX INDUSTRIES pepe bol 


positioning 


5860 N. Pulaski Road, Chicago 30, Illinois 
5250 W. 102nd Street, Los Angeles 45, California 
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Still no sign of wear or corrosion in 
Patterson-Kelley storage water heater 


AFTER 26 YEARS OPERATION 


Credit Revere Copper for 
this outstanding performance 


The copper-lined heater you see above was installed in 
the Bronx County Courthouse Building, New York City, 
in 1932, and processes rust-free hot water for the 1,000 
staff members and more than 5,000 visitors daily. 
Department engineers inspected the heater annually, 
the last inspection being in June, 1958. At that time the 
above photo was taken of the heater’s interior. After 26 
years constant use, processing over 8,500,000 gals. of 
water at the average rate of 4 tons per day, the heater was 
found to be in excellent condition, all original fittings in 
good operating condition and copper tube bundles and 
supports showed not one sign of wear or corrosion. Once 
again copper has proved a most efficient, economical and 
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durable material in storage water heater service. 


Find out how copper and its alloys can help you in your 
corrosion problems, whether it be storage water heaters, 
heat exchangers, condensers or distillation units. Call on 
Revere’s Technical Advisory Service with its great store- 
house of knowledge on this subject. 


REVERE COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 
Executive Offices: 

230 Park Avenue, New York 17, N. Y. 
Mills: Rome, N. Y.; Baltimore, Md., Chicago, Clinton 
and Joliet, Ill.; Detroit, Mich.; Los Angeles and River- 
side, Calif; New Bedford, Mass.; Brooklyn, N. Y.; 


Newport, Ark.; Ft. lhoun, Neb. Sales Offices in 
Principal Cities. Distributors Everywhere, 
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ZONA|'s. 3's Oe 


100% 
SHUT 
OFF 


Globe-type construction of Zonvalve guarantees 
complete shut-off on steam, hot and chilled water 
systems. This means positive temperature control, 
without heat waste. 


Engineer-architects and heating men recognize 
the superiority of Zonvalve’s design features. Self- 


Fees 





New color brochure contains layouts, 
| applications, customer benefits, technical 
dota ond prices. Write for Brochure H-9. 


== 


ZONVALVE MODELS 


aligning plug insures positive closure and elimi- 
nates jamming. Valve is powered by a heavy-duty 
motor, with pinion, gear and cam assembly—for 
extra-long life and silent, dependable operation. 
Zonvalve’s “hand-size” compactness makes instal- 
lation possible where space is limited. Zonvalve is 
the only valve that uses Teflon for a self-lubricat- 
ing, permanent seal. 


Zonvalve is competitively priced. Built to last 
a lifetime, it is the only zone control valve with 
an unconditional written Five-Year Guarantee! 


Zonvalve is ideal for modernization and new 
construction, in residential, commercial and indus- 
trial zone heating. For the finest in zone control 
equipment—specify Zonvalve, install Zonvalve! 
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HEAT-TIMER CORP. 


6S7 BROADWAY, NEW YORK 12, N.Y. 
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making =a results in 
iteasy is Positive 
for buyers a Sales* 


to BUY ff ee action 
HERE... 0 . HERE... 


: “X- ~ ‘THE -2-WAY SELLING APPROACH THAT LEADS TO. 
AMONG THE MAJOR PLUMBING-HEATING-COOLING 


DEADLINE DATES 


for 1960 Edition Most all sales strategy is predicated on (1) a good product 

SPACE to sell and (2) the proper marketing channel through which the 

RESERVATIONS sales must be consummated. This is particularly so in the 
October 2, 1959 plumbing, heating, cooling industry. 








COPY TO BE SET Manufacturers in this field must first find buyers for their 

BY PUBLISHER products. Once located, they then must inform these buyers 

October 16, 1959 where their products may be purchased. This we call the 2- 

way selling approach . . . one that flows logically between the 

yim buyers and sellers who are seeking out each other. And one 

eR that lends itself so admirably to pre-filed catalog selling . . . 

November 13, 1959 ‘oily a 

the preferred method of buying in this field. 








ae Buyers in search of Product and Source Information want 


Seniueen 2000 this information at the very time they need it. Thus, it is 
: imperative that they get both types of information simul- 
taneously. 


RESERVE CATALOG SPACE NOW ! 











MANUFACTURERS' 
CATALOG 
SECTIONS 


where you show the buyers 
WHAT you have fo sell! 


PRODUCT 
DIRECTORY 
SECTIONS 





POSITIVE SALES 





' £ 


where you fell the buyers 
WHERE they can buy it! 


estic Engineering Catalog Directory 

This two-sided selling strategy consisting of telling the 
buyers the “what” and “where” of your products, is inherent 
and very much in evidence in Domestic Engineering Catalog 
Directory, the industry’s book of Positive Sell. It is the per- 
fect way in which to make it easy for buyers to buy your 
product. 

Your catalog in Domestic Engineering Catalog Directory’s 
Manufacturers’ Catalog Sections supplies them with the neces- 
sary product information . . . the “what” about your specific 
products. The Product Directory Sections perform the vital 
service function of supplying the “where” to buy information 
about your products. 

This is a two-sided sales approach at its best. This is the For complete details on this medium 
beginning of Positive Sell that gives buyers the information of positive sales action write direct or 
they vitally need concerning your products at the time they 
need it most. Coordinated, opportune, broad selling action Consult Your 
of this type cannot help but result in more productive sales 


for you! Advertising Agency 


DOMESTIC 
ENGINEERING 
CATALOG 


IRECTORY 


1801 PRAIRIE AVENUE CHICAGO 16, ILLinors 








ARCOLEADER FOR OIL 


G-2 FOR GAS 


SAVE MONEY 


on packaged boilers...they go in faster 


Besides being easier to install, the cast iron G-2 
and Arcoleader are easier to sell because of: (1) com- 
pact design and attractive appearance, (2) economy 
of operation and (3) acceptance of the American- 
Standard name. 


When you order packaged American-Standard 
boilers—G-2 for gas or Arcoleader for oil—you slash 
expensive labor to a minimum. 


You save on labor costs because controls and ac- 
cessories are factory-mounted and pre-wired. Con- 
trols and piping are all conveniently located to 
reduce installation piping, wiring and adjustment 
time. If you order tankless heaters, they are factory- 
installed to reduce your time even more. 


You save still more because packaged boilers are 


quickly removed from easy-to-handle crates. Then — 


they can be “‘walked”’ into position without damage 
because of an exclusive floating-jacket design. 


The net I=B=R water ratings of the packaged G-2 
are 36,000—108,000 Btu/hr. The Arcoleader net 
I=B=R ratings are 75,000—129,800 Btu/hr. 


Ask your American-Standard distributor about these 
packaged boilers or write AMERICAN-STANDARD, 
PLUMBING AND HEATING Division, 40 West 40th 
Street, New York 18, N. Y. 


* 
Amunican-Standard and Standard are trademarks of American Radiator & Standard Sanitary Corporation 


Amenrican-Standard 


PLUMBING AND HEATING DIVISION 
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Grinnell offers you 
a complete line of 
pipe hangers and supports 


HERE ARE 24 TYPICAL EXAMPLES... 


O00 4 


adj. swivel ring adj. swivel ring split ring 
solid ring type split ring type with socket 
fig. 101 fig. 104 fig. 107 


QO0 


wrought pipe 


adj. wrought 
clamp fig. 212 


clevis fig. 260 


extension pipe 
or riser clamp 
fig. 261 


> ei 


CB-Universal 
concrete insert 


fig. 282 fig. 281 fig. 252 


wedge type 
concrete insert 


adj. wrought 
beam attachment 


a“ 


C-Clamp 
figs. 83, 84 
85, 86, 87, 88 


malleable beam universal side 
clamp with extension 1-Beam clamp 
piece fig. 229 fig. 225 


Look this page over. Shown are some of Grinnell’s pipe 
hangers and supports. In the complete line will be found a 
solution to any pipe suspension problem you may have. 

The maximum recommended load ratings for hangers 
have been established by thorough testing in the Grinnell 
Research and Development Laboratories. They are based on 


split ring 
with turnbuckle 
adjuster fig. 115 


adj. wrought adj. wrought ring 
ring fig. 97 fig. 269 


extension split 
clamp hanger 
fig. 139 


T 


adj. swinging one hole clamp 
hanger flange fig. 126 
fig. 155 


light welded-steel standard U-bolt 
bracket fig. 194 fig. 137 


G-Clamp hanger 
fig. 92, 93 


aa 


single pipe roll adj. steel yoke pipe roll complete 
fig. 171 pipe roll fig. 271 
fig. 181 


a minimum safety factor of 5, or the allowable stresses 
specified in the ASA Code for Pressure Piping. 

Many of Grinnell’s hangers are listed by the Underwriters’ 
Laboratories, Inc., and they are approved by the Factory 
Mutual Laboratories for use in fire protection systems. For 
any pipe suspension problem, look to Grinnell. 


GRINNELL 


AMERICA’S #1 SUPPLIER OF PIPE HANGERS AND SUPPORTS 


Grinnell Company, Providence 1, Rhode Island 


Coast-to-Coast Network of Branch Warehouses and Distributors 





pipe and tube fittings * welding fittings * 


industrial supplies ° 
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engineered pipe hangers and supports * 
Grinnell-Saunders diaphragm valves * pipe °* prefabricated piping * plumbing and heating specialties * 
Grinnell automatic fire protection systems ° 


Thermolier unit heaters ° valves 
water works supplies 


Amco air conditioning systems 
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WILL BATHTUBS CATCH UP? 





“THE HOUSEHOLDS THAT 
HAVE Ty SETS IN THE 
U.S5.A,. OUTNUMBER 
THOSE THAT HAVE 
BATHTUBS. 


WEWS ITEM 


\F THE DIFFERENCE ISN'T 
MADE UP IN STALL-SHOWERS-- 


“THERE ARE SOME PRETTY 
GAMY PEOPLE WATCHING 


‘THIS WOULD BE A GOOD TIME 
To GET INTO THE BAT 
GAME-— BATHTUB 











) atin ted bth 


APPARENTLY THE MARKET 
iS NOT SATURATED. 








MAYBE BATHTUBS COULD CATCH 
UPTO WV SETS IF THEY--- 


CHANGED THE MODEL. 
EVERY YEAR. 











BATHTUBS NEED VERY 
LITTLE SERVICING. 








PERHAPS AN OUTSIDE SYMBOL-— 


! > 
- 


2 


1S NEEDED To SAY: 
THIS HOUSE HAS A 
BATHTUB. 








SOCIAL COMMENTARY: The Philadelphia Bulletin offered readers this whimsical rejoin- 
der to American households whose bathtub facilities are out-numbered by their TV sets. 


Will a Billboard Campaign Pay Off? 


(Continued from page 111) 

plumbing or heating work done.” 

Can a billboard, seen so fleet- 
ingly in most cases, really leave 
a lasting impression with people? 

“From our experience, it did,” 
King says. “The cartoon proved 
to have excellent remembrance 
value, a basic in any advertising. 
Four and five months after the 
cartoon poster appeared, people 
were asking us jokingly if 
‘George’ had called yet. 


» As a matter of fact, George 
and his dilemma generated so 
much local interest, he’s reap- 
pearing in our outdoor advertis- 
ing this year. This time, though, 
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we’re taking a larger billboard— 
a 30-sheet poster rather than a 
24-sheet. This will give us 25 
percent more space so we can 
show George himself and also en- 
large the size of the words and 
people in the cartoon. Size is, of 
course, especially important in 
getting attention and leaving an 
impression.” 

In explaining the effectiveness 
of outdoor advertising at the re- 
tail level of industry, King notes 
that while billboards flash on the 
awareness of passersby but brief- 
ly, there usually is repeated ex- 
posure of the message. Many 
persons may see the billboard 
two or three times a day. For ex- 


ample, the daily readership of 
King’s posters is 55,000, larger 
than the population of his entire 
trade area. 

Such circulation, of course, de- 
pends partly on the strategic dis- 
play of posters in the trade zone. 
Within Clarksburg’s residential 
areas, King usually takes six key 
locations so situated that virtual- 
ly all traffic gets at least one ex- 
posure to George and his need 
for King’s. Three of the bill- 
boards are illuminated to as- 
sure nighttime exposure. 

The wide circulation provided 
by these signs costs King $300 a 
month, $210 for space and $90 for 
copy and art supplied by the out- 
door advertising company. 

King concentrates his billboard 

(Please turn to page 217) 
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copper 
water 


tube 


COPPER WATER TUBE K-L-™ 
COPPER DRAINAGE TUBE (DWV) 
COPPER THREADLESS PIPE (TP) 
COPPER PIPE 

RED BRASS PIPE 


COPPER REFRIGERATION TUBE 


dda beteeere 


On jobs where quality of materials and pride in the installation 
mean prestige for everyone concerned, you'll see more and more 
of these bright NEW Scovill Copper Tube and Pipe packages. 

It does make a difference when the material is just a little better in 
every way...and backed by better service. Scovill has spent 
millions to achieve these ideals... with the newest in production 
facilities ... every known technical advance .. 

40 years experience in tube production. 

Place your order through your Wholesaler. 














=) ae 


; 


~~» > 
3 ° 
— ee One 





SCOVILL MANUFACTURING COMPANY COPPER TUBE MILL PRODUCTS, WATERBURY, CONN. 





HERE! The Home Appliance Look of 1960! 


iia eaaa i : 


he: 


RICHMOND 


WFD-SERIES H 


GAS FIRED STEAM OR 
HOT WATER BOILER 





BEAUTIFULLY DESIGNED IN GLEAMING WHITE AND GOLD 
—AND BEAUTIFULLY ENGINEERED! 


The slim, trim Richmond WFD is only 39” high, comes completely enclosed* in a glistening 
white enamel jacket, performs superbly in practically any residential gas-fired, wet-heat situation. 


Economical: Improved “triple-layer” insulation plus wet-base sectional design 
with new low water capacities minimize fuel consumption. 


Efficient: New optional tankless coil for generous hot water supply. Fully automatic, 
amazingly quiet! 
Versatile: 9 sizes from 78,000 to 300,000 BTU/Hr. input permit precise matching of more 


installations. AGA approved for manufactured, natural, mixed and straight propane gases, 
and L-P gas-air mixtures. 


Rugged: Heavy gauge steel “damp-proof” jacket has patented 
“Duradized” finish. Porcelainized exterior flue-collector is 
corrosion resistant. AR) 


Easy to Install: Fits smallest space. Easy to service with top 


clean-out. Wet base—ingtalls on any (even combustible) floor. 
Recommend the WFD confidently and profitably for recreation 
or utility rooms, basements and laundries. 


Write today for details. *first four residential sizes 16 Pearl Street, Metuchen, N. J. 
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Tight as a Newbury Fitting... 


Y. get better service on higher quality pipe fittings from Newbury. Each 
fitting is individually inspected and the highest methods of quality control are used 
throughout the manufacturing process. This assures no-leak fits and straight threads 
for perfect alignment. When you buy Newbury you know you've purchased the very best. 


o 


Established in 1889 


MANUFACTURING CO., INC. 


A Subsidiary of Department DE-9) 
Soss Manufacturing Co., Detroit T 
alladega, Alabama 
’ 


LHET TI List 





Plugs, Bushings, Drainage, 
Steam, Plumbing Specialties. 
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STERLING'S, 
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Because only Jenkins 
gives you this 18 Point Protection 
against valve repairs 


Specify JENKINS for 
PLUG TYPE Bronze Valves, too 


THROTTLED STEAM with its 
destructive erasive effect an a valve 
seat. . . hard, seat-cutting substances 
like rust tubercles, boiler scale, pipe 
chips. Such valve destrayers have 
little ar ne effect an a Jenkins Brane 
Plug Type Valve. Jenkins 500 Briq 
well Armor Seat defeats Them 


There's Wiel Wiebe fa The rary 
Hf Teak Valvee Hal The aeal. Tenk ie 
BiVeR Vl 17 Pnfher BLpeET Peatiiies 
That enbeiute ty TT HHTe viel eel 
pletel\ eeltiafyilie eervie® All are ti 
Orlane fs ANY Valve Weer Whe Watts 
TVET Beery, ated HY Terikine 
gives you all of them, Send for litera 
ture whieh pives full details about 
them 


Still more protection against valve re 
pairs comes from superiorities which 
cannot be seen in any picture of a 
valve: The quality in the castings 

the precision machining .. . the rigid 
inspection and testing which every 
Jenkins Diamond-marked valve 
undergoes. 


You have many sound reasons for 
specifying Jenkins when the service 
calls for PLUG TYPE Bronze 
Valves. And you pay no premium for 
them. Write us or ask your Jenkins 
distributor for information folder. 


PERFECT GRIP 
HANDWHEEL 


VALVE INDEX PLATE 
SECURE WHEEL NUT 


SPINDLE OF HIGH 
TENSILE BRONZE 


LARGE RACKING NUT 


aELr- ALIANING 
PALKING BLAND 


DEEP STUFFING BAN 
HEAVY RONNET 


HUSKY UNION 
RONNET RING 


UNIQUE WRENCH 
Luas 


CORRECT ALIGNMENT 
OF PARTS 


BACK SEATING 
PROTECTS THREADS 


PLUG AND SEAT RING 
OF CHROMIUM 
STAINLESS STEEL 


LOCKNUT 


. FULL DIAPHRAGM- 


SHELL CLEARANCE 


. LIBERAL DIAPHRAGM 


WALL CLEARANCE 


. FULL LENGTH PIPE 


THREADS 


. EXTRA HEAVY 


BRONZE BODY 


JENKINS BROS., 100 Park Avenue, New York 17 
Send folder No. 202-A describing Plug Type Bronze Vaives 


. Name & Title 


heey Company 


; : % > a BI cc cethaseaainen 


Sold Through Leading Distributors Everywhere 
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Put the Heat Where You Want It! This 
smoke test shows just one of the many 
heating patterns possible with a 
TRANE Projection Unit Heater. The 


exclusive TRANE Louver Cone Dif- 
fuser steers heat in any direction. And 
you can easily change heat patterns 
without moving unit. 








Solve tough heating problems fast 
with a versatile Trane Unit Heater! 


e Same-day shipment from shelf stocks 
e Competitively priced equipment 
e Preferred by engineers 


Now you can lick your heating problems in factories, 
warehouses, garages and other large areas with de- 
pendable TRANE Unit Heaters—and get fast delivery 
from stock. And TRANE Unit Heaters are competitively 
priced, have widest acceptance among engineers. 





The TRANE Projection Unit Heater shown above 
gives you an almost unlimited number of heating 
patterns. A simple adjustment puts the heat where 
you want it. And your customer can easily change the 
heating pattern for future needs—without moving the 
unit. The secret is the exclusive TRANE Louver Cone 
Diffuser that steers the heat anywhere. Straight down 
for spot heating; a more open pattern for heating a 
larger area. Whatever the need, a simple adjustment 
pours a generous amount of warmth, where you want it. 


Same Day Shipment! The day your 
order for a standard TRANE Unit 


Hundreds of Heating Jobs can be handled 
with versatile TRANE Unit Heaters with 


‘ TRANE Unit Heaters are ruggedly built, compact, 
easy to install. And they’re designed by the leaders 
in the fields of heating, ventilating, cooling. 

WANT MORE FACTS? For complete information on the 
complete line of TRANE Unit acter, see your heating 
wholesaler or call your nearby TRANE Sales Office. Or 


, write TRANE, La Crosse, Wisconsin. 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR CONDITIONING, 
HEATING, VENTILATING AND HEAT TRANSFER EQUIPMENT 
THE TRANE COMPANY. LA CROSSE, wis 


SCRANTON MFG. DIV.. SCRANTON, PA. © ARKSVILLE, MFG. Div LARKSVILLE, TENN 
TRANE COMPANY OF CANADA, LIMITED, TORONTO ¢ 97 U.S. AND 19 CANADIAN OFFICES 


Heat and Ventilate large areas with a rug- 
ged, quiet-running TRANE Torrivent. 


patented diffusers. Projection unit 
(right) comes in 18 standard or high 
CFM models, steam or hot water. Hori- 
zontal unit (left) steam or gas-fired. 


Heater is received, the unit is shipped. 
Network of local heating wholesalers 
have stocks for rush deliveries in 
most areas of the country. 


Mixes in any desired amount of outside 
air, overcomes negative pressures. Com- 
plete range of sizes in 1, 2 or 3-fan 
models, from 1,250 to 33,000 cfm. 








Story of a Medicine 
Cabinet Handle... 


(Continued from page 103) 
room at home and pulled open 
the medicine cabinet. The knob 
came off in my hand. I took it 
with me and stopped off at a 
plumbing shop on my way home 
to replace it. 

“Well, it was an ancient knob, 
and after trying three stores, I 
realized I couldn’t get another 
one to fit, so I allowed a salesman 
to persuade me to buy a new 
cabinet, which was only $20. 





s “I got home and found it had to 
be installed, because of the wir- 
ing of the fluorescent lights at the 
sides. When we got it in, my wife 
complained that the shiny new 
cabinet made the rest of the 
bathroom look old and dingy. 

“So I trotted out and ordered 
a new lavatory, toilet bowl and 
bathtub to match the cabinet. By 
this time, the bathroom walls 
looked terrible, with their faded 
synthetic tiling, and my wife per- 
suaded me to get the entire bath- 
room retiled. 

“A few days later, I walked in 
and found that we had new 
linoleum on the bathroom floor, 
new curtains on the windows, a 
new white laundry hamper, and 
my wife insisted that I install a 
new overhead light on the ceil- 
ing, to match the rest of the 
decor. 


» “Two weeks to the day after 
that little knob came off in my 
hand, I had a completely re- 
novated bathroom, at a total cost 
of $750. 

“When my wife began to sug- 
gest subtly that this lovely room 
made the rest of the house look 
shabby, I quickly took her on a 
vacation—and we saved money 
by not staying home that sum- 
mer.” 

“Thanks for the enlighten- 
ment,” I murmured. “From now 
on, I’ll wash and shave down in 
the basement laundry room. Who 
needs a medicine cabinet?” END 
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CADWELL 





%” inlet 34” outlet 

#88-M has 6” O.A. Extension 
PRESSURE—MAX. 165 Ibs. 
TEMPERATURE—210° 


HET 1894 


THE BEATON & 


CADWEL 


MANUFACTURING CO. 


No. 88-M 
TEMPERATURE 
& 


PRESSURE VALVE 








V.| | N.B. 














gives you 


THE MOST 
AGA 1,500,000 BTU 


for 


THE LEAST 


A valve designed and built for: 


BETTER SERVICE & LONGER LIFE 


CADWELL NO. 75 
Adjustable 25 to 175 Ib. pres- 
sure relief, with or without 
fusible plug for temperature 
relief. 





WATER CHEMICAL 
SOFTENERS : -» SOLUTION PUMP 





li offera 


That’s what plumbing dealers can say when they sell the BRUNER 
line. Every dealer can depend on BRUNER for top quality, factory 
warranty, complete line, and protected profits. BRUNER Corporation 
is the world’s largest manufacturer of fully automatic water softeners 
and other quality water conditioning equipment. 


EQUIPMENT FOR EVERY 
WATER CONDITION 


water 


BRUNER CORPORATIO 


Main Plant and Office: 4763 N. 32nd St., Milwaukee 


Wi 
Western Division Plant: 670 Gibbons St., Los Angeles 31, Calif 
s Only Th T 
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Bends uniformly! 


You always get smooth, uniform 
bends with Wheeling Steel Pipe be- 
cause it has the strength and dimen- 
sional stability needed to withstand 
severe bending stresses. 

More than that, Wheeling Steel 
Pipe lets you save on both initial and 
long range cost. That’s because it’s 


easy to install, so economical and 
long lasting. 

Get the full story on Wheeling 
Continuous Weld Steel Pipe — both 
black and galvanized — from your 
nearby Wheeling man. Or write di- 
rect to Wheeling Steel Corporation, 
Wheeling, West Virginia. 


Why Wheeling Steel Pipe is First Choice! 
Lowest cost with durability 

Strength unexcelled for safety 
Formable — bends readily 

Weldable — easily, strongly 

Threads smoothly, cleanly 

Sound joints, welded or coupled 
Grades, finishes for all purposes 
Available everywhere from stock 
Always insist on pipe made in the U. S. A. 


WHEELING STEEL CORPORATION - IT’S WHEELING STEEL! District Sales Offices at Atlanta, Boston, Buffalo, 
Chicago, Cincinnati, Cleveland, Detroit, Houston, New York, Philadelphia, St. Louis, San Francisco, Wheeling 
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Lower 
First Cost 


Reduced 
Maintenance 


Costs 


MUELLER 
H-9300 REGULATOR 


Accurate regulation, lower first cost and 
reduced maintenance costs...all are com- 
bined in the Mueller H-9300 Regulator. 


ACCURATE LOWER REDUCED 
REGULATION FIRST COST MAINTENANCE 
Mueller Engineers developed Another benefit of this cosTs 
a stainless steel seat having a simple, improved seat de- 2. Removal of body cap and six bolts 
scientifically designed con- sign is that it permits re- * } quickly exposes all the working 
tour with a tapered seat open- finements in manufactur-  — F parts of the H-9300 — without re- 
ing. Water directicn 18 gradu- ing and assembly meth- ° moving the regulator from the line! 
ally changed, preventing tur- ods that contribute to Inspection and reconditioning can 
bulence pockets. Chattering lower initial cost be completed quickly and easily. 
and resulting wear have been , With a Mueller H-9300 Repair Kit 
eliminated! Instantaneous, all wearing parts can be replaced 
smooth response is assured. in minutes! 


There’s a Mueller H-9300 Regulator designed for your next installation. 


Write for your free copy of a MUELLER CoO. 
Mueller Catalog W-99 Ca DECATUR. ILL. 


Factories at: Decatur, Chattanooga, Los Angeles; 
in Canada: Mueller, Limited, Sarnia, Ontario 
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BRONZE WALL 
PLAQUE READS 
IN PART— 


NATIONAL HISTORIC SITE 


TOURO SYNAGOGUE of 
Jeshuat Israel Congregation 
Founded 1658 


This oldest synagogue building 
in the United States was de- 
signed by Peter Harrison. Ground 
was broken August 1, 1759. It 
was dedicated on December 2, 
1763. Here, in 1781-84, the 
Rhode Island General Assembly 
met and during Washington's 
visit to Newport in 1781, a 
town meeting was held here. 
The State Supreme Court held 
sessions here at that period. 

The building was re-opened 
for religious services on August 
2, 1850. 


i # pits NATIONAL PARK SERVICE 
. rT | rere U. S. Department of Interior 
en ee a 6 be j 
'? 4 rae . , Wil 3% 49 : 


. 


OLDEST SYNAGOGUE IN AMERICA SELECTS MODERN 
WEIL-McLAIN BOILER IN RESTORATION PROGRAM 


Touro Synagogue, in Newport, Rhode Island, is listed as a 
national historical site. Erected in 1763, it is currently under- 
going an extensive restoration program. 





A Weil-McLain No. 82 Oil-fired Boiler with a net I=B=R rating 
of 1580 sq. ft. of steam was selected to replace the old boiler— 
a selection dictated by the many advantages of this modern 
cast iran boiler. 


In the No. 82 Boiler, the exclusive Weil-McLain design of those 
parts which contribute to efficient combustion of fuel and absorp- 
tion of heat is an assurance of economical operation. For units 
burning seven or more gallons per hour, Weil-McLain provides 
an electronic primary safety control to prove the flame. Easy 
assembly with short draw-rods and new asbestos rope seal re- 
duces erection costs. 


A special feature of the No. 82 is the provision made for single 
or double domestic water heaters. Dual heaters offer a choice of 
three advantages: (1) increased volume of hot water, (2) hot 
water at two different temperatures, (3) one heater to be used 
for snow melting. 


Send for bulletin C-270. For other Weil- McLain Gas and Oil 
boilers see Engineers’ Product File or Sweet’s Architectural File. 


Architect: Gerald R. Watland, New York, N. Y. 

Consulting Engineers: Hankins and Anderson, Richmond, Vo. 

Heating Contractors: H. W. McPherson & Sons, Newport, Rhode Island 
Distributor: Corcoran Supply’ Co., Fall River, Massachusetts 


Capacities: 
Hot Water, 339, 100—793,700 BTU/hr. C 
Steam, 1415—3305 sq. ft. 


NO. 82 OIL-FIRED BOILER 
AND OIL HEATING UNIT 


WEIL: McLAIN WEIL-McLAIN COMPANY 


POILERS - RADLNTORS ita lich maha mel TTP VT. 


Address literature requests to Dept. A-99 
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LOOKING FOR SOMETHING dif- 
ferent to spark up your bath- 
room layouts? If so, you'll find a 
wealth of ideas in a new full- 
color booklet just issued by the 
Eljer Division of The Murray 
Corp. of America. 


#Presenting “dream bathrooms 
with a practical twist,” the book- 
let is designed to ignite remodel- 
ing interest even in your most 
reluctant customers, and to en- 
courage upgrading of the bath- 
room in new homes. 

Featured in the 12-page book- 
let are the cream of the winning 
entries in the company’s “Dream 
of an Eljer Bathroom” contest. 
The booklet fully describes each 
design as to suitability for large 
or small families and the number 
and type of plumbing fixtures re- 
quired. A wide variety of Eljer 
fixtures are illustrated in six col- 
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tcal of thousands of plans 
vn 

















ors, white and a newly intro- 
duced gray and white marble- 
ized pattern, the “Fiesta.” 

The booklet also features a 
scale drawing of the floor plan 
for each of the bathroom designs 
to assist the contractor’s custom- 
ers in selecting the best one for 
their purposes. 

Eljer launched the contest in 
early 1958. Homeowners were 
asked to design what they con- 
sidered to be the ideal “dream” 
bathroom. 


aIn order for the customer to 
enter, he had to get his entry 
blanks from the local contractor. 
The idea, Eljer said, was to plant 
in the consumer’s mind the im- 
portance of the contractor in all 
remodeling work. Elaborate priz- 
es were awarded to the winners. 

The contest was a huge suc- 
cess, Eljer said, and resulted in 


Prize-Winning Bathrooms... . 


The best ideas from Eljer's ‘Dream Bathroom’ contest 


a long list of hot prospects for 
plumbing contractors. 

The bathroom idea booklet 
may be obtained from the Eljer 
Division, 3 Gateway Center, 
Pittsburgh 22, or merely by cir- 
cling “Bathroom Idea Book” on 
the handy reply card bound into 
this issue, page 171. END 


TYPICAL FLOOR PLAN: This is one of 
the many scale drawings that supple- 
ment full-color illustrations in Eljer’s 
new bathroom layout idea book. 
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New York’s famous Empir State Building stands 1,472 ft. high, has 102 stories, is 
served by 75 elevators, afid houses 25,000 tenants. As part of a mammoth 5,250-ton 
air-conditioning program@naugurated in 1956, Marlo Coil Company of St. Louis, Mo. 
has provided some 12Q3¢entral station cooling units for c@iling installation. These 
units will insure cool com Qn during even the hottest New York summers. 

In any job of this siz@y ality and efficiency are vitally important. That's why Marlo 
Coil selected Bridgepon G ¥ Tube for its coil units in the Empire Statedifigeeror 
supplies the tubes with temper and freedom from po- 
rosity so essential in cofl Ng...which in turn, provides the 
long and trouble-free sgimmage that building managers look for. 

Whatever the instal On —cooling, heating or plumbing— 

offers outstanding advantages in 
quality, economy anh 2a jot handling. Ask your plumbing 
wholesaler for Bridgep@amlgepper Tube. You'll find it pays. 
_ Consulting Engineer 
The Firm of Edward E. Ashle 
pesos: a 
Kennedy-Scheidel & Young, New York 
Riggs Distier & Company, inc., New York 
Aimirail & Company, inc., New York 


Wolff & Munier, Inc., New York 
Thermodyne Corporation, New York 


} 


' 





nin, BRIDGEPORT BRASS COMPANY 


a Bridgeport 2, Conn. * Sales Offices in Principal Cities 
Specialists in Metals from Aluminum to Zirconium 
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Good pumps like 
this are hard 
to find! 


COMPETE Wity 
LOWEST-PRICED 
PUMPS 


yet | autadr Dutchman pumps offer these 


important features usually found only in high-priced pumps 

















? - Motor is completely separated from water case. No chance for 
CAI { 1O * temperature differences to form condensation inside motor. 
- Water seal is in pump, where it belongs; not in motor. Completely 
eliminates chance of water leaks injuring motor. 


AVOID THESE DESIGN _ 
FEATURES FOUND IN MO 
LOW-PRICED PUMPS 


flange. 
_ Non-Standard motor : 
shaft, doubling as pump 


. This is where motor shaft ends and pump shaft begins. Pump and 
motor can be serviced separately; saves on costly service. 





- This solid brass stub shaft resists rust and corrosion. May be sep- 


arated from motor shaft with an Allen wrench; easily removed from 

- Steel motor 

haft. ; pump. 

s ’ ; ting housing motor bearing, : ; 
3. Single cas F ceniies - This NEMA motor flange lets you stock any standard jet pump 

1 ’ . . 

pump seal, am motor you wish for replacement sales; makes you independent of 
your suppliers. 

















Doesn’t it make good sense to sell Lancaster Dutchman pumps? Especially since you buy and 
sell them for almost the same price as the lowest-priced pumps. WRITE FOR CATALOGS. 


' LANCASTER PUMP & MANUFACTURING CO., INC. 
LANCASTER, PENNA. 
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Well, your Waste King Disposer’s in. 
All snug and ready to go, Mrs. Swift. 
Reminds me. You've got all 
kinds of room over there for a 
Waste King Dishwasher. 


A dishwasher? Never! 
Why, I’ve heard my friends say 
they're noisy, they fog Please Mrs. Swift! You're not 


up the windows, don’t even “ talking about a Waste King 
clean, are hard to... ‘ Dishwasher! 


(sales talk 
goes here.) 


Vit onan 
= . 


We're telling 3314 million 
Mrs. Swifts about the wonderful 


2 weeks later... 
As you said. No fog. No noise. And my new Waste King 
Dishwasher really cleans dishes. Magi-Matic Cycle Selector W AST E K | N G 
lets me pre-wash a few breakfast dishes for full washing later; 
Pots and Pans does a special scouring job on ee Dishwasher 
cookware and plastics; and the a a in Living, 
Full-Cycle pre-washes, scrubs, rinses, ? e rte y eet ose 
and dries a full service for 12. > 4 apenas 
All | do is push a button. tt /. Se =—«- and American Home. 
= 


Ss 





Waste hing & 


f 
a ; et 
een =—_ F if 4 J 


ne a Phat ASTELKIN ¢ 
Wy Ean ire ma Reoaent iil We 
win 


itl 
ead! reat li Aes Aer beurre) 








T ON A TANK 
IN A NUTSHELL! 


How Goulds top-tank mounted jets 
save space, time and money 


Here are complete “‘packaged’”’ jet water sys- 
tems that will make 42-gallon tank installa- 
tions easier and faster than ever. And time 
saved is money saved. 

Goulds Prime-Flow and Shallow-Flow Jet 
Water Systems are top-tank mounted to save 
space. Units take less than 3 square feet 
of floor space, come complete in one easy-to- 
handle carton, ready to install. 

Compact pumpdesignincorporatesGoulds’ 
important self-priming feature. Once primed, 
it stays primed, won’t air-bind in use. Spe- 
cial corrosion-resistant finish protects all 
cast-iron parts that come in contact with the 
water against rust and corrosion. 

Available in 4 and 14 HP units, mounted 
on 12-, 30- or 42-gallon tanks or for use witha 
separate tank. Prime-Flow capacities up to 
830 G.P.H., depths to 90 ft. Shallow-Flow 
capacities up to 1050 G.P.H., depths to 25 ft. 

For details, write to Goulds Pumps, Inc., 
Dept. DE-99, Seneca Falls, New York. 


GOULDS © PUMPS 
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4 basic all-in-one 
controls replace any 
existing string of 
controls. 

















\ 
A types of thermostatic 
control accessories at a 


cost tailored to the need 
or budget. 


® 


You can sell an A-P comfort con- 
trol with any new heating unit — 
a choice of 5 thermostatic acces- 
sories offers you the opportunity to 


fit the accessory to the buyer’s 
needs and budget. Or you can re- 





place string type control systems 
— with a choice of 4 basic A-P 
controls. Either way you can offer 
the kind of gas heating every home 
owner wants — more economical 
operation . . . more comfort .. . 


CONTROLS COMPANY OF AMERICA 


2404 N. 32nd St., Milwaukee 10, Wisconsin 


COOKSVILLE, Ontario @ 


Postfach 313, ZUG, Switzerland 


Creative Controls for Industry 
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You can sell any customer with 
A-P’s versatile line of controls and accessories 


completely automatic performance. 

And don’t forget that both A-P 
valves and accessories have the in- 
dustry’s finest service record — 
performance-backed by thorough 
inspection and testing techniques. 


Want to know more? A-P will give 
you all the facts on the design, 
Operation and service of 

A-P gas controls 

and accessories. 

Write today 

for details. 





“MAGIC-HEET? Sounds pretty mysterious.” 

“Well, there’s no mystery about the extra 

benefits it provides—nor about the way this 

bb , ° ; optional Permagias feature helps me to earn a 

You bet I ve Swi tched fair profit rather than sell on price. I’ve found 

» that folks are more than happy to pay for a 

Permaglas : quality heating job. Once I explain the differ- 

to boile rs ence between MAGIC-HEET and ordinary 
‘on-and-off’ heating, they’re sold.” 





...and the big reason is Magic-Heet!”” | 
‘What are these extra benefits you 

mentioned?” 
“Extra comfort, extra economy ... actually it’s 
the nearest approach to ideal heating ...a sys- 
tem which makes one completely unaware of its 
existence. It provides improved control over 
the operating cycles of the boiler. Heat is sup- 
plied more evenly over longer periods of time. 
‘On-off’ cycles are reduced or nearly eliminated. 
Changing requirements are sensed.” 


"You mentioned ‘on-off’ cycles once before. 

How does this burner operate if it doesn't 

turn on and off?” 
“It modulates. That is, a throttling control.is 
employed to raise and lower the flame to keep 
up with constantly-changing heat losses. The 
discharge of the boiler is maintained at a con- 
stant temperature, with the discharge tempera- 
ture easily adjustable by means of a dial on 
the control.” 

"...and MAGIC-HEET is ideal for zoning 

because it can raise or lower the flame, 

depending on the number of zones 

to be heated?” 


“Now you've got it! Need a new hydronic 
system?” 


¢ rH lagic eet can earn extra profits 


for you, too. Call your Permaglas distributor 


or return the attached coupon for full details. 





A. O. SMITH CORPORATION 
Permaglas Division, Dept. DE-959 


Compact, lightweight 
gS Permaglas gas-fired 

Through rese *h « ) ...@ bette 7 1 i 
rough researc a better way boilers are available Kankakee, Illinois 


in a full range of ca- 

pacities from 110,000 

to 420,000 BTU per 

2 « hour; for use with all 

C 0-8 Po. 8 AY 4.0 WN gases (except LP-Air 


PERMAGLAS DIVISION , 2a 
KANKAKEE, ILLINOIS © NEWARK, CALIFORNIA ty 
A. 0. Smith International S. A., Milwaukee 1, Wis. A.S.M.E., C.G.A, 

and C.S.A. approved. 


Gentlemen: Please send me full information on new Permaglas gas-fired 
boilers with Magic-Heet. 


clatetetetetetetatetatetetatatetenetes 





Ee 


i famous PONMaglas fuiting ond.cooling:-- Baawlaany commerialwier heatira 
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SCH.40 WELDING FITTINGS 
FOR 150 LB. INSTALLATIONS 
SEND FOR CATALOG H-1 


NIBCO INC., ELKHART, INDIANA 


be 











QUALITY CONTROL 


Each and every 
valve is tested 
with 90 Ibs. of air 

. under water. 


Stem is full %” 
in diameter... 
equal in strength 
to specification 
valves. 


Packing chamber 
is big for positive 
sealing, long 
wear in constant 
use. 


Precision ma- 
chining elimi- 
nates need for 
bonnet gasket 

. a feature 
found only on 
pressure-rated 
valves. 


Buna-N, the 
most versatile 
disc known, is 
impervious to oil, 
gas or water. 
Provides more 
shut-offs per 
dollar. 


Full flow design, 
Original with 
NIBCO, delivers 


complete capa- ~ = 


city of piping. 





.at no extra cost! 








Insist upon NIBCO compact pattern valves— 
most versatile and thriftiest for 
water, oil or gas. 


(Cex 


A valve for every 
application... and 
bonnets and stems 
are interchangeable. 


Domestic ENGINEERING, SEPTEMBER 1959 


All brass parts 
are 85-5-5-5% 
red brass, the 
most corrosive- 
resistant brass 
alloy known. 


Handwheel 
screw is stain- 
less steel for 
easy removal. 


19 splines, in- 
stead of milled 4- 
point square, 
provide full hold- 
ing poweraround 
complete cir- 
cumference of 
stem. 


Back seating 
feature permits 
re-packing under 
pressure... 
without leaking. 


Double lead 
threads open 
valve in 1% turns 
» « « 60° stub 
thread adds 
strength, longer 
useful life. 


Stainless steel 
screw retains 
disc securely, 
yet removes 
easily because it 
is corrosive 
resistant. 


NIBCO INC, 
Dept. J-5509 
Elkhart, 
Indiana 
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Product of the Month 


COPPER IS THE FINISH ATTRACTING YOUR EYE TO THIS DISHWASHER from the KitchenAid 
Division of Hobart Manufacturing Co., Troy, O. To complement the many copper-toned appli- 
ances and accessories of today's kitchens, the Ohio firm offers its models with a choice of two 
copper finishes—one is termed Woodhve Copper Tone, an enamel combining copper color 
fused with a wood-grain appearance, and the other offering is Antique Copper, a copper plate. 


Further information on the KitchenAid dishwasher can be received by turning to page 171 and 
circling No. 1 on the reply card. 
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in this section. 





How to use this special section: 


AT THE END OF THIS SPECIAL SECTION of new products, 
trade literature and free DE publications on management, 
selling and technical subjects, you will find a postage-paid 
reply card, numbered according to the items appearing 


® For more data on any of the products or literature—or 
to obtain any of DE’s free publications—merely circle the 
appropriate number on the reply card and mail it. Do- 
MESTIC ENGINEERING’S Readers Service Department will 
rush the requested information back to you. 








Quick-Opening Gate Valve 

A redesigned bronze quick-open- 
ing handy gate valve has been 
announced by Lunkenheimer Co., 
Cincinnati. Available in % through 
4-in. sizes, it is rated at 75 psi wog 
and features a_ ball-and-socket 
joint between self-adjusting disc 
faces and also accurate guiding to 
assure flexibility for pressure-tight 
seating. 

Circle No. 3 on reply card. 
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Drinking Fountains 

Two drinking fountains featuring 
an elongated oval design with a 
circular-shaped bowl have been 
announced by the Plumbing and 
Heating Division of American- 
Standard, New York City. The Yu- 
kon (illustrated) and the Raritan 
(pedestal-mounted) include an 
angle stream anti-squirt bubbler 
with an integral guard. 

Circle No. 4 on reply card. 


Tube Cutting Tool 

A tube cutter designed to sever 
d.w.v. tubing in sizes from 2 to 4 
ins. in diameter has been intro- 
duced by The Imperial Brass Man- 
ufacturing Co., Chicago. In opera- 
tion, a push on the tool’s handle 
brings the cutting wheel in con- 
tact with the tube; it is then fed 
by turning the handle. The model 
is made of aluminum alloy. 

Circle No. 2 on reply card. 


Room Thermostat 

A room thermostat termed the 
Model T500 has been introduced by 
Signet Controls, Portland, Ore. The 
contacts in the unit are made of 
platinum-iridium, and the entire 
contact assembly is located in a 
dust-proof enclosure. Featured are 
an adjustable anticipating heater 
and a plastic adjusting dial which 
glows in the dark. 

Circle No. 5 on reply card. 
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monthly shopping guide for products, tools, ideas, 





Drum Trap Cover 

A drum trap cover which is de- 
signed to fit all standard drum 
traps has been added to its line by 
Reed-Cromex Corp., Cleveland. 
The cover is constructed of one- 
piece, highly polished cast alum- 
inum. An adjustable turn-buckle 
is the device which enables the 
unit to be adjusted to all drum 
cover applications. 

Circle No. 6 on reply card. 


Pipe Repair Clamp 

A pipe repair clamp. manufac- 
tured for pipe sizes from 4% through 
8 ins. and in widths of 3, 6, 9 and 
12 ins. has been introduced by 
Aeroquip Corp.’s Marman Division, 
Los Angeles. It has been termed 
the Heavy Duty Patchmaster, and 
its lug design permits the clamp to 
conform to the pipe’s contour under 
high torque without biting the pipe. 

Circle No. 9 on reply card. 
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Heavy-Duty Toilet Seat 

A heavy-duty, solid plastic toilet 
seat recommended for commercial, 
industrial and institutional appli- 
cations has been produced by Ben- 
eke Corp., Columbus, Miss. The 
seat, made of Dow Chemical’s Sty- 
ron 475 which is a super-impact 
plastic, is available in white or 
black, and it can be orded for 
regular or elongated bowls. 

Circle No. 7 on reply card. 


Nye Announces New 
Tool-Working Equipment 


Two new pieces of equipment 
have been added to its line by Nye 
Tool Co., Chicago. One (pictured 
below) is a pipe-working tool 
termed a “rench” which features 
semi-automation that resets its 
jaws to accommodate pipe diameter 
variations. The other introduction 
is a vise stand with a triangular 
tray that folds up when the stand 
is in closed position. (Both posi- 
tions are illustrated.) The unit is 
equipped with double socket effi- 
ciency benders for % and %-in. 
pipe and has tool-holding slots. 

Circle No. 10 on reply card. 


Baseboard Radiation 

A baseboard radiation termed 
Hydro-Ray has been announced by 
Axeman-Anderson Co., Williams- 
port, Pa. Heat transfer is effected 
by mechanically bonding %-in. 
copper tube element and 2%-in. 
aluminum fins. Double-tier instal- 
lation of the heating element is 
provided for by pre-cut notches in 
the back cover for extra brackets. 

Circle No. 8 on reply card. 





Closet collar adaptor eases installation; 





Heavy-Duty Water Heater 

A line of gas-fired, heavy-duty 
water heaters for commercial, in- 
dustrial and institutional use is 
available from Ewing Manufactur- 
ing Co., Oklahoma City, Okla. The 
Ewing Automatic Vertical units 
come in three sizes which supply 
180, 300 and 500 gph at 100F rise. 

Circle No. 11 on reply card. 


Balicock Supply Washer 

A ballcock supply washer has 
been announced by Stuvel Manu- 
facturing Co., Indianapolis. The 
unit, which has a self-guiding edge, 
comes with a friction ring attached. 
The washer is designed to be ap- 
plicable for both flexible and rigid 
assemblies. 

Circle No. 12 on reply card. 





If so, you will be inter- 
ested in this illustrated ar- 
ticle dealing with preven- 
tion of such problems by 
suggestions for proper con- 
trol of the draft in many 
different types of furnaces 
and boilers. This article is 
just one of many dealing 
with solutions to problems 
of a technical nature. The 
booklet is free to Domestic 
ENGINEERING subscribers. 
For your copy, turn to page 
Tl, ene... 





Have you gas-conversion draft problems ? 


Circle “Technical Tips Booklet” on reply card. 








Water Softener 

A line of competitively priced 
water softeners has been announced 
by Bruner Corp., Milwaukee, Wis. 
Available in a range of sizes from 
30,000 to 100,000-grain capacity, it 
has a single tank design with a 
three-position, single control valve. 
The line is called Coronet. 

Circle No. 13 on reply card. 


Closet Collar Adaptor 

A closet collar adaptor has been 
introduced by WilKoe Manufactur- 
ing Co., Madison, Wis. It is designed 
to be placed on the flange of a 
closet collar preparatory to secur- 
ing and positioning a water closet. 
In most of the installations using 
the adaptor, it is not necessary to 
cut off the brass closet stud, as the 
adaptor allows the stud to continue 
through itself providing that there 
is no obstruction. Only tool re- 
quired is a screwdriver. 

Circle No. 14 on reply card. 
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baseboard enclosure 


can utilize five different elements 





Recessed Drinking Fountain 

A recessed drinking fountain of 
heavy vitreous china and called the 
Classic has been designed by Uni- 
versal-Rundle Corp., New Castle, 
Pa. It is equipped with a push but- 
ton glass filler faucet through the 
back, a brass strainer and a self- 
closing lever handle stop. 

Circle No. 15 on reply card. 


Baseboard Radiation 

A baseboard radiation using one 
size enclosure to accommodate five 
different finned tube heating ele- 
ments has been designed by The 
Rittling Corp., Buffalo. The heating 
element, carried on brass rollers, 
is available with steel and copper 
tubing in % to 1%-in. sizes and 
steel and aluminum fins. Featured 
in the radiation is an arrangement 
for supporting return piping within 
the enclosure to keep the pipe out 
of view. 

Circle No. 17 on reply card. 
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Auburn Produces a Gear-Draulic Trencher 


A new model Auburn Gear- 
Draulic Trencher for International 
Harvester 340 and 460 Utility trac- 
tors has been announced by Au- 
burn Machine Works Inc., Auburn, 
Nebr. The unit trenches at widths 
from 6 to 14 ins. and at depths to 


Fiat Brings Out Single- 
Unit Shower Cabinet 


A line of 36-in., single-unit 
shower cabinets in three styles— 
corner, recessed and room corner— 
has been introduced by Fiat Metal 
Manufacturing Co., Franklin Park, 
Ill. Wall panels are constructed of 
Gold Sequin pattern Formica bond- 
ed to rust-proof metal enclosing an 
inch of Styrofoam filler. The panels 
come in pre-assembled sections and 
slip into the assembled shower cab- 
inet and lock in place. Glass doors 
and panels are available in clear or 
obscure crystal-grade glass. The 
floor, made by the firm, is one- 
piece pre-cast terrazzo. 

Circle No. 18 on reply card. 


Use handy reply card 


6 ft. Its forward propulsion drive 
utilizes a power-take-off that trans- 
fers power from the tractor through 
a combination variable hydraulic 
drive and speed reducer to a spacer 
that returns it to the power train. 
Circle No. 16 on reply card. 








on page 171... 
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Now available is portable pipe threading 





Folding Enclosures 
A permanent folding enclosure 
for tubs and shower stalls is avail- 
able from Kinkead Industries Inc., 
Chicago. Made of Du Pont Alathon 
and aluminum in either 
silver or gold finish, it is available 
in sizes to fit all applications. The 
door can be opened and closed from 
both directions, and it 
locked at either end. 
Circle No. 19 on reply card. 


anodized 


can be 








Water Softener 

A water softener featuring a 
Robertshaw-Fulton which 
includes an automatic by-pass for 
uninterrupted water supply during 
a four-stage regeneration process 
has been produced by Pennsyl- 
vania Range Boiler Co., Philadel- 
phia. Its salt capacity is 200 lbs, 
and its operating pressure range is 
15 to 125 psi. . 

Circle No. 20 on reply card. 


control 


Residential Boilers 
Marketed by Permaglas 


A line of gas-fired boilers for 
residential hydronic applications 
has been announced by the Perma- 
glas Division of A. O. Smith Corp. 
Ranging from 110,000 to 420,000 
Btu/hr, the units are 34 to 45 ins. 
in height. They feature the firm’s 
Magic Heet burner, continuous hot 
water circulation at a constant tem- 
perature and automatic flame ad- 
justment. Exteriors of the compact 
boilers, having 18 to 27-in. dia- 
meters, are finished in aqua, cop- 
per or white for installation in rec- 
reation rooms and similar areas. 

Circle No. 22 on reply card. 


Use handy reply card on page 171... 
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Bathroom Accessories Line 

A line of surface-applied and 
recessed bathroom accessories has 
been designed by Yale & Towne 
Manufacturing Co., New York City. 
The oblong trim plates of the ac- 
cessories may be snapped on in any 
of four different positions; screw 
holes are placed diagonally for easy 
access and are elliptically shaped 
to permit minute adjusting. 

Circle No. 21 on reply card. 


Lavatory Fitting 

A 4-in. centerset combination 
lavatory fitting for heavy-duty use 
such as in public washrooms, ho- 
tels and hospitals has been pro- 
duced by Kel-Win Manufacturing 
Co., Richmond, Va. The unit fea- 
tures the firm’s self-seating closure 
which operates by a cam and 
straight-lift piston action. (Opera- 
tion is detailed in the inset.) 

Circle No. 23 on reply card. 
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machine; vinyl-metal laminate gives brand identification 





Pipe Threading Machine 

A portable pipe and bolt thread- 
ing machine is being marketed by 
The Oster Manufacturing Co., 
Wickliffe, O. Called the Oster 552, 
the unit reams, threads and cuts 
off pipe from % to 2 ins. It has a 
1%4-hp universal, geared head, vari- 
able-speed motor and comes with 
a choice of several floating-type, 
adjustable die heads. 

Circle No. 24 on reply card. 


Vinyl-Metal Laminate 

A vinyl-metal laminate, called 
Arvinyl, which can be produced in 
a design to aid a manufacturer in 
achieving instant brand identifica- 
tion of his product is made by Ar- 
vin Industries Inc., Columbus, Ind. 
In the instance illustrated here the 
genuine Gordon plaid pattern is 
used on Roberts-Gordon’s Spreader- 
Flame burner housing cover. 

Circle No. 26 on reply card. 
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Dunham-Bush Redesigns Float and Thermostatic Traps 


A redesigned line of three float 
and thermostatic traps and two 
closed float traps has been produced 
by Dunham-Bush Inc., West Hart- 
ford, Conn. The f&: traps Nos. 30 
and 40, rated to 15 psi, are for low- 
pressure or sub-atmospheric steam 
heating systems and steam process 
equipment; No. 40 series medium 


Three Red Jacket Pump 
Series Re-Engineered 


Three series of its Submerga 
pumps have been re-engineered by 
Red Jacket Manufacturing Co., 
Davenport, Ia. They are the com- 
pany’s previous line of 7, 10 and 
18-gpm submersible pumps. One of 
the series’ new features is a stain- 
less steel six-spline shaft. This 
shaft passes through an extra- 
thick hub in the impeller to make 
a rigid connection. All of the re- 
designed pumps have larger impel- 
lers and more powerfully rated 
motors. Incorporated in the 7-gpm 
series is a diffuser made of Dylan. 
A two-piece shrink-fitted coupling 
makes the connection between the 
motor shaft and the spline shaft of 
the pump. The pumps have all- 
brass shells. 

Circle No. 27 on reply card. 


and high-pressure traps are rated 
to 125 psi; and the Vari-Vac traps 
Nos. D30 and D40 are for pressures 
from 25-in. vacuum mercury to 15 
psig. The cf (drip) traps Nos. 31 
and 41 are rated to 15 psi, and the 
No. 41 series is rated for operating 
pressures to 125 psi. 
Circle No. 25 on reply card. 
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Year-Round Concealed Air Conditioner Marketed 


A horizontal fan-coil air condi- 
tioning unit for apartments, hotels 
and motels has been announced by 
the Plumbing and Heating Division 
of American-Standard, New York 
City. This year-round unit, termed 
Type 30 Remotaire, is designed for 
use with hot or chilled water in 
concealed overhead installations 


such as in dropped ceilings or clos- 
ets. Fan load and motor speed are 
coordinated. Its large-surface-area, 
three-row coil is designed to effect 
quiet air conditioning, and its drain 
pan is designed to afford positive 
sweat protection; no auxiliary drain 
pan is necessary. 
Circle No. 28 on reply card. 


Bowers Produces Bin- 
Type Storage Cabinet 


A metal cabinet with “see- 
through” bin-type compartments 
for small-item storage has been 
designed by Bowers Manufacturing 
Co., Toledo, O. The unit is avail- 
able in three models having 24 
(illustrated), 12 or 6 bins, each bin 
being divided into two compart- 
ments. Dimensions of the 24V model 
are 3% ins. in depth, 29 ins. in 
height and 15% ins. in width; its 
weight is 13 lbs. The cabinet, finish- 
ed in blue baked enamel hammer- 
tone, has four slotted holes on its 
back plate for mounting. 

Circle No. 30 on reply card. 
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Water Softener 

A single-tank water softener has 
been added to its line by Modern 
Water Equipment Co., Freeport, 
Ill. Called the Unimatic, the auto- 
matic unit has one valve dial only 
and one mechanical timer. It comes 
in two sizes: 30,000-grain capacity 
with a 10-gpm flow rate and in a 
60,000-grain capacity unit having a 
flow rate of 15 gpm. 

Circle No. 29 on reply card. 


Seamless Toilet Seat 

A toilet seat of seamless con- 
struction is available from Alon 
Manufacturing Co., Philadelphia. 
The unit, known as the Moldcraft 
500, features hinges made of pol- 
ished chrome on brass, and it also 
has oversized bumpers made of 
plastic. The one-piece-construction 
unit has a large, wide and heavy 
seat which has a baked enamel 
cabinet Ransburgh finish. It is 
available in a range of colors to 
match bathroom fixtures. 

Circle No. 31 on reply card. 
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Clogged-Drain Pump 

A two-way suction-force pump 
designed to clear clogged drains 
has been introduced by Allan J. 
Coleman Co., Chicago. The 22-in. 
brass pump exerts more than 100 
lbs pressure and suction force. Its 
heavy-duty rubber cup is reversi- 
ble for air-tight fit into open drains, 
and it can be used on strainer-type 
drains also. 

Circle No. 32 on reply card. 


Self-Adjusting Wrench 

A self-adjusting wrench that fea- 
tures a sliding lower jaw that auto- 
matically tightens its grip as in- 
creased force is applied has been 
designed by Wheeler Manufactur- 
ing Corp., Ashtabula, O. The 
Wheeler Wrench, which is avail- 
able in sizes ranging from 10 to 24 
ins., does not slip but, on a back- 
stroke, releases its grip instantly. 
The sliding jaw takes up the slight 
variation of adjustment that results 
from rough handling. 

Circle No. 35 on reply card. 
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Submersible Motor 

A submersible motor for sub- 
mersible pumps and for applica- 
tions such as activating skim and 
circulating filters of swimming 
pools is available from Franklin 
Electric Co., Bluffton, Ind. The 
water-lubricated motor is called 
the Submersipool, and it has a re- 
mote control box “for topside ac- 
cess” and a three-wire lead. 

Circle No. 33 on reply card. 


Distilled-Water Faucet 

An aluminum single pantry fau- 
cet designed to be used with dis- 
tilled water in laboratories has 
been announced by T & S Brass & 
Bronze Works Inc., Westbury, L.L., 
N.Y. The self-closing gooseneck 
unit has non-contaminating pack- 
ings and washers. Available with 
or without a serrated tip, it can be 
ordered for deck or wall mounting. 

Circle No. 34 on reply card. 








Four-color poster can help you sell. . . 


If you sell remodeling, you'll want to display this handsome 
four-color poster in your window or showroom. The 32 by 
40-in. display illustrates kitchen, bath and heating-cooling re- 
modeling. For your free copy ... 


Circle “Better Your Living Poster” on reply card. 
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Portable Pipe Thawing Machine Available from Trindl 


A series of portable electric pipe 
thawing machines which thaw con- 
cealed and imbedded lines with- 
out digging in frozen ground or 
taking up floors and walls has been 
announced by Trind! Products Ltd., 
Chicago. Called Therm-O-Tron, the 
units embody heavy-duty trans- 
formers incorporating spun glass 
insulated windings; the units oper- 
ate on pipe lines to 1% ins. in dia- 


meter and are delivered with 40 ft 
of cable. In addition to thawing 
frozen water lines, the machine 
may be used for other applications 
such as bending and sweating cop- 
per tubing and pipe (when used in 
conjunction with the lightweight, 
non-spark attachment shown in the 
illustration’s inset), for soldering, 
brazing and heating materials. 
Circle No. 36 on reply card. 
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Avoid legal pitfalls! Free booklet shows how 


Legal decisions involving plumbing and heating contractors 
are reported in this easy-to-read Domestic ENGINEERING 
booklet. By reviewing it you can avoid costly legal problems. 
. . just turn to page 171 and... 


Circle “It’s The Law Booklet” on reply card. 











Centrifugal Pump 

A line of four general utility 
centrifugal pumps (Series CN) has 
been introduced by Aermotor Co., 
Chicago. Available in 1/3, %, % 
and 1-hp units, the pumps weigh 
36, 39, 44 and 49 lbs respectively. 
The pump casing may be turned on 
the motor to give horizontal or ver- 
tical direction to discharge open- 
ing; the casing is equipped with 
both a drain and vent opening. The 
impeller is made of brass. 

Circle No. 37 on reply card. 


Gas-Fired Boiler 

A line of gas-fired boilers for 
residential steam and water appli- 
cations has been added to its Holi- 
day series by Burnham Corp., Irv- 
ington, N.Y. Capacities range from 
150 to 675 sq ft (steam) and from 
240 to 1,080 sq ft (water). Featured 
in the units are two new burner 
assemblies with 24-v or self-ener- 
gizing controls. The boilers are 
equipped with flush jackets. 

Circle No. 38 on reply card. 
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Clamp with Thumbscrew 

A stainless steel worm gear 
clamp featuring a thumbscrew for 
ease of installation has been de- 
signed by Murray Co., Towson, Md. 
Eleven sizes are offered to encom- 
pass outside diameters ranging 
from 7/16 in. to 4% ins. As only the 
thumbscrew is needed for tighten- 
ing, the clamp can be used in areas 
where space is limited, such as with 
appliances and laboratory and ex- 
perimental equipment. 

Circle No. 39 on reply card. 


Residential Water Heater 

A water heater called Aristocrat 
for residential use has been an- 
nounced by the EverHot Heater Di- 
vision of Temprite Products Corp., 
Detroit. It features a tank with 
deeply drawn convex heads, a ring- 
flame burner for uniform heat and 
a wrap-around flue designed to 
promote rapid temperature recov- 
ery. The heater is available in 30, 
40 and 50-gal. sizes. 

Circle No. 41 on reply card. 
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Case Announces Addition to Its Loader Line 


A new model (W-10) has been 
added to its Terraload’r line of 
earth-lifting equipment by J. I. 
Case Co., Racine, Wis. The four- 
wheel drive, rear-wheel steer trac- 
tor-shovel has a carry capacity of 
6,500 Ibs at 4 mph; standard bucket 
size is 2 cu yds with a 1% cu yd 
heavy-duty bucket and a 2% cu yd 
light-materials bucket optional. Lift 
capacity at 0 mph is 13,000 lbs. All 


Kohler Valve Eliminates 
Closet Condensation 


A brass thermostatic valve de- 
signed to stop condensation on 
water closets is being marketed by 
Kohler Co., Kohler, Wis. The Aqua- 
temp, as it is called, automatically 
mixes water from the hot and cold 
supply lines to deliver tempered 
water to the closet tank. When the 
closet is flushed, water from the 
cold line flows through the valve 
past the thermostatic unit. If water 
in the line is at room temperature, 
the thermostat remains closed. 
When the temperature of the cold 
water drops, the thermostat unit 
contracts, allowing enough hot 
water to enter to raise the temper- 
ature of the water mixture. It can 
be installed near the water heater, 
or it can be placed in the bathroom 
depending on piping arrangement. 

Circle No. 42 on reply card. 


moving loader parts are mounted 
ahead of the operator; because of 
a new shift linkage, he can work 
in low gear, then reverse direction 
and shift to a higher gear at the 
same time with a single hand mo- 
tion. Power for its operation is sup- 
plied by the Case-built 100-hp, 
six-cylinder Diesel engine equip- 
ped for all-weather starting. 
Circle No. 40 on reply card. 
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Convertible Jet Pump 

A line of convertible jet pumps 
entitled the SL series has been in- 
troduced by Sta-Rite Products Inc., 
Wis I'he 
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Zone Valve 

A zone valve for hot water heat- 
ing and cooling systems has been 
announced by H. A. Thrush & Co., 
Peru, Ind. It is available in 4% and 
l-in, sizes and eperates fram stand 
ard thermastats and relays, and it 
can be installed in several different 
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Aeme Makes Compact 
Outdoor Cooling Tower 


A vompact outdoor cooling tower 
designated as Beon-O-Mizer 
been announced by Acme 
, Jackson, Mich. Account 
ing for its compactness is the de 
sign of its plastic deck which con- 
sists of a series of polystyrene drip 
trays which are fastened into 
“building blocks” units which are 
stacked in the housing. The trays, 
each having more than 600 con- 
trolled drip spouts, are staggered so 
that the water passes slowly down- 
ward from one tray to the next in 
a precise pattern. An anti-splash 
ring in the center of the distribu- 
tion pan controls turbulence of in- 
coming water. 

Circle No. 46 on reply card. 
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Oil-Application Pump 

A new model pump designed for 
a variety of hydraulic, fuel and 
lubricating oil applications has been 
added to its LA series by Tuthill 
Pump Ca., Main feature 
of the unit is a spring loaded single 
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Shower-Water Device 

A water-saving device for show- 
ers has been introduced by Spartan 
Electric Radiator Corp., Maspeth, 
N.Y. The user sets the shower, then 
touches the lever to turn off wa- 
ter while soaping, then touches the 
lever to receive water at the pre- 
set temperature and pressure. 

Circle No. 47 on reply card. 
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Offset Closet Fitting 


An offset closet fitting made to 


adapt any cast iron closet flange 


into use as a four-way offset closet 
tlange has been introduced by The 
Heater & Manufacturing 


Co., Cleveland. In 


Jumbo 
installation the 
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Oil-Burner Control 

A constant ignition oil burner 
control designed to reduce unnec- 
essary heating system lock-outs 
caused by rapid thermostat cycling 
and slow heat build-up in the stack 
has been produced by White-Rod- 
gers Co., St. Louis. The control has 
been designated as Type 611-1. 

Circle No. 50 on reply card. 
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Trane Co. Unveils Perimeter-Type Air Conditioning 


A system of perimeter air con- 
from The 


Wis. The 


a UniTrane 


ditioning is available 
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Universal Produces 
Commercial Softeners 


T'wo lines of competitively priced 
water softeners for commercial ap 
plications are available from Uni 
Water Softener Co. Gen- 
eva, Ill. Termed the A (pictured) 
and J each line has nine 
sizes. The J models use a solo valve 
which works on a lift- 
turn principle eliminating wear on 
valve seats. The A units have a hy- 
draulic-operated disc-type multi- 
port valve and also the lift-turn 
principal of operation. 

Circle No. 51 on reply card. 
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Electric Water Heater 

An electric water heater having 
its cold-water inlet located on the 
unit’s front, 45 degs. offcenter, to 
eliminate under-the-heater con- 
nections is available from John 
Wood Co.’s Heater and Tank Divi- 
sion, Conshohocken, Pa. In the 
firm’s Master line, the heaters come 
in 5 to 80-gal. capacities, and in 
the Deluxe line, the capacities are 
10 to 80 gals 

Circle No. 52 on reply card. 


Constant-Support Hanger 

A line of counterpoise constant- 
support hangers has been added to 
its 3,500-item pipe suspension prod- 
uct list by Fee & Mason Manufac- 
turing Co., Manasquan, N.J. The 
hangers, available in four basic 
types, are designed to provide con- 
stant load-supporting capacity for 
piping systems subject to expansion 
and contraction due to fluctuating 
temperatures 

Circle No. 53 on reply card. 


Self-Propelled Utility Trenchers Designed by Davis 


A self-propelied utility trencher 
called the Davis Pup is being made 
by Davis Manufacturing Inc., 
Wichita, Kans. The unit is designed 
especially to prepare trenches for 
gas lines from the main to a build- 
ing and for installing outside gas 
lights. It trenches from 2 to 3 ins. 
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wide and to 3 ft deep; once started, 
it needs no operator except for 
stopping it. Attaining speeds to 400 
ft per hr, it has a positive, variable 
speed drive with a winching mech- 
anism to draw it down the area 
prescribed for trenching. 
Circle No. 55 on reply card. 


Recessed Drinking Fountain 

A line of recessed drinking foun- 
tains and cuspidors produced in 
white and colors for institutional 
use is available from Kohler Co., 
Kohler, Wis. Features include self- 
closing valves that are adjustable 
for continuous flow, automatic wa- 
ter-volume regulators and chrome- 
plated, all-brass fittings. Illustrated 
is the Kohler Glenbrook semi- 
recessed model. 

Circle No. 54 on reply card. 


Electric Hot Water Boiler 


An electric hot water boiler de- 
signed for radiant panel, convector, 
baseboard and radiator-type heat- 
ing systems has been announced by 
Precision Parts Corp., Nashville, 
Tenn. Supplying water at tempera- 
tures ranging from 60 to 200F, it is 
available in sizes rated from 40,948 
to 2,047,200 Btu. 

Circle No. 56 on reply card. 
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Air Hammer Kit 

An air hammer kit whose equip- 
ment operates on a *4-hp air com- 
pressor has been announced by 
Superior Pneumatic & Manufac- 
turing Inc., Cleveland. It includes 
accessories for caulking, for star 
drilling, for cutting sheet or gal- 
vanized metal to 18 gauge, a gage 
for gas and hydrostatic water line 
testing, a 15-ft air hose with coup- 
les and an air regulator. 

Circle No. 57 on reply card. 


Pipe-Sealing Tape 

A plastic tape called Tape-Seal 
for sealing threaded pipe joints is 
available from Friesland Plastics 
Co., Friesland, Wis. The inert tape 
features fast application, no effect 
by temperatures from -250 to 500F, 
use for metal or non-metal, con- 
stant softness for disassembly. 

Circle No. 60 on reply card. 


Couplings and Fittings 

A line of couplings and fittings 
for joining grooved-end pipe has 
been announced by the Dresser 
Manufacturing Division of Dresser 
Industries, Bradford, Pa. The Kupl+ 
Lok line comes in two series, one 
for pressures to 500 psi and the 
other to 1,000 psi. They are as- 
sembled by drawing up two bolts 
that extend through the coupling 
halves; gaskets grip the pipe ends, 
maintaining even pressure around 
the pipe’s circumference. 

Circle No. 61 on reply card. 
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Tempering Valve 

A hot water tempering valve for 
tankless heaters or storage tanks 
supplying domestic water is avail- 
able from A. W. Cash Valve Manu- 
facturing Corp., Decatur, Ill. De- 
signated the Tempo and available 
in 4%-in. size with all connections 
for sweat copper, it has a temper- 
ature adjustment range from 110 
to 180F. Temperature is regulated 
by a hand-movable dial. 

Circle No. 58 on reply card. 


Lavatory Fitting 

A centerset lavatory fitting has 
been added to its Gopher line by 
Union Brass & Metal Manufactur- 
ing Co., St. Paul, Minn. It has du- 
plex-chrome, one-piece cast brass 
body and shanks. Its spout can be 
fitted with a standard male aerator. 
Dome indexed handles and Re-nu 
seat and valves are featured. The 
unit is available with or without 
pop-up assembly. 

Circle No. 59 on reply card. 
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ITS LINE OF AUTOMATIC CONTROLS 
for heating, air conditioning and re- 
frigeration is covered in a catalog 
available from White-Rodgers Co., 
St. Louis. 

Circle No. 63 on reply card. 


A BROCHURE DESCRIBES GAS-FIRED 
forced air furnace and air condi- 
tioning equipment of Chattanooga 
Royal Co., Chattanooga, Tenn. 
Circle No. 64 on reply card. 


COMPANY DEVELOPMENT is out- 
lined in a cartoon-type booklet 
prepared by Allis-Chalmers Manu- 
facturing Co., Milwaukee, Wis. 
Circle No. 65 on reply card. 


BASEBOARD RADIATION information 
on its 5 in 1 line is specified in a 
bulletin offered by the Rittling 
Corp., Buffalo. 

Circle No. 66 on reply card. 


VERTICAL DISCHARGE HEATERS are 
described in a catalog from Young 


Radiator Co., Racine, Wis. 
Circle No. 67 on reply card. 


FIRE HYDRANTS manufactured by 
Kennedy Valve Manufacturing Co., 
Elmira, N.Y. are described in the 
firm’s recently issued bulletin. 
Circle No. 68 on reply card. 


PACKAGED AIR CONDITIONERS are 
the subject of a bulletin published 
by American-Standard’s Industrial 
Division, Detroit. 

Circle No. 69 on reply card. 


SINGLE HANDLE BALL FAUCETS 
having one moving part only are 
described in a catalog available 
from Delta Faucet Corp., Greens- 
burg, Ind. 

Circle No. 70 on reply card. 


A PACKAGED, FIRE-TUBE BOILER 

brochure has been prepared by 

Cleaver-Brooks, Milwaukee, Wis. 
Circle No. 7! on reply card. 


TANK BALLS AND FLOATS are illus- 
trated and described in a brochure 
issued by Reichert Float & Manu- 
facturing Co., Toledo, O. 

Circle No. 72 on reply card. 





Pipe and fittings catalog issued by Hart & Cooley 


A catalog showing its complete 
line of Metlvent double-wall, air 
insulated pipe and fittings for vent- 
ing all gas-fired heating equipment 
and water heaters is available from 
Hart & Cooley Manufacturing Co., 
Holland, Mich. The line, announced 
early this year, contains both round 
and oval type pipe and fittings in 
standard sizes, adaptor sections for 
transition from round to oval or 
vise-versa or from one size to 
another, adjustable roof flashings, 
storm collars and other items. 

Circle No. 62 on reply card. 
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90-PAGE CATALOG covering its line 
of water service products has been 
released by Red Jacket Manufac- 
turing Co., Davenport, Ia. 

Circle No. 73 on reply card. 


GATE, GLOBE AND CHECK VALVES 
for heating, piping and air condi- 
tioning systems are the subject of 
a circular from the Fairbanks Co., 
New York City. 

Circle No. 74 on reply card. 


LOW PRESSURE INDUCTOR air con- 
ditioners for perimeter-type sys- 
tems are covered in brochure 
available from American-Stand- 
ard’s Industrial Division, Detroit. 
Circle No. 75 on reply card. 


VERTICAL-TURBINE-TYPE PUMP  in- 
formation can be found in a bulle- 
tin from Allis-Chalmers Manufac- 
turing Co., Milwaukee, Wis. 

Circle No. 76 on reply card. 


AUTOFLO LINE OF FITTINGS for 
showers and plumbing fixtures are 
illustrated in catalog from Speak- 
man Co., Wilmington, Del. 

Circle No. 77 on reply card. 


AIR CONDITIONING MANUAL pre- 
pared for installers and service men 
has been published by Embassy 
Steel Products Inc., Brooklyn. 
Circle No. 78 on reply card. 


COOLING TOWERS available from 
Acme Industries Inc. are specified 
in a bulletin issued by the Jackson, 
Mich. firm. 

Circle No. 79 on reply card. 


DIRECTION EXPANSION COILS are 
described in a catalog prepared by 
McQuay Inc., Minneapolis. 

Circle No. 80 on reply card. 
CHROME BATHROOM ACCESSORIES 
are the subject of a catalog from 
the Adrian Division of Hoover Ball 
& Bearing Co., Adrian, Mich. 

Circle No. 8! on reply card. 


HEATING AND AIR CONDITIONING 
literature has been issued by the 
Janitrol Heating & Air Condition- 
ing Division of the Surface Com- 
bustion Corp., Columbus, O. 

Circle No. 82 on reply card. 


HANDBOOK FOR SERVICING con- 
trols on gas-fired central heating 
equipment and space heaters has 
been announced by American Gas 
Association, New York City. 

Circle No. 83 on reply card. 
CATALOGS OF ITS EQUIPMENT, in- 
cluding installation data, are given 
in folder issued by Utica Radiator 
Corp., Utica, N.Y. 

Circle No. 84 on reply card. 
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FREE MANAGEMENT, TECHNICAL AND SELLING AIDS 
Please circle: Your Future in Schools Booklet 

It’s The Law Booklet Better Your Living Poster 
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Company Wholesaler__ 
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Quick Guide to New Products in this Month's Service Section 


(Descriptions start on page 155) 


No. 
Item ae ees 


Copper Front Dishwasher. 1—155 Water Heater 
Tube Cutting Tool ee Water Closet Valve 
Gate Valve Convertible Jet Pump ... 
Zone Valve 
Oil-Application Pump ... 
mar Cooling Tower .. 
ay ower-Water Device ... 47—166 
Heavy-Duty Toilet Seat .. Submersible Pumps Offset Closet Fitting .... 48—167 
Baseboard Radiation .... Air Conditioner Air Conditioner 
Water Softener Oil-Burner Control 
Tool-Working Equipment. 10—157 Storage Cabinet Water Softener 
Heavy-Duty Water Heater 11—158 Seamless Toilet Seat .... Electric Water Heater ... 52—168 
Ballcock Supply Washer.. 12—158 Clogged-Drain Pump ... Constant-Support Hanger 53—168 
Water Softener 13—153 Submersible Motor Drinking Fountain 
Closet Collar Adaptor ace Aen Distilled-Water Faucet .. Self-Propelled Trencher.. 
Drinking Fountain 15—159 ‘* a 
Gear-Draulic Trencher .. 16—159 A Tempering Valve 
Baseboard Radiation .... 17—159 Lavatory Fitting 
Pipe-Sealing Tape 
Couplings and Fittings .. 
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A Union Malleable exclusive .. . 
yours at no extra cost over regular 
black fittings. 


““U-Cote’’® fittings are clean, easy 
to work with and guarantee neater 
jobs and customer satisfaction— 
with maximum protection against 
rust and corrosion. 


No other fittings on the market 
today can offer you such a ‘bonus’ 
as Union Malleable’s Black 
“U-Cote’’® Fittings. 


Try them today! 





U-Brand for ALL 
your fitting needs: 


Galvanized and Black ‘‘U-Cote’’t 
Fittings; Unions; Plugs; Cast !ror 
Drainage and Screwed Fittings 


Steel Nipples and Couplings a il bi 
Nylon, Brass, Stee! and the ex The Union Ma ea e 
clusive Poly-Pius Blue Insert 


Fittings for flexible plastic pipe Manufacturing Company 


~ Pel eiiler-palelan 
Ashland, Ohio + Vernon, Calif 
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AND RED BRASS PIPE 


Mr. A. B. CARTER » y\ 7 
and Mr. Sam P. WALLACE A. B. Carter, Pres. Sam P. Wallace 


Farwell Co., Inc, Sam P. Wallace & Co, 
Dallas, Texas Dallas, Texas 


Tallest building west of 
Mississippi is 42 story 
Southland Life Tower 
(center structure) of 
Southland Center in 
Dallas, Texas. Project 
includes 28 story, 600 
room, Sheraton-Dallas 


Dallas’ Huge Southland Center Uses me epee 9) luxury hotel (right). 35 


story office building 


i an ‘ ral (left) will be erecte 
READING COPPER TUBE | Faerie ic) 
Exclusively | eee gael Tn 
for Plumbing and Heating oF Sod te ee , 


A. B. Carter and Sam P. Wallace 
have used millions of feet of 
Reading Copper Tube for jobs all 
over the U.S.A. As the two suc- 
cessful bidders for the contract, 
they joined forces and formed the 
Farwell-Wallace Joint Venturers, 
to handle the work. 


> 
= 


























Seria 


= 
wa 





a | we Dep 


Based on their gratifying past ex- 

perience, they used Reading Cop- 

per Tube exclusively, a total of 

over 100 tons. (Architects and 

engineers—Welton Becket & As- 

sociates; consulting mechanical , - 
engineers — Zumwalt & Vinther, a Still More Evidence! 
Dallas; project manager—S, E. ONLy 
Ammons; project superintendent More Evidence That READING 


—Joe Sumner; Reading Tube eee . , COPp 

Distributor — International Sup- In ae C a a Copper! “ee 

ply Co. of Dallas.) a ‘ 
Nothing Beats READING! Valve Assemblies for 


00 CARRIER 


READING COPPER TUBE WEATHERMASTER 


Air Conditioning pj 
READING TUBE CORPORATION moire stare aunoinc, new york 1, . ¥ at SOUTH Noning Units 


aie scien, 9 THLAND CENTER! 
READING, PA WOODSIDE, L.1., N.Y PHILADELPHIA, PA. CHICAGO, ILL. CLEVELAND, OHIO DALLAS, TEXAS 
ATLANTA, GA voce aoe W, SIs. eee, + 9 ereigr 


Distribution Depots 


Ra 


OAKLAND, CALIF 


LOS ANGELES, CALIF. DENVER, COLO HOUSTON, TEXAS 
] N anta t A 845 Walnut St 1121 Rothwell St 


Ww 


W 
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Backfill and load with the new International Pippin 205 H loader, 
a new, low-cost design specifically engineered to match the built-in 
brawn of the International 240 Utility tractor. Reinforced, box- 
beam side booms handle 42, 55, or 62-inch material bucket, or 
72-inch dozer blade. 


ee See your 








el 
.. eee © . ye 
TE vn ae i au, 


should see it dig! 


New International’ 
240 Utility 


Here’s the ideal outfit for those “ 
where you don’t want to tie up money in bigger, 


hit and run” jobs 
less mobile trenching equipment. It’s the low-cost, 
38.5 hp* International 240 Utility tractor with 
unit-engineered International Pippin backhoe and 
loader. 


This entirely new backhoe combines dependability 
and low cost with the ability to work in confined 
areas. With the new 260 H you can dig a vertical 
wall 10 feet deep only eight feet back of the tractor! 
The bucket rolls back to reach under sidewalks and 
other obstructions. Then, dig between the tractor 
rear wheels from the other side of the obstruction, 
eliminating much hand tunneling that is required 
with less flexible equipment. 


Your IH Dealer will demonstrate! For his name 
and copy of 260 H backhoe and 205 H loader speci- 
fications, write International Harvester Company, 
Dept. DE-9, P.O. Box 7333, Chicago 80, Illinois. 


* Maximum flywheel hp. 


INTERNATIONAL HARVESTER | dealer 


International Harvester Products pay for themselves in use —f 


Lc 


rm Tr ond Equipment Twine Commercial Wheel Tr 


n Equipment seneral Office, Chicago 1, IIlinois 
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(Continued from page 26) 
ple office equipment to substantial 
factory machinery. We are free to 
accept agencies or to deal simply 
as merchants. 

We publish a monthly catalog in 
sections up to 64 pages each, and 
our mailing list is in excess of 1090,- 
000 names. 

We are well financed and have 


GUARANTEED 
...to increase profits 


earned the respect of both cus- 
tomers and suppliers throughout 
our trading area. 

We welcome correspondence 
from American manufacturers and 
shall be pleased to receive their 
catalogs, brochures, price lists, etc. 
Whenever possible we would like 
prices quoted c.i.f. English port, but 
if not available, f.o.b. American 


Hoover’s two complete lines of sparkling chrome 
bathroom accessories . . . Newport for elegance and 
York for economy . . . have a lifetime chrome triple 
plated finish. They’re guaranteed never to crack, 
chip, peel, tarnish or break. 


Both lines feature the clean, functional look 
that’s contemporary with today’s modern homes. 


Investigate how you can make more profit 
with Hoover bathroom accessories. They offer the 
biggest profit margin in the industry at competitive 
prices. Ask your distributor or send for new 


illustrated catalog. 


“Brighten Both Sales and Profits with Hoover’’ 


ADRIAN DIVISION * Hoover Ball & Bearing Co. 


ADRIAN, MICHIGAN 


port would be equally acceptable. 
L. G. LEANSE 

General Trade Equipment, Ltd. 

82-90 Seymour Place, London W1 


MODERNIZING GRAVITY 
HOT WATER HEATING 


Campripce, Mass.—If possible, I 
would like to receive copies of the 
first two articles of your three-part 
series on modernizing gravity hot 
water heating. I have the last one, 
but have mislaid the first two. 

H. J. FENNESSEY 
James S. Cassedy, Inc. 


e The three-part series of articles is 
now available as a reprint. Single 
copies are free to subscribers. Write 
to the Editor, Domestic Engineering, 
1801 Prairie Ave., Chicago 16. 


THERE ARE LOTS OF VISUAL 
AIDS ON PLUMBING 


New Brunswick, N.J.—Can you 
give us information on films per- 
taining to the plumbing and pipe- 
fitting field? 

We’re in the process of revising 
our course for plumbing and pipe- 
fitting apprentices and would like 
to include more visual aids in our 
future training sessions. 

Rosert GLASSETT 
Middlesex County Schools 


e@ Information on a long list of films 
available from manufacturers and 
various associations was sent to Mr. 
Glassett. Other readers desiring the 
same information can get it from the 
Editor, Domestic Engineering, 1801 
Prairie Ave., Chicago 16. 


LIKES DE’S SERIES 
ON ESTIMATING 


POUGHKEEPSIE, N. Y.—Your ar- 
ticles on “A Short Course in Es- 
timating” appear to have value 
both now and for the future. 
Therefore, we would appreciate 
your sending us six reprints of each 
of the four articles that have ap- 
peared in your magazine to date. 

RICHARD STRAIN 


COMING UP—A REPRINT 
ON ESTIMATING 


Austin, Tex.—We have read 
with interest your articles on es- 
timating in the last several issues. 
Will reprints of the series be avail- 
able after it’s completed, and if so, 
how much will 100 copies cost? 

It looks like a_ well-prepared 
series of articles—just the thing 
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that would lend itself to group dis- 
cussion by estimators. 
WILLIAM BRIDGES 
Executive Director 
Associated Plumbing & Heating 
Contractors of Texas 


© The series of four articles will be 
published as a reprint. Charges for 
reprints in quantity will be nominal. 
Single copies will be available with- 
out charge to subscribers. Write to: 
The Editor, Domestic Engineering, 
1801 Prairie Ave., Chicago 16. 


TOP REMODELER PUTS X-RAY 
ON HIS OWN EFFORTS 


MINNEAPOLIS—The first article on 
the remodeling operations of the 
T. D. Gustafson Co. was very inter- 


esting. As usual your reporting was 
exacting and brought to mind de- 
tails that we had forgotten. 

Although these articles will deal 
with our own operation, we are 
awaiting the balance of the series 
with interest since it will give us 
the opportunity of putting the X- . 
ray on our own efforts. 

During the past year we have 
continued to make progress in our 
remodeling department. Our busi- 
ness has shown another very nice 
increase, and we are optimistic 
about the future. 

ArcH DELANCEY 
Sales Manager 
T. D. Gustafson Co. 


e The first article in the Gustafson 
series appeared in DE’s June issue, the 
second in the August issue, and the 
third will appear in October. The com- 
plete series will cover every facet of 
the firm’s remodeling operation—in- 
cluding its organization, recruiting 
and training of salesmen, the sales 
methods and selling tools used, es- 


ste, Seon ent Od phgeot tetas WATER HEATERS IN ALL SIZES AND SHAPES .. . 
aiuabente GAS OR ELECTRIC . . . GLASS-LINED OR GALVANIZED 





@ A distinguished panel of industry 
judges selected the Gustafson Co. 


(from among 704 entries) as top win- Whatever your water heater installations — from an economy 
ner in Domestic Engineering’s Big 


Push Remodeling Sales Contest. nalele (MoM Mit] o\-1ame(-110b <- ile) oMemn ZeltMacliMacl Mel M 10.1015 @).10) 


for the exact size and model you need. And, as always, 
SAYS ESTIMATING ARTICLE 


IS OF ‘GREAT VALUE’ 

Amite, La—I have read and 
studied tha article in vour July is- priced gas and electric water heaters to be found anywhere! 
sue entitled “Mudge Changed His 
Estimating Methods—Doubled His 
Volume” and feel that the informa- Sold Exclusively Through The Plumbing Trade 
tion given is of great value to the Ask Your Wholesaler For Complete Information 
industry and to me personally. 

I have always felt that a contrac- 
tor is gyping his customer when he 
uses anything but quality merchan- 


BRADFORD offers the most complete line of competitively 





v=y alak-> Ab s£- Salt. 


Range Boiter Co., tne.— 





(Please turn to page 178) 
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Amer »s Fore t Water Heater Manutact 





CUTTING 
THREADING 
REAMING 


UP TO 2” PIPE 


OR CONDUIT 
ALSO BOLTS 


~,. Productive 


But, that's not all 


IT’S RUGGED AND 
BUILT TO LAST! 


LOOK... 


Kasy To Transport—Only 180 Pounds 

10 Inches Of Carriage Travel 

Improved Chuck—No Projecting Jaws 
You Can Work Within 1” Of Face 
Chip Problem Virtually Eliminated 


Coolant Is Directed Automatically On 
Work With Easy Flip Of Spout 

Transmission Is Sealed Self-Contained 
Unit. Easily Accessible. Accurately 
Cut Helical Gears, Ball Bearing 
Throughout 

Spindle Bearings Factory Lubricated 

Motor—Ample Power, Easily Accessible 

Full Visibility To Work 

Easy To Read Thread Gauge 


Write for literature, or... 


Call Mr. TOLEDO NOW! 


YOUR FRIENDLY DEALER or SUPPLIER 








PIPE THREADERS e PIPE WRENCHES e PIPE MACHINES 


~J‘OLEDO 


TOLEDO PIPE THREADING MACHINE CO. TOLEDO 4, OHIO 
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(Continued from page 177) 
dise. Since I always bid my jobs 
with quality products, I would like 
very much to have copies of Mr. 
Mudge’s estimating forms to serve 
as a guide for an alternate-bid 
system for our company. 
CHARLIE CURRIER 


Gorrstown, N. H.—In your July 
issue, you state that copies of es- 
timating forms used by Mr. Mudge 
are available. I would appreciate 
your sending them te me. Thank 
you for the fine magazine. 

Rosert BURNHAM 


AssINniBo1a, SaSK.—Please send 
me copies of the Mudge estimating 
forms as offered in your July issue. 

M. WALDMAN 


PortTsMoUTH, VA.—Please send us 
copies of the estimating forms used 
by William Mudge. We would like 
to have some printed to give to our 
plumbing contractor-customers. 

Howarp CRAMER 
President 
Plumbing Supplies Co. Inc. 


Vernon, B. C.—The article in 
your July issue on the estimating 
method used by William Mudge 
was very interesting and factual. 
We would very much appreciate 
receiving a set of the forms he uses. 


F. V. VALAIR 


San CLEMENTE, CALiIF.—We are 
interested in the article about 
Mudge Plumbing Co.’s estimating 
methods. Will you please send sam- 
ple copies of the forms he uses? 

T. W. Cottom 


TyLer, Tex.—We would greatly 
appreciate receiving copies of the 
estimating forms used by Mr. 
Mudge. 

T. J. Rupp 


Punta Gorpa, Fta.—Please send 
us copies of the forms used in 
Mudge’s new alternate-bid system. 

RAYMOND WEBB 


CUMBERLAND CENTER, Me.—I am 
interested in receiving copies of the 
estimating forms used by Mr. 

(Please turn to page 180) 
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SWITCH TO 


SPARTAN 
TERRAZZO RECEPTORS 








“Remember — 
The Customer Who 
Buys the SPARTAN 
Terrazzo Receptor 
xfer is a Good Prospect 
Finished | ee for a Glass Enclosure 
Threshold SPARTAN makes 
Saves Time those too! 





NO LEAD PAN NEEDED 


Today more than ever, the trade realizes there's a big 
difference in Terrazzo receptors. Spartan Terrazzo 
Receptors provide a variety of features unobtainable 
in ordinary receptors. Spartan Terrazzo Receptors are 
remarkably beautiful. Their highly polished marble 
chips insure outstanding long life satisfaction. 








Illustrated catalog on request. 


SPARTAN 


SHOWER STALL COMPANY, INC 
52-55 74th ST., MASPETH 78, N.Y 
ILLINOIS 7-5502 
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This huge shiplike (“flat top”) building in a sea of auto- 
mobiles is one of the largest shopping centers ever built 
in this section of the country — 

Alabama Sand Spun cast iron pipe was used throughout 
this immense shopping center — a city in itself. The Ala- 
bama products specified were: Soil Pipe — APCO Sand 
Spun; Storm Sewers — APCO L.P.S., Hub and plain end, 
18’ lengths; Water main — APCO Super-DeLavaud., 


OWNER 
Blue Ridge Shopping Center, Inc., Kansas City 
William H. Reich, President; Carl Moffett, Manager 
ARCHITECTS 
Lathrop Douglass, New York; J. F. Lauck, Kansas City 
ENGINEER 
J. R. DeRigne & Associates, Kansas City 
GENERAL CONTRACTOR 
Fox-Swenson Corporation, Kansas City 
MECHANICAL CONTRACTOR 
Interstate Heating & Plumbing Co., Kansas City 
William Ball, President 
WHOLESALER 
U.S. Supply Company, Kansas City 
pipe & fit- 


APCO 3: 
Gand Spun si 
SOIL PIPE 


APCO is produced by centrifugal force. This modern 
method “homogenizes” the metal, producing uniformity 
at every spot. Each length is absolutely straight — and 
seamless. APCO is easy to cut because it has no sand 
holes, lumps, burrs or fins. APCO Pipe is tested with air 
pressure, under water and thoroughly checked and tested 
otherwise. 

So APCO meets AND BEATS the rigid specifications of 
the Cast Iron Soil Pipe Institute! Send for free folder! 


APCO soil 


Vea P OL EPR 


i 


ALABAMA PIPE COMPANY 


GENERAL OFFICE 


ANNISTON, ALABAMA 
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(Continued from page 178) 
Mudge as described in July DE. 
I enjoy your fine magazine and 
receive many fine pointers from it. 
STANFORD BROWN 


Mountain Home, Ark.—Would 
you please send me a copy of the 
Mudge estimate sheets? 

DELBERT PETERS 


FAIRHOPE, ALA.—Please send me 
copies of the Mudge estimating 
forms discussed in your July issue. 

CHESTER BILLIE 


Wuaitestone, N. Y.—I would ap- 
preciate copies of the estimating 
forms used by Mudge. 

Howarp WASSERMAN 


PirTsBURGH—Please forward to 
the writer a complete set of the 
estimating forms used by William 
Mudge of Milwaukee. 

CHARLES PRICE 
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WANTS TO POLISH UP ON 
ESTIMATING, SELLING 


PawTuckET, R. I.—Please send us 
copies of the estimating and bid- 
ding forms used by Mudge Plumb- 
ing and Heating Co. 

Also, enclosed is a check for $20 
to cover the cost of your Modern- 
ization Sales Kit. In addition, we 
would like to obtain copies of Min- 
neapolis-Honeywell’s “Seven Steps 
to Greater Dealer Sales.” 

Our sincere thanks for your as- 
sistance in our previous inquiries. 

WILLIAM FLETCHER 


@The Modernization Sales Kit re- 
quested by Mr. Fletcher is out of print. 
However, his request for the Minne- 
apolis-Honeywell booklets and Mudge 
estimating forms has been filled. 


HE’LL BUILD UP LIBRARY 
OF TECHNICAL BOOKS 


PLAINFIELD, IND.—I am a _ sub- 
scriber to your fine magazine and 
must say it has proved informative 


and most beneficial. Would you 
send me a copy of your booklet on 
modernizing gravity heating? Also, 
I would appreciate a list of current 
authors of reference work on steam 
and hot water heating, air condi- 
tioning, plumbing and warm air 
heating and cooling—as well as the 
prices of such publications. 
Rosert BuRTON 


e DE’s “Library of Books” catalog was 
forwarded to Mr. Burton. He also re- 
ceived a copy of the manual “Here’s 
Help in Modernizing Hot Water Grav- 
ity Heating,” a reprint of a series of 
three articles that appeared in DE. 


WHY A DRAFT CONTROL? 
WHAT'S ITS FUNCTION? 

MeEnpota, Itt.—We’re darned 
proud of the excellent article on 
barometric draft controls by Leo 
Pfister of our engineering depart- 
ment, published in a recent issue. 
We think it will serve a very im- 
portant function in the industry. 

Could you supply us with about 
a thousand reprints? We'd like to 
send them in response to the re- 





General Electric’s Jet Pump Motor will do the 
job for you year-in and year-out 


|S hiamontey ateleme\etucmn Zolet am oletestel-Mr-tucm-leltthe) sem aleeml@(-e(su-0 
5 eres as Comm [cham olUb ooh od oslelcojaWmngelemer-tolr-tsjetu-m veletmelticeseelse. 
years of dependable motor operation. Here’s why 
FACTORY-LUBRICATED G-E motors will operate up to.10 
years without relubrication 

REMARKABLE MOISTURE RESISTANCE is made possible 
by. Mylar* polyester film insulation, Formex wire, and 
i special stator bonding dip. Special General Electric 
{ft treatment resists rust 

OLE FN) 100 & Memb bolelcncelamcemjatuch(am-icci-) Mt Jel.) 0Mr-tele MB alelel-re 
ituminum end Shields. Also, a quiet, sure centrifugal 
switch has been tested to last up to 342 million opera 
t equivalent to 80 years of jet pump operation. 


MORE ADVANTAGES—General Electric fhp motors incor 


porate many features to facilitate hook-up and installa- 


GENERAL 


tion, including quick, simple voltage-change; a large 
id=) oe ebbotz) Mm ole> eam: ME.) 0\-1-16 Mis ol Ot ams Lo) amb E-\ Jame es eleteb lamers) etel-reialeyen 
The compact, lightweight, modern design of G-E. pump 
motors will save you transportation costs. And a nation- 
wide network of G:E Small Motor Service Stations offers 
fast local repair or replacement service. Also, customer 
acceptance of General Electric motors means greater 
pump sales for you. 

These, are the reasons why you should specify G-E 
motors on the pumps you sell..For more information on 
General Electric jet pump motors, contact your nearby 
G-E Distributor or Apparatus Sales Office, or write for 
Bulletin GEA-5902D, General Electric Co., Section 702- 
104, Yes ot ss everen e216 ht ~ Re 9. Fa 


e k 


Registered Trademark of 


ELECTRIC 








quests we receive every day on 
“why a draft control should be used 
and what its function is.” 

We're also considering the pos- 
sibility of sending a letter calling 
attention to the 
wholesalers and original equipment 
manufacturers the 
United States, number in 
excess of 4,300. 

H. J. Porrer 
Manager of Sales 
Field Control Division 
H. D. Conkey & Co. 


Lireeee 


article to our 
throughout 
which 


EFFICIENCIES OF 
WELDED JOINTS 
AMSTERDAM, N.Y.—Please advise 
where I can obtain the efficiencies 
of welded joints in relation to boil- 
er bursting pressures. 
THOMAS DEVINE 
M. J. Devine & Son (wholesaler) 


LADIES 


@ Information on welded joint effi- 
ciencies may be obtained from the 
Steel Boiler Institute, 1308 Land Title 
Bldg., Broad and Chestnut Sts., Phila- 
delphia 10; and from the American 
Welding Society, 33 West 39th St., 
New York City 18. END 
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LONG-LIFE Mylar 
sulation has 35 


resistance, 8 


polyester tilm in 


’ SEWER AL. 
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times the moisture 


times Gielectric 
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strength 


of ordinary paper insula 
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LIGHTWEIGHT, COMPACT G-E ieee 
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tion costs the equivalent of 
receiving every sixth pump 
tree of shipping charges 
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News 


(Continued from page 80) 
the trailer for $300 a month com- 
pared to the $125 rental for the one 
in Los Angeles. 

Huey works through local whole- 
salers and plumbing contractor as- 
sociations to attract people into his 
trailer. Some 90 percent of his 
customers “do not have showrooms” 
but use his exhibit whenever they 
can to sell to homeowners. 

His trailer also has been used 
at home shows and by local banks 
to interest customers in remodeling 
and financing the work. About 6,500 
people went through the trailer at 
one recent show. 


s“Not only have the trailers 
ed an effective sales tool, they 

have done so at relatively low cost,” 

Williams told Printers’ Ink. 

He said it costs about $7,000 an- 
nually to operate the Newark trail- 
er and about $2,200 for the Los 
Angeles trailer. The higher figure 
is little more than it costs to go into 


one good-sized trade show, he said. 

Williams said the trailers will be 
used for at least three years, and 
the costs will be amortized over this 
period. He said there’s a “pretty 
good” chance trailer displays will 
be used soon in the firm’s other 
sales districts. 


Quinn, Settle Get 
Crane Co. Appointments 


Cuicaco—Donald Quinn has 
been appointed director of public 
relations for Crane Co. He had 
been manager of publicity. 

Quinn joined Crane 10 years ago 
as assistant editor of the firm’s in- 
ternal magazine. He was secretary 
of the company’s centennial com- 
mittee in 1955. 

In another move, Robert Settle 
Jr. has been promoted to whole- 
saler zone manager for eight South- 
eastern states. He will make his 
headquarters in Atlanta, Ga. and 
be in charge of sales to wholesalers 


of Crane valves, fittings, plumbing 
and heating equipment. 

Settle was manager of the firm’s 
Louisville, Ky. wholesaler branch. 
He succeeds M. F. DuChateau who 
has been named general manager 
of branch sales with headquarters 
in Chicago. 

Zone offices are part of Crane’s 
new marketing concept in which 
independent businessmen are en- 
couraged to supplement Crane- 
owned branches. This is the first 
step outlined by Thomas Evans, 
board chairman, to speed up the 
company’s “progress and profits.” 


Now It's Dixieland Music 
to Install Gas Vents By 


Los ANGELES—Cows have music 
to make milk by and housewives 
have music to iron by. Now con- 
tractors have Dixieland “Music to 
Install Gas Vents By,” thanks to 
Amerivent Division of American 
Metal Products Co. 

Winner of a recent National In- 
dustrial Advertising Assn. award, 
the four-minute record mixes 
swinging music and snappy com- 





INSTALL IT! FORGET IT! 


and General Electric’s oil-filled Submersible Pump 
Vey rol amaol aM ol lilo) MoM My Miilolc-M deli) mol: mal Mcelilatck 


General Electri MOISTURE RESISTANCE—Mylar* 


polyester film slot insu- 








n tl Ridnelele) bmersible | 1 luring the past lation and Formex insulated wire protect against age- 
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ment on Amerivent double-wall 
gas vent pipe. 

The record is available to con- 
tractors and wholesalers without 
charge from Amerivent Division, 
American Metal Products Co., 6100 
Bandini Blvd., Los Angeles 22, 
Calif., Department M. 


Air Conditioning Tops 
for Tots, Says Lennox 

New York City—Central air 
conditioning is as important as heat 
where children are concerned. This 
opinion was expressed by a New 
Jersey housewife relating her ex- 
perience in living in an air condi- 
tioned house during the discussion 
following a recent luncheon here 
given by Lennox Industries Inc., 
Marshalltown, Ia. 


a Mrs. R. E. Hoffman of Living- 
ston, N. J. told how she first real- 
ized the importance of air condi- 
tioning after she gave birth to one 
of her children. She has three at 
home and is expecting a fourth. 
“Right in the delivery room was 
air conditioning and right in the 
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WHOLESALERS PRACTICE their salesmanship with delight on Vearl 


Heinis 


(right), vice president, of the Home Products Division of Rheem Manufacturing 
Co., at the combined 15th anniversary celebration and grand opening of new 
headquarters for Shirley-Onstad Inc. in Fargo, N. D. Trying to make a sale 
out of the anniversary catalog are P. P. Onstad (left) and Norman Shirley. 


nursery was air conditioning, and 
I was concerned. I asked my doc- 
tor, ‘How can they put brand new 
infants in air conditioning. Won't 
they catch cold?’ and he said, ‘I 
advise you to install air condition- 
ing in your house. 

“Infants sleep more comfort- 


ably in air conditioning. They 
don’t perspire and thus, they don’t 
lose weight. Feeding problems are 
easier and they don’t come down 
with prickly heat, and I think that 
is very important.’ ” 

When John Norris, president of 

(Please turn to page 184) 
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rs (Continued from page 183) 
‘ Lennox, asked Mrs. Hoffman if the 


“shock” of running in and out of an 
air conditioned house caused colds, 
she said that they hadn’t been 
bothered by this problem. 

Each one of the 17 homeowners 


participating in the informal dis- 
cussion has been living in an air 
conditioned house for a year or 


more. They were invited by Len- 
nox to attend the luncheon and 
tell of their experiences—freely ex- 
pressing both good and bad points. 





# One woman told how air condi- 
tioning gave her more pep for gar- 
dening. A second told how it has 
changed her clothes-buying habits. 
Another related its beneficial ef- 
fects in giving her son relief from 
asthma attacks. Several said that 
they have less dirt in their air con- 
ditioned homes. Another said that 
her husband found that it would 
be a poor investment to build with- 
out central air conditioning. Still 
others said that they find they stay 
home more and entertain more fre- 
quently in the summer. 

A lively three-hour session, it 
was the third annual Women’s 
Forum conducted by Lennox. The 
first forum was held in Chicago, 
and the second forum was held in 
Los Angeles. 


BEAVER PORTO-MITE SUPER DRIVE 
Power to drive up to 12” geared 
tools! Lubricated for life! 


Top Managerial Posts 
Named at Noland Co. 


Newport News, Va.—Noland 
Co., the nation’s largest independ- 
ent wholesaler, recently announced 
a series of managerial and branch 
office appointments. (See page 11 
for other Noland news.) 

Appointed to top managerial 
posts were Sterling Groover, in- 
ventories and facilities; Gordon 
Pearson, plumbing and _ heating 
merchandising; C. P. Andrew, elec- 

VER Send for complete trical products merchandising; 

0 ae BEA Howard Hinson Jr., industrial and 
of nearest distributer i bs 
machine tool merchandising; and 


a C. V. Hale, air conditioning and 
‘ ‘ 


PIPE 4K O10) Ry a On refrigeration merchandising. 


' = Seven new branch manager ap- 
Quy DANA AVE. 


pointments also announced were: 

WARREN. OHIO H. F. Brooks, Gadsden, Ala.; M. F. 
Strickler, Charlottesville, Va.; T. J. 

Batey, Memphis, Tenn.; B. Cates 
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Jr., Hagerstown, Md.; J. L. Kerv, 
Nashville, Tenn.; J. P. Murphy, 
Roanoke, Va.; and C. W. Whaley, 
Washington, D.C. 


Oil Heat Leafiet Aimed 
At Gas-Heated Homes 


New York Crry—The Oil Heat 
Institute of America is offering its 
first advertising piece aimed ex- 
clusively at the homeowner with 
a gas heating system. 

It is a pamphlet done in cartoon 
style and entitled “Burdened with 
the High Priced Heat?” It urges 
elimination of “high heating bills” 
by changing to oil, and quotes 
House & Garden magazine as say- 
ing “The expense of installing a 
new oil burner might turn out to 
be your smartest economy, since 
one or two years’ savings on fuel 
might cover the whole cost.” 

Information about the availabil- 
ity and cost of the pamphlet (OHI 
7065) is available from Oil Heat 
Institute of America, 500 Fifth Ave., 
New York City 36. 


Rechkemmer Receives 
Plaque for Industry 


KANKAKEE, ILtL.—The incoming 
president of the National Assn. of 
Plumbing Contractors, Irvin Rech- 
kemmer, has received a plaque, 
honoring contractors, from the Per- 
maglas Division of A. O. Smith 
Corp. here. 

The bronze plaque, entitled “What 
Is a Plumbing Contractor?,” was 
presented at the association’s an- 
nual meeting in Miami, Fla. 

W. W. Stake, A. O. Smith North- 


(Please turn to page 186) 


A PLAQUE honoring the plumbing éon- 
tractor was presented recently to Irvin 
Rechkemmer (right), incoming presi- 
dent of the National Assn. of Plumb- 
ing Contractors, by W. W. Stake, a 
vice president of A. O. Smith Corp. 
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one dollar... 


every 15 seconds! 


IF IT HAS A THUMB 
CONTROL, THESE 
~—— —— 


RINSE-QUIK 
Standard replacement. 
Lighter, stronger, 
easier-to-use spray 
for rinsing. 


ff 


DISH-QUIK REPLACEMENT HOSES 
Deluxe replacement. For New, lighter, stronger. 
dishwashing and all- Viny! and nylon 
purpose use. Suds, reinforced with 
scrubs and universal con- 
rinses! nections. 


Marketed uniformly by the manufacturers of 
automatic spray-equipped kitchen faucets: 











LOOK 
FOR THIS 
LABEL 
ON 
FLEXIBLE 
PLASTIC 
PIPE 








Po wse. 
TAPPROVED | 
W Quality Pipe 


MADE WITH . 


HERCULES 


¥ Be + 
hi-fax 
 HIGH-DENSITY POLYETHYLENE 


CORROSION. RESISTANT 
DURABLE - STRONG . 
UGHTWEIGHT i 


For the strongest flexible plastic 
pipe, look for this label. . . the new 
hallmark of quality for plastic pipe. 
Lightweight and easy to handle, 
flexible plastic pipe made with 
Hi-fax®, high-density polyethy- 
lene, sets new standards of per- 
formance in every field where this 
modern and more durable piping 
material serves. Use it with high- 
quality Pro-fax* fittings to up- 
grade the corrosion resistance of 
your piping system, and broaden 
the range of uses where you can 
capitalize on the economies made 
possible by these advanced engi- 
neering materials, 
*Pro-fax is Hercules Powder Company's 


trademark for polypropylene, 


CP59-7 


Cellulose Products Department 


imconroaares 
900 Market Street 
Wilmington 99, Delaware 


| News 





(Continued from page 185) 
eastern regional vice president, 
presented the plaque to Rechkem- 
mer “as a gesture to the entire 
plumbing industry.” 

The plaque says “A plumbing 
contractor is one of the most mis- 
understood men in the world, and 
often one of the most maligned.” 
It then defines his responsibilities 
and services and concludes with: 

“A plumbing contractor brings 
one of life’s most precious posses- 
sions: clean, fresh water. And a 
plumbing contractor protects vital 
health by seeing that dangerous 
wastes are efficiently carried away. 
Nobody else can do for you what a 
plumbing contractor can.” 


Illinois Malleable Names 
Steinmetz Sales Manager 

CH1cAacGo—The appointment of 
George Steinmetz as sales manager 
of Illinois Malleable Iron Co., a di- 
vision of Appleton Electric Co., 
was announced recently by Arthur 
Appleton, president. 

Appleton said the appointment 


G. E. Steinmetz A. |. Appleton 


was one of several in the company’s 
divisions. “Some of the appoint- 
ments are to entirely new positions 
created to keep pace with the 
company’s growth,” Appleton said. 

Steinmetz previously managed 
the midwestern sales area for Illi- 
nois Malleable. The company man- 
ufactures and markets pipe fittings. 


Gas Heating Sales Up 
29 Percent in First Half 


New York Crity—Shipments of 
gas-fired central heating equip- 
ment in the first half of 1959 soared 
29.1 percent above the same period 
last year, the Gas Appliance Manu- 
facturers Assn. has announced. 

First six month shipments num- 
bered 529,800 units, compared with 


GLENVALE 
BALL COCKS 


“Top Brass” 
larly aa lal 


Quiet — Long Lasting 
Simple Design 
Meet All Federal 
Specifications 


Performance Tested 
For 10 to 200 Lbs. 
Pressure 


Regular +GP-99 
Anti-Siphon +GP-10 


New simplified Glen- 
vale design lasts longer 
— operates quietly — 
and assures a positive 
seal. You'll find Glen- 
vale brass alloy ball 
cocks prove out suc- 
cessfully in every in- 
stallation. Sold by 
leading jobbers every 
where. 
 ] 


PACKAGED COMPLETE 
READY TO INSTALL 
a 
FIT PRACTICALLY ALL 
TANKS 
. 

ASK YOUR JOBBER 
FOR FREE DISPLAY 


GLenvare 


PRODUCTS DIVISION 
Hoover Ball & Bearing Co. 
MALVERN, ARKANSAS 
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410,300 in the same period last year. 
June shipments of furnaces, boilers 
and gas conversion burners totaled 
116,700, up 28 percent. 

First half shipments of furnaces 
totaled 433,600, up 35.4 percent, and 
90,400 in June, up 26.6 percent. 


= Boiler shipments in the first half 
numbered 49,900, up 21.4 percent, 
and 13,300 in June, up 37.1 percent. 

Shipments of conversion burners 
in the first six months totaled 46,- 
300, down 5.3 percent. However, a 
sharp reversal occurred in June 
when 13,000 units were shipped, an 
increase of 28.7 percent over June 
of last year. Floor furnaces shipped 
during the first half numbered 37,- 
400, up 14.7 percent, and 7,200 in 
June, up 44 percent. 


Improve Your Investment, 
Ads Will Tell Homeowners 

New York Crry—A public serv- 
ice ad this month will advise home- 
owners to make needed home im- 
provements now to keep their “top 
investment” up-to-date. 

In the ad, A. R. Fisher, chairman 
and president of Johns-Manville 
Sales Corp., describes the home as 
“an ideal stock that daily pays div- 
idends of security and happiness 
beyond measure in dollars.” 

The ad will appear in the Sep- 
tember 7 issue of Life magazine 
and other publications. The ad 

(Please turn to page 188) 


A BIG HIT: A regional Waste King 
dealer promotion was capped with 
a Waste King Day at the Cincinnati 
Redlegs’ baseball park. Pitcher Bob 
Purkey receives a food waste disposer 
from George Weidner on behalf of 
dealers in Ohio, Kentucky, Indiana 
and West Virginia who bought blocks 
of game tickets for distribution to 
children’s and charitable institutions. 
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750 


Powerful 
R.P.M. 


Means FAST Complete Drain Cleaning... 
the KOLLMANN KM-1500 “SPZZ0-£2£E”/" Way! 





THIS RUGGED KOLLMANN 





PROFIT-MAKER FEATURES: 





® Streamlined main housing of alu- 
minum alloy saves 30 pounds. 


® Powerful 14 hp. electrically revers- 
ible motor. 


® New handle-bar-legs for easy 
wheeling. 


® Exclusive fingertip control for in- 


Ask your jobber for 
a demonstration 





stantstarting, stopping or reversing. 
@ Automatic Cord Reel, Work Light 
with service outlet. 
® Exclusive Cable Counter tells how 
many feet of drain you’ve cleaned. 
® Cables enclosed in Guide Hose 
eliminate whipping or backlashing. 
© Fast. Does up to three times the 
work of other machines... 750 
r.p.m. through all traps and bends. 


New 'T-Slot”’ Steel Couplings 


Mlk ae 


Quick, positive coupling with 
the “Engineered,” precision- 
made T-Slot Coupling. Prace 
tically no wear-out to it, 


KOLLMANN 


MANUFACTURING COMPANY 
Erie-Pennsylivania 
Specialists in the Design and Manufacture of Drain Cleaning Equipment Since 1936 
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Kollmann Manufacturing Company 
Erie, Pennsylvania 
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(Continued from page 187) 
calls the home a “blue chip” in- 
vestment and a safe hedge against 
future inflation. 

“Houses built as long as 20 years 
ago, kept in good condition, have 
doubled and even tripled in price,” 
Fisher says. “Newer houses have 
also kept pace.” 

Johns-Manville manufactures 


home building products and “is 
taking the lead in what is hoped 
will become an industry campaign 
throughout the U. S.,” Fisher said. 


Wholesaler Awards Prizes 

to Mark 75th Anniversary 
Wasuincton, D. C.—A wholesale 

firm here, E. G. Schafer & Co., is 


Now, for fashion... faveor— 


TAINLESS STEEL 





‘ SIN F&F 





MATEHED 


SINK ocd 


STAINLESS STEEL SINK BOWLS ARE BEAUTIFUL 


A lifetime “Butler” satin finished deck, with Van Seal’s 
exclusive ‘“Highlite Embrace” provides a highly pol- 
ished bowl outline with a blending interior bowl finish 
. .. beauty and service for tomorrow's kitchens today. 


PROVIDES ALL YOUR STAINLESS STEEL SINK 
BOWL NEEDS... THREE COMPLETE LINES... 


with more than 45 models or sizes in each line. 


@ For custom builders and discriminating specifica- 
tion needs, specify the Van Seal 18 ga. type 302, 
18-8 Stainless Steel Sink Bowl. 


@ For the popular volume market and stock demands, 
specify the Van Seal 20 ga. type 302, 18-8 Stainless 


Steel Sink Bowl. 


@ For economy demands, specify the Van Seal 
“ Alpine" 20 ga. type 430 Chromium Stainless Steel 


Sink Bowl. 


Insist on Van Sea/—where quality, service and 
performance make the difference. 


ANGE 


celebrating its 75th anniversary by 
awarding 10 prizes to dealers and 
their employees each month for five 
months. 

Also each month a selected group 
of nationally known products are 
featured at attractive prices. 

The prizes and featured products 
are announced in a special “Old 
Time” newspaper. A drawing for 
a $300 “Diamond Jubilee” ring will 
climax the celebration. 


Spivak and Motley to Speak 
at CSA Convention 

Cuicaco—Political and sales 
prospects in the “soaring ’60’s” will 
be reported by well-known speak- 
ers at the Central Supply Assn. 
convention here September 30- 
October 2, secretary James Peery 
has announced. 

Lawrence Spivak, famed as a 
founder and panel member of the 
“Meet the Press” TV show, will 
present the political outlook. Ar- 
thur Motley, president and publish- 
er of Parade magazine, will tell 


L. Spivak A. Motley 
what type of selling will be needed 
to increase sales in the next decade. 

Also scheduled to speak will be 
Dr. George Cline Smith, vice pres- 
ident and director of F. W. Dodge 
Corp., well-known construction 
news analyst firm. He will speak 
on trends in construction for the 
coming decade. 


e They will link their talks with 
the meeting’s theme, “The Soaring 
’60’s: a Challenge to the P-H-C 
Industry,” Peery said. Other re- 
ports will cover economic and 
competitive challenges. 

The 65th annual convention will 
be held in the Palmer House Hotel 
and is open to CSA members, man- 
ufacturers and their representa- 
tives. The registration fee is $25. 

Spivak puts pointed questions to 


guests on his news-making show, 


INDUSTRIES INCORPORATED 


7403 W. WILSON AVE. ¢ CHICAGO 31, ILLINOIS | (Please turn to page 191) 
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BASEBOARD RADIATION 
If you're equally interested in 
QUALITY and HIGH EARNINGS, 
REPCO is for you! Furnished 
prime coated or in 4 baked 
enamel decorator colors. 
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(Continued from page 188) 
winner of a number of TV awards. 
He will be questioned by Chicago 
TV reporters at the convention. 

Motley is a member of the Hall 
of Fame of Distribution. In his 13 
years as head of Parade, circula- 
tion rose 400 percent and advertis- 
ing revenues increased 12 times. 

Convention registration will open 
the morning of September 30. A 
sales seminar and workshops will 
be held in the afternoon and the 
“Get Acquainted Party” that night. 


= Salesman’s pay will be discussed 
twice at the convention. Peery 
said, “The preliminary results of 
our 1959 sales compensation survey 
show quite a change in compensa- 
tion methods since our last survey 
in 1951. A majority of our mem- 
bers, for example, apparently are 
now paying commissions rather 
than salaries. This fact and many 
others will be spelled out.” 
Survey analysts will report their 


findings at the afternoon open ses- 
sion on October 1. A workshop 
will be held the following morning 
so members “can discuss fully what 
the findings show and how individ- 
ual firms can apply them,” Peery 
said. Other workshops include a 
study of wholesalers’ general in- 
surance needs and a report on 
materials handling equipment. 

The Plumbing-Heating-Cooling 
Information Bureau will hold its 
annual meeting October 1 at 4:30 
p.m. It will report to the convention 
the following morning. 

CSA’s banquet and show will be 
held the night of October 1. 


Toilet Seat Sales 

Campaign Is Sparked 
Cuicaco—The plumbing indus- 

try’s campaign to increase toilet 

seat sales has gathered full steam 

with national distribution of mer- 

chandising aids from two sources. 
The Olsonite Modernization Kit, 


advertised in the June issue of 
DomesTic ENGINEERING for the first 
time, has been in demand from con- 
tractors who want to increase 
toilet-seat sales and gain entree to 
complete bathroom modernization 
jobs without increasing sales costs. 


a Also being distributed in mount- 
ing quantities is the Blushing Betty 
Toilet Seat Merchandising Kit pre- 
pared jointly by the Toilet Seat 
Manufacturers Assn. and Domestic 
ENGINEERING. Its aim is to cash in on 
the big toilet seat replacement mar- 
ket—about 50 percent of all homes 
—with a journeyman-selling pro- 
gram that will increase volume in 
products and service. 


= Olsonite, a division of Swedish 
Crucible Steel Corp. (Detroit), and 
the TSMA launched their com- 
plementary campaigns to curb in- 
creased competition from depart- 
ment stores, mail order houses, and 
hardware, drug and novelty stores, 
and other non-industry retailers in 
the sale of toilet seats. These 


(Please turn to page 192) 
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Sign Your Name on the 


CODE RATED 


CONVECTOR 
RADIATION 
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OUR NEWEST WET LEG 
GAS BOILER WITH THE 
20-YEAR WRITTEN GUARANTEE. 





Fully Enclosed, Nothing Exposed... 


Greatest Success Story in the 
Heating Industry! Perfectly 
designed and engineered; 
popular models approved for 
ZERO CLEARANCE and closet 
installations. Copper tankless 
hot water heater provides 
year ‘round domestic hot 
water. Full range of sizes. 
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N OW Over 7,000,000 Home-loving Families 


WILL SEE REPCO ADS EVERY MONTH 
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GAS FIRED BOILER 
‘ 


NOW...a Hot Water Boiler 
designed exclusively for 
small installations... 


The new Utica Series ‘8’ Gas Fired Boilers 
provide the finest in economical hot water 
heat for smaller homes, apartment houses 
and commercial buildings. Because of their 
compact size, they are particularly 
adapted for installations where space is a 
factor. Available in 3 sizes, rated from 
175 to 360 sq. ft. (net sq. ft. radiation). 


Rated and approved for 
use with all types of gas 


Series ‘8’ Boilers are AGA approved for 
use with Natural, Manufactured, Mixed 
and LP Gas. They are tested and rated by 
IBR, and meet the rigid requirements of the 
ASME Boiler Code, your assurance of 
dependable, efficient operation. Sections 
and base are rugged cast iron. The finest 
quality, highly sensitive controls provide 
accurate temperature regulation and fuel 
economy. 


Factory assemblied...easy to install! 


Series ‘8’ Boilers are shipped direct to you completely equipped with gas burners and 
controls, theraltimeter gauge and ASME relief valve. The handsome Blue Hammertone 
Jacket is completely insulated to prevent heat loss. Installation is quick and easy — 
saves you time on new jobs or replacements. Write for literature and prices. 


UTICA RADIANT 
RADIATORS UTICA RADIATORS 
UTICA “CONSTELLATION” UTICA “STARFIRE” UTICA “STARFIRE” 
GAS FIRED BOILER O1L FIRED BOILER OlL FIRED BOILER 
FLUSH JACKET MODEL EXTENDED JACKET MODEL 


Sea tey Way Vel? Wael: 
CORPORATION 
UTICA, NEW YORK 
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(Continued from page 191) 
sources have used this basic sale as 
a starting point for complete mod- 
ernization sales, often on a semi- 
do-it-yourself basis. 

In inaugurating its campaign in 
DE, Olsonite pointed out, “As a 
plumbing contractor, you have a 
built-in advantage over every oth- 
er businessman. Your customers 
ask you to call them and then pay 
you for your selling time... It’s a 
golden opportunity to sell, and your 
standard service charge pays for 
your selling time.” 


a To take advantage of this oppor- 
tunity, Olsonite has produced a 
simulated leather carrying case 
which journeymen can use to dis- 
play the same seat while working 
in the home. Before leaving he asks 
the homeowner if he is interested in 
brightening his bathroom with a 
new toilet seat. The journeyman 
also is aided by a cross section of 
the seat to show construction fea- 
tures and by four-color literature. 


uThe kit was developed from a 
survey of more than 1,000 contrac- 
tors by Olsonite and Domestic EN- 
GINEERING. The: survey indicated 
that nearly 90 percent of the res- 
pondents would use journeyman 
selling of toilet seats if suitable 


(Please turn to page 194) 


SALES KITS to help journeymen seli 
Olsonite toilet seats while on service 
calls are available from wholesalers. 
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COPPER FINISHING MACHINE 


- lar 


REDUCES "ON-THE-JOB” COPPER 
CLEANING AND CUTTING TO SECONDS! 


Oster’s new COPPER FINISHING MACHINE 
eliminates all hand operations. Does the com- 
plete copper preparation job fast, efficiently. It 
cleans tubes and fittings - - - cuts off - - - deburrs 
--- and reams - - - all by POWER! Five operations 
on NINE sizes (%” to 4”). See it today at your 
nearby Oster Distributor—or write to us for further 
information on how it can help you slash your 


copper installation costs from dollars to pennies! 


THE ‘OSTER| MANUFACTURING CO. 


1306 East 289th Street + Wickliffe, Ohie, U.S.A. 


i oa ee 
BE READY for winter nae amen 


NEEDS THIS MACHINE. 


| freeze-up emergencies With | — trovsonds soi 


Coast to Coast. 


T r j n d | Order yours TODAY! 


THERM-O-TRON Th out 
aw 
PIPE THAWER 
Tas, srostest time 20d money sever tor home, Tl 1° OWA aa! 


tric outlet. Also available for 220V service when 
specified. Thaws out frozen pipes in a few min- 


utes. NO FLAME, WATER 
Plumbers make extra profits by faster handling 


of emergency freeze-up calls Also ideal for 
sweating copper tubes and pipes. Use it year 


‘round for soldering and brazing . . . bending Pp i PE Ss 
copper pipes. Eliminates use of numerous fit- 
tines and subsequent threading time. 














Electronically 


LOWEST ta. 
PRICE TAG 
ON ANY 
CIRCULATOR 
FOPdecn~s te SF OP hee based 


Check the figures: You pay less for a Fostoria 400A than any frozen ground of blow torch 

other standard water circulator. But you still get performance . 

and features the others can't touch. The seal-less 400A needs —_ (Additional, cable avail: 

no lubrication, no starting device. It can be installed in any able for greater lengths of pipe) 

position—serviced with only a screwdriver. Use the 400A for Sporating  tnstructions. FOB Chicago 
Circuits or zones to 90,000 BTU. Two-year warranty. Write for | Nothing else to buy. tow Fon nal 
information to Fostoria Pressed Steel Corporation, Pump Di- 


: Dept. P-7-J 
vision, Fostoria, Ohio. 901 


1807 South Clark St 
Chicago 16, til 
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ad 3 
PUMP 


AS PART. OF AMCO'S 
"BAKER'S DOZEN" 


see opposite eletela 


CONTACT THESE FINE 
REPRESENTATIVES 


Mich.-Ohio-Ky. 
American Sales Co. 
12933 Fenkell Ave. 
Detroit 27, Mich. 
Western Pa. 
Troy Russell 
90) Ross Ave 
Pittsburgh 21, Pa. 
Wash. & Ore. 
Bruce P. Rutherford, Inc. 
1954 First Ave. South 
Seattle, Wash. 
Western N.Y. 
Chester J. Martin 
1186 Stony Point Rd. 
Grand Island, N.Y 
N.Y. City & Lb. 1. 
Reiner Sales Agency 
2109 Matthews Ave 
N.Y. 62, N.Y 
Western Mo. & Kan, 
Robert J. Meunier 
2562 Holmes 
Kansas City & Mo 
Wise 
Fred L. Thuemling & Assoc 
412) West North Ave 
Milwaukee & Wise 
Bastern Pa., Sauthern N. 4. & Del 
> Muir Strah 
720 beihiehem Pike (FO. ben €1) 
Wihttemarrnh, Pe 
ladiane 
Mike Ellawarth 
aw 1h Bia at 
Palmahin eile. bane 
Whwate 
abe Salma bs 
SVR Posh Ay + ah 
rl waaay 
New Pualaned 
B. Siantey Preeiiean A be 
PreesAne @ 
Wha #8 Meee 


OR USE THIS 
HANDY 
COUPON 


American Machine & Tool Co, 
Royersford 28, Pa 


Gentlemen 

Please send full detaile of the AMCO 
Baker's Dozen 

Your Name 


Company 


City cn Zone State... 
ee cm ee eer eee ee cm me 
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News 





(Continued from page 192) 

merchandising aids were available. 

An example of how journeyman 
selling can be effective was cited in 
the October, 1958, issue of Domes- 
TIc ENGINEERING which told how 
Union Plumbing and Heating Co. of 
Richmond, Va., increased toilet seat 
sales from 12 to 150 in a year by 
having journeymen display a seat 
while on service calls. 


a The Olsonite kit is offered for $5, 
less than half of what it costs, and 
includes the case with maroon 
velveteen lining, the Olsonite 40 
seat, a sample cross-section of its 
construction, four-color folders, 
suggested retail prices, and folders 
on the No. 30 seat, more com- 
petitively priced. 


a The Blushing Betty Kit, a door- 
opener for toilet seat and related 
sales, was developed by a TSMA 
committee and consists of five 
parts: 

1. A manual showing contractors 
how to cash in on toilet seat sales 


Names in the News 


H. Clifflerd Keehner has been 
appainted general manager af the 
Whalesale Division af the Speak 
man Cea, W timingian, Del 


Giearge Pickett has been elected 
Vive president ane Benepal sales 
wahager and De Cael Behulle haa 
heel elevled ta the beaape af Paw 
ere Thaelaiwe ©) Ghahte, 


Walter Hiaeeenplie hae been pre 
ieibeed fey RMELUEL VE Ube phbeentetinnit 
of Awe Thdtieteies, The, daeheon 
Mich, aid Henney Revewer wae 
Hhamed director of engineering 


H, C. Keehner 
Speakman 


G. E. Fickett 


Powers 


For example, a survey of Bay City, 
Mich. indicated half the homes that 
journeymen enter need a replace- 
ment toilet seat. 

2. A consumer folder in which 
Blushing Betty shows the many ad- 
vantages of buying a new seat. 

3. Jumbo postcards for direct- 
mail campaigns. 

4. A newspaper ad in which 
Blushing Betty shows how pride in 
her bathroom is linked with a 
sparkling seat. 

5. A countercard which holds a 
standard-size toilet seat for display 
purposes in showrooms. 


=aBlushing Betty, for those who 
haven’t met her, is the petite lady 
who acts as a saleswoman in the 
campaign to win more toilet seat 
sales. Her blush is a reflection of 
the ones many embarrassed home- 
makers experience over the condi- 
tion of their toilet seat—an embar- 
rassment the plumbing contractor 
and his selling-journeyman can 
easily correct by using industry 
merchandising materials. 


Robert Anderson has been ap 
pointed national sales manager fox 
Flexible Plumbertoals Inc., Los 
Angeles 


Harry Case has been appointed 
manager af residential climate 
ehanger sales far The Trane Oe 
La passe, Wis, b, B. Dantel sus 
veeds AVM a8 Manager af Whaleasals 


ai tha 


Willian tbe Waa hee Wahi 
sales Wiahader at Adaiie Mantas 
tihite ©, Cleveland 


' J { neaella Hae hewn bleeted 
Vive president of manufaetueine at 
Beaver Pipe Toole Ine, Warren, O 


W.M. Hassenplug H. R. Krueger 
Acme Acme 
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Donald Lininger has been ap- 
pointed assistant sales manager. 


Robert Schreiner has been ap- 


pointed marketing manager of the 
Industrial Division of American- 
Standard, Detroit. Edward Eddy 


has been named manager of mar- 


7 9 
keting planning services for the a6 A K FE vf J D 0 F N 
corporation. 


ORDER 12 AMCO PUMPS 
AND GET 1 PUMP $F¢ | 


R. G. Schreiner D. Schaub 
American-Standard Waste King 


Dick Schaub has been promoted 
to the newly created post of as- 
sistant general sales manager of 
Waste King Corp., Los Angeles. 


H. C. Siler has been named gen- 
eral sales manager of Utility Ap- 
pliance Corp., Los Angeles. 


Paul Froeb has been appointed 
to the newly created post of man- 
ager ef merchandising at Holub In- 
dustries Inc., Sycamore, Ill 


Research Products Corp., Madi 
son, Wis., has announced the ap 
pointment of John Schutz as gen 
eral sales manager; EB. F. Rathe as 
assistant general sales manager; K 
ti Lindgwist as administrative as 
sistant ta he viee president af may 
keting; Jerey Staehell as trattk 
manager, and Haward Haveland as 


piyeey haat “ey Th) 


Shipments ef OF Meating 
Equipment Up 10 Percent 

New Yor Chey Shipiente of 
eentral ofl heating eauinment th 
June and the flpat ale monthe of 
1950 were 10 percent above year 
awe fimures, aeeording te the may 
ket research department of the Oil 
Heat Institute of America 

First six-month shipments to 
taled 235.626 units 

Boiler-burner shipments showed 
the biggest percentage gain, total 





Cash in on the AMCO “Bakers Dozen” pro- 
motion. For one order only, you can obtain 
a dozen or more of any of the Amco pumps 
illustrated — AND GET AN EXTRA ONE 
FREE! Order a dozen each of several models 
— and, for each dozen, you'll receive 
THIRTEEN! 

We're anxious to show you that with AMCO 
pumps, you'll always get a BAKERS DOZEN. 
You'll get extra low competitive prices; 
you'll make extra profits — and you'll find 
that AMCO PUMPS are engineered to give 
long, trouble free service. And, the AMCO 
gvarantee protects you like no other. 

For over a quarter of a century, AMCO 
pumps have been sold regionally. Be the 
first to bring this line to your territory. Ask 
our representative for full details or use 
the coupon on the opposite page. But act 
right now. This offer is limited 


ing 4,560 units in June, up 29 per- AMERICAN MACHINE AND TOOL CO. 
cent, and 21,385 in six months, up ROYVERSFORD 28, PA. 
(Please turn to page 196) Machine builders and iron founders for over a quarter of a century 
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Plastic Pipe ad 
with no picture? 


Why no 
picture? 


There are scores of brands of plastic 
pipe on the market...made of many 
different kinds of plastic materials... 
wonderfully improved over the early 
plastics. All are labeled “rust resistant” 
.-. but total results may be good, bad, 
or indifferent depending on the choice 
you make. Here’s what to look for: 


The universal material? No such thing. 
No one plastic (no metal, for that 
matter) can handle all liquids...no 
one has all the properties required 
of a truly universal pipe. Closest to 
it are Ace Riviclor (Rigid PVC) and 
Ace-Ite (ABS rubber-plastic blend). 
Riviclor is a little better on chemical 
resistance, and Ace-Ite is a little 
better on impact strength and heat 
resistance. Both cost about the same, 
are rigid, and come in 20’ lengths. 
Ace Supplex (Polyethylene) is flex- 
ible; comes in 100’ to 400’ coils. All 
are OK for drinking water and also 
for chemicals used in treating water. 
Of course they’re immune to rust, 
rot, soil and electrolytic corrosion. 


Are plastics fully approved for drinking 
water? Yes...the National Sanitation 
Foundation at University of Michi- 
gan attests with this seal 
that they regularly test Ace 
Riviclor, Ace-Ite, Ace Supplex and 


certain of our other brands of plas- 
tic pipe, and certify them non-toxic. 


A picture can be deceiving. Almost all plastic pipe 
looks the same ...some even looks like metal pipe. 
The difference is a matter of service...and piping 
that goes wrong can be mighty expensive. A picture 
means nothing... but... 


These materials are odorless and 
tasteless as well as non-toxic. 


Are plastics strong enough? Hundreds 
of water works and thousands of 
chemical plants (all very critical 
people) say yes! Plastic pipe is now 
available in several wall thicknesses 
for working pressures to 490 psi. It 
takes plenty of hard knocks, and 
resists accidental cutting and 
damage quite satisfactorily. 


Where do I use it? For wells and farm 
water systems. For construction job 
water lines, industrial piping, mine 
drainage systems. For lawn and golf 
course sprinklers...recirculating 
water lines in air-conditioning. 
We’ve supplied miles of pipe for suc- 
cessful installations. If you haven’t 
yet put some underground for test, 
it’s time to start. Nothing takes the 
place of personal experience. 


How can I dodge the pitfalls of “trial 
and error?” Go to a company that has 
no axe to grind...a company with 
the widest experience. We, for 
instance, supply eight different kinds 
of pipe... with fittings and valves to 
match. For truly unbiased advice... 
backed by 100 years of experience 
...and prices as low as you’ll find 
anywhere...come to 


American Hard @) 
Rubber Company. Swit 


Write John R. MacKay, 200 East 42nd Street, New York 17, N.Y. for literature kit ARS-1; 
most complete information available from any manufacturer. No cost or obligation. 


ACE Rubber & Plastics Equipment 


by AMERICAN Hard Rubber Company 
division of AMERACE Corporation 








News 





(Continued from page 195) 

22 percent. Warm air units totaled 
26,173 in June, up 1 percent, and 
130,763 in six months, up 3 percent. 

June figures for oil burners 
shipped separately for use in homes 
converting to oil, for replacements 
and field assembly were 19,271, up 
21 percent. The six-month total 
was 83,476, up 18 percent. 


Thomas Ryan Named New 
MCAA Exec Secretary 


New York Criry 

—The Mechanical 

Contractors Assn. 

of America last 

month announced 

the appointment 

of a new executive 

secretary. He is 

T. J. Ryan Thomas Ryan, 
lawyer and one-time special as- 

sistant to the general counsel of the 
National Labor Relations Board. 

Ryan, the announcement said, 
will assist the MCAA in the forma- 
tion of policies pertaining to labor- 

management relations and proposed 

legislation affecting the industry. 

He replaces Lloyd Gruman, Jr., 

who resigned recently to take over 

a similar post with the MCAA’s 

New York City affiliate. 


Josam Becomes Part 
of Berliana Corp. 

Micuican Crry, Inp.—A leading 
producer of plumbing drainage 
products, Josam Manufacturin:. Co. 
and Josam Products Foundry Co., 
has become an affiliate with the 
Berliana Corp., Chicago. 

The announcement was made 
jointly by J. S. Newman, executive 
vice president and general manager 
of Josam, and Derald Ruttenberg, 
president of Berliana. 


a “This move,” Newman said, “will 
strengthen Josam operations and 
permit rendering even greater 
service through greater strength, 
efficiency and diversification.” Jo- 
sam will continue to operate under 
its present management. 

Josam’s products include roof 
and floor drains, intercepting de- 
vices, backwater valves, swimming 
pool fittings, shock absorbers and 
carrier and closet fittings. 
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Silver Shield Training Program 
Expanded from Eight to 12 Weeks 


CLEVELAND—The Silver Shield training pro- 
gram has been expanded from eight to 12 weeks 
“because of the popularity and demand for the 
training,” said George Boeddener, managing 
director of the National Warm Air Heating & 
Air Conditioning Assn. 

Developed by the association, the program 
prepares contractor-dealers for installation of 
Silver Shield (quality) ducted heating and 
cooling systems. The course is open to all 
dealers in cities where it is offered. 


a The program consists of weekly two and a 
half hour sessions for 12 weeks. It covers the 
design, installation, adjustment and balancing 
of Silver Shield winter and summer air con- 
ditioning systems in all types of residential 
buildings. Instructors are experienced applica- 
tion engineers from local industry, universities, 
colleges or utilities. 

Training programs are being conducted now 
in Rochester and Niagara Falls, N. Y., Nash- 
ville, Tenn. and Philadelphia. Training will New CUM-APART Unit Heater Vent 
start soon in Grand Rapids, Mich., Sharon, Pa., 


: see : Here is a new Unit Heater Vent that is rugged and well- 

and Milwaukee, the association said. built to give dependable, trouble-free service. The No. 57 
Unit Heater Vent with Cone Siphon is designed for oper 

General Controls Names Remy Ludwig ating pressures up to 20 psi. The Cone Siphon greatly re 


* ° duces damage caused by water hammer. (For operating 
to Head New International Division pressures up to 10 psi the No. 57 without siphon may be 


GLENDALE, Catir.—The newly created Inter- used. ) 
national Division of General Controls Co. willbe | 
headed by Remy Ludwig, president William | The exclusive CUM-APART feature 
Ray has announced. eee | ag hid otter waetn gg oe 
The division will supervise and coordinate poses. Bella ic techie Ges al ca 
the firm’s expanding overseas activities, Ray failure, but the CUM-APART design 
said. Ludwig was formerly vice president and overcomes this trouble 
director of the international division of a mid- - sited 
western controls manufacturer. : sheew'o @ Cepentaie Vent-Rite Vent 


for every type of job . . . steam, hot 
“General Controls Co. plans to acquire fac- water or unit heater. 


(Please turn to page 198) wholesaler. 


Order from your 


Vent-Rite No. 57 Unit Heater Vent 
with Cone Siphon. %4” male 
x 4” female bottom connection 


Overall height 4-9/16” 





Be Rohit with 
VENT- RITE 


VENTING VALVES 


Best because scientifically designed 
See” | ee, \ | yl by the pioneers in vent control 








“| wish you’d stop saying, ‘Into each life 
some rain must fall’!”’ 





ars' NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment Casket 
Securely Seamed Between Halves 
Assures Dependable Service! 


QUALITY 
WITH 
ECONOMY 
4" x5” 
TYPE “A” 


i 


ARE OUR 
BUSINESS 


Yes, tor 50 years, Plumbing Contrac- 
tors have recognized the value of 
Ayling G Reichert’s quality and ex- 

rience in the manufacture of toilet 
loats. Since we have met all com- 
mercial demands in float require- 
ments, time has proven our products 
are long-lasting, efficient and de- 
pendable 


8, O 


SPECIAL FLOATS 
Ayling and Reichert manufactures a 
wide variety of types and sizes of 
brass and copper floats for liquid 
level control—covering such applica- 
tions as carburetors, humidifiers, 
sump pumps, water closets, etc. These 
are made to customer's —— 
tions. We invite your inquiries. 

*Trade Mark Registered 


THE AYLING & REICHERT CO. 
3047 NORTH ERIE...TOLEDO 11, OHIO 





Cask Ct on customer acceptance—there 


are millions of Square D 9013 FSG pressure 


switches now in use! 


® Use this free, eye-catching counter display. 
It goes to work like another “counter man” to 
build your replacement business. 


Write for Bulletin 550, Square D Company, 
4041 North Richards St., Milwaukee 12, Wis. 


SQUARE J) COMPANY 


News 





(Continued from page 197) 
tories, open additional branch offices and license 
new distributors in several overseas areas,” 
Ray said. The firm’s products include controls 
for heating and air conditioning equipment. 


Campaign Stressing Ability 
“Brings Equitable Prices" 

Cuicaco—A campaign promoting confidence 
in the master plumber in northern New Jersey 
“is helping him make sales at equitable prices,” 
Rheem Manufacturing Co. asserts. 

“Reports from the area indicate the industry 
is in its best position since the direct-to-you 
distributor appeared as a competitor to the p-h 
contractor,” the company said. 

A year ago, Rheem and cooperating whole- 
salers began a radio, newspaper and billboard 
campaign to convince the public that the con- 
tractor is a trained professional. 


w= The campaign has affected the contractor 
also. “Knowing of this new acceptance by their 
public, contractors are enthusiastic in trying to 
do a better job of both sales and service than 
ever before,’ said Harry Hirshman of Atlas 
Plumbing Supply Co., Passaic, N. J., one of the 
participating wholesalers. 

. Contractors are doing business “with a feeling 


(Please turn to page 201) 





when 
trouble 


No wonder a Master Plumber's 
most importam tool is his hip 
boots. He's used them many a 
time to rescue a marooned 
“do-it-yourself'er” who tried to 
do @ job that only a specialist 
should tackie 
For any plumbing probiem, it 
will save you time and money to 
seek the service of a profes- 
sione! a licensed Master 
np Plumber who is in your neigh- 
if borhood to assist you and serve 
you whatever your plumbing 
need. And by the way... would 
you like an easy, economical 
solution to your hot water prob- 
tem? Cail your plumbing con- 
tractor today tor information 
on the new Rheem “Demand 
Rated’ Water Heaters that 
make hot water as fast as you 


tan set. Easy payment plans. | 


THE PROFESSIONAL contractor is the man to call 
when plumbing problems arise, according to this 
ad in New Jersey newspapers. The ad is part of a 
campaign by Rheem Manufacturing Co. and its 
wholesalers to promote confidence in contractors. 
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a PRUHTS 


Sell the Most advanced line... 
Sell Crane 

For Residential 

Use 


Crane Sunnyday 2WG-PW 
Small and compact gas- 
fired boiler that comes com- 
pletely wired and ready for 
easy installation. Heat 
travels through staggered 
passages that squeeze out 
the maximum amount of 
energy. Two sizes: AGA 
rated from 120,000 to 
165,000 Btu/hr input. 





Crane Sunnyday 26. 100% 
automatic gas heating. 
Staggered heat travel, 
tankless water heater and 
heavy Fiberglas insula- 
tion. Aluminized steel 
flue-collector resists cor- 
rosion from all gases. 
Eight sizes: AGA rated 
from 100,000 to 450,000 
Btu/hr input. 


Commercial, Industrial Boilers. Used singly or as a battery, these top per- 
formers will provide efficient, modern gas heating for hotels, motels, depart- 
ment stores and other commercial applications. Fully automatic, economical 
operation. Simple installation and wide range of sizes build salability. 
Crane Radiation. Every type for every installation. Crane Sunnybase panels, 
Sunnyray radiation and Compac radiators. 


SEE YOUR CRANE REPRESENTATIVE TODAY FOR ALL YOUR HEATING NEEDS! 


For completely dependable installation, use CRANE QUALITY VALVES, FITTINGS, PIPE, TUBING 
and CONTROLS. 


® 
p C 
STEP e YOUR SALES WITH RANI - 


CRANE CO., 836 S. MICHIGAN AVE., CHICAGO 5, ILL. 
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DEMAND THE GENUINE 


4 


Spiral Self-feeding 
RATCHET REAMER 


Proved best by thousands of 
users through years of on-the- 
job performance. 


NO PUSHING/ 


This forged steel cone has spiral 


flutes with patented cutting edges 
Whenever you want to work which feed the tool into the pipe 


with pipe . . . ask for a REED pipe tool. to CUT the burr quickly, and easily. 


ERIE, .PENNSYLVANIA 


on_y EDWARDS YOU CAN 
HAS 100% AUTOMATIC 

AIR ELIMINATION 8 E E 
AT a 


HEATING UNIT! | & 
No other heating system, regardless 

of cost, can offer 100% automatic air 

elimination right at the heating unit! i ald [> - 


This unique, single-vent design actually : : ; 
eliminates all air in the system in less ans : 
than 4 minutes . . . without special a IS GOOD — BECAUSE 
expensive baffles or additional vents. 
There’s no need to spend tedious hours Pe || SULFLO NO. 1 SULFLO NO. 2 
“bleeding” lines, and there is never a {| 4 2 For Machine Use 
costly call-back to track down knocks 4 Mi For Hand Thread- —Lighter in den- 
and gurgling noises. Hi : : s. on the sity than No. 1. 
; : i ing, Tapping and Has same proper- 
Write today for full-color literature = Joh : 
on Edwards’ entire low cost Zone Con- MN Bruch On Jobe. ° ine a8 Me. *. 
trol Heating System featuring Edwards’ 
unsurpassed baseboard radiation and | . 
motorized zone control valves! Mh SULFLO Machine-Kut 








For Pipe Threading Machines and for the machining of high alloy 
steels. Machine-Kut is a sulphurized fluid type cutting oil, transparent 
on work. 


Sulflo Products Are Sold By Selective Distributors 


(If you don’t know who your local SULFLO Distributor is, write us— 
we'll be glad to send you literature and put you in touch with him.) 


EDWARDS ENGINEERING CORP. 
ee a SULFLO, INC. ciizasety 4,N. J. 
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(Continued from page 198) 

of confidence and increasing their sales of both 
merchandise and service to homeowners,” said 
Harry Beslow of Bayonne Plumbing Supply Co., 
Bayonne, N. J. “We believe this excellent con- 
dition has been brought about largely through 
the professional stature program sponsored by 
Rheem and its wholesalers,” he added. 


=» “The accelerated program launched a few 
months ago is increasing benefits to the plumb- 
ing and heating industry of northern New Jer- > ' 
sey,” said Morris Poster of Ridgewood Plumbing eh In Barrow, Alaska 
° fal s ’ 
Supply Co., Ridgewood, N. J. a di dati U.S. Weather B Select 
Recent ads advised homeowners to “call a oe T_T SESS 


professional for any plumbing problem.” 
An August tie-in ad said: “It costs no more | O -B LAS T 


when you buy from a master plumber. He pro- 

vides peace of mind that comes from knowing | EE, CONOMITE 
that the advice, sale, and installation you get is | 

from a trained professional whose business suc- 


cess depends on your complete satisfaction.” POWER GAS CONVERSION BURNERS 


«= Contractors also participated in the program : 
in others ways. They circulated door knob | , pe Economite supplies heat for 
hangers and service stickers. One sticker was — os pum» 
attached to a water heater when it was in- 2. hospital kitchen. 
stalled, and another type was attached when- 
ever they handled other plumbing service in 
a home. A prime objective of the promotion is 
“to encourage New Jersey homeowners to regard 
their neighborhood plumbing contractor as an 
important protector of health and comfort,” 
Rheem said. 

(NEWS continued on page 202) 











Feeder line crossing 
Nerrovik lagoon 1s 
cable-suspended. 








Thirteen Economites and seven Dual Fuel Lo-BLAST 
Burners burn natural gas with trouble-free dependa- 
bility to heat personnel housing, offices, warehouses, 
hospital, school and other buildings inthe U.S. Weather 
Bureau Station, Barrow, Alaska. 

Economite adds a bonus of savings over and above 
its dependability—averages 10% lower operating cost. 
Controlling primary and secondary air perfectly, it 
functions independently of variable natural drafts—is 
especially well-suited for down-draft boilers. Combus- 
tion is completed in an incandescent firebox, with 
radiant heat applied to crown sheet and side walls. 
Other features: soft, quiet-flame...standard controls 
with positive acting pilot and blower safetys...sturdy, 
fool-proof design...easy to install because completely 
assembled and factory-tested on gas. 

Lo-BLAST Power Gas Burners are available in 
70,000 to 20,000,000 B.T.U. input capacities. Write 
for literature. 

















(Use of this product by a U.S. Government Bureau in no way 
constitutes an endorsement of the product by the Government.) 


MID-CONTINENT 


1, Soe 8 Pee 33 1 @) BD) OL On a OL OF 
1960 N. Clybourn Ave., Chicago 14, II 

















“Put it over there. Under the waterfall.’’ 
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U.S. FIRE-BALL OIL 
ECONOMY BOILER 


Although low in cost, 
this unit gives out- 
standing performance 
because of proven de- 
sign advantages and is 
guaranteed for 10-years. 
Three sizes available 
with optional domestic 
hot water coil. Each is 
fully approved by 
A.S.M.E. 


TODAY IT PAYS TO GO 
U.S. ALL THE WAY! 


You'll find that every 
U.S. heating or plumb- 
ing item you add to your 
line will give you a bet- 
ter profit picture on 
every U.S. product in 
your line. 

With U.S. you can cut 
the cost of doing busi- 
ness by ordering all 
plumbing and _ heating 
products together in one 
Consolidated Shipment. 
Write today for list of 
items you can order in 
a single U.S. shipment. 





U.S. FIRE BALL 
GAS-FIRED BOILER 


Extra high efficiency 
from aluminum-clad 
corrugated steel fin, low 
cost operation, quick 
“packaged” installation, 
and 10-year guarantee. 
Four sizes are A.S.M.E. 
and A.G.A. approved 
for all types of gas. 
Available with optional 
tankless domestic hot 
water coil. 


PLUMBING FIXTURE 
HEATING AND COOLING CORP. 


1130 CITY PARK AVE., COLUMBUS, OHIO 
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(Continued from page 201) 
Westinghouse School Trains Several 
Hundred Air Conditioning Servicemen 

PrirtssurGcH—The factory school operated by 
its air conditioning division trained several hun- 
dred servicemen between October, 1958 and 
May of this year, Westinghouse Electric Corp. 
has announced. The men came from the divi- 
sion’s dealer and distributor organizations. 

Classes were held for eight months at the 
company’s plant in Staunton, Va. One-week 
courses in residential, packaged commercial 
and applied equipment covered all of the im- 
portant aspects of air conditioner installation, 
operation and maintenance, the company said. 
J. M. Nygaard supervised the program. 

Training facilities included a classroom for 
lectures, visuals aids and projection equipment. 
Actual service conditions and maintenance op- 
erations were simulated on models of all pack- 
aged cooling and heating products. 


Sharp Rise in Net Sales and Earnings 
Reported by Controls Co. of America 

ScHILLER Park, Itt.—A sharp rise in Con- 
trols Co. of America net sales and earnings in 
the six months ended June 30 was reported by 
Louis Putze, president. 

Net sales were $25,965,287 compared with 
$12,767,273 in the first half of 1958. The 1959 
figure includes $7,255,636 of sales of the Red- 
mond Co., acquired in the second half of last 
year. Net earnings were $1,385,935 compared 
with $341,962 a year ago. 


Noland Co. Gets Exclusive Distribution 
of Ruud Water Heaters in Three Areas 

Newport News, Va.—Noland Co. has an- 
nounced its appointment as exclusive distrib- 
utor for Ruud residential and commercial gas 
water heaters for the state of Virginia, District 
of Columbia and Hagerstown, Md. trading area. 

Denny Gaeth has joined Noland’s Washing- 
ton, D. C. branch as a Ruud special sales rep- 
resentative, and Bob Fisher became Ruud dis- 
trict sales representative. J. P. Kilpatrick, for- 
merly Ruud distributor in the nation’s capital, 
has retired after 44 yean's’ service. 


Waste King Sales and Earnings Rise; 
$35 Million in Sales Predicted for ‘59 

Los ANGELEsS—Sales of $20,962,894 for the 
year ended March 31, compared with $17,- 
565,989 a year ago, have been reported by 
Waste King Corp. Net earnings were up 31 
percent to $551,337, against $419,845 last 
year. 

Sales of its subsidiary, Cribben and Sexton 
Co., Chicago, from January 31 to March 31 were 
in the total sales. Net earnings included 

(Please turn to page 205) 
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only the 


Se GREASE INTERCEPTOR 


can do this 


An efficient grease interceptor must do two things: 
(1) intercept over 90% of the grease in waste water, and 
(2) provide an EASY method of emptying the grease col- 
lected ... for if the grease is not removed periodically the 
interceptor becomes filled and no longer collects grease. 
Due to the difficult, disagreeable and messy job to re- 
move grease from ordinary interceptors because the cover 
must be removed, the grease scooped out and the cover 
replaced, such interceptors are seldom cleaned. 


JOSAM MANUFACTURING COMPANY 


General Offices and Manufacturing Division 
MICHIGAN CITY, INDIANA 
REPRESENTATIVES IN ALL PRINCIPAL CITIES 


Wes? Coos? Distributors Canadian Manufacturers 


The Josam Series “JH Grease Interceptor, not only dis- 
charges grease AT THE TURN OF A VALVE, but intercepts 
over 95%, of the grease in the waste water. 

Don't use interceptors that do half a job — provide 100% 
protection against grease-clogged lines with Josam “JH” 
Grease Interceptors! 


Write for literature. 


JOSAM MANUFACTURING COMPAN 
Dept. DE-9, Michigan City, Indiana 
Please send copy of Manual W on Interceptors 


JOSAM PACIFIC COMPANY 
San Francisco, Calif. 


JOSAM CANADA LIMITED 
Terento, Canada 


Josam products are sold through plumbing supply wholesalers. 
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Wiehe) 
Pre-Balanced 
draft 
regulator 


with NEW 

“Pick-off” 
vane 

adjustment! 


WALKER 


34 (Balanced ) 
e Even more sensitive and de- DRAFT REGULATOR 
pendable than its famous fore- 
runner, the Type 34, this im- 
proved model, WALKER BALANCED TYPE 34, is 
pre-balanced —at the factory —for perfect sensitivity 
to draft variations. And the BALANCED 34 stays 
balanced — permanently! 

The new “Pick-Off” Draft Adjustment makes pre- 
cision setting of the BALANCED 34 as easy as picking 
up a stack of coins! Just pull out cotter pin (above) 
and add or remove as many pick-off counterweight discs 
as needed to set the BALANCED 34 exactly for 
particular draft conditions. No moving parts to corrode 
or jam, so unit is always easy to adjust. The WALKER 
BALANCED TYPE 34 gives you finer, foulproof 
adjustment to closer limits over a wider range! 

The BALANCED 34 also boasts handsome, newly 
designed frame, improved gate stop to soften closure 
noise, and enclosed knife-edge life-time pivots. 


CHECK THESE BALANCED-34 FEATURES: 
@ Pre-balanced damper for pre- © Enclosed knife-edge pivots for 
cise equilibrium, maximum life-long sensitive service. 
sensivity to draft change. e Heat- and corrosion-resistant 


© New “Pick-Off” adjastment vane of finest aluminized 


for fast, fine, foulproof, wide- ree 
range setting. @ Improved vane-stop to soften 


closure noise. 
@ Newly designed light, durable 
aluminum frame. . 


@ No moving parts to corrode 
or jam. 


WRITE TO WALKER NOW at the address below 
for full details on thenew BALANCED 34 and for 
full catalog of WALKER Draft Control products. 
hd > r 


SHUR-FLO 
, Inducer- 


Regulator 
ROYAL PURPLE Regulator for gas, oil 
for smaller central 


and solid- 
heating plants fuel plants 


JUNIOR LINE for 
central heating 
budget control 


, g 
Ja , oo 


TYPE BB 
commercial and 
industrial control 


DOUBLE SWING 
for gas-fired 
equipment 


VENTURI CAP 
for heating and 
ventilating 


1780 Penn St., 
St. Joseph, Mo. 


WALKER MANUFACTURING AND SALES CORP. 
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Why pass up evena 
part of the profit 
the COMPLETE 

job gives you 


job....with these 


Grant Wilson ) 
PRODUCTS 


PIPE COVERING 
.. All types for all services, 
all temperatures, hot and cold. 


ASBESTOS INSULATING 
CEMENTS 

.. Five or for temperatures 
to 1300°F 


ASBESTOS AIR-CELL 
SHEETS AND BLOCKS ¥ 
...2, 3 and 4 ply and up for 
temperatures to 350°F. 


2 and 3 inch widths, 500 to 1500 
foot packages, packed in cartons— 
easy to stock and use, no waste. 


4 ASBESTOS TAPE 





JET-LINE COMBUSTION 
CHAMBERS 

-- (6/10 gal. to 12 gal.) A 
complete, easily installed 
‘‘package’”’—maximum 
efficiency and the 
perfect chamber 
for conversion or 
replacement work. 


ASBESTOS PAPER 

.-A full range of thicknesses and 
weights, from 8 to 64 pounds per 100 
square feet 18", 24” and 36” wide. 5 lb., 
10 Ib., 25 lb., 50 Ib. and 100 Ib. rolls. 


JACKSON BIVD + CHICAGO 4, ILLINOIS 
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News 


New 


RibzalS 


No. E-110 Offset 
Hex Wrench 





(Continued from page 202) 

a $58,534 loss sustained by Cribben and Sexton. 

Bertram Given, president, said: “Combined 
sales of appliances sold under the Waste King 
name and Cribben and Sexton’s Universal brand 
name, and products and services of Waste 
King’s Technical Products Division, will ap- 
proximate $35 million in the fiscal year ending 
March 31, 1960. Waste King currently is 
achieving improving profits on Cribben and 
Sexton operations, as well.” 


oe 


Nag | 


‘ 


. 
J 


Jd 


Eljer Appoints Regional and 
District Managers in Philadelphia 

PittsBuRGH—The appointments of William 
Macdonald as regional manager with headquar- 
ters in Philadelphia and Robert Garvin as dis- 
trict manager for the greater Philadelphia area 
have been announced by R. A. Brown, general 
sales manager of Eljer Division of the Murray 
Corp. of America. 

All of Macdonald’s business experience has 
been at the national sales management level. 
Garvin has specialized in the sale of plumbing 
fixtures for the past 10 years. 


t 
— 


= tye) 


’ 


—) 


Maximum jaw open- 
ing across flats, 2%"" 
.-- handles up through 


Glamorgan Pipe & Foundry Co. Creates 
New Division to Produce Plastic Pipe 

LyncusurG, Va.—A plastics division with a 
new plant here has been created by Glamorgan 
Pipe & Foundry Co. to produce rigid polyvinyl 
chloride pipe. 

The plant will be supervised by Armistead 
Long Jr. The sales division will be headed by 
William Enright with general sales offices here 

(Please turn to page 206) 











Aiport? 


“| need a plumbing bid for my new hotel. 
When can | see you?” 
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sal 


1%2"" drain nuts. 


Extra-wide Jaw Opening ... Short 
Handle make work easy on sink 
and tub drain nuts ! 


Here’s a real time saver. This latest addition to 
the RIT&0D Hex Wrench line is especially 
designed with an extra-large opening offset 
jaw that gives easy-on, non-slip grip on sink 
and tub drain nuts... all other hard-to-get-at 
nuts and fittings. Thin, smooth jaws slip into 
tightest places . . . won’t mar highest chrome 
finish. Short handle makes work easy in close 
quarters. Multi-sided grip allows extra leverage 

. . no more rounded nut shoulders or bruised 
knuckles. 

Famous heavy-duty RIGID construction. 
Alloy malleable housing guaranteed against 
warping or breaking. Comfort-grip hamdle has 
handy hang-up hole. 


Save time on every job...order your RIl% 


No. E-110 Hex Wrench from your Supply House! 








News 
(Continued from page 205) 


and district offices in New York City and Chi- 
cago. The division will produce pipe for the 


2 plumbing industry and for the petroleum, 
| chemical and food processing markets. Glam- 
organ is one of the country’s oldest manufactur- 
ers of cast iron pressure pipe and fittings. 
| White-Rodgers Forms Group to Work 
with Sales Force and Manufacturers 
WATER St. Lovis—A technical advisory group to 


transmit technical product information to the 
sales force and apply controls to customer 


products has been formed by White-Rodgers. 
The group is part of the firm’s field sales 

organization and will work with original equip- 

ment manufacturers and other customers. 


White-Rodgers manufactures automatic con- 
trols for heating, air conditioning and refrig- 


| eration equipment. 
a Walter Scott and Frank Crawford, two long- 
| time representatives, are the first members 


named to the group. Scott will cover Ohio, 
West Virginia, Michigan, eastern Kentucky, 


| western Pennsylvania and western New York 

and continue as representative to the American 

Gas Assn. offices in Cleveland. Crawford will 

"4 | operate in New York, New England, Pennsyl- 


4 | vania and the Middle Atlantic states. 
oa (NEWS continued on page 208) 
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[ 


...AND THEY’RE MADE BY 
AMERICAN-STANDARD 


FINEST NAME IN PLUMBING 
AND HEATING 


@ With Performance Rating you easily 
match your customer's needs to the 
right size “rated” water heater. 


e@ Performance Rating quickly makes 
you the water-heater expert; gives 
you quality and service to sell. 

e@ Performance Rating means your 
customers won't run out of hot water. 


@ Gas, electric; glass-lined, galvanized; 
20-82 gallons; full price range. 



































American-Standard & Standard® are trademarks of 
American Radiator & Standard Sanitary Corporation 


kee 


| “No, | see no reason you can’t fix it 
| AMERICAN- tandard yourself—unless, of course, you ever 


° . 4a 
PLUMBING AND HEATING DIVISION plan to use it again. 
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WIN 


more 
pump sales 


WITH Myers: 


Myers dealers across the nation are winning the 
race for pump sales by wide margins. Because 
Myers dealers have more to sell, they sell more! 


. with Myers, you get the best combination of 
pumps for your market: OLYMPIAN Jet Pumps, 
Reciprocating Pumps, Submersibles—plus, the 
only complete, local level business building plan 
in the pump industry. Includes year ’round co- 
operative advertising and a wide range of other 
FREE selling aids. Backed by a sensible 
national and regional advertising 
program that really goes 
after pump prospects for you. 


SUBMERSIBLE 
PUMPS 

for deeper wells 
Y. to 15 hp.— 
capacities to 
240 GPM 


~ ~ - Ss) 
OLYMPIAN (Convertible) JET PUMPS RECIPROCATING PUMPS 
for shallow or deep wells for shallow wells 
Ys to 2 hp.—capacities to 40 GPM Ys to 5 hp.—capacities to 66 GPM 


. . with Myers, your pumps are not “‘dust collectors” —they move from your 
stock, fast! Every pump in this great line of All-Star performers is designed and 
priced for dealer profit. 


. with Myers, you get Leadership Performance, Advanced Engineering, 
Full Value Pricing and Tailored Selection. For full details on how you can make 
money . . . with Myers, contact your Myers wholesaler today! 


The F. E. Myers & Bro. Co. 


ASHLAND, OHIO KITCHENER, ONTARIO 
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26 Stainless Steel Sinks 


tit Fit Your Market 


Polar Ware doesn’t make every sink size you can 
think of, but Polar does think aggressively about 
every size that moves in volume. That's 90% of the 
market. And here, with Polar Ware, you can sell in 
competition with anybody without cutting the profit 
margin you need. 

Polar, the leading manufacturer of stainless steel 
clinical ware, makes stainless sinks to the same 
high standards of craftsmanship demanded by hos- 
pitals . . . provides you with a heavy gauge product 
of 302 stainless that is second to none in quality and 
features. And Polar sinks are priced to protect your 
interest in quoting jobs and making money on them. 

It will pay you, as it has so many others, to inves- 
tigate Polar Ware. Write for the name of the Polar 
dis‘:ibutor in your area, and for full information on 
this hard-hitting line of stainless steel sinks. 


Polar Ware Company “ 


4900 LAKE SHORE ROAD, SHEBOYGAN, WIS 
Merchandise Mart 


Chicago 54. Room 1455 


41 Lexington Avenue 


a15 800 Santa Fe Ave 
New York 17 


Los Angeles, Calif 


folalta| in Other Principal Cities Designates office and warehouse 


News 





(Continued from page 206) 
New Permaglas Movie 
Piugs Hydronic Heating 

KANKAKEE, ILL.—The inside story on hydronic 
heating is the subject of a new 30-minute 16mm, 
sound-color film produced by the Permaglas 
Division of A. O. Smith Corp. 

Through the conversations and demonstra- 
tions of a builder and a contractor, the story 
of hot water heating is unfolded. The film covers 
such points as techniques required for quality 
heating installations and pitfalls to be avoided 
in installations of hydronic heating. 

The film is available upon request from Per- 


maglas, Kankakee, II. 


Harry Kaye Sales Will Represent 
Delta Faucet in Chicagoland 


Detroit— The appointment 

of Harry Kaye Sales, Skokie, 

Ill. as representatives for Delta 

Faucet Corp. in Chicagoland 

has been announced by Harry 

Ford, Delta general manager. 

Harry Kaye, president of his 

firm, and Herman Marks and 

H. Kaye Lee Sirota, his associates, will 

handle Delta’s single handle ball faucets and 

the new dispenser models. The Skokie firm 

will represent Delta in Chicago, northern Illi- 
nois and Lake County, Ind. 


Michigan Brass Co. Becomes Part 
of Grand Rapids, Mich. Corporation 

GraANp Rapips, Micu.—Michigan Brass Co. has 
become a wholly owned subsidiary of Applied 
Arts Corp. of Grand Rapids, Mich. 

Michigan Brass will continue to manufacture 
plumbers brass goods here, the company said 
Officers elected are E. O. Harbeck Jr., president: 
George Schember, vice president of manufac- 
turing and engineering; Don Freeman, treas- 
urer; Conrad Thornquist, secretary; and Vir- 
ginia Lundberg, assistant secretary. 


Heating-Cooling Council 
Forms Speakers Bureau 

New York Crry—A speakers bureau service 
to stimulate new and expanded markets for hy- 
dronic heating has been launched by the Better 
Heating-Cooling Council. 

The council said leading executives of its 
member companies are available now on a no- 
charge basis for talks before local home builder 
groups throughout the country. The talks de- 
scribe the latest cost-cutting techniques in hy- 
dronic installations and demonstrate how they 
can help boost builders’ new home sales. 

Covered in the talks are zoning, various 
methods of cooling the hydronically heated 


(Please turn to page 211) 
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BETH-CO-WELD in BOSTON 


Long-Term Steel Pipe Service for 
New Travelers Insurance Building 


Bethlehem Steel Pipe works easily, in- 
stalls fast. Beth-Co-Weld is furnished, 
black or galvanized, in sizes from \% to 
4 in., nominal, and in uniform 21-ft 
lengths, + 1-in., and in random or cut 
lengths. We produce larger diameters 
as Electric Resistance-Weld Steel Pipe. 


‘les Travelers people practice what 


they preach. Their new 16-story office 
building is well protected against 
fire by a network of sprinkler and 
fire lines. But this is their real insur- 
ance: the lines are fabricated from 
Beth-Co-Weld and Bethlehem Elec- 
tric Resistance-Weld Steel Pipe. 
Vent and drain lines, too, are 
steel pipe made by Bethlehem— 
some galvanized and furnished in 
extra-long 23-ft, 2-in. lengths which, 
cut in half, run the full 11-ft, 7-in. 
story height. Travelers found true 
economy in Bethlehem Steel Pipe. 
In any building, durable, low- 
cost steel pipe is a sound choice. On 
your next job, use Beth-Co-Weld 
and Bethlehem Electric Resistance- 
Weld—Steel Pipe at its best. 


BETHLEHEM STEEL COMPANY 
BETHLEHEM, PA. 


Export Distributor: 
Bethlehem Steel Export Corporation 


Architect: Kahn & Jacobs, New York. General Contractor: George A. Fuller, 
Boston. Plumbing Contractor: Crane Plumbing and Heating Co., Cambridge, 
Mass. Pipe Jobber: Charles D. Sheehy, Inc., South Boston. 


BETHUEHEY 


fia BETHLEHEM STEEL 
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Install and forget 
SARCO RADIATOR TRAPS 


for every 2-pipe steam heating system 


For a quarter century the Sarco Type H 
has been the standard radiator trap on 
2-pipe steam heating systems. And for 
good reason. In Sarco lab tests, for ex- 
ample, samples of thermostatic bellows 
from these traps get fatigue resistance 
tests of over 50,000,000 cycles . . . solid 
proof of reliability. 

Other Sarco advantages include extra- 
strong union nut and nipple; extra-rug- 
ged body; pressure tests of every trap 
body at maximum rated steam pressure 
and removable seat for easy replacement. 

Sarco Type H Radiator Trap, angle pattern Sarco Type H vertical Radiator Trap Get S — of Bulletin 155 for handy trap 
dimension table and complete details on 
structural advantages of Sarco Radiator 
Traps. 5926- 


S A iad c O 635 Madison Avenue, New York 22, N. Y. 


COMPANY, INC. 


HEATING SPECIALTIES e TEMPERATURE CONTROLLERS @ STEAM TRAPS © STRAINERS 





“Sir” Patrick PEERLESS says 


“Buy PEERLESS!” | @@ate me OTST ae 


with REX WATER HEATERS’ 


QUALITY 
VITREOUS 
CHINA CLOSETS 
& LAVATORIES! 





™ Rex protects your reputation for 
quality and reliability 


Steel tubs are 
available to match 
Peerless “Lifetime” 

Vitreous China. 


@ Rex is best by service test for over 
50 years. 


THE INDUSTRY'S MOST COMPLETE, 
BEST ENGINEERED LINE 


No. 5200 Combination 





No. 30 Lavatory also —Close-coupled reverse trap combination salad acini 
available in white or in pure white vitreous china for life-long nee wanpeanaed 


e 

matching colors. cleanliness. Has the exclusive Peerless : WNo, © Glass lined or galvanized 
7 = 
a 





4-bolt tank connection and extra large 
trapway. 


Gas or electric 
Nationally advertised 








Write. wire or phone for turther information! 
Write for your copy of the 
new Rex Domestic and 
Commercial Catalogs today! 








THE CLEVELAND HEATER CO. 
Evansville 12, Ind. 2310 Superior * Cleveland 14, Ohio 


A-2144 
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ecerless Pottery, Tuc. 


«< 
> 


Quality’ Vitreous China 








News 





(Continued from page 208) 
house, and problems arising in hard-to-heat 
houses like the split level and rambling ranch. 
Details on booking speakers can be obtained 
from the Better Heating-Cooling Council, 250 
Park Ave., New York City 17. 
... backs the Plumbing Contractor with a Quality 


Net Sales Set Record Line of Stainless Steel Equipment that Assures 
at Robertshaw-Fulton Customer Satisfaction! 


RICHMOND, Va.—Net sales hit a new peak and SOLD basi teliica.| AMERICA'S LEADING 
net earnings were the highest in the past nine PLUMBING WHOLESALERS 


years in the six months ending June 30, Robert- 
shaw-Fulton Controls Co. has announced. 
T. T. Arden, president, said the improved 
sales and earnings are a result of the company’s 
modernized production facilities. 
“However,” he added, “we cannot tell to what 
degree anticipatory buying against the steel 
strike was responsible for the records of the 
first half, nor what effect it may have on our 
second half-year operations.” 
Net sales amounted to $40,058,888, up 21.5 
percent over a year ago. Net income amounted 
to $3,085,114, equal to $1.85 per share compared 
to $1,437,506 or 86 cents per share a year ago. ‘ ‘ 
; Here's beauty and painstaking quality control 
that presents an immediate impression of expen- 


Executive Veep and Five catalan - dined . . 
v . yet, JUST Stainless Steel Equipment 
Others Named at Hobart is priced at a figure that quickly turns prospects 


Troy, O.—The election of an executive vice into customers. Exclusive JUST features of design 
president and five vice presidents has been an- and construction assure long lasting durability 
nounced by the Hobart Manufacturing Co. and beauty. Install it with pride .. . sell it with 

Guy Frisbie, vice president and general man- confidence. 
ager, was made executive vice president; Ar- 


(Please turn to page 212) 


es 


- 


Cabineteer Sink Ledge Type Sink Bowls, Kitchen Ease Sink 
and Counter Tops. Bowls, Sink and Laundry Trays. 


OTHER JUST QUALITY PRODUCTS 


; 








Sacrarium Sinks Scullery Sinks Drinking Fountains 
Quotations Furnished on Specification Work 





FIRM 


ADDRESS 


\y_ A) /HAPLESS HARRY 
THE 





HANDY MAN 


SSS ee Manapgitoring C, 


“This won't take long—go down to the e299 wine ‘Avenue 
ee 


drug store and get some band-aids! ta wl i ' FRANKLIN PARK, ILI 
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@ WATER SAVER ——"~—— ~. 
@ DURABLE—~ \ 
@ DEPENDABLE | 


) 

VOGQGsL 15, 
EROST PROOE 
SEAT-ACTION 


CLOSET 


/ 
PEAK 


/ PERFORMANCE 
/ GUARANTEED 


/ 


/ CONFORMS TO LOCAL 
a SANITARY CODES 


ff SEND FOR CIRCULAR V-102 





MANUFACTURED BY 
JOSEPH A. VOGEL COMPANY 


WILMINGTON, DELAWARE 




















QUEEN CITY 
VALVES 


No. 125 


BRASS GATE VALVES 
Iron Pipe Size 

Non-Rising Stem—Wedge Gate 
Size—%” to 2” inclusive 


No. 125 C 
BRASS GATE VALVES 


Copper x Copper 
Non-Rising Stem—Wedge Gate 
Sizes—'2” to 2” 


No. 250 
SWING CHECK VALVE 


Iron Pipe Size. For steam and water line at pressure up 
to 125 Ibs. Sizes 12” to 2” inclusive. 
Copper x Copper 2” to 2”. 


QUEEN CITY VALVES, INC. 


1203 Findlay St., CINCINNATI 14, OHIO 








News 





(Continued from page 211) 
thur Rascher, former general sales manager, 
was named vice president of sales; and Kenneth 
Allen was named vice president of scale oper- 
ations for the firm. 

Three of the firm’s present officers were also 
named vice presidents. They are John Buchan, 
treasurer; F. Douglas Houser, secretary; and 
James Mischler, controller. 

Hobart manufactures KitchenAid home ap- 
pliances, food waste disposers and commercial 
dishwashers and food preparers. 


90 Specialists Attend 
Waste King Sales Meeting 

PirtspurGH—More than 90 sales and service 
specialists from 35 Waste King distributorships 
attended a two-region sales meeting here re- 
cently. 

Co-hosts for the affair were Fred DeRango, 
East Central region sales manager, and Jack 
Plane, Eastern region manager. 

Major products were reviewed and awards 
for outstanding sales accomplishments were 
presented. 


Dealers, Utilities Get 
Laundry Promotion Tips 


Cuicaco—A flyer listing promotional ideas for 
selling dryers and washer-dryer combinations 
this fall has been distributed to dealers and 
utilities by the American Home Laundry Manu- 
facturers’ Assn. 

The American Gas Assn. is distributing a gas 
version to its member utilities and the Edison 
Electric Institute also is distributing copies in a 
special promotion kit. 

The four-page flyer, entitled “Dealer-Utility 
Laundry Promotion Tips,” is a condensation of 
promotional ideas, themes, slogans and window 
displays used successfully by dealers and utili- 
ties last spring and fall. 

Single copies of the flyer are available from 
the American Home Laundry Manufacturers’ 
Assn., 20 N. Wacker Dr., Chicago 6. 


Crane Shows Gain for 
Ist Six Months of 1959 

Cuicaco—Earnings for the Crane Co. for the 
first six months of 1959 showed a substantial 
gain over the same period a year ago, accord- 
ing to an interim report issued last month by 
Thomas Evans, chairman and chief executive 
officer of the valve and fixture firm. 

Net earnings for the 1959 period were $2,333,- 
000, compared to $1,443,000 for the same period 
a year ago. Net sales for the 1959 period were 
$160,885,000, compared to $159,279,000 for the 
like period last year. END 
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HROME ART 10:5 «0 * 


labor saving installations 
PRICED ESPECIALLY FOR A COMPETITIVE MARKET 


new in bathroom design 


CHROME ART ANNOUNCES: Exceptional lavatory legs 
and towel bars are now available in every price 
bracket to allow wholesalers and plumbing contractors 
a greater margin of profit. Ranging in scope from 
the smart Royalty Line of two-piece, heavy gauge, 
brass legs and towel bars to the extremely low cost 
Economy Line of chrome plated steel legs and towel 
bars, Chrome Art offers the widest choice possible to 
their customers. 


Some of the features that have made Chrome Art legs 
so popular are the “Uniloc Escutcheon" and “‘Universal 
Adaptors” These features of adjustment and versatility 
combine to make Chrome Art the most dependable 
name in lavatory legs and towel bars. 


e UNILOC ESCUTCHEON 
* Positive locking action 

© 3” Vertical adjustment 

¢ No installation tools required 
* Contemporary design 


NOTE: 


TO ELIMINATE UNNECESSARY STOCKING PROBLEMS 
CHROME ART SUGGESTS A “UNIVERSAL” SET OF 
LAVATORY LEGS AND TOWEL BARS. YOUR CHOICE 
OF STYLE AND DESIGN. 


Pe 





Elbow towel bar, lavatory Elbow towel bar, lavatory Clamp-on towel bar, lava- Slip-over towel bar, lava- 
to wall to lavatory tory to lavatory tory leg to wall 


CHROME ART Division of Clinton Franklin Company 




















3007 Clinton Ave 


SE 
STARBUCK 
ROTARY 
PIPE-HOLE SAWS... 


Potent 
. Applied for 


WITH NEW 
STARBUCK 
UF SX 
SHANK 


One quick thrust removes plug instantly 





damage to saws due to prying and pok 
stubborn plugs SAWS CUT 
LAST LONGER! 
For Starbuck 50 Series Rotary Pipe 
to 2 incl. Can be used in place 
Shanks and Extensior 


R. M. STARBUCK & SONS, INC. 
YOUR WHOLESALER Dopt.DE, 7.0. Box 1318, Hartford 1. Conn. 


ASK FOR IT! 


to remove 
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Cleve land | 3, Ohio 





ESTIMATING 
BUYING 
SELLING 
BILLING 


and CHECKING INVOICES 


It's the Quick, Easy Answer 
to Your PRICING PROBLEMS! 


You will certainly find, in your reference to the Bradford 
Price Book, a quick, easy answer to your pricing problems 
Whether it is a question in plumbing, heating or sheet metal 
work, you'll find price data showing prevailing material 
costs .... lists, net and suggested selling price. Contents: 
450 pages in 24 sections. You'll find BRADFORD PRICE 
BOOK a most valuable item of equipment in maintaining a 
successful and profitable business. 


Subscribers use this valuable book to make sure 
that they are being allowed the latest market dis- 
counts and prices 


Write for Full Information Today 


The 
BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 











The Original SOLDER PAINT 


for Sweat Soldering 
and Tinning! 


=== ALL IN ONE! 


3. Heat, touch ends of 
joints with wire sol- 
der to check correct 
heating. 


1. Appty tluxoider by brush 2. Assemble tubes and 
to tube and fitting. fittings. 


DOES 3 JOBS IN 1 OPERATION 
FLUXOLDER SOLDER PAINT is a uniform mixture con- 
taining cleaner, activated flux and powdered solder—all 
in one can. 


Order from 
Your Wholesaler. 


FLUXOLDER 
PRODUCTS CO. 


438 E. Woodbridge, 
Detroit 26, Mich. 











it costs so little 
we put a thermostat 
in every room 





“~S * 5 
Indiwidual 2 
Room by Room \ 
Temperature Control 


2-PURPOSE 


’ 
ee TINNER’S 
COMFORT 
CONTROL 

Now Comfort Control by Zone- 
A-Trol makes it easy and inex- 
pensive to install individual 
room temperature control on any 


new or existing hot water heat- 
ing system. 

A thermostat in each room, 
Operates a corresponding Zone- 
A-Trol valve installed on the 
supply piping to the radiation 
and automatically controls the 
temperature. cost but 

Operating on low voltage, no 
BX cable is required and instal- 
lation is fast and easy. 


PRODUCTS COMPANY. INC. 


$27 


(cost of Zone-A-Trol 


25 


per room 


Entirely new! Inexpensive ! 

Perforated steel tape securely 

holds heating and air conditioning 
flues and ducts. This 24-gauge 
galvanized DUCTAPE, 34” wide, comes 
in coils of 10, 25, 50 and 100 ft. bulk 
and in coils of 25, 50 and 100 ft. 

in self-dispensing boxes. 


Send for sample strip and prices 


WESTERN WIRE PRODUCTS CO. 


1427 South 18th Street » St. Louis 4, Missouri 


NO SHARP EDGES + SAVES HANDS 


A 


division of Viking Instruments Inc, valve and thermostat) 


East Haddam, Connecticut 


MADE OF SAFE-T-EDGE METAL « 
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Your Job: Curb the Unqualified 
installers, Dedrick Says. . 


(Continued from page 116) 
ors affiliated with the 
Plumbing Contractors. 

Since Mr. Dedrick has been an active cam- 
paigner against unqualified installers, ex- 
cerpts from his talk are presented here in 
order to help contractors plan an anti-jack- 
legg campaign in their own town. 

His remarks follow: 


National Assn. of 


It is our opinion that more disease is en- 
countered and more accidents resulting in 
bodily injury or death and property destruc- 
tion occur in this country through installa- 
tions of plumbing and heating made by un- 
qualified persons than is generally realized. 

Some of these installations occur in sec- 
tions of the country where we have fairly 
good codes, but the great majority occur in 
areas having no codes or, where codes are 
adopted, enforcement is inadequate. 


a Let’s consider some of these installations 
of which we have knowledge. One of the 
organizations that is doing a fine job on this 
problem is Domestic ENGINEERING Maga- 
zine. I’m sure most of you are familiar with 
this magazine’s Tinker Jacklegg series. 
From DE’s Qualified Contractor Story we 
cite the following cases: 

(1) In 1955, a sailor, 22 years old, his 18- 
year old wife and three-month old daugh- 


(Please turn to page 217) 


HOME PLUMBING | 
AND HEATING | 
COMPANY 
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“Are you the journeyman with the grievance?” | 
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: “GIBRALTAR OFFERS A 
sa PRICED-PACKAGED MULTI-ZONE 
CONTROLLED BOILER 


Olt OR GAS FIRED 


Recognizing 
growing design 


problem of even distribution 


of heat, Gibraltar can now give 


you the new modern tone 


contro! for hot water 


heating 


Depending upon the size of 
your home; be it split-level, 
ranch or multiple dwellings, 
Gibralter can now give perfect 
comfort. Your recreation room, 
bedroom, or any individval 
room can be heated to your 
desired temperature. 


ibraltar 


CORPORATION OF AMERICA, INC. 





223 NORTH 9th STREET « BROOKLYN 11, N. Y. 
EVergreen 4-7297 


YOUR SERVICE PROBLEM DUE TO 
Seer MODERN DETERGENT FUEL OILS- 


Hydrovalve’s Hew NEOPRENE-BINDER 


GASKETS 


costly call backs 
on your Oil Burner Servicing. 
Modern fuel oils attack 
ordinary Gasket material... 


Hydrovalve's 
NEOPRENE-BINDER 


completely saturates the fibres 
of the Gasket material 
and makes them detergent resistant.. 
for long-lasting 
seepage-free sealing. 


Hydrovalve Co. 


1319 Utica Ave., Brooklyn 3, N. Y., BUckminster 4-1330 





fe ij Case Non-Overflow 
gee ' - One-Piece* Water Closet 


Designed with PROFITABLE With Whispering Flush 
Sewer & Drain Cleaning in mind! 
| 
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QUIET 
















































































I 


POWERFUL, PORTABLE, 

ELECTRIC CLEANER! 

You get fast, dependable clean-out performance | 
when you use the fabulous SE EROOTER e Non-Overfiow Safety Feature 


Senior (3” to 8” lines) or Junior (1\%" to = 


lines). One-man operation; AC Heav: Du i ~ i 
Capacitor Motor; foot switch. Get ful details } e Time-Tested Healthful Height 


he i able SEWE ‘E 
eee eee e Comfortable Body Contour Seat 


The Snake that makes the difference —»> e Produced in 49 Decorator Colors 
REDUCED BREAKAGE—LONG LIFE plus sparkling black and white 


Patented Flexicore Wiropecenter Snakes, ® 
in all sizes, are made exclusively by 7 


GENERAL WIRE SPRING COMPANY ~* CASE MANUFACTURING CORPORATION 
906 S. SARAH STREET, PITTSBURGH 3, PA. 247 DELAWARE AVENUE, BUFFALO 2, N. Y. 
Distributors throughout U.S. and Canada @ PATENTED 

















Newly Revised... DOMESTIC 
ENGINEERING’s 


a ul rat Ul “J , : ice . Most Popular Reprint 


7 8 COMMERCIAL 
completes the modern |= RESIDENTIAL 


automatic laundry | 4 seen INDUSTRIAL 
j ie a 20 Chapters — 120 pages 


.a complete handbook, your guide to ideas, methods and 
Modol data in this principle source of automatic heating . . . easy 
9TD Patented | . to use on the job, quick reference in the shop. 





Fully illustrated and written by a top-flight independent 
advisor to the Industry and D.E., this book gives you an 
expert analyses of the many devices and methods of repair- 
ing and improving combustion components. 


FREE With Your New or Extension Subscription to DOMESTIC ENGINEERING 





Hendifie Simply clip, fill in and return the coupon below for your copy 

handles suds 0 ' hich . 3 k 
and waste water. uzzie over which plece makes a 

A mca automatic laundry— it’s Please send me the New Edition of your reprint book, “A 

duratub, of course! Exclusive Handiflo* Short Course in Oil Heating and Oil Burner Boda <7 
double drain stores suds-water, drains with m. : new [] extension subscription to DO 
waste water. No hose handling . . . big 20- ENGI ING att he Special Rate of Two Yearsfor$8,00* 
gallon Fiberglas® tub . . . storage space for *Saves 20%, off a Regular Rate of $5.00 /yr. 
laundry supplies. White; pink, yellow 
baked enamel on bonderized, electro- 
galvanized steel. For suds-saver or single 
hose washers. Ask your plumbing supplier 
or write for nearest distributor. Address 





Name 
Hose connections 
are out of sight. 











City Zone 

E.L. MUSTEE & SONS, INC. ¥ ea aicitiatiie 

pee Lorain Aven q Elevelond & Obie Remittance Enclosed Bi Me | My Company 
fi 


“duratub, Handifie are trademarks of E. 1. Mustee & Sons, Inc. DOMESTIC ENGINEERING + 1801 Prairie Ave. + Chicago 16, Ill 
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(Continued from page 215) 
ter died from asphyxiation due to an un- 
vented gas water heater. 

(2) In Akron, O., an unlicensed jacklegg 
installed a water heater in a filling station 
without proper regulating devices. The heat- 

er exploded, demolishing the station and 
hurling debris 300 feet. Luckily, the explo- 
sion occurred at night, and only property 
damage occurred. 

(3) This case exemplifying the dangers of 
unqualified persons handling plumbing and 
heating involved the remodeling of an old 
home. An unlicensed mechanic ran a vent 
stack into the furnace in a basement, rather 
than up through the roof as required by 
code. This installation went unnoticed 
through spring and summer. However, when 
the homeowner lit his furnace for fall heat- 
ing, a series of flash fires in the chimney re- 
sulted. The escaping sewer gas had been 
ignited by heat from the furnace. County 
firemen answered three alarms before the 
cause of the blazes—which took the form of 























(Please turn to page 219) 


Will A Billboard Campaign Pay Off? 


(Continued from page 134) 
selling into a period immediate- 
ly preceding his firm’s annual 
all-out promotional effort to get 
remodeling, repair and new work, 
which occurs mainly in the spring 
season. 

“It naturally has year-around 
value,” King says, “but we feel 
it’s particularly productive to 
have people see the name “King” 
jump out at them on a billboard 
—then see it again in our other 
ads during this particular period.” 


s King’s business is 50 percent 
in new construction, 30 percent 
in repair and 20 percent in re- 
modeling. He allots nearly 2 per- 
cent of his gross (between $115,- 
000 and $150,000 annually) to 
advertising. 

So far he hasn’t used the 
“George” theme in other media 
presentations. “We feel the post- 
ers do an excellent job on their 
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own,” he says “and people relate 
them to our other ads themselves. 
On the other hand, there’s a great 
deal to be said for direct con- 
tinuity between various types of 
advertising and we are thinking 
of making George’s life a little 
more complicated in our other 
ads and promotions.” 

Outside Clarksburg, King uses 
two highway signs year-round. 
Treated with luminous paint, 
they are 7 by 12 feet and adver- 
tise specific products. 


« If King were to sum up the 
three basics that make outdoor 
advertising successful for retail- 
ers he’d list these: 

Brevity . . . Don’t think you 
can’t say enough in outdoor ad- 
vertising. You can; enough to sell 
any product or service. But be- 
cause of the quick exposure of 
the message, you must get your 
point across in a minimum of 


words and pictures. The impact 
of these elements should make up 
for the terseness. 

Remembrance . . . The size and 
color available for billboards 
make a deep impression on the 
passerby, but the wise advertiser 
will try to add a value of his 
own—a slogan, striking artwork, 
or eye-catching product presenta- 
tion. The more visually exciting 
or interesting, the longer the 
prospect will recall the message. 

Location . . . The representa- 
tive of your local outdoor adver- 
tising company is an expert in all 
phases of his medium. He can 
tell you how many people pass 
each available billboard. These 
statistics will give you an idea on 
how to select locations which will 
expose your advertising to the 
most prospects. 


s With these points in mind, 
King can’t see why any plumbing 
and heating contractor’s outdoor 
advertising won’t be a winner—a 
profit winner, the best kind. genp 
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1000 SCRUBBINGS A YEAR? 


\ B® 


““SURE-GRIP” FLANGES COVER PLATES 


STRAINERS & GRIDS 


< fs 


ON 


OVERFLOW PLATES 


DECK COVERS SOAP TRAYS 


eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 
eee ee ee ee eeeeeeeeeeeeeeeeeeeeeee 


eeeeeeeeeeeeeeeer 


eeeeeeee’ eeee 


eeeeeeeeeeeee 


Don’t Worry...it’s Metallon stainless steel trim! 


The most important part of your sale is what happens after the sale is made— 
and your customer scrubs her fixture trim an average of 1000 times a year! 
That’s why more and more fixture manufacturers are changing to *D-*R+S Detergent 
Resistant Stainless steel Trim. *D*R*S steel Trim and today’s powerful detergents 
will live beautifully together in their new home through years and years of con- 
stant scrubbing. 


*DeReS steel Trim offers your customers the same beauty, strength and durability 
they have learned to expect of stainless steel. It offers you the pre-sold perform- 
ance acceptance of stainless as a sales advantage. 


Manufacturers: Metallon manufactures to your specifications. Send us your print, 
or write for our catalog of *D*ReS steel deck covers, soap trays, overflow plates, 
strainers and grids, cover plates and “Sure-Grip” flanges. 


*Detergent Resistant Stainless Steel 


METALLON 
STAMPING PLANT 


STAINLESS ax. STRIP DIVISION 
Jones & Laughlin Steel Corporation 
CANFIELD 1, OHIO 
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Sita) a) PLUMBERS’ 


SPECIAL | Swifch 
Self-Forming 7*... 





SAVE TIME! 
SAVE MONEY! 


ONE SIZE IS ALL YOU EEE T he p i foes 


Sealed! PLUMBERS’ SPECIAL 

' works like magic! Forms itself 
into a solid, lead-like, self- 
lubricating washer on any size 
mixing faucet, spigot, radiator 
valve, etc. Speeds work. Cuts 
washer stock. Gives you big- 
ger profit! TRY PLUMBERS’ 
SPECIAL! Available at Plumb- 
ing Supply houses, 


Write for FREE SAMPLE. 


Get MAIL THIS COUPON 

FREE SAMPLE 1 FLEAKUCK CUMPANY 

Mail Coupon | 3642 Cuthbert St., Phila, 1, Pa. 
Please send me Folder and FREE SAMPLE of 


PLUMBERS’ SPECIAL Self-Forming Packing. No 
obligation. 








Name - 





Company 
| Address 








L  eresenasasene 


TANK BALL 
GUIDE 


To Protit 


mee SEE YOUR JOBBER OR WRITE =m 


Willmar Co. 


P. 0. BOX 6215 
ALBUQUERQUE NEW MEXICO 





% 
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(Continued from page 217) 
giant belches of flame from the chimney— 
was discovered and repaired by a qualified 
plumbing and heating contractor. 


s (4)Take a case brought to DE’s atten- 
tion by Harry Traum of Morrison, Ill. Mr. 
Traum was called to a home to install bath- 
room equipment. Going cownstairs to shut 
off the water, he got the shock of his life. 
There was a fine new water heater there— 
vented into the warm air duct leading into 
the kitchen. Traum did a double take and 
saw something else. The pressure relief 
valve was pointed toward the basement 
stairs! If something went wrong, a steam 
bath awaited anyone using the stairs. 


s Traum told the homeowner what alterna- 
tives the installation offered—asphyxiation 
or scalding—and the job was set right be- 
fore the “comical” error became a deadly 
serious one. It turned out that the installa- 
tion was the work cf an unqualified installer 
employed by a local appliance store. That 
particular fellow isn’t working on installa- 
tions for this custcmer anymore, but Traum 
worriedly asks: “How many of his jobs 
haven’t been discovered yet?” 


« We can also cite cases in South Florida 
where we believe we have one of the best 
inspection departments in the country that 
is trying to keep up with a monthly influx 
of 3,500 new residents. In one case during an 
unusual cold spell, the owner of a home was 
told to stuff the flue of his gas heater with 
steel wool to keep the heat in. The result: 
the man, his wife and two children and a 
kindly neighbor who came to help them, all 
died. If this particular installation had been 
made by a qualified contractor, the sizing of 
the heating appliances would have been suf- 
ficient, and certainly none of his journeymen 
would have ever given advice resulting in 
the death of all these people. 


uIn another case, a job was found where 
a kitchen sink was hooked up by screwing 
a 1% by %-inch malleable coupling to the 
sink strainer. A %4-inch pipe was then run 
outside the building where it was increased 
to 1-inch, then it was run to the septic tank. 
A hole was knocked into the septic tank, the 
l-inch pipe inserted, and a little cement 
thrown around the hole. This “Jacklegg” re- 
ceived a fine of $100.00 and 40 days in jail, 
suspended on his good behavior. It is un- 
lawful to advertise in Miami newspapers if 
(Please turn to page 220) 


DomeEstTIC ENGINEERING, SEPTEMBER 1959 





Get Quiet Operation 


OF 
BASEBOARD HEATING SYSTEMS 
, _ WITH Ml 


r Packless 
te s Compensators 
FLEX-O-RISERS 

ond FLEX-O-JOINTS 


. eliminate noises caused by 


Expansion 


thermal expansion! 


FOR FULL INFORMATION 
WRITE FOR FORMS NO. 310 and 360 


C.R. BERNSTROM, INC. 


| 83 Hartford Ave. 











Providence 9, R. a” 


LIGHTER WEIGHT 
LOWER COST 


THE NEW ‘HANDY ANDY JR’ 


PORTABLE 





A dandy, handy portable vise, 
ideal for shop and “‘on the job” 
work. Exceptionally sturdy 
construction. Weighs only 

28 Ibs., height 36 inches. 
The Handy Andy Jr. is 

drilled to accommodate 
hinged or chained vises 

up to 242” capacity. 

Pipe or tube 

bender is cast 

into base. 


PRICE AND 
FURTHER 
DETAILS 











(Continued from page 219) 

you are not qualified (which he had done), 

and the ad is legally an admission of guilt. 
We could go on at great length citing many 
t complete selection 0! RE SAaRn i tam mniaacae ee 

T Lavatory Faucets | have laws and inspectors to protect us?” 
ype In many areas of the nation, we do. But 
we also have traffic laws and policemen to 
enforce them. Still, traffic accidents occur. 
Why? Largely because irresponsible people 

are behind the wheels of automobiles. 

We have the same situation in plumbing 
and heating. We have men who don’t know 
how to install or repair plumbing and heat- 
ing equipment attempting, and sometimes 
succeeding, in listing themselves as “Plumb- 


The mos 


new Spray 


These new spray head faucets are a 
smart choice for today’s public washrooms. Chicago Faucet 
gives you the widest choice, with models for all needs. Each 
one has the same close-with-the-pressure, renewable oper- 
ating unit that has made 
Chicago Faucets first 
choice for trouble-free 
service and lasting ers” in telephone directories. We have 
in almost any community handymen who 
sometimes call themselves journeymen and 


economy. 


re. 87 —Conterest Gotten, for - . who undertake to fix or install anything. 
lavatories drilled on 4” centers. ' 
Spray spout reduces splash and « We have week-end plumbers; men who 
water waste, permits washing in may be good mechanics at their daily jobs in 
factories, service stations and what-not, who 
want to make a few dollars in their time off, 
and who will also undertake to fix or install 
plumbing and heating. And, we have the 
do-it-yourself enthusiast who may be able 
to make a very beautiful end table or book- 
— case but who should never try his mechan- 
tion Lavatory Fixture ical skills at the vital health centers of 
with spray type spout. plumbing and heating. 


Distance between Our industry has long considered that a 
valve centers adijust- 


able from 8” to 12”. 


clean, running water. 


(Please turn to page 222 





No. 878 —Same.as 
877 but with 1%" 4 
Brown Popup Waste. 


Chicago Faucets 
are distributed 
through the’ 
plumbing trade 
exclusively 


THE CHICAGO FAUCET CO. 
Chicago 39, Ill. 


= | 
' MEL 
Sant MILLAR” 











FAUCETS 


the Bu Iding 


“It comes in two flavors. One tastes like 
a plumber’s ankle, the other like 
a plumber’s helper’s ankle.’’ 


Last As Lang AS 
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Low Return Coudensate Pumps 


Capacities 500 to 15,000 sq. ft. E.D.R. 


weil TVC PUMP 


LOW RETURN CONNECTION 
LOW SPEED, LONG LIFE 
CAST IRON RECEIVER 


SINGLE UNIT—Fig. 302A DUPLEX UNIT—Fig. 3038 
10 Gal. Receiver for Single Units LOW WATER LINE 15 Gol. Receiver for Single or Duplex Units 
Diameter 21” 


Di ter 25)" 
Hgt. of Return above floor 67” FLOAT SWITCH CONTROL Hgt. of Setean above ‘- 7%," 


. GPM ‘ . . 
aie, | Mics" | Ohi trem™ | mation | Cepecivet | marr | Retwn | Pane, | Senet ert | weshtet | sotermediate See 
Radiation Sadileaii GPM site Inches in Inches Receiver Centerline Based Upon Discharge 

TVC-19 750 38 15 ? i 10 Gal 67 gy tg 
TVC-23 1000 1.5 1 ‘ -10 Gal. 67" 
TVC-29 2000 3.0 1 ‘ -10 Gol. 678" 
TVC-35 4000 6.0 1 -10 Gal 676" 
TVC-41 6000 9.0 1 ‘ -10Gal. 6% 
TVC-47 8000 12.0 1 ”.15 Gal THe" 

1 

1 

1 

1 




















See Bulletin 
TVC-300 for 
Full Specifications 











TVC-52 | 10000 15.0 715 Gal Pia 

; EZ See Catalog in 1959 
WEA | __15000 223 4 -26 Gol 1% Sweet's and 1959 
IVC55 15000 22.5 “4 “-26 Gal 10\a Domestic Engineer- 
TVC-56 15000 ; 22.5 M% ’.26 Gal. 10%" ing Catalog 
TVC-57 15000 : 22.5 1% '.26 Gal. 10%’ Directory 


weil pump COMPANY e 1512 N. Fremont St. e Chicago 22, Illinois 
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FREE SERVICE FOR ted ad iy 4 

ft 8 eS, | 
CLEANING 


Manu (factu rers’R epresentatives 


Flexi-PoweRoder 
Clears waste line stoppages with 
less effort and in a fraction of 
time now required by hand 
methods. 


Interchangeable drums — 50 
zine’s free service for your benefit. This service will foot and 100 foot snake ca- 


in : fo ou ; pacity. 
keep you posted on lines suitable for you as they > eae ee 
working overhead 
gives you the inside track toward getting those de- cleanouts. 
Sturdy, trouble-free 
construction. Smart, 
money. For years, Domestic Engineering has maintained o baked Pearltone finish. 


MANUFACTURERS’ AGENTS REGISTER NOW! 


T 
ake advantage of Domestic Engineering Maga- 


become available in your territory. Frequently, this 
sirable, non-conflicting lines that will make you real 


a clearing house of information to bring the manu- SOSSSSSSSHSHSSESHESEEESESHSEHEESHEHESESEEEESEEEEEEE 


facturer and the representative together for their Flexi-Handi-Roder 
mutual benefit. Hundreds of agents will attest that Cleans Drains Fast 
this free service has been invaluable in the building Light, compact, sturdy. Hoids 


, 3 35 ft of 5/16” snake. Reverses 
of their business and their income. If you are not right or left. All steel with 
already registered with us, write today for necessary bearings throughout. Reversible 


forms and complete information. There is no charge. AC/0C ibn werd . 
Attach this advertisement to your letterhead and mail See your Wholesaler or write — 


to Domestic Engineering, 1801 Prairie Avenue, Chi- 38>.4):)83 PLUMBERTOOLS, INC. 


cago 16, Ill. 3782 Durango Avenue, Los Angeles 34, California 


y Frank Donovan Company, 9 S. Clinton St., Chicago 6, Illinois 
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MSDonald’s new Century Line of jet water systems 


GIVES YOU 


Series 4500 Adapto-Jet 


MORE CAPACITY PER DOLLAR 
Compare the GPH with any competing line, You'll find that 
McDonald Century Line Jets give you more capacity to sell. 
More gallons for your customer's dollar. 


FOUR BASIC MODELS TO SELL 


Series 4400 MI-T-FLO — New premium quality line of shallow 

well jet water systems, Designed ir depths to 25 ft. or less. Com 

pleteh pa kaged unit available in % or 4% h.p. sizes. Capacities to 
ia gu p i 


Series 4500 ADAPTO-JET (PICTURED ABOVE) A completely 
packaged, fully automatic water system. Convertible for olen Or 
deep well service to 80 ft. without additional parts. Furnished with 
the proper jet fittings for capacity, pressure and depth setting 
needed. Available in three models. Capacities dependent an made 

anc servic’ 


Series 4000 ADAPTO-JET Designed ta give excellent capacities 
at either medium ar high aperating pressure. Cast ivan Pup hack 
head pravices rigid mauating for mater and pump. Canvertihle fox 
shallaw ar (leap well service ta 80 ft. withaut additianal pars 
Papaeitar tyne eter has built-in averlaad pratectian 


horton 20M CE RNETUAL TY \ lawepaat jet ayatem far shallaw 
well installations. Fravices AR GARARIHeS AL WArial (OU ta athe) 
Han be easily eave Hert wilh « dean wall iat 
Ailing, Cahiplatel rast 4 avatew avaliable ia ta and fe he 
nieve TAPAS Hips by hi Ab \\ 4 


yAby Hite Vbvanaliipe 


’ yw ¥ a 7 TLLARLRshi LA aaa) vw Pe We " Vy Pyle tT errhp ; ny 
AF ee \Wtee Speen Hie Te Hae STWR We Hiediee fed ee? 
writer fririaty fr) 


A. Y. MSDONALD mre. co. 


Dept, DE 959, 19h ane Pine 
DUBUQUE, IOWA 


Pumps © Brass Goods ¢ Ol] Equipment & Drains 


(Continued from page 220) 


part of its responsibilities to the public 
health and safety is the curbing of unquali- 
fied persons who install plumbing, heating 
and cooling systems. The hazards and dam- 
ages of installations performed by persons 
who don’t know what they are doing and 
who are a menace to the individual property 
owner and his community reached unprece- 
dented levels in the years since World War 
II and the era of the do-it-yourself enthus- 
iast. The Dtu or direct-to-you discount sell- 
er, which includes some of our so-called 
legitimate wholesalers, seems to have come 
into his own. The increase in activity of 
unqualified installers who can so readily 
cbtain all kinds of material at advantageous 
prices as easily as those in the trade has 
inevitably increased the asphyxiations, fires, 
deaths and injuries attributable to faulty 
workmanship. No one can dispute these 
facts, because there are too many cases of 
arrest and conviction to substantiate them. 


# As previously stated, we could list hun- 
dreds of these incidents, but they would be 
repetitious. The point seems to be: What 
are we going to do to help in this crusade? 
Our motto, Prevention, Rather than Cure, 
to me does not apply to writing a good code 
which would cross-connections, 
provide for proper waste disposal, etc., and 
then forgetting the subject. We have these 
codes throughout the country. A person (or 
persons) killed by an improperly installed 


water heater is just as dead as one contract 


prevent 


ing a water-borne disease caused by improp- 
erly installed plumbing; and in the death or 
injury of persons resulting frem improperly 
installed water heaters and heating plants 
the cause is more easily determined and the 


finger put an the culprit 


eWe helieve the POUyt has heen reached 
where additional laws are nat the answer 

except in thase lagalities where ne regula 
linns exist. We have laws against murdes 


ypabhery iy adding, ele, Bul The Vialalaps are 
A) Woh Wa We wival aeat Hab yeas 
opie have Wal been PRHMeRH Ha APN pivat 
eebant an a Wabieihal Baal i Fant PARY ae 
ii he epewaliie, BYE aeveral laealittee Wave 
atbeed then Panelde@eahly berate af aie 
“oveanieativnd oP ieividual’s effaete ta Welie 
ihe facts before the public. We, therefore 
have the followin eiumm@estions 

A wholesaler ot manufacturer or Dtu 
house, who through special privilege ot 


special credit terms not available to all qual 
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ified contractors, distributes his material in 
such a manner as to make installations pos- | 
sible by unqualified contractors, is just as 


large a menace to our industry as the un- LOW COST AND LEAKPROOF 


qualified installer. 

The plumbing contractor must realize that ' ) 
the code he is working under was promul- 
gated for the protection of the public under 
the police powers of the government. It is 
his duty as a leading member of the indus- 
try to adhere to these codes and to see that 
installations are properly performed through 
qualified contractors and journeymen. 

The contractor who takes shortcuts in 
quality of materials or installations because 
of his ability to do so through political con- 
nections, special consideration by inspectors 


or other reasons is a menace to the public, > Canntintinatinbesien aeamesies enatindiie 
his industry and, in the long run, to himself. pd Wate e , one-piece pm perma dh no lead pan 
A shortcut through superior knowledge or e Has the beauty of Italian Marbie 


af = ideal foundation for tile stall showers. The approved 
efficient management is commendable. A way to cut costs. No fussing, no framing, no floor 


shortcut through special privilege is to be tiling and cement work. Available in Grecian and 
Roman models. SUPERIOR assures leakproof and rust-roof 
forever condemned. joint between walls and floor. SUPERIOR’S one-piece 
terrazzo base is the ideal floor for glass door enclosures. 


oo ™ STANDARD j Square: 32x32”, 36x36”, 40x40” 
aIn many cases cited in this report, the SIZES {nectongle: 48x32” Corner Model: 36x36”, 40x40” 
contractor has been extensively mentioned, Special sizes and colors available. 
but let us consider for a moment the part WRITE FOR CATALOG “D” 
the journeyman can play in this problem: SUPERIOR SHOWER CO 
. . . 
() The qualified journeyman must re- 37-06 57th St., Woodside 77, N.Y.C 

alize that his future lies in his being em- ———e 
ployed by a successful and qualified con- 
tractor. Only in this way is his continuity 
of employment maintained, together with 7 & 
his receiving of fringe benefits and facilities } . -_ 

(Please turn to page 224) : NON-FREEZING 


HYDRANTS 


Order from your jobber. 
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The nationally 
known screw-on 
furnace... 
Originated by 
INSTO-GAS. 


The companion 
furnace for 
bench or floor 


RUGGED TORCHES FOR “SWEATING 
ALL SIZES COPPER PIPE AND FOR 
MELTING OUT SOIL PIPE JOINTS. 


—N\ 


© Wout Slow 
Out. 


© Fconomical 
© Wide Flame 
Range. 


USE INSTO-GAS 


@ Insto-gas <> 


Torches and Purnaces are Dependable 
STURDY FURNACES FOR 
MELTING LEAD AND COMPOUNDS 


ELIMINATE costly Acetylene and hazardous Gasoline 


THE QUALITY LINE FOR OVER TWENTY-FIVE YEARS 


SOLD THROUGH BETTER WHOLESALERS 
INSTO-GAS CORPORATION * DETROIT 7, MICHIGAN 











Ratchet Test Plug 





TESTING DEVICES 


GUARANTEE 
LEAK PROOF DRAINAGE LINES 


Test your drainage lines the quick and 
simple MUTUAL way, with these proven 
devices. Guarantee every job leak-proof. 
Write for details on the complete line of 
MUTUAL TESTING DEVICES. 


—_v. 


Ratenet Test Piug Wrench 


MUTUAL MANUFACTURING CO. 


45-16 162nd St. 


Flushing 58, N.Y. Test 


Nut 
Piug 

















KEK-CLEANED Sour rs 
LAST LONGER 
GIVE EVEN HEAT 

WITH LESS FUEL 


STEAM i AVOID 
FASTER aim LOCK 








(Continued from page 223) 
for training in new materials and methods 
of installation that make him a valuable and 
desirable employee. 

(2) He must realize that performing work 
on the side, or as it is commonly called, 
“Moonlight plumbing,” is not for him be- 
cause it relegates him to a position of biting 
the hand that feeds him, and this practice 
will ultimately lead to his downfall. Sooner 
or later he will do a job for someone who 
would not have had him in the first place, 
except for the dollar savings, and who then 
finds fault with the job and reports it to 
the authorities. 


#(3) Journeymen and apprentices must 
attend the schooling provided for them and 
supported through contractor contributions 
so that they can keep up with new methods 
of installation and new materials. Failure to 
do this will result in work such as piping on 
space ships, glass piping, plastic piping, and 
other new installations going to others. 


#At the 1958 Convention of the National 
Assn. of Plumbing Contractors, held in Los 
Angeles,: representatives of Lockheed Air- 
craft Corp. had a display of the proposed 
space ship to be flown and manned by hu- 
man pilots. There were 29 miles of piping 
in the ship for water, refrigeration, air con- 
ditioning, heating, etc. Who will install this 
material? Will it be a qualified mechanic 
trained through our programs, or will it be 
some person who has to be shown every 
move? 


aIn Chicago there was recently completed 
a building with thousands of dollars worth 
of glass piping for a photographic depart- 
ment. We in Miami will have the same con- 
dition on our new Miami Herald Building, 
and we are taking steps to train our journey- 
men to know how to install this material. 

(4) Labor, management, and all of us 
must realize that we are in a progressive 
stage where new materials and new methods 
of installation are a constant challenge. It 
is up to us to meet this challenge with 
knowledge, know-how and a firm resolve to 
meet new materials and installation meth- 
ods with an open mind—and most of all— 
with the determination to protect the pub- 
lic health, welfare and safety. 


= Now let’s discuss codes for a moment. If 
you do not have an acceptable code in your 
area, take steps to obtain one. You have at 
your disposal the aid of the American So- 
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ciety of Sanitary Engineering code commit- 
tee and other industry associations, as well 
as trade magazines and plumbing inspection 
departments all over the country. There is 
no excuse for any area not to have a proper 
plumbing code if those in the industry will 
work towards securing one. 


# Once you obtain a proper plumbing code 
your job is about one-third accomplished. 
You must then provide for proper inspec- 
tion and enforcement. A good code with poor 
inspection and enforcement is, in my opin- 
ion, worse than no code at all. It penalizes 
the contractor and journeyman who is qual- 
ified and takes pride in his industry and his 
relations with his customer, while the shady 
contractor who is always looking for a short- 
cut or the journeyman who wants to show 
his boss how much he can do regardless of 
the quality of his work roll merrily along 
degrading the industry every day. It is also 
false security for the public. 

We will assume that the code we are talk- 
ing about is properly drawn. That is, it can 
be upheld legally as a protection to public 
health, safety and welfare. How can it be 


Model No. 520 
20” x8 1/2"x13" 





OUT 


enforced? Our greatest hope is to support 
our existing qualified inspection facilities 
and support them with every means possible 
in securing for them proper remuneration 
and freedom from political influence. 

In too many cases, the establishing, financ- 
ing and staffing of the plumbing inspection 
office has been treated with a casual half- 
hearted effort. It has become somewhat of 
an unwanted step-child in some local gov- 
ernments. An army cannot fight without 
equipment and ammunition. Neither can our 
inspectors do an effective job without ade- 
quate funds and a sufficient number of men. 


= Thus, it behooves every one of us in the 
plumbing industry to actively campaign on 
behalf of badly needed improvements in our 
own communities. It is our professional duty 
to put this story before appropriate city of- 
ficials and our citizens who ultimately will 
benefit. Only when these objectives are uni- 
versally accomplished will our plumbing 
codes fulfill their original purpose—protec- 
tion of public health. Only then will these 
codes be true bulwarks against unsafe 


(Please turn to page 227) 
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Model MC-28 


Write for Name of 
Nearest Dealer Dept. DE-9 
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Ripple Baked 
Enamel. 


Kennedy Manufacturing Company, Van Wert, Ohio 
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DELIVERED 
WITH 
TANK AND LID 


“THE ORIGINAL” 


New packaged submer- 





sible ejector for drains 
and basins below sewer 
line. Cap. up to 10,000 
gph. Write Piqua Ma- 
chine & Mfg. Company, 
Piqua, Ohio 








SUBMERSIBLES 
YEARS OF TOP PERFORMANCE | 


HAVE BALL 


HAVE SHERWOOD 
to the Trade LOCK STOCK & BARREL! 


The SHERWOOD Ball Cock is an 
excellent example of simplicity and 
Objective design. Result 
ficient, long lasting and depend 
able. It prevents both back syphon 
Op 


erates On any city water pressure 


SHERWe oo 4 it’s ef- 
oe | 
%TrReelt of. 
age and the waste of water 


And is especially quiet in operation 


Manufactured Only by 


SHERWOOD BRASS WORKS £331 E: Jefferson 


D>troit 7, Michigan 


PROTECTUB 


FOR THE FINEST BATHTUB PROTECTION 
deluxe cover— thick 


corrugated with water repellent 
) : top liner. Custom made to fit. 


| GUM-A-TUB-low cost Kraft liner 
(3) piece preshaped.Wet to apply, 


for preventing damage after installation. 


COCKS | 


COATATUB-Liquid vinyl plastic coat | 


applied with brush, dries to strong 
flexible film, peels off. 
Note: one gal. can covers 4-5 tubs. 


Ack about our porcelain enamel repair kit and touchup 
. for permanent repair above and below water line 


11 not available at your wholesaler, write Dept. E-t 


PROTECTUB INC., 93 Seigel St., Brooklyn 6, N. Y. 


| 


WATER CONDITIONERS 


Solves all water problems 


FILTERS 


for Homes and Industrial Plants 
@ Iron Filters 

®@ Acid Neutralizers 

@ Water Purifiers 

@ Sediment Filters 

Available in Automatic Models 


requires no customer attention, 
as well as Manual models, 


HYPER 
CHLORINATORS 


fer Chlorination, Algae Treatment, 
Poultry Medication, and many 
other uses 

Precision built, completely 
encased, easily installed 





Write for complete literature 


RADIANT 


UTILITIES CORP. 
8817 18th Ave., Brooklyn 14, N. Y. 


ames TUBE BENDER 


Smoothly Bends Any Pipe or Tubing 
33” to 1!3” O.D. 


e Just a twist of 
the wrist assures 
perfect even bends 
—right angle, any 
angle, U and off- 
set. Save enough 
on ONE job to 
pay for your 
HANDY TUBE 
BENDER. 


HOLSCLAW BROS., INC. 


436 N. WILLOW ROAD e@ EVANSVILLE, INDIANA 


As teider 





MANUFACTURERS AGENTS 
REGISTER NOW! 


Manufacturers’ Agency Service maintained for years by 
DOMESTIC ENGINEERING Magazine is for your ben- 
efit and if you have not already registered, write today 
for necessary registration forms and compiete details of 
assistance available to agents. 

As a clearinghouse of information for the manufac- 
turers’ agents of plumbing, heating and air conditioning 
equipment, DOMESTIC ENGINEERING Magazine has 
proven invaluable to many leading representatives in the 
past, and if you have not as yet taken advantage, get 
the details today. There is no charge. 

Attach this advertisement and mail it together with your 
letterhead for full information to Manufacturers’ Agency 
Service, 1861 Prairie Avenue, Chicago 16. Illinois. 











Domestic ENGINEERING, SEPTEMBER 1959 





(Continued from page 225) 
plumbing, disease, discomfort and even 
death. Safe plumbing is part of American 
living, and American living means healthful 
comfort. 


# What can you do locally to help with the 
problem of the unqualified installer of 
plumbing and heating? 

(1) Write to your local chamber of com- 
merce and receive a list of your local service 
clubs. These include Kiwanis, Rotary, pro- 
fessional women’s clubs, etc. Then write to 
these clubs and offer them your services to 
put on programs with movies, etc. The clubs 
are always hungry for someone to put on 
these programs, and through the American 
Society of Sanitary Engineering and others 
films of from ten minutes to one hour’s time 
are available. Be sure to have the person 
putting on this program qualified to answer 
questions about our industry and the sub- 
ject he is presenting. 


# (2) Write to Domestic ENGINEERING pub- 
lications for a copy of its book entitled The 
Qualified Contractor Story. It will give you 
many case histories that will help in your 
work of informing the public. 

(3) Designate someone in your organiza- 
tion to contact local legislative bodies and 
offer your services and advice and consulta- 
tion. You will be surprised how readily your 
services will be accepted. 

(4) Contact your inspection departments 
and let them know that you are vitally in- 
terested in proper codes and inspection. You 
will find they will work with you, and it 
gives you an opportunity to see that code 
changes and plumbing and heating inspec- 
tions are properly executed. 


=» These recommendations do not require a 
large cash outlay, but they do require dedi- 
cated persons who are willing to give a little 
time towards educating the public against 
the unqualified installer and in doing so 
make this a better industry for themselves 
and the public. 

Technologically, the safety of plumbing 
equipment and design from the standpoint 
of water pollution has almost reached per- 
fection. However, increasing population and 
the growing ccmplexity of chemical and in- 
dustrial installations present a constant chal- 
lenge to the men whose job it is to provide 
the proper facilities: the nation’s plumbing 
contractors. 

Good plumbing has a value far beyond 














IN CANADA: 
EMCO LIMITED 
16 Branches ocross Canade |. 


STEP 


THE 
RIGHT 
DIRECTION 


THE NEW 


LAVATORY MODEL 


SINGLE HANDLE 


BALL FAUCET 


Delta FAUCET CORPORATION 


GREENSBURG, INDIANA 
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(Please turn to page 234) THE THOMAS JACKSON & SON CO., READING, PA 
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SITUATIONS OPEN 





PRODUCT SALES MANAGER 


Excellent opportunity for the right 
man with strong contacts in the whole- 
sale plumbing field nationally (particu- 
larly one who has sold sink bowls) to 
head up our “Specialty Sales Division.” 
We are selling our products in all 50 
states and are very well established. 
D & B—AAI. Age 35 to 45—headquar- 
ters at factory, Greenville, Pa. Execu- 
tive bearing, good speaker with nation- 
al marketing experience. Mechanical 
engineering background helpful. Must 
have a successful sales history. R. D. 
WERNER CO. INC., 295 - 5th Avenue, 
New York, N Y. 


PLUMBING MAN 


For purchasing and quotation. State 
experience. Address Key 959-D, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


PLANT MANAGER 


For sanitary ware, with experience, to 
manage modern pottery. Manager sud- 
denly deceased. P. O. Box 1050, Co- 
lumbus, Ohio. 





SITUATIONS WANTED 





SALES MANAGEMENT 
AVAILABLE 


25 years successful national experience 
in plumbing and heating field available 
to manufacturer of quality product. 
Present location Middle Atlantic area. 
Resume furnished on request. Address 
Key 966-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


SALESMAN, TEN YEARS EXPERI- 

ence selling major line to plumbing 
jobbers in Niddle Atlantic states, with 
the majority of this time in eastern 
Pennsylvania, seeks sales position with 
manufacturer or firm of representa- 
tives. Will consider percentage basis 
for compensation, and relocate for good 
opportunity, Address Key 955-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. ‘ 
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Advertising Department, 


ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face adver- 
tisements, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHERS 











REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





TOP QUALITY 
REPRESENTATIVES WANTED 


New PVC plastics division of well es- 
tablished manufacturer, now seeking 
top quality and aggressive representa- 
tive, with established following in 

Industrial ‘Supply 

Oil Field Supply 

Chemical Plant Supply 

Plumbing and Heating Supply 
Ready for distribution early fall, with 
progressive program and national ad- 
vertising. Send complete resume’ show- 
ing lines now carried and territory cov- 
ered. Address Key 948-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


EXCLUSIVE PROTECTED TERRITO- 

ries open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 
plumbing supply houses, hardware dis- 
tributors and retailers Unique demon- 
stration sells 8 out of 10 on first call 
Address Key 369-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


MANUFACTURER'S 
REPRESENTATIVE 


Wanted by long-established manufac- 
turer to sell the country’s best gas-fired 


boilers to wholesalers. Extension of 
natural gas lines opening new areas for 
immediate demand—many excellent ter- 
ritories available. Competitive prices— 
large dollar volume—no engineering. 
Replies confidential. Address C. A. 
Fecher, GENERAL AUTOMATIC 
PRODUCTS CORPORATION, 2300 
Sinclair Lane, Baltimore 13, Maryland. 


REPRESENTATIVE WITH ENGI- 
neering connections north New Jer- 
sey; southern New Jersey; Delaware; 
W. Penna. for quality steel package 
boiler line Address Key 956-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois 
REPRESENTATIVES WANTED. MOST 
territories open, by a fast growing 
manufacturer of air valves for steam 
Exclusive contract. Address Key 
945-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





REPRESENTATIVES WANTED COV- 
ering wholesale plumbing suppliers to 
sell attractive line. Many territories 
open: New England, N. New York State, 
N. New Jersey, W. Pennsylvania, Mary- 
land, District of Columbia, Virginias. 
Address Key 965-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
eago 16, Illinois, 





WE ARE REVAMPING OUR ENTIRE 

sales force on the Neptune line of 
cellar drainers, industrial sump pumps, 
laundry tray pumps, etc. Protected ter- 
ritories are open to established repre 
sentatives on a commission basis If 
these items fit in with your present 
line, write us giving full details. NEP- 
TUNE PUMP MFG. CO., 4912 No. 6th 
Street, Philadelphia 20, Pa 


REPRESENTATIVES WANTED. 


Commission representation desired by 
long established concern to sell our 
chrome brass shower, bath and sink 
fixtures—globe valves—gate valves— 
copper sweat fittings with copper tub- 
ing—tubular brass chrome products, 
direct to plumbers. Many territories 
now open. Replies confidential. Ad- 
dress Key 954-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


SALESMAN S80. JERSEY HEATING 
equipment boilers, unit heaters, con 
vectors, radiation. Address Key 957-D 
‘DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
SAMCO GAS FIRED INDUSTRIAL IN- 
cinerators seeking selling agents 
contacting engineers and architects 
SYRALL MANUFACTURING COM- 
PANY, 511 North State Street, Syracuse, 
New York 
MANUFACTURER'S 
REPRESENTATIVE 


Wanted to sell competitive line of base- 
board radiation. All territories open. 
Address Key 924-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 230 AND 232 
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PROVEN SUPERIOR FEATURES PRODUCE 


LI 
UBM 


that insures 
lasting 
customer 
satisfaction... 


"ic 
Putting Ideas to Work 
Peerless 
Pump 
Division 


Plants: 
Los Angeles 31, Calif. and Indianapolis 8, Ind. 


Domestic ENGINEERING, SEPTEMBER 1959 





BETTER PUMPING PERFORMANCE 


Time tells the story of the many advanced features in 
the Peerless line of Submersibles. Many Peerless Sub- 
mersibles have run up enviable records of years in 
the well without a speck of service. And maintenance 
records on many other units show only routine at- 
tention required after equally long periods of steady 
service. This is the line of Submersibles that will cut 
costly call-backs for you, insure lasting satisfaction 
for your customers, and build more profit for you. 
Get the facts now. Send for literature today. 


BLE 


PEERLESS 
DY NAMATIC 
CENTRIFUGAL 
TYPE 
SUBMERSIBLE 


CAPACITIES TO 2010 GPH __/ fj = . 

PRESSURES TO 80 LBs. ,4 

SETTINGS TO 440 FT. /{ anne 
= : 

go ~~) 





PEERLESS 
DYNAFLO 
POSITIVE 
DISPLACEMENT 
TYPE 
SUBMERSIBLE 
CAPACITIES TO 1740 GPH 
PRESSURES TO 80 LBS. 
WELL DEPTHS TO 650 FT. 


4 


~——— 


YOU SELL 
YOU ASK 
YOU MAKE 


THE BEST PUMP 
A RIGHT PRICE 

A GOOD PROFIT 
PEERLESS PUMP DIVISION 
2005 Northwestern Avenue, Indianapolis 8, indiana 
Piease send me Bulletins B-2426, B-2455 
rs 


Address__ 


Town 














REPRESENTATIVES WANTED 





LINES WANTED 


LINES WANTED 





AGGRESSIVE REPRESENTATIVE, 
calling on the plumbing jobber 
wanted by specialty manufacturer 
High commission, good volume, Texas, 
Louisiana, Mississippi, Alabama, Okla- 
homa, Tennessee, Kentucky, West Vir- 
ginia and Virginia open. Address Key 
949-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


WESTERN N.Y.-EASTERN N.Y. 


Want sales partners calling on plumb- 
ing and heating supply wholesalers. 
We have established accounts in this 
area. Need live wire men to increase 
existing business and promote new ac- 
counts. Please inquire and outline your 
background. You will be pleasantly im- 
pressed. Address Key No. 964-D, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
LONG ESTABLISHED MANUFACTUR- 
er of plumbing specialties, requires 
established agents contacting whole- 
sale plumbing and hardware accounts 
Good volume. Write complete resumé 
Replies confidential Address Key 
963-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


WANTED 


Manufacturers’ representative—a'l 
areas—by a fast growing and aggres- 
sive manufacturer of a very competi- 
tive line of domestic oil-gas steel heat- 
ing boilers and baseboard radiation. 
High commissions. Address Key 962-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


COMPLETE LINE OF STEEL BOILERS 

are available to aggressive active 
manufacturers’ representative high 
commission—some choice territories 
open—write your qualifications—terri- 
tory desired and lines now handled 
\ddress Key 933-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





LINES WANTED 





KENTUCKY—INDIANA 


Established manufacturers’ agency (2 
men) experienced, aggressive, alert and 
contacting all the plumbing supply 
wholesalers desires two additional top 
lines—water heaters, copper tubing, 
plumbers brass, copper (sweat) drain- 
age fittings, closet combinations and 
lavatories, toilet seats, shower cabinets, 
etc. Any good volume line will be con- 
sidered. Address Key 943-D, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 
LINES WANTED FOR NEW ENGLAND 
Manufacturers Representative 12 
vears selling plumbing and heating job- 
bers. Excellent following. Address Kev 
886-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 
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You need aggressive representation 


"IF" 


Your line has a reasonable volume 
potential 


“WE CAN OFFER" 


5 man coverage of wholesale plumbing, 
heating and industrial supply jobbers in 
New York City, Long Island, upstate 
New York and northern New Jersey. 
We back up our sales staffs weekly 
calls by a comprehensive, aggressive, 
direct advertising campaign that helps 
develop business. 


LET US SHOW YOU 


what we've done for our other non- 
conflicting lines and what we can do for 
you—please answer in details. Address 
Key 931-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
TOP FLIGHT REPRESENTATIVE OR- 
gzanizatien offering five man qualified 
force, warehousing facilities, 
financial stability, 400 active distribu- 
tor accounts, seeks additional lines de- 
siring distribution in plumbing, heat- 
ing, and air conditioning industries. 
Concentrated west coast coverage; 
California. Arizona, Nevada Address 
Key $52-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinos. 


SEEKING ADDITIONAL LINES 


Chicago manufacturer’s representative 
agency with complete warehousing 
facilities seeking manufacturers who 
want large movement of their products. 
Concentrating on plumbing supply 
houses in Illinois, Indiana, Wisconsin 
and Eastern Missouri. If you want the 
job done properly with young aggres- 
sive organization. Addre«s Key 830-D. 
“DOMESTIC ENGINEERING.” 1801 
Prairie Ave., Chicago 16, Illinois. 


sales 


OPPORTUNITY FOR MANT'FACTUR- 

er to rid himself of all distribution 
problems in New York and New Jersey 
areas. Live wire, well known organiza- 
tion will warehouse, sell, and carry all 
accounts. We have been calling on this 
trade for over 25 years and really know 
how to sell. Address Key 967-D. “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, TI. 





NEW ENGLAND 


Manufacturers’ agent with Boston of- 
fice and warehouse. 20 years experience 
selling to plumbing and heating whole- 
sale distributors has opening for one or 
two quality lines. Our organization is 
tops in its field. NORMAN LEWIS 
AND COMPANY, 88 Broad Street, 
Boston 10, Massachusetts. 








BOSTON 


Manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 851-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


WELL KNOWN AND LONG ESTAB- 
lished firm of manufacturers’ repre- 
sentatives carrying major lines with an 
impressive sales record in New York 
State, Connecticut, and New Jersey 
now seeking one or two additional 
quality lines. We maintain two offices 
with a sales organization consisting of 
six men, each an expert in heating de 
sign and practice. We call on whole- 
salers, but do a substantial missionary 
jolt among architects, engineers, build- 
ers, and contractors. Address Key 900- 
D, “DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


WILLIAM G. FRANK 


7900 Old York Road, 212A 
Elkins Park 17, Pa. 


Eastern Pennsylvania 
and surrounding area 


‘14 YEARS OF HARD LABOR” I AM 

now ready to build my own sales or 
ganization in the Metropolitan New 
York area. I need 2 or 3 quality, vol- 
ume manufacturers who seek compre- 
hensive ggressive coverage in this 
market ess Key 953-D, “DOMFS 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois 


WISCONSIN 


Manufacturers’ 


representative selling 


plumbing supply jobbers desires addi- 
tional allied lines. Address Key 834-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


IOWA, NEBRASKA AND SOUTH DA 
kota. Now selling qualified heating 

and plumbing jobbers. JACK CHARLES 

ASSOCIATES, Lyons, Nebraska 


ST. LOUIS AREA 
Plumbing wholesalers contacted twice 
monthly by aggressive representative 
agency. Can handle two additional 
quality lines. Address Key 840-D, “DO- 


MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 228 AND 232 
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Join the thousands of con- 
tractors across the nation 
who have fallen in love 
with Slant/Fin... because 
Slant/Fin offers the fast- 
est baseboard installation 
in heating history! No 
hooks, no wires, no screws, 
no special tools—just two 
men with hammers (and a 
soldering torch)...all that’s 
needed to install baseboard in two medium- 
sized homes in one day! No time wasted— 
back panels are nailed to the wall and 
components snap, clip, telescope into place! 


Slant/Fin 34” Baseboard works for the 
contractor from the moment it comes on 
the job in color-coded, easy-to-handle-and- 
sort packages. Convenient 3, 4, 5, 6 and 


8-foot lengths eliminate costly cutting... 
a handy accessory panel adjusts to 1” to 
12” extensions. 


Another important feature: Slant/Fin 
Baseboard comes fully assembled within 


the carton—support brackets, track hanger 
and pivot-action damper-vane (supplied 
without extra charge) are in position! No 
more time wasted figuring out what goes 
where! 


REMEMBER: The real savings in base- 
board installations are in profits per in- 
stalled foot, not in pennies saved on ma- 
terial! Discover all these extra profits that 
Slant/Fin’s unique design makes possible 
—and you'll carry the torch for Slant/Fin, 
too! To learn more, send for our free de- 
scriptive booklet. Use the coupon at right. 


: Please send me, free: “NEW SLANT ON CUTTING 
: BASEBOARD INSTALLATION COSTS" 


with a complete checklist of all the important 


> economies that can affect my baseboord instal 


lation jobs 


: ( Alsosend a sample of Slant/Fin %” Baseboard 


: lama 


[] Heating Engineer ([_] Architect ([_) Builder 


C) Other 


C] Contractor [] Wholesaler 


EE 
— —————EE 


a 


eee ll 


SlantFin 


SLANT/FIN RADIATOR CORP. 


$ 130-15 89th Rd., Richmond Hill 18, N. Y., Dept. DE ; 








LINES WANTED 


LINES WANTED 


LINES WANTED 





CUBA 


Manufacturers’ agent over twenty 
years experience in the plumbing field, 
selling to wholesalers. Representing 
major manufacturers. Seeking addition- 
al lines. Address Key 768-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 
MICHIGAN—MY YEARS OF EXPERI- 

ence with Nelson Company, Detroit 
wholesalers and the assurances of 
many industry friends that they will 
give preference to lines I handle can 
mean increased volume for manufac- 
turers dissatisfied with Michigan re- 
sults. Have good will and good wishes 
of Nelson officers and employees, HER 
BERT R. DUSENDORF, 31745 Sheridan 
Drive, Birmingham, Michigan, Mldwest 
6-4384 


CLARKE SALES COMPANY 


12 years service 


VIRGINIA & WEST VA. 
OHIO RIVER CITIES 


407 Beech Ave., Charleston, W. Va. 


MANUFACTURERS’ REPRESENTA- 

tive covering southern California, 
Arizona, Las Vegas. Wholesale plumb 
ing only. DORSEY SALES COMPANY, 
819 Venice Blivd., Los Angeles, Cali- 
fornia 


IOWA 


Now contacting plumbing wholesaler 
jobbers in lowa only. Doing an effective 
job. Will give concentrated coverage. 
Address Key 836-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


OKLAHOMA AND ARKANSAS—W ELL 

acquainted with plumbing, heating 
and sheet metal trades. Wishing lines 
sold only through recognized jobbers. 
Address Key 961-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois 


INDIANAPOLIS, INDIANA 


Home base of manufacturers’ repre- 
sentative who can handle one additional 
line covering entire state excluding 
Lake Porter county. Concentrating on 
plumbing and heating wholesalers. Ad- 
dress Key 832-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


NORTHERN OHIO—WELL ESTAB- 

lished, limited number lines, selling 
leading wholesalers, attending CSA, ag- 
gressive, intelligent coverage. Address 
K 907-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
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ESTABLISHED MANUFACTURERS’ 

representative desires one more high 
quality line to go along with four first 
line American Manufacturers. Territory 
covered is Arizona - New Mexico - Colo- 
rado- El Paso, Texas - Las Vegas, Ne- 
vada - calling on wholesale plumbing - 
heating - hardware and air conditioning 
jobbers. Address Key 9$51-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


SALES REPRESENTATIVE COVER- 
ing metropolitan New York and New 
Jersey areas wants additional! line. Not 
overburdened with “lines” and can give 
full selling effort and complete cover- 
age. Many years of experience. Ware- 
house facilities Address Key, 9%44-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


MISSOURI-KANSAS—WE HAVE BEEN 
covering this territory for the past 
2 years. Excellent acceptance with 
Plumbing jobbers. Can handle one more 
line. Address Key 884-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi- 
‘ago 16, Illinois 


CALIFORNIA—ARIZONA 
NEVADA 


Manufacturers’ representative desires 
one or two major competitive lines. 
Ample coverage. Warehouse facilities. 
Address Key 871-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
OKLAHOMA-ARKANSAS PROVEN 

performance calling on plumbing 
hardware and refrigeration jobbers de- 
sires additional line. Warehousing 
available. Address Key 950-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


WEST VIRGINIA & VIRGINIA 


Manufacturers’ representative wants a 
first class full line manufacturer for 
plumbing and hardware wholesalers in 
territory. Have excellent following. Ad- 
dress Key 899-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. : 











NEW YORK AND NEW JERSEY 


Well organized manufacturers’ repre- 
sentative sales organization seeking 
additional lines for representation 
through plumbing supply wholesalers in 
New York and New Jersey. Warehouse 
available. Address Key 839-D, “DO- 
MESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


WELL ESTABLISHED SALES ORGAN- 

ization seeking plumbing and heating 
specialty line for New England ter 
ritory. Full warehouse facilities and 
sales force. Will buy and bill material, 
if desired by manufacturer. Must be 
quality line with distinctive selling 
points Address Key 854-D, “DOMES 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois 


WESTERN PENNSYLVANIA AND AD 
jacent areas, 5 years selling leading 
jobbers, carrying few lines, will devote 
time to good line. Address Key 906-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 





FOR SALE 





DUE TO ILLNESS LOS ANGELES 

plumbing & heating firm must be 
sold. Yearly volume 1 million dollars 
Address Key 960-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


INDUSTRIAL VACUUM 
CLEANERS 


for furnace cleaning new and used. 
Also: hoses, bags, repairs & accessories 
for all makes, including early general 
electric models. Write or call for bar- 
gain prices. APPLIANCE REPAIR & 
SUPPLY CO., 466 N. Parkside Ave., 
Chicago, Illinois. Telephone Austin 
7-2645. 





WANTED TO BUY 





WANTED MANUFACTURING 
PLANT 


Interested in buying manufacturing 
operation of plumbing or heating prod- 
ucts. Confidential. Address Key 958-D. 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 





MISCELLANEOUS 





BUSINSSS CARDS FOR YOUR BUSI- 
ness Highest quality at low prices 
Samples. Polart Business Cards, 20115 
Goulburn Rd., Detroit 5, Michigan. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 228 AND 230 
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“KitchenAid dishwashers 
add to my profit!” 


It’s hard to tell what your real profit is on most dish- 
washers until after they’ve been in operation for a 
while. Time-consuming service and adjustment calls 
often eat up a plumber’s rightful profit—4vt NOT WITH 
KITCHENAID! 

You always know with KitchenAid dishwashers be- 
cause once installed, they perform for years without the 
need for service. 

KitchenAid dishwashers are built to do a job and they're 
designed for easy installation. Special straddle construc- 
tion permits sliding the unit easily into place over 
roughed-in plumbing. All connections are made handily 
from the front. 


KitchenAid. 


the plumbers’ dishwasher 
The Finest Made...by tHhotheast 


The World’s Largest Manufacturer of 
Food, Kitchen and Dishwashing Machines 


DomeEsTIc ENGINEERING, SEPTEMBER 1959 


The exclusive Hobart revolving power-wash action 
found in all KitchenAid dishwashers is the most effective 
of any dishwasher. Exclusive flowing, sanitized hot air 
dries dishes thoroughly—and brightly! Individual sliding 
racks make KitchenAid easy to load. A stainless steel 
dual strainer system prevents food from spraying back on 
tableware. Special warm-up feature assures hot water start. 


KitchenAid has so many features that give customer 
satisfaction and assure the plumber his full profit. ..and 
let him keep it! For information, send in the coupon. 


KitchenAid Home Dishwasher Div., Dept. KDE 

The Hobart Manufacturing Co., Troy, Ohio 

In Canada: Hobart, 175 George St., Toronto 2 

Please send information on [] built-in; [] portable; 
(] 48” dishwasher-sink combination; [] complete line. 


Name 





ON CAMPUS AT AIRBASES 











marsh valves 
7 GE 


IN Maine fpf ines 











Recent installations of Modine Air- 
ditioners at the University of Texas. 
Lockbourne Air Force Base in Ohio 

and Wichita’s St. Catherine’s Hospital 
reflect the versatility and dependability 

of these fine Modine air conditioning units. 


And the fact that MARSH OF DUNKIRK VALVES 3-way sweat 
valve (Fig. 2357) is used by Modine in the manufacture of their 
summer-winter air conditioning units is further testimony to the 
scrupulous regard MODINE has for top quality and trouble-free 
performance. 


The 3-way Sweat Valve was designed to fill the ever-increasing 
needs of the air conditioning field. Its precision machined sleeve 
type closure permits shut-off of either angle outlet or modulation of 
both simultaneously and at pressures up to 125 pounds. 


It is equally satisfactory in fin radiation units or as a diversion valve 
in heating systems. 


Whatever your valve needs may be, whether for original equipment 
manufacture or for specifying on heating, plumbing, air conditioning 
jobs, be sure to consult MARSH OF DUNKIRK the quality name 
in the valve field. 


We wil/ be happy to send you our complete /ine catalog. Write today. 


marsh valve 


COMPANY OF DUNKIRK 


IN HOSPITALS 





(Continued from page 227) 


convenience and pride of owner- 
ship. Its value in health protec- 
tion far surpasses the daily rou- 
tine service it renders constantly 
to humanity. 


s Let us remember that sanita- 
tion and good plumbing are a 
way of life. It is the quality of 
American living which every 
American is entitled to and is 
expressed in the clean home, the 
clean farm, the clean business 
and industry and the clean 
community. Being a way of life 
it must come from within us; it 
is nourished by knowledge and 
grows as an obligation on all of 
us as an ideal in human relations. 


= Let all members of this organi- 
zation, whether they be manu- 
facturer, wholesaler, inspector, 
contractor, journeyman or other- 
wise, resolve that from this day 
on we all will appoint ourselves 
as evangelists and go forth to 
spread the gospel of good plumb- 
ing in all of our waking moments 
to every person, club or organi- 
zation that we may contact. And 
then let every one of us live up 
to this gospel. 


= There may be excellence or 
shoddiness in every line of hu- 
man endeavor. We must learn 
to honor excellence (indeed de- 
mand it) in every accepted hu- 
man activity. There may be 
excellent plumbing work and in- 
competent plumbing work, ex- 
cellent doctors and incompetent 
doctors. The society which 
scorns excellence in plumbing 
because plumbing is a so-called 
humble activity and tolerates 
shoddiness in medicine because 
it is a so-called exalted activity 
will have neither good plumbing 
nor good medicine. Neither its 
pipes nor its theories will hold 
water. END 


Job Problems and How 


BRIGHAM ROAD DUNKIRK, NEW YORK 


to Solve Them... p104 
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brof. Schneider - Profitable Water System Sales” 


- 
_ pee we wee eee ef 


A, Maximum Prorite oN SUBMERSIBLES 


eect ences © ee °° * Se 


| All-purpose performance 
2, Capacities ti ete le GPH 
3. Depths to 1050 feet 

4, Modejs to fit all needs 





“Professor” Schneider's giving you a simple lesson in water 
system profits, Stock the Barnes All-Purpose Submersible line— 
six models from % to 3 hp.—and you'll sell more customers with 
deep-well pumping problems. Result— Higher Profit! Write or 
call Prof. Bill Schneider—he’ll prove it in dollars and cents. 

' 4 














( BARNES 


MANSFIELD, OHIO 


—_ 


PUMPS * WATER SYSTEMS * SINGLE-CONTROL FAUCETS 








Dave Presents a... 


NEW, BIGGER 
ROOMIER 
STEEL BATHTUB 





56 Inches of Sitting Space in a 5 Ft. Tub! 


Model 6059 RO Model 6060 LO More room to relax—more sales advantages to pay 
(Right Hand Drain) (Left Hand Drain) off in profits! Big 56” x 26” bathing area gives this 
@ 60” x 30” x 16’ @ Approx. 135 Ibs. brand new deep-drawn steel tub a selling edge over 
@ Deep-drawn steel @ Acid-resistantenamel regular 5 ft. tubs. Sturdy CORALWARE construction. 
@ Sturdy steel cradle CORALSHEEN colors to match all manufacturers’ 
@ White or CORALSHEEN colors to match standard colors. A “natural’”’ with potent appeal 

standard colors of any manufacturer to the mass market. Contact me today for details. 


DAVE KLING 


2401 S. Kolin Ave., Chicago 23, Illinois 
Dear Dave: Please rush complete details on your new 


5 foot “Rel = lai 1 1 tub. 
54", and 46” Tubs and ( OR A | WA RF 5 foot ““Relaxer’’ porcelain enamel steel tu 


Square Tubs Are Good 
Profit-makers, Too! 


'y CORALWARE MANUFACTURING CO., Dept. DE-9 


CORALWARE Regular 5 Ft., 


MANUFACTURING CO. Company 


2401 S. Kolin Ave. Address 
Chicago 23, Ill : 
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PIPE COUPLINGS 


Every Coupling eee 
in any size require 


Shallow Well 
Well Drillers 
3000 Ib. Hydraulic 
§000 Ib Hydraulic 
Half Couplings 
Couplings 

R (Railroad) Blank = 
sr Well Casing pews -¥ 
Reamed and Drifted Driv 


Standard Merchant 
Extra Heavy 

AP.\. Line 

AP.\. Tubing 

AP.\. Casing 


FITTINGS 


npr A superior product, 
REDUCING STEEL CAPS competitively priced, 
COUPLINGS 


conveniently cartoned. 


tals ties 


TRADE MARK 


for dependable plastic pipe connections 
Well seal elbow, sizes 3,” thru 
1%". Male and female thread 


adapters and insert couplings, sizes 
Yo" thru 2”. 


Male and female venturis 
available in 1”, 14%", and 1%” diameters. 


MALE and 
FEMALE 


“‘metal to metal threads”’ 
VENTURIS 


Exclusive feature: 


GALVANIZED—Hot dipped and 
zinc plated. 


BRASS—85-15 Red Brass. 
\ 


WELL SEAL 
ELBOWS 


——= 


INSERT COUPLINGS 


CE ee 


MALE and FEMALE 
THREAD ADAPTERS 


INSULATING UNIONS 


COPPER-FROM-STEEL 
e 
BRASS-FROM-STEEL 
* 


STEEL-FROM-STEEL 


iti i Care 
ositive sealing. 
poet and easy installations. 


®pat. Pend. WELL POINTS 
and EXTENSIONS 


i snts for sandy 
;-Well Drive Points ' 
— Protecto Screen Well Points 

aa ‘rocky, gravel soil. 


y DRIVE 


DRIVE CAPS 
= 


Y 


\ 


SHOES 


DRIVE COUPLINGS 


iii 


ent 





MANUFACTURING CO. 


DIVISION OF HARSCO CORP. 
COLUMBUS, OHIO 


Its Howest Time 


=see ’em and reap! 


Yes, the great days for the heating business are here . . . the 
good old harvest time! It’s a time when hard work becomes a 
pleasure because it pays off. It’s the season when it pays to see 
"em and sell ’em the equipment they weren’t ready for in the 
spring and summer. And we ask you: Is there anything you can 
talk with more conviction, or sell with more sincerity, or install 
with more real heart than safety equipment? 

How many boilers in your community are facing a long 
winter in a “Sam-you-better-scram” condition? You must know 
of a lot of them, and right now is the time every owner should 
be told the story of adequate and up-to-date boiler water level 
control. 


Today’s broad line of McDonnell boiler water feeders, low 
water cut-offs, pump controls and safety-relief valves covers 
every condition . . . every steam boiler from low pressure to 
250 psi... every hot water space heating boiler .. . every hot 
water tank and heater. 

If the year has been a little lean, this is the time to fatten it... 
the narvest time. You can actually outdo the farmer. You can 
seed, cultivate and reap all at once. YOUR harvest is as great 
as YOU make it! 


MCDONNELL & MILLER, Inc. 
3500 N. Spaulding Ave., Chicago 18, Ill. 


aor te" aay dein 


MDONNELL 








No. 47-2 Quick-Hook-Up 
Feeder Cut-off Combina 
tion for automatically 
fired steam boilers up to 
5000 ft.; maximum steam 


‘pressure, 25 Ibs. Other 


types for larger boilers 
and higher pressure; a'so 
for hot water space heot 
ing boilers 


No. 150 Pump Control 
low Water Cut-off and 
Low Water Alarm for 
boilers of any size with 
pressures up to -150 Ibs 
maximum. 92 series for 
pressures up to 250 Ibs 


No. 67 Low Water Fuel 
Cut-off for automatically 
fired steam boilers Maxi- 
mum pressure, 20 Ibs 
Other types for hot water 
space heating boilers. 


230 and 240 Series 
A.S.M.E. pressure relief 
valves for hot water space 
heating ‘boilers; for hot 
water tanks and heoters. 
Tested and Btu-rated by 
National Boord of Boiler 
and Pressure Vessel in- 
spectors. Also tempera. 
ture relief valves and P.T 
relief valves. 


